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TRUE TO HIS TRADITIONS. 


It was in 1905 that this page bore a portrait and 
the life story under the above heading of a man now 
gathered to his fathers, a man of a dynasty, so to 
speak, of lumbermen honorably famous. That man was 
the late Selwyn Eddy, who, telegraphic dispatches an- 
nounce, died at Oakland, Cal., on Thursday, October 
12, of Bright’s disease. 

So far as the term dynasty may appropriately be 
applied to a long line of ancestry inseparably inter 
linked with the lumber industry of the American con 
tinent, so far it may be applied to the 
Eddy family, a family of American lum 
bermen with its genesis on the shores 
of the Atlantic, its later tenure on and 
adjoining the waters of the great in 
land lakes, and its surviving and now 
pending operations within sound of the 
waves of the Pacific ocean. 

Sprung from a stock than which prob 
ably no product of American soil was 
ever more sturdy, capable or irreproach 
able, Mr. Eddy’s ancestral predecessors, 
to whom the lumber industry owes much 
that has most honorably distinguished its 
history, had their genesis in the state 
of Maine, the state with a wealth of 
timber at that early period supposedly 
inexhaustible and the first in the Amer 
ican colonies to gain distinction for its 
lumber. The ancestral founder of this 
house was Selwyn Eddy’s great grand 
father, Col. Kddy, 
sides that distinction, had earned pre 


Jonathan who, be 
vious renown as an Indian fighter of his 
primitive tine and later as a defender 
of the 


he was accorded honorable recognition 


Revolution. For these services 
by the Federal Congress and two sepa 
rate grants of land, one in Maine and 
the other in Ohio. The first was taken 


up and retained, the other was aban 
doned only later to attain to great value 
as the site of the capital city of Ohio. 
The first 
the west 
near Bangor, and became known as Ed 


named grant was located on 


bank of the Penobscot river 


dington. At this period the river named 
was skirted by great forests to which 
Colonel Eddy naturally turned his at 
tention after the war was over and for 
the development of which, in the primi 
tive fashion of the period, the firm of 
Eddy, Murphy & Co., with headquarters 
in Bangor, was organized and estab 
lished. This firm was composed of Jona 
than Eddy, Simon J. Murphy and New- 
ell Avery, and their heirs in one rela 

tion or another have been inseparable from that day 
to this. 


tenacious mutual loyalty and confidence could be cited 


Probably no more remarkable instance of 


in the history of American lumbering. There were 
other sons than Selwyn, each of whom became inter 
ested with the rest in the active pursuit of the expand 
ing operations of the old house. 

It was in 1850 that an expedition into the then 
unbroken 


forests of 


fastnesses of the Saginaw Valley forests, 


tremendous proportions and unsurpassed 
character, was organized by Edwin Eddy, Simon J. 
Murphy and Newell Avery and resulted in the acquisi- 
tion and later development of large holdings by Eddy, 
Avery & Co. 
until a few years later, or 1876, when all of the mem- 
bers of the original firm of Eddy, Murphy & Co., ex 
cept Jonathan Eddy, who died in 1865, removed to the 


Saginaw valley. At this time Selwyn Eddy was 29 


The operations in Maine were continued 





years old and became actively interested in the newly 
established alliance, he having previously acquired a 


high reputation as a lumber inspector and a skilled 
The inter- 
relations and the personal relations sustained by the 
various members of the family to each other and to 
the allied 
siderable intricacy the details of which were recorded 
in the life story of 


mechanical engineer and sawmill expert. 


affairs of all constitute a chapter of con 


Mr. Eddy previously referred to. 

The appearance of the Eddys in the Saginaw valley 
marked the advent there of a rather numerous colony 
of Maine lumbermen from whom the section derived 





SELWYN 
Borh March 25, 1847; 


MDDY, OF OAKLAND, CAL 
Died October 12, 1911 


further distinction and received a large colleetive trib 
ute of personal and financial prestige and enterprise. 
Naturally none of the Eddys or their earlier contem- 
poraries survive, but the sturdiness of character, high 
business ideals and the standards generally so peculiar 
to this colony left an ineffaceable impress upon the 
Saginaw valley and added to its world-wide renown as a 
lumber producing section. 

3ut the time came when even the noble array of 
Saginaw pine had passed into commercial oblivion and 
the throb and roar and thump of ponderous sawmill 
machinery was silenced. Again the Eddys turned their 
1904, the affairs 
having been wound up, the 


faces toward the setting sun and in 
of the house at Saginaw 
Pacific Lumber Company was founded, with Selwyn 
Eddy at its head, for the active development of the 
large holdings of redwood stumpage previously acquired 
by the surviving allied interests. Mr. Eddy, while at 


first but little versed in the unparalleled exactions of 
redwood sawmilling methods, proved a wise, able and 
practical authority in the councils of his confreres in 
the industry as well as, of course, a successful manu- 
facturer on his own or company’s account, 

Born at Bradley, Me., sixty-four years ago, Mr, 
Eddy withdrew from active business in 1909 on account 
of failing health and had lived since that time in re 
tirement. Aside from his large lumbering interests he 
was identified with a wide diversity of banking, club 
and other enterprises of a business or social character 
and everywhere was welcomed for his wisdom and good 

fellowship. He was an active and con 
spicuous member of the Pacific Union 
Club of San Francisco and a thirty 
second degree Mason. 
death general and unfeigned 
sorrow in Bay City, Mich., where he 
had long lived and was warmly es 
teemed in the business and social circles 
of that 
ter, and where he 


The news of his 
caused 


always renowned lumber cen 
his associates 


were heavily interested in a large fleet 


and 


of steel freighting steamships. It may 
be added, parenthetically, that the same 
interests have at times also operated 
large lumber producing resources and 
facilities at Alpena, Mich., and in Can 


ada. 
In politics a Republican, Mr, Eddy 
was a delegate to the convention at 


Minneapolis, Minn., that nominated 
Benjamin Harrison for the presidency 
of the United States. He also had been 
many times honored in a political way 
and, but for the exactions of his large 
business interests and distaste for pub 
lie life, would very logically have ae- 
to and ornamented other high 
publie offices. He was among the found 


ceded 


ers and governing personnel of two na 
tional banks at Bay City; a stockholder 
and director of the Bay City Sugar 
Company of Bay City and the Wallace 
burg Sugar Company, of Wallaceburg, 
Ontario, as well as of various other cor 
porations, including certain mining in- 
terests in Arizona, 

Of the founders of the interests with 
which the Kddy family from the first 
has been 


identified not one today sur- 


vives. But in the meantime the family 
has not only witnessed but sustained a 
part in the rise and fall of the white 
pine industry east of the Rocky moun- 
tains and the current development of 
redwood farther west, 

At Bay neighbors 
recall that Mr. Eddy habitually took an 


untiring interest 


City his former 
in civie affairs and was regarded as a 
devoted, sagacious and high minded citizen. 

On September 21, 1896, Mr. Eddy married Miss Cor 
nelia C, Hall, at Saginaw, Mich. 
were Mrs. Frederick L. Harrington, of Bisbee, Ariz.; 
Mrs. Frederick B. Richardson, of Bay City, Mich.; Mrs. 
Frederick H. Winters, of San Francisco, Cal., 


win M. Eddy, also of the latter city and actively and 


Born to the couple 


and Ed 


responsibly identified with the management of the Pa 
cific Lumber Company, all of who.n, with their mother, 
survive. Charles A. Eddy, a surviving brother who 
lives at Bay City, Mich., was of the old firm of Eddy 
Bros. & Co., and now operates a large saw mill at Blind 
River, Ontario. Two sisters, Mrs. T. E. Dorr and Miss 
Ellen Eddy, of Saginaw, also survive. 

The funeral ceremonies were at Oakland on October 
14, the body finally resting in Mountain View cemetery. 
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Unloading a train of ovr Superior California White Pine Logs 
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possess the initial advantage of being 
manufactured from the choicest timber 
California affords. It grows large and 
sound but combines a softness and 


beauty of grain that fits it particularly 
for sash and doors. These 
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Wattle IP IN Je 


products placed in your stock will give 
you a decided advantage in talking to 
people who are familiar with white pine 
because they are identical with the 
products formerly made from the timber 
of Minnesota and Michigan and need no 








_ explanation—they talk for themselves. 
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INTERESTED IN SOUTHERN 
OR PACIFIC COAST TIMBER? 


We furnish detailed reports of amounts of stumpage on each 2)4, § 
or 10 acre Subdivision of each forty. 








We employ expert Pacific Coast Cruisers to check all estimates 
made on Western Timber. 





We offer High Class Timber Properties only, which have been 
placed in our hands for sale. 


We guarantee our estimates are reliable. 


JAMES 0D, LACEY & CO, 
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in sufficient numbers shall be too indifferent to express 
— themselves at all, in that event it would seem that the 


beginning of the end had really arrived. In that ease, 


The Exponent of the American Lumber Industry. 
PUBLISHED WEEKLY BY 


THE AMERICAN LUMBERMAN 
A Corporation Owned by —_—_— 
THE ESTATE OF JAMES ELLIOTT DEFEBAUGH In support of the theory that 


largely are precipitated by recurring waves of sentiment 





too, the responsibility would rest where it belonged. 


business revulsions 





Represented by EDGAR H. DEFEBAUGH. 





as likely as not in the nature of a popular delusion it 





ELMER C. HOLE, - > = * = = Manager. may be cited that where a community takes no account 
JNO. E. WILLIAMS, of such visitations the disturbing and distressful effect 
WESLEY T. CHRISTINE, { °° ° Editors. itherwise usual in such cases is largely absent. Panies, 





then, are in the nature of epidemies; to some extent, 


OFFICES: EIGHTH FLOOR, MANHATTAN BUILDING 
431 South Dearborn St., 


CHICAGO, ILLINOIS, U. S. A. 
Cable Address, by Either Company: ‘‘Lumberman, Chicago.’’ 


that is, they are contagious. 

The governor of the Empire state, a Democrat, in a 
speech the other day said that ‘‘ With new interpre 
tations of existing laws, additions without number to 
the statute books, and attempts to regulate and super 
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prise is discouraged and checked. The field of employ 
ment is diminished, the rewards of labor decreased, and 
the financial and industrial future made unstable and 
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they are subject to sight draft with exchange upon due 
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is exactly what’s the matter. There really is no other 
reason for any existing distrust. 
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WASTE DIMINISHES. 


On another page in this issue will be found the pre 
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POSTOFFICE AT CHICAGO, ILLINOIS, UNDER 


ACT OF MARCH 3, 1879. liminary report of the pulp wood consumed in the United 
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for pulp, the largest consumption yet recorded. This 





Index to Advertisements, Pages 88-89 material was not separately reported until 1909, when a 
: : use of 249,000 cords was reported. This year an addi 








r tional 13,000 cords were used, which shows a tendency 


OF SPECIAL INTEREST TO ADVERTISERS. 


The AMERICAN LUMBERMAN is the 
only lumber newspaper having a large paid 
subscription list! 

The average number of copies of the 
AMERICAN LUMBERMAN printed 


weekly during the year ended January |, 
1911, was 13,802. 


State of Illinois, County of Cook, ss. 


I, Elmer C. Hole, secretary and treasurer of the 
AMERICAN LUMBERMAN, do solemnly swear 
that the above figures are correct. said to be 2,769,348,000 bushels of corn; 873,641,000 

ELMER . HOLE. bushels of oats; 655,516,000 bushels of wheat; 275, 

Subscribed and sworn to before me this 25th day 
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This is a circulation more than double that 
of any other lumber newspaper and greater 
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three other lumber newspapers. 





of the pulp mills to make use of material which here 
tofore has largely gone to the waste pile. The figures 
given simply show the general trend, but it is probable 
that in the future the utilization of this class of ma 
terial for pulp will continue to provide a relatively more 


important proportion of the total, 


THE COUNTRY’S ASSETS. 


The standing and prospects of 1 man, a firm or a cor- 





poration sre principally determined by his or its material 
resources. Applying the same test to the country at 
large, the following is an inventory of quick assets 
available at this time: Of products of the soil there are 


552,000 bushels of potatoes; 145,951,000 bushels of bar 
ley ; 30,677,000 bushels of rye; 22,600,000 bushels of rice; 
15,670,000 bushels of buckwheat; 715,543,000 pounds of 
tohaceo: 46,969,000 tons of hay, and more than 13,000,000 
bales of cotton. The value of raw material or mine and 
forest products is estimated at $2,500,000,000, while the 
available resources of the banks of the country amount to 
$16,379,439,384. 
count of the manufactures of the country held by pro 


These figures, of course, take no ac 




















ducers and dealers; no account of the merchandise in 
the hands of merchants; no account of billions of other 


SHORT LENGTHS. 


personal property; no account of cash outside of the 
As was announced last week, the Interstate Com- 


banks and no account of the farms, the forests, the mines 
merece Commission will maintain the existing suspen- 4,4 pumerous other productive forms of estate not 
sions of the new tariffs in the tapline cases beyond 
January 1, or at least until a decision shall have been 
reached, There is no basis, therefore, for any appre- 
hension that the tapline matter may be allowed to go 
by default. 


enumerated. 

Briefly these constitute a volume of resources and a 
basis of industry, trade, commerce and solvency that 
very properly may inspire every citizen of the American 
republie with unwavering confidence, while immovably 





The one decisive test of whether or not Hoo-Hoo is sustaining « universal resolution to keep bravely at it 
destined to be perpetuated will he the attitude of the 


membership toward questions of , reorganization and 


in full faith that anything worse would be the outcome 
not of legitimate conditions but of needless distrust and 


the extent and manner of its expression, Tf members unwarranted irregolution, 
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WOOD VS. CONCRETE. 


That conerete has weak points never charged against 
wood when used in the construction of dams seems to 
have been demonstrated by recent disasters in Penn- 
sylvania and Wisconsin. It is safe to say that as long 
as heavy timbers are available there need be no repe 
tition of the Austin calamity. Any engineer, carpenter 
or architect of ordinary ability can figure the carrying 
capacity of a beam, but it seems that the most expert 
engineer goes wrong in estimating the load that concrete 
may be expected to carry. Quality of the cement used, 
sharpness of the sand and the size and suitabilivy of the 
gravel or crushed stone are variable factors that involve 


a certain amount of guesswork, 
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A RACE FOR THE SLOW. 


To conceive of a setting for a contest where the award was made to the slow- 
est or weakest contestant is difficult. Granting the possibility of such an event, 
the mind naturally reverts to rules for governing it. Limiting the application of 
the idea to a horse race, why should not the animal that started but never finished 
be awarded the prize? In racing parlance, some entries in such a race would be 
‘‘running yet,’’ but in all speed contests the first under the wire wins the big 
money, 

Trade has settled into a rut, not alone in lumber circles but in other lines. A 
moderate volume of business can be secured at remunerative prices, provided the 
seller has the grit and determination to secure a fair return for his products, but 
the business men of the United States appear to be content with a ‘‘slow race.’’ 
Not expecting a heavy demand they are not carrying large stocks and their ex 
pectations are fully realized. 

The 


order called for the exact quantity of material that it calculated would be needed 


Recently a car company ordered material for 300 wooden freight cars. 
in building these 300 cars, for not a foot more. Possibly the management of this 
particular car company does not believe that it will ever be called upon to build 
Without 
department is robbed of the incentive of inducing some railroad to buy cars so 


another wooden freight ¢ar, any material on hand, the contracting 
that material on hand could be used. 

A somewhat similar condition can be found among manufacturers and whole 
sale and retail dealers. The trade is quiet. They have a small stock, can replenish 
it promptly and have voluntarily deprived themselves of the stimulus which the 
necessity of selling or the desire to use material on hand would give. 

Present business conditions might be likened to a race between horses, an in 
adequate reference to which is made in the opening paragraph, that might prove 
interesting and instruetive to the philosophically inclined but would lessen the 


” 


demand for thoroughbreds and increase the call for ‘plugs, The less capable 
the animal the better. 

Many individual fortunes have been made and many great business enterprises 
have been built up simply because those in charge assumed burdens and were vir- 
tually compelled to work their way from under them, While the assumption of a 
greater load than can be safely carried is not urged, it might not be a bad plan 
to reach out a bit, take hold of a little more than can be carried with absolute 
comfort, and see if a race for the swift, the eager and the keen-eyed will tend 


to place commercial affairs upon a better basis. 


ORDERS AND CONTRACTS SHOULD BE SPECIFIC. 





errors and the errers of others. if not most of the errors and misunderstand 
ind aecepting 
of orders. ‘ihe essential thing in the giving and accepting of an order is that the 
ininds of the buver and seller shall meet, that both shall have the same understanding 
of the 


contract of sale. 


transaction. If the buyer and seller do not thus agree there can be no 
Most of the work of courts is directed to the interpreting of the 
acts and words of parties to transactions that on the one side are alleged to be 
contracts and en the other are alleged not to be contracts. 

When the meaning of werds has by custom and long usage been established diffi 
culty is unlikely to arise in the trade channels in which the custom and usage prevail. 
When, however, the transaction takes place outside of the customary channels and 
one party is so situated as not to be presumed from his situation to be conversant 
with the custom and usage prevailing in those channels it becomes necessary when 
entering into an agreement so to define trade terms and explain trade customs as to 
eliminate ambiguity and insure the meeting of minds that is indispensable to a 
valid contract. 

As an example of ambiguity that may arise under special circumstances—that is, 
when a transaction is taken out of the regular channels (in which ambiguity would 
not be at all likely)—the term f. 0. b. may be cited. Recently an interior lumber 
exporter shipping from New Orleans sold a foreign concern a cargo of lumber for 
New New 


means at New Orleans; whereas, the -buyer 


export ‘*f. 0. b. Orleans.’’ Now the seller claims that by ‘‘f. 0. b. 


Orleans’? be ‘*free on board cars’? 


claims that he understands ‘‘f. o. b. New Orleans’’ to mean f. o. b. vessel at New 
Which is right? Or is each right from his own viewpoint and im accord 
ance with the usage of the trade in which he is accustomed to transact business? 


Orleans, 


The difference in money between f. 0. b. cars and f. o. b. vessel, New Orleans, is 
The 
AMERICAN LUMBERMAN undertook to discover just how New Orleans exporters would 
interpret the term. 


from $6 to $8 a car; hence the question Assumes considerable importance, 


When the divergent opinions of the men in the trade are 
considered it seems strange that the question has not arisen so many times as to 
give a fixed meaning to the term f. 0. b. when applied to export shipments. But 
evidently it has not, for after interviewing numerous exporters the New Orleans 
representative of the AMERICAN LUMBERMAN writes: 


It looked exsy, but after interviewing a half-dozen exporters or so I am 
persenally more in the air than ever. Some say it does and some insist 
that it does not mean f. 0. b. shipside. ‘ 

Everyone agrees, hewever, that the term is ‘‘ambiguous’’ as applied to 
shipments here and that the parties to the deal should have specified pre- 
cisely what they were agreeing upon. The — and ——-——-—— 
offices express the opinion, however, that in a dispute between a foreign buyer 
and a domestic manufacturer it should be construed to mean just what the 
former took it to be; that is, free at shipside. They explain that he is 
likely to have no knowledge of trade usage or conditions on this side and 
in that case naturally assumes that f. 0. b. means free on board ship. Both 
think that in case of arbitration the award would favor the foreigner. 

Other exporters say that the term, as used here, means f. 0. b. cars and 
nothing else; that lumber is bought and sold on that understanding, the 
consignee paying switching and unloading charges at wharf. Two or three 
made the point that there is a trade term to signify free on board ship- 
f. a. s., meaning free alongside, but it is denied in some quarters that this 
is commonly used. The f. 0. b. car advoeates mostly base their interpreta 
tions on the established custom of the domestic trade, which they think 
should govern the transaction. They argue that the foreign buyer ‘trading 
here should inform himself as to the American meaning of trade terms, and 
that the shipper was justified in considering that f. 0. b. New Orleans meant 
just what f. o. b. Chicago, or Pittsburgh, or Kalamazoo would mean. 





The AMERICAN LUMEERMAN asked J. O. 
Gulf Coast Lumber Exporters’ Association, for his opinion in the matter and _ re- 


Elmer, of Mobile, Ala., secretary of the 


ceived his reply as follows: 

My opinion is that the term f. 0. b, New Orleans may. mean f. o. b. cars 
or f.o. b. vessel] New Orleans. In other words, the expression is too vague 
to he construed definitely one way or the other. However, it is quite reason- 
able that a foreign buyer who is not familiar with the conditions prevailing 
at an American port should understand the term f. 0. b. to mean free on 
board ship, and in case of a test before any court or arbitration committee 
custom would form the basis of the decision, in which event the foreign 
buyer’s contention doubtless would be upheld. 

In the export pine trade the customary interpretation of the term f. 0. b. 
when used by exporters in making quotations to foreign buyers is that the 
goods are to be delivered to the ship without any expense to the buyer, 
they—the foreign buyers—paying the ocean freight. 

The seller ordinarily is in the less favorable situation in a case of this kind. He is 
catering to a foreign trade differing in many respects from the domestic trade. 
If he conforms to the customs and requirements of that trade, as he often does, to 
the extent of turning out a product wholly unsuited to the domestic trade, he may 


reasonably be presumed to know, or at any rate to be ‘put upon inquiry,’’ regarding 
If it 


should be shown, however, that the contract of sale actually was executed in the 


the customs and usages that prevail respecting sales and deliveries of lumber. 


United States that fact would afford a basis for presuming that the foreign buyer 
made the purchase with full knowledge of the customs of this country governing the 
transaction, As to what those customs are American exporters appear to differ. 

The fact not to be lost sight of is, however, that if the seller had quoted ‘‘f. 0. b. 
cars New Orleans,’’ or the buyer had stipulated ‘‘f. 0. b. ship New Orleans,’’ no 


controversy could have arisen, 


SUBSTITUTION—EVERY LUMBERMAN’S PROBLEM. 


On page 35 of this issue is published a letter from a man who has long been 





identified with the lumber business and who has by years of observation gathered 
some very interesting ideas on the question of substitution and the closely asso 
ciated question of forest products advertising. It is probable that many lumber 
men will disagree with the author of that communication in some portions, at 
least, of his argument, but the problem of expanding ‘the demand for lumber is 
large enough to justify a very careful and general consideration of all its phases 
while plans are being laid to improve the condition of the industry. 

Apropos of this discussion the Department of Agriculture on October 10 issued 
Farmers’? Bulletin 461, entitled ‘‘The Use of Concrete on the Farm.’’ 
introductory paragraphs from that bulletin are of particular interest: 


The two 


With the rapid decrease of our timber supply and the resulting increase 
in the price of lumber there has come a necessary demand for a new 
building material. Nowhere has this demand been felt more keenly than 
on the American farm, where lumber has till now been practically the 
only building material. On account, however, of the farmer’s nearness 
to the timber itself he has been the last to feel the full effeet of the 
shortage. 
A building material has been discovered in concrete that in many in 
stances has proved to be far superior to lumber, brick, or building stones 
on account of its durability, economy and safety from fire loss. More 
over, it can very often be used at the most convenient time by the farmer 
himself with a little assistance. 
No more gross misstatement of facts has been indulged in by lumber’s keenest 
competitors. It is made to appear that the shortage of lumber has become so 
vreat that the farmer is compelled to resort to some other material for the im 


When 
that this statement is found in a publication issued by the same department 


provements he is constantly making about his place. it is borne in mind 
which controls the Forest Service it is apparent that the fight against wood prod 
ucts is being carried into high places. 

manufacturer, wholesaler or retailer- 
The AMERICAN LUMBERMAN 


Every Jumberman in the United States 


has a pecuniary interest in this question. will wel 


come discussion. 


THE NATIONAL FEDERATION OF RETAILERS. 


Much significance is to be attached to the meeting of retailers that was in session 
in Chicago two days this week, called for the purpose of organizing a national fed- 
from thirty-five states, 





eration. At the first session 233 delegates were present, 
representing organizations of about a dozen lines of business and comprising indi 
Most of these 


delegates are officers of the local, state and national associations that will affiliate 


vidual memberships estimated from a poll of the delegates at 212,000. 


with the national federation. They are in closer contact with their membership, 
they know better their problems, and they are better fitted to propose solutions for 
those problems than any other body of equal size that could be called together. They 
may justly be said to represent the ‘‘retail mind’? of the United States, and perhaps 
of the world, today. 

Well informed economists perhaps know something of the legislation, state and 
national, proposed and enacted, that directly and indirectly affects the retail merchant, 
and something, it may be, of the prejudice against the retailer and the retail busi- 
the sentiment of 


ness that has developed in comparatively recent years. To such 


this meeting would not have been a surprise. But to the average citizen, to the 
man who at best can view matters only superficially, this meeting would have been 
a revelation. 

The dominating fact in this meeting is the unanimous sentiment of the delegates 
that in a broad way the same problems confront all retailers. They are not problems 
of the retail lumberman or of the retail grocers only, but of all retailers everywhere. 

One might expect that when this representative body of retailers realized the 
gravity of their situation and the unfairness that has characterized much of the 
criticism directed against them, they would become radical and threatening. But they 


have not done so. They have let loose some oratory that might be termed some 


what extravagant, but in the main alJ oposed for corsideration show @ 
soberness, a fairness and a desiré to dot §Rstice that would be highly creditable to 
the most dignified of representative bodies. 


To lumbermen, especially to yptail lumbermen, this meeting has brought at least 
They are conducting their association work along identically 


one consoling reflection: 
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the lines that are pursued by their fellows in other fields. 
in the meeting and was frequently expressed on the floor that as retail lumbermen 
are making a fight for the right to codéperate through associated effort for the pur 
pose of perpetuating their existence, other retailers soon will be obliged to make a 
similar fight. A realization of this fact led to the calling of this convention. An 


The sentiment prevailed 


organization of the character proposed should assure a vindication end a victory for 


the retailers, 
THE STAR OF EMPIRE. 


The celebration at Bend, Ore., of the completion of the joint Hill and Harri 
man line from the Columbia river southward to Bend was an event of no little 
importance to the entire western country. 





A glance at the map will show that a 
great region lying between the Cascade mountains on the West, the Columbia 
river on the North, and the Oregon-Washington Railroad & Navigation Company’s 
line to the Kast has heretofore been without railroad facilities. It is a country 
possessing great possibilities in agriculture, dairying, grazing and lumbering. 

The region in the vicinity of Bend will, in the not far distant future, be known 
particularly for its production of pine lumber. Several billions of feet of excel 
lent timber are standing in the valley of the Des Chutes and along the foot hills, 
this being in a measure an extension of the pine timber belt of the eastern slope 
of the Sierras in California. 

While much of the timber land, as well as the farming land, already has been 
taken up by settlers as homesteads and timber claims, a good deal of the timber 
has pissed out of the hands of the first holders, and has been grouped into large 
holdings of sufficient size to permit the expense of manufacturing operation. A 
company controlling the booming privileges on the Des Chutes river has been 
formed for some time, and it will not be long before large lumber manufacturing 
operations will be under way in this new eastern Oregon timber belt, now to enjoy 
transportation facilities. A hitherto inaccessible region is thus to become a source 


of lumber supply and a new factor in the lumber industry. 


THE NEED OF CO-OPERATION. 


There are two kinds of demand for commodities. 





One is actual and the other 
is speculative. The actual demand dominates and determines prices in times of 
financial and industrial depression. The speculative prevails in times of industrial 
trade and credit expansion, One can not push demand for commodities beyond 
the actual, as distinguished from the speculative, when there is no inducement to 
accumulate stocks in anticipation of an expected rise of prices, except in case 
the buyer is sure thet he will want the material for future use and fears that he 
can not get it delivered when he wants it. 

We are now moping through a period of depression, not because the resources 
of the country are not intact but because during the late years of prosperity pro 
duction was carried beyond actual Consuming capacity. It always has been thus 


in periods of so-called great prosperity, in which are’ excitement in business, 
opportunity for expansion of capital and credit, and a corresponding expansion 
of productive capacity. 

The financiers, the bankers who back them with credit, the stock gamblers, the 
what has caused reaction and 
with the 


Such interferences by the execution of 


expansionists of all sorts, are now saying that 


depression is the legislative and government interference methods of 


the railroads and the big corporations. 


the laws, national and state, may have precipitated the trouble, but they were 
not the primary cause. Had there been no antitrust law and prosecutions under 
it, no interstate commerce law, and no state laws regulating intrastate tratflic, 
there still would have been a recurrence of overexpanded productive capacity 


and capital, with a resultant relapse, followed by years of depression. It might 
have been delayed in the absence of the precipitating influences mentioned, but 
it would have come in the natural course of things. 

Without doubt, though, a better, more scientific currency system than now pre 
vails in this country, providing for elasticity and support of weak spots in times 
of stress, would help to prevent acute panic, but, even so, when overproduction 
occurred there would be reaction and depression in demand for commodities. 

In the present instance the lumber business is suffering from a demand reduced 
to actual necessities. The heavy call for railroad and car material has been cut 
off, partly by hard times and foreed economies and partly because the companies 
afford 


Since expansion in industries has been 


have been restricted to making freight rates which they claim do not 


suflicient profit on the capital invested. 
arrested the demand for lumber has falleu off in those lines of trade that called 
for the building of factories, or any kind of industrial plant, together with the 


surrounding dwellings and other buildings for the accommodation of operatives, 


In numerous lines of woodworking there has been restriction, and the lumber trade 


is feeling it. Much has been said about the part that crop failures have played 
this year, but since there is a generally fair average it must be concluded that 
there would have been a good lumber trade in spite of any such crep deficiency 
if general business had been up to the normal. 

While the demand for lumber has declined, prices have been fairly well main 
tained. Early in the year the southern pine producers, as well as those of the 
hardwoods, resolved individually that they would not cut prices tor the purpose 
of stimulating trade. They assumed this position because they realized that 
that 


owing to the rapid cutting, together with the increased demand for lumber 


stumpage-had acquired a positive value, within a well defined range, and 
stumpage would better remain in the forest than be converted into lumber and 
sold at prices lower than prevailed at the year’s beginning. There seemed to have 


been a common consent in this matter, without any set combination in restraint 
of trade, 

The southern pine manufacturers were particularly emphatic and strenuous it 
the matter of maintaining prices, the hope and the expectation having been that 
when the sprinz opened there would be a demand that would assure such a main 
tenance. But as winter merged into spring, and summer followed both, the ex 


pected revival did not for what well informed business ar 


fully 
hand-to-mouth demand for lumber until there shall be a restoration of both financi 
and that shall b 


come, reason all 


informed. At present there is no immediate prospect of anything but 


industrial conditions normal to good times. Before result 
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iH hrough really active and energetic committeemen, rather than once a year in con 


reached we must have further liquidation, restored credit, readjustment of 
affairs on the basis of what shall take place in legislative policy after the next 
presidential election, and altogether a new start in prosperity. There will be a 
demand for lumber while such processes are being worked out, but it will be for 
current needs, with no forward buying or speculation in stocks such as are 
common in times of active general business and an expansive tendency in credit. 

What are lumber manufacturers and wholesale dealers to do under such cireum 
stances? In respect to production there should be limitation of eut to the current 
and probable demand. Information should be gathered that, with sufficient accuracy, 
would show how much lumber will be needed to supply the demand for three 
months, six months, nine months or a year, and on that knowledge yellow pine 
mill operators should base their caleulations for output. There is no other way 
scientifically to determine a safe policy. Moreover, this could be done without 
fear of running foul of the prohibition of the antitrust law. Statistics would be 
gathered; knowledge would thus be obtained; operators would act on that knowl 
edge if they knew what was good for them. At least a sufficient percentage of 
the total production would be restricted within reasonable bounds, and the market 
would not be overloaded as it has been during the last year. There certainly 
siould be sufficient good judgment among southern pine producers to deter them 
from any action that would serve to overstock the market and thus force a decline 
of priccs to the wiping out of all profit. 

Rumors have been somewhat rife within recent time that some yellow pine 
concerns have thrown off the restraint heretofore governing their sales depart 
ments, and have begun to sell lumber against all competition; which, of course, 
means lower and irregular prices. Should this course be long continued the effect 
would be to demoralize the market for southern pine from top to bottom of the 
list and throughout the entire producing territory. 

What 


When it is necessary to move stock in order to raise money for certain payments, 


good purpose can such a policy attain? In cases of financial stress, 
a holder of surplus lumber may feel justified in slaughtering prices as a mere 


matter of self preservation. But it is doubtful if many large mill coneerns in 
the South are in that predicament. 

At this period of the year, when consumers and dealers are shaping their stocks 
so us to pass over the year’s end with as little lumber to inventory as possible, 
and with as few liabilities as can be shown on the books, it is idle to suppose 
that extensive price cutting will much stimulate demand. In fact, if the market 


should now be forced in pieces the effect would be to keep buyers out of the 
market until over the end of the year and probably until well toward spring; for 
they would have no faith in prices and would wait until more substantial con 


ditions were restored. 


There never was a more critical time in the southern pine market than right 
now. Never was an exigency more urgent than the present for the coéperation 


of producers to the end that the market may be steadied and made firm. Nothing 


can be gained by letting the market go to smash. Such lumber as shall be turned 
out during the dull period might better be sold at some profit than to be thrown 
at the feet of purchasers. Ground now lost in stumpage and lumber values can 
not be restored in vears. The purchasing and consuming publie should be made 
aware that there is a level of yellow pine values below which economic consider 
fall, rhe 


Better let mills stand idle and allow crews to seatter 


ations will not permit) them to sustention of eredit among southern 


pine interests demands this 
than continue to turn out lumber at a loss. With about forty mills already shut 
down on aceount of labor troubles, with the great reduction of cut thereby result 
ing, and with a general tendency toward limitation of output on account of slack 
ness of demand there can be no adequate motive, in this fag end of the season, 


when demand is falling to a winter basis, to begin a campaign of price cutting 


for the purpose of stimulating sales. Such a breakaway seems like the sheerest 


trade folly run mad, 


BORROWING IDEAS FROM ANOTHER INDUSTRY. 


manufacturers of chewing gum or corsets, or of 





Before a national convention of 
any line whatever, must inevitably come many problems which are of common interest 
to all manufacturers; and any well organized association is in its mechanical details, 
its adaptation of organs to functions, a profitable subject of study to anyone inter 
in the machinery of effort. Such 
National Vehicle 


session this week in Chicago, and the report in the news pages, while not attempting 


ested associated interest attaches to the annual 


convention of the Implement & Association, which has been in 


to vive the routine details of the proceedings, does endeavor to record such features 


es would apjcal to a sawmill visitor to the, meetings as useful and suggestive to 


himself. This meeting, however, also has the added interest of representing allied 


industries which consume large quantities of sawmill product in both hard and soft 


woods; 


maintains a list of saw mills supplying the principal kinds of material used by the 
collated 


and it is of interest to note from the news report that the bureau of materials 


implement and vehicle trades, and secures from them and distributes in 


‘form monthly stock lists of such materials. 


| This eighteenth annual really closes the first year of the association in its present 
‘form, it having merged with the original implement and vehicle organization three 
4) ' : m 

‘other formerly independent associations in the wagon, plow and grain drill lines, rhe 


‘form of organization is very comprehensive, embracing twelve vice presidents, stand 
‘ing committees of attorneys and litigation, costs, dealers’ associations and arbitra 
tion, insurance, national legislation, state legislation, freight transportation, tariff, 
patents, industrial indemnity insurance, materials, membership, foreign commerce, 
There are also separate departments 
The traffic 


lepartment performs an auditing service on freight bills of members, making no 


terms and credits, publicity, and conservation, 


‘harge for the service beyond the regular membership dues. 
The annual meeting consisted largely of reports from these various departments 


nd committees. There was very little discussion from the floor, and little show of 


he supply of ready public speakers which characterizes most assemblages of lumber 


nen. On the other hand little was left to be threshed out in discussion; the reports 


ere very carefully prepared, some showing that weeks of hard research work had 


een put in upon them, and the association transacts its business continuously 
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vention assembled. Aside from the most admirable annual address of the president 
the only features resembling the usual] convention address or paper were the two 
talks by retailers; but in al) other respects these were as far from the usual routine 
in lumber manufacturers’ conventions as imagination might conceive. When and 
where has any such gathering invited a brace of plain speaking lumber retailers to 
come before it and say to its face the hardest things that it would be possible for 
lumber retailers to say regarding the manufacturing and selling methods of the 
mills? Why would it not be profitable? The two implement retailers were listened 
to with great attention, stated some very Blunt but wholesome truths, and were 
given a hearty welcome and ovation. 

On national questions these manufacturers seem largely at one with the lumber- 
men, except that in retort to the charge that they were selling in Canada at lower 
prices than at home they came out in favor of reciprocity, and mourn somewhat 
perfunctorily at its grave, with some faith in a resurrection; and they favor parcels 
post, undismayed by the ‘‘gobbleun’’ of mail order competition, though suffering 
from it more severely than in the nature of things the lumber industry ever will. 
The president’s address was a ringing challenge to the national government to 


assume at once its duty of marking the line of demarcation between lawful and 
unlawful business enterprise, whether by a national incorporation act or otherwise, 
defending the general uprightness and integrity of those upon whom devolves the 
burden of keeping the wheels of industry turning. On the one hand concern is ex- 
pressed for the protection of the workingman from dangerous conditions, and on 
the other the labor demagog is flayed with the lash of biting denunciation and sar- 
casm. The difficulties encountered by manufacturing enterprises of interstate distri- 
bution, under the widely varying and ever changing conditions of state legislative 
enactment, are recognized and deplored; and on these and other common subjects 
these manufacturers stand shoulder to shoulder with the lumbermen in sentiment and 
conviction, and in some respects are ahead of them in actual organized activity for 
justice and against unrighteousness and legalized extortion. 

Upon the whole this convention reflects great credit not only upon a few association 
officials but even more upon a considerable number of hard working committeemen 
among the lay membership; and is well worth the attention of those whose duty it 
will be to arrange the programs of the numerous lumber conventions of a few months 
hence, 





REVIEW OF CURRENT LUMBER TRADE 








There continue to be few high points in the general lumber trade. Necessary 
movement of stocks to meet a fall demand, after supplies have been kept as low as 
possible throughout the season, maintains some life in business, and signs indicate 
that this condition will be manifest until the end of the year. Some lines of con 
sumption are more active than they were in the summer, among which are building 
in the South and Southwest, in several of the larger cities of the North and South, 
in furniture manufactures and other lines, including box making. But the same con 
servatism about forward buying characteristie of the year continues. It can not 
he expected that extensive stocking up will take place now that the active season 
is within about two months of the close. Since there is no expectation that prices 
will advance before the spring trade shall open the natural tendency will be to keep 
stocks down to actual requirements for consumption, The time approaches for the 
taking of inventories, and all dealers will seek to confine their stocks on hand to 
the actual requirements of trade, though some will venture to fill up broken assort- 
ments so that enough lumber will be on hand with which to earry business along 
through the winter. Here and there are reports of a fairly good trade for the eur 
rent time, with increases in spots, but reports all agree that there is no ‘snap’? in 
the movement, which is seareely up to the normal anywhere. Of course under such 
cireumstances there ean be no such thing as advances in a general way, though 
reports from the Louisiana cypress section indicate higher figures on specialties for 
the railroads ete. 
+ * * 

A feature that is causing some concern in the South is the fall in the prices of 
cotton that lately has oceurred. The effect of the big yield is partly responsible for 
this result, toyether with the apathy of the New Sugland and English spinners about 
adding to their stocks under the prevailing slackness of demand for manufactured 
goods and the uncertain features of trade, The speculators have taken advantage 
of this decline in the market for raw cotton and are making a bear raid on prices. 
It is snid that the decline in the Memphis district has been as much as $25 a bale. 
The effort made among the planters to stem the tide of lessening in prices by with 
holding cotton from the market has proved to be more or less a failure, so that now 
there is a free for all race to sell. What the result will be remains to be seen. But 
the natural effect in one particular will be to check the tendency to make improve- 
ments in the eotton sections to the extent that has been anticipated. There was a 
general impulse all over the cotton states toward building in the towns and rural 
distriets, which was especially marked in Texas, particularly in the southwestern part, 
und altogether noteworthy throughout the greater part of the state. A like condi- 
tion prevailed in Alabama, Mississippi and Georgia, while in Florida perhaps never 
before was so much building evident. Probably such impetus has been given to 
real estate improvement in the South this year that the effect of the falloff in the 
value of cotton will not be felt immediately, but it should be taken into account 
as a possible future contingency; for home consumption of lumber in the yellow pine 
section was depended upon for taking care of much mill output. 

* x * 

About as positive reports as any current come from the North Carolina pine 
branch of the business. From Norfolk it is announced that the gain in demand and 
shipments beginning in September is holding up well, and prices have stiffened con- 
siderably, while the indications are that further advances will be made, especially in 
the lower grades of both rough and dressed lumber, The call is such that it is prae 
tically impossible for manufacturers to accumulate stocks, and a number of operators 
report that their supplies for the trade are below normal for this season of the year. 
Prices on low grade lumber have advanced, it is said, from 50 cents to $1 a thousand 
on most items. Such conditions in low grade stocks have reflected a better state of 
demand for high grade lumber, it is reported from Norfolk, and prices on that class 
of output are firmer. Car shortage in that part of the country is delaying shipments 
to some extent. North Carolina pine producers are much encouraged by the better 
state of trade and outlook, it is said, and it is expected that October business as a 
whole will continue at the present pace. In the market and consuming centers re 
ports are favorable. At Baltimore handlers of North Carolina pine still report a 
positive quietude in the trade, with prices low, though steady, contrasting strongly 
with the uneventfulness of the general trade. Demand keeps up sufliciently to pre 
vent extensive accumulations, and the volume of business in North Carolina pine is 
of impressive proportions. Demand for dressed stock keeps up well, that for interior 
construction material being in good request, while box makers have orders enough 
in hand to keep their shops running. From New York it is announced that advices 
from the North Carolina pine mills indicate a strong situation. Wholesale dealers 
who lately have visited the mills report that those along the east coast are sold ahead 
for a considerable period and are receiving good prices for their output. On the 
other hand competition in the Metropolitan district is so keen that the wholesalers 
scarcely can see how they can pay the prices asked by the manufacturers. In the 
New York market box boards, flooring, roofers and ceiling are strong at a good range 
of prices. At Buffalo firmness of prices characterizes the North Carolina pine trade, 
and they are a little higher than they were several weeks ago. There it is recognized 
that the mills are well supplied with orders. 

* * * 
_ The present state of the North Carolina pine business is noteworthy when econ 
sidered in comparison with what it was a year ago, and for some time theretofore, 
and in view of the depression that pertains to the yellow pine trade of the Southwest 


and middle South in the matter of sales. While the interior yellow pine manufae 
turers are complaining of an inadequate demand for the absorption of the output of 
their mill capacity, the North Carolina pine producers are selling off their lumber to 
bare foundations, and are sustaining prices at a firm basis, with recent advances on 
particular items. The demand, too, is for the lower grades, and fair for interior 
finish. The reason for this better state of the North Carolina market is that mill 
operators have this season restricted output until dealers were forced to come into 
the market for supplies, and finding them not over abundant, while priccs were firm. 
These conditions have restored a better state of the market than had prevailed for 
two years or more, This example in the North Carolina pine field of production 
should be taken to heart by the operators in yellow pine. When production exceeds 
demand, and that condition is prolonged, the only way to secure equilibrium is to 
reduce production. It seems that the North Carolina pine producers have done this, 
while at the same time they have steadfastly maintained a basis of prices, if reports 
from mill points and the wholesale division of the business at northern market points 
are credible, In a measure this attitude has been persisted in by the mill concerns of 
Georgia, South Carolina and Florida. In those states, when the decline of active 
demand came this year, there was a determination to maintain a basis of priees for 
good stock, at least, and it has been fairly well persisted in. To a marked degree 
the same was true of the yellow pine field farther west, though the capacity and out 
put are so prodigious in the middle Gulf states and west of the Mississippi that. it 
is difficult to keep the manufacturers in line on a definite policy as to production and 
prices, and danger has been constant that the output would be so great as to break 
‘lown the market. Also in that part of the territory there are three classes of pro 
ducers—the big concerns, the medium sized, and the little fellows, each with interests, 
investments and manner of doing business differing from the others, in essential par 
ticulars. Hence it has been more difficult to establish and sustain a definite and 
comprehensive policy in respect to production and prices than in the older sections 
of mill operations and market territory. But the time has eome when, to save the 
market from collapse, there should be a unity of purpose to limit output to the de 
mand, so far as that can be done, with the object of clearing the market of a burden 
some surplus, or a tendency in that direction, so that the trade of next year ean start 
out with a healthy state of the market. Unforeseen circumstances are contributing to 
this result; namely, in the shutting down of about forty mills in the Southwest on 
account of labor troubles. Restricted production already is having a strengthening 
influence on the market, and belief is now expressed in a better tone in the trade 
after the first of next year. 
ca oo * 


yrices, 
At Kansas City some improvement in demand is 
reported. There was some decline in prices in respect to concerns which hel 
stocks of some sorts and grades of lumber 


In Alabama and Mississippi finish in yellow pine stocks is held at firm | 
Other specials are in like position. 
d over 
, but such cuts seem to have made but 
little disturbance in the market, Some think that the cuts were made to meet those 
on west coast lumber coming in competition with yellow pine. 

% *% * 

Portland, Ore., reports that the bottom of the lumber market was reached some 
time ago, and it now is showing an upward trend. It is believed that by the begin 
ning of the new year there will be «a good volume of business and advaneed prices, 
Owing to building for the Panama canal exposition, at San Francisco, and the 
stimulus to general business in that state that will be given by that event, it is 
expected that from the first of next year forward the demand for lumber to go coust 
wise will be active. In the Puget sound district the foreign trade is holding up 
well, and vessels for that and the coastwise trade are in demand to the extent of 
supply. It is generally conceded that the west coast trade lately has improved per 
ceptibly in all respects, in rail distribution as well as by water. Red cedar shingles 
at Sound points are in better demand, and an advance of 5 to 10 cents a thousand 
has been made at Kansas City with a stronger call for the star grade. A large 
amount of lumber is going into the prairie sections of western Canada from the 
Inland Empire and Washington points, a movement which is decried by British 
Columbia mill interests to the extent that a tentative movement has been taken to 
abate American competition. 

* * * 

The white and norway trade at the Tonawandas continues to improve, the lower 
grades, especially box, being the most active. Prices are considered fair, with little 
tendency to advance. Receipts lately have been large, so that dealers expect to have 
full stocks by the close of navigation. At Bay City and Saginaw conditions in the 
northern pine trade are more favorable than they were. Though prices have not 
changed there is more inquiry in certain lines and shipments are being freely made. 
The better grades are exceptionally strong. The volume of business, strange to say, 
promises to aggregate more than last year. At Buffalo trade is in fair volume, but 
dealers state that prices are too low and it is mostly a buyers’ market. This doubt 
less reflects the retail side of the market. 


* 4 * 

Hardwood trade reports continue to reflect the local point of view. The demand 
from the furniture manufacturers is better than two months ago, and there is a fair 
call from the box factories, vehicle makers, agricultural implement manufacturers 
and the interior finish factories. The call is steady from these and other lines, with- 
out special urgency in the movement. 
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| PULPWOOD CONSUMPTION. 








The Census Bureau of the Department of Commerce 


and Labor has issued a_ preliminary 


bulletin showing 


the consumption of pulpwood in the United States dur- 


ing the calendar years 1910, 1909, 
pared under the direction of William M. 
statistician for manufacturers, by Jasper 
expert special agent. 

The report shows that, 


with tie exception of 


1908 and 1907, pre- 
Stewart, 
Kk. Whelchel, 


chief 


1908, 


the quantity of woodpulp consumed in the United States 


The demand in 
percent, 


lias inereased steadily. 
preceding vear was 2.3 


1910 over the 
while “s compared with 


1908 the increase was 23.2 percent, and with 1910, 3.3 


percent. 
mains the 


Spruce, according to the 
leading pulpwood. 
of spruce was 68.2; in 1908 64.5; in 
1910 58 percent. Poplar, pine, 
inaple are being used in 


figures 
In 1907 the percentage 
1909 60.5 and in 
balsam fir, 
increasing quantities, and in 


shown, re- 


beech and 


1916 a substantial increase in hemlock also appeared. 
The percentage of imported spruce in 1909 was 31.7; 


in 1910 
exuse of 


38 percent. 


poplar although most of this 


as pulp material is from domestic sources. 
The total production of air 


dried 


A similar change is shown in the 
wood 


consumed 


pulp in 1910 was 


2,533,976 short tons distributed as follows: 
1,135,353 tons; sulphuric, 1,065,621 tons; 
tons; sulphate, 5,373 tons. 

The compartive statement follows: 


Of Pulp seat Consumed, Cords. 


Mechanical, 
soda, 327,629 





Kind of Wood. 1910. 1908. 1907. 

yee -4,094,306 4, OOL 607 8,346,953 3,962,660 
Spruce, domestic.1,473,542 1,653,2 1 ,487,356 1,795,278 
press, imported. 902,407 76 "332 2 672,483 905,575 
arr 610,478 559,657 569,173 576,154 
ee domestic. 315,717 802;876 279,564 352,142 

apaas, imported. Re 25,622 22,653 19,798 
ba SS ee 32,362 *95,366 *45,309 *43,884 
SSS 105. 882 90,885 84,189 78,583 
 -05.0 44 eek 44,265 $1,390 ee add 
Maple sti aes ae 42,621 oe os oe 
iS a 30,845 37,176 oe ** 
Cottonwood ..... 31,099 36,898 45,679 oe 
el 6b 6:0,6:0:0 97,092 151,179 140/547 7 191,246 
Slabs, wood, etc.. 262,637 248,977 oes oes 


** Included in “All other.” 
wood by species. 


* Balsam. 
other 


*** Included with 





From British Columbia. 


VANCOUVER, B. C.—Some time ago the writer asked you 
for a set of your “Community Development” advertisements. 
We have used this set, and would like to have any others 
that you may have gotten out. If not too much trouble, we 
would like to get the complete set, together with the editorial 
matter, and we will take the matter up with the editors 
of the papers and get them to publish some of the editorials. 

VANCOUVER LUMBER COMPANY, LIMITED, 
F. O. Hodgson, Manager of Yards. 





LATE LUMBER LAW 








RIGHT TO RESCIND TIMBER CONTRACT FOR FAIL- 
URE TO GIVE GOOD TITLE. 


The supreme court of Florida, division B, holds that 
there is a clear distinction between executed (performed) 
and executory (unperformed) contracts as to the right of 
rescission of a contract. Ordinarily, In a case of executed 
contract a purchaser can not rescind a contract on the mere 
ground of a defect in the title, but it is otherwise In the 
case of an executory contract. In such a case, for a defect 
in title he may rescind and have the purchase money re- 
funded. And an assignee, to whom have been transferred for 
a valuable consideration all the rights and liabilities of a 
purchaser of timber rights under a contract for the sale 
thereof, in an equity proceeding brought by him for rescis- 
sion of the contract because of the failure of the vendors 
to comply with the contract to give a good title and properly 
to care for the timber, may recover the purchase money paid 
by the assignor, less the value of the timber cut by the 


assignor, where there is a prayer for such relief, the right 
of recovery is not questioned by demurrer, and the evidence 
Musselwhite vs. Oleson, 


sustains the allegations of the bill.- 
53 So. 944. 

















IN THE ROBINSON-EDWARDS YARD. 


Paul Revere is all very well; there 




















THE LUMBERMAN POET IN BURLINGTON 














is a solemn 


pleasure in looking on the spots mentioned in the 


history for grammar grades; but, after 


all, it’s our 


own people that count, and a lumberman looking for 


something to which to pay reverence 
means miss Burlington, Vt. 
ton has quite 
While 
the shot 


heard ’round the world, 


as glorious a history as Lexington, 
no embattled farmer ever stood here and fired 
the captain of the 


should by no 
In a lumber way Burling- 


Mass. 


yood ship Belle de Sorel has poured many a broadside 


into the eook that 


would have made the British turn 


and run, and the popularly proficiently profane pirate 


pale with envy. 


No town has a history more glorious than Burlington 


lumber 
transportation 
were 
lumber on 
3,000,000 feet- 


as a 


tions of and tariff, it 
There 
carrying 


often having 


able as 3,000,000 feet having a single toe. 
in print, but 
Burlington car 
and a cook who 
French-Canadian ean. 
Canadian, our merchant 
being 


plying (a boat always ‘‘plies’’ 
anywhere else) between Ottawa and 
ried 250,000 to 300,000 feet of lumber 
could fry potatoes as only a 
The bigger barges were all 
marine on the raging Sorel canal 
important as that on the broad Atlantic. 

These barges were not built for beauty 
As a yachting proposition they had the 
natty lines of a box car. But they delivered 
They built up Burlington as 
a storage and distributing point. And 
they still might be doing as big a business 
if someone had not begun building rail- 
roads. 

The point on which a railroad has the 
bulge on a canal boat is this: You can 
get out and shovel the snow away from 
in front of a eoweatcher (unless Italy 
should find it necessary to keep the reserves 
at home to grab real estate in the vicinity), 
but once a canal boat length and 
heam are about the same gets her nose im 
hedded in a few feet of frappéd canal tne 
stuff is off until the robins nest again. 

In other words, the railroads run all the 
time, some times. They also get there 
quicker than a e¢anal boat—some_ times. 
They do, at least, when the aforesaid canal 
hoat. is dovetailed to the dock with seven 
tons of The barge as a lumber 
fine thing in summer. It 
3urlington a vast storage yard 
against the necessities of winter. But the 
development of the railroad put its storage 
yard out of commission. 


the goods. 


whose 


icicles. 
carrier was a 
made 


mart, and, regardless of changing condi 
is still 
once 400 steamers and barges engaged in 
Lake Champlain, a single tow 
which is about as remark- 


great. 


The barges 
never 


about as 


or for speed, 





VAST QUANTITIES OF LUMBER STILL COME BY CANAL 


In discussing historic spots where the aforesaid embattled 
farmers have stood and fired the aforesaid shots, let us 
not forget that Burlington has been on the firing line 
all her life as far as the tariff is concerned. Her close 
relations with Canada have made her a constant reader 
of the papers. There are men in Burlington who read 
the news from Washington and Ottawa before they 
do the batting averages. When that $2 was put on in 
1897 the night watchman rang a bell and warned the 
people to flee for their lives. But these things never 
are as bad as they seem to seem, and Burlington, 
despite changing tariffs, busy railroads and all that, 
remains a great distributer of lumber and a manu- 
facturer of rough stock into sash, doors, flooring and 
trim, and vast quantities of lumber still come by 
canal, 


The Shepard & Morse Lumber Company, of Boston, 
Mass., operates a planing mill and distributing yard 
at Burlington and has been a factor in Burlington 
since 1869. It is now under the superintendence of 
Kk. W. Parkhill, who has been with the company in 
Burlington for twenty-five years. That he has a wise 
head is evidenced by his remark concerning the tariff. 
‘<The thing that hurts business,’’ he said to us, ‘‘isn’t 
a high tariff, or a low tariff, but the talk about a 
tariff.’’ 

That this coneern is an institution and not an inci 


‘ 





A SHEPARD & MORSD SHED. 


dent is evidenced by the long service of many of its 
employees. Thomas H. Walsh, the mill superintend- 
ent, has been with the company twenty-five or thirty 
years, and if a cyclone ever picked up the plant and 
carried it to Kansas or some other place, Mr, Walsh 
would grab a plank and go along. The yard foreman 
is J. S. Denning, and he would grab the other end of 
the plank. 

But times certainly do change, as these veterans 
must observe. The lumber Burlington received in the 
old days talked the habitant patois exclusively. It 
was Canadian to the last splinter. But consider the 
present. Last year the Shepard & Morse yard received 
10,000,000 feet of Idaho pine, 1, 14% and 2x12, the 
freight on which was $400 to $450 a car, and sold it in 
competition with Canadian lumber. 

Another Burlington concern with a 
Robinson-Edwards Lumber Company, lineal descendant 
of Lawrence Barnes & Co., Skillings, Whitney Bros, & 
Barnes, L. Barnes, Son & Co. and the Skillings, Whit 
neys & Barnes Lumber Company, the latter only as 
far as Burlington is concerned, as it still is an impor 
tant factor at Ogdensburg, Boston and New York. 
Lawrence Barnes was the father and founder of the 
modern lumber business of Burlington. 

The Robinson-Edwards concern has a planing mill 
and yard and is connected with W. C. Edwards & Co., 
of Ottawa. D. H. Cameron, treasurer of the Burling 
ton concern, who did the honors the day 
we happened around, was eighteen years 
at Ottawa. The head of the concern is 
C. L, Smith, who was the associate of the 
late and much loved D. W. Robinson, The 
present officers are, president, Clarence L. 
Smith; vice president, William C, Ed- 
wards; treasurer, Daniel H. Cameron. 

The planing mill and yard operations of 
John R. Booth at Burlington have been 
a feature of the trade there since 1876. 


history is the 





Would that there were time to pay 
proper tribute to Burlington itself, begin- 
ning with the new Sherwood ‘hotel, which 
entertained a newspaper man unawares and 
never knew it would ever get this public 
word of thanks. No city we visited left 
a more happy impression, due to the hospi- 
tality of its lumbermen, the beauty of 
its sunsets and scenery and the evident 
thrift and enterprise of its people. There 
is no time to tell the beauties of the Winoo 
ski (nee Onion) river, of the glorious Green 
mountains and limpid Lake Champlain. 
There is just time to close the chapter and 
say that the present Burlington is most 
favored of cities in her surroundings, her 
past, her present and her people. 
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DOMESTIC. 
General. 
In the action brought by the United States government 


to dissolve the Standard Sanitary Manufacturing Company 
and others, the so-called “bathtub trast,” Judge John ©. 
Rese, in the United States circuit court at Baltimore, Octo 
ber 13 rendered a decision in favor of the government, 

Plans for the reorganization of the American Tobacco 
Company, under the decree of the Supreme court, was 
made public October 14, It is proposed to divide the 
American Tobacco Company, so far as the tobacco busi 
ness is concerned, into four companies. All the various 
businesses now controlled by the company, it is) planned, 
will make fourteen separate companies, 

Expert road builders from all parts of the country will 
be present at the cighth annual convention of the Amer 
ican Roud Builders’ Association, to be held at) Rochester, 
N. Y., November 14-17. Highway construction and main 
tenance will be discussed from practical and scientific view 
points 

In the United States district court at Toledo, Ohio, Judge 
Killits, October 12, rendered a decree in favor of the gov 
ernment in the case brought against the General Electric 
Company and about forty subsidlary companies controlled 
by the General Electric Company under the Sherman anti 
trust law The decree orders the dissolution of the Na 
tional Electric Lamp Company and about forty-five sub 
sidiaries. 

Mrs. Chat Knight, of Vancouver, Wash., Is the first woman 
in that state to serve on a jury in a murder trial. She is 
acting on the jury which is trying Charles W. Ilammond, 
charged with murder in the first degree, 

The American Association for the Study and Prevention 
of Infant Mortality will hold a conference in Chicago, No 
vember 16-18. The Chicago committee reports rapid prog 
ress in the saving of country and city babies by modern 
selentifie means, 

The Ohio fire marshal’s department has during the last 
year effected the demolition of 1,065 firebreeding buildings 
in the ccngested districts of the six larger cities of the 
state 

The first actual work of the Panama-Pacifie International 
Exposition, to be held at San Francisco in 1915, was begun 
October 14, when President Taft) turned the first spadeful 
of earth at the fair site. 

John Henry Smith, aged 63) years, second counselor to 
Joseph PY. Smith, president of the Mormon church, and a 
member of the first presbytery of the church, died) suddenly 
at Salt Lake City, October 15.) Ile was president of Utah's 
constitutional convention and in 1902 president of the 
‘Trans-Mississippi Commercial Congress. Two wives, fifteen 
children and eighteen) grandchildren survive. 

Ilurry N, Atwood, the Boston aviator, flew twenty-one 
miles in twenty minutes with a passenger from New Bed 
ford to Middleboro, Mass., October 16.) This is said to be 
the greatest speed ever reached in a flight with a passenger, 

The employers’ lability and workmen's compensation 
commission, which is procuring data for its report to Con 
gress January 1, 1912, held session in Chicago October 16 
and 17. The danger of death or disability that momentarily 
hangs over railroad trainmen was discussed. Statistics were 
cited which show that a man is killed every two hours 
and one is injured every seven minutes. The commission 
will convene at Wasbington October 23 to form a concrete 
report, 

A torrent caused by a 12-foot rise in the Black river 
swept the washed away section of Black River Falls, Wis., 
und once more turned it into a lake October 17. Prop 
erty was damaged to the extent of $10,000. 

Seven persons were killed and twenty-two injured, four 
of them seriously, Ino a collision between a Missouri Vs 
cifle passenger train, northbound, and a fast freight) train 
at Fort Crook, Neb., Oetober 15. 


Woman sulf 





* has triumphed in’ California. Official 
returns from 2,877 precincts out of 3,121 in the state give 
119.830 votes for and 117,779 votes against. 

The annual report of the Great) Northern railway for 
the last fiscal year gives gross operating revenues of $61, 
LOU,G8292, a decrease of $8,207, 736.94 over the preceding 
year, and operating expenses of $37,600,391.79, a decrease 
of S$1.677, 704.21 





Operating income aggregated $20,562, 
1OLST, a decrease of $1,219,494.16. About $15,000,000 was 
spent for new construction, additional equipment ete. 

A cyclone swept Hillsboro, Ind., October 14, causing a 
property damage of $100,000, 

Action was taken at the Congress of Indians at Colum 
bus, Ohio, October 4, to promote a movement for the abo- 
lition of reservations and government paternalism, which, 
it was charged, bas retarded the advancement of the red 
men, 

The American cruiser New Orleans at Manila, which was 
about to sail for the United States, was ordered October 
16 to proceed to Shanghai, China, at once. One hundred 
American marines were ordered to leave Manila October 
18 to reénforce the guard at the American legation at 
Pekin, China, 


The twenty-sixth annual Texas state fair, the largest ex 
hibition of its kind in the Southwest, opened October 14 at 
Dallas for two weeks’ business, 

In anticipation of the early opening of the Panama canal, 
a steamship company of Seattle, Wash., has awarded a 
contract for four 12,000-ton) steamships to ply between 
Pacific and Atlantic ports and to cost $800,000 each. The 
ships will be built at Sparrow Point, Md., the first to be 
delivered in’ twelve months. 

The nineteenth annual National Irrigation Congress will 
be held in Chicago December 5 to 9%. Delegates from each 
state, city and town of the United States have been invited 
to be present. A session of the congress is to be set apart 
us governors’ day, and invitations have been sent to each 
governor and his staf! to be present. 

A tidal wave recently wrought great devastation along 
the coast of Lower California. Sesides the destruction of 
extensive harbor works and other improvemeits at Santa 
Rosalie, entailing a loss of several million dollars, much 
property damage was done at Lapaz, which is noted for its 
pearl industries, and other smaller coast towns. 


WASHINGTON. 


To afford final opportunity to financial commercial bodies 
to be heard on the Aldrich reserve plan before the report 
of the national monetary commission is made to Congress, 
January &, 1912, hearings were begun at New York Octo 
ber 16, 

A national department of finance, a part of the treasury 
system of the United States, with power to issue currency 
and to control the money of the country, is proposed by 
former Goy, Joseph W, Folk, of Missouri, in place of the 
National Reserve Association, suggested by former United 
States Senator Nelson W, Aldrich, of Rhode Island, Mr, 
Folk attacks the Aldrich currency plan because it) places 
exclusively in the hands of interested financial interests the 
entire control of the money of the nation. 

Associate Justice John M. Harlan, the oldest member of 
the Supreme Court of the United States, a foremost con 
stitutional authority and once candidate for the Republican 
nomination for vice president of the United States, died 
at his home at Washington, October 14, from acute bron 
chitis. Ile was 78 years old last June. 

Secretary of the Interior Fisher has selected Alfred If. 
Brooks, ten years geologist In charge of all work in Alaska, 
to succeed A, Wilhird -Tlayes as geologist in chief of the 
Geological Survey. 

The government's crop report estimates that corn will 
yleld 256,000,000 bushels less than last year, and that flax 
is the only important crop to show a greater harvest than 
in 1910. 

Postal savings banks will be established at the following 
Alabama postoflices October 26: Athens, Attalla, Bay Min 
ette, Carbon Hill, Columbia, Piedmont, Prattville, TTuscum- 
bia and Union Springs, and at the following offices Novem- 
ber 7: Marion and Evergreen; November 8, Brewton, Fort 
Deposit and Roanoke. 


Production of gold in the United States decreased $3,400, 
Ooo and of silver increased $1,800,000 during the calendar 
year 1910, as announced by the Mint Bureau and the Geo 
logical Survey. The total gold) production of the United 
States and its possessions was $06,000,000; — silver, 
$57,000,000, 


Reports that the United States and Russia were taking 
steps looking to intervention on behalf of the Chinese gov- 
ernment in the revolution were denied at the State Depart- 
ment October 16 by Acting Secretary Adee, 


The Bureau of Engraving and Printing turned out during 
the last fiseal year 1,109,250,000) postage stamps. 


Ilarlan temple, to be erected at} Washington by Presby 
terians from all over the United States at a cost of $1,000, 
O00, was proposed October 16 as a memorial to the late 
justice of the Supreme Court of the United States, 


A saving estimated at $1,000,000 annually to the pen- 
sioners of the United States and eventually about $180,000 
a year to the government is contemplated by a simplified 
plan for the payment of pensions without youchers which 
Commissioner of Pensions J. L. Davenport submitted to the 
Secretary, of the Interior in his annual report made public 
October 15. During the year $157,825,160 was paid as pen 
sions, a ‘decrease of 498,154 from last: year. 





Washington L. Capps, former chief constructor of the 
navy, has submitted a report to Secretary Meyer which 
corroborates the opinion of the court of inguiry that the 
battleship Maine was destroyed in Havana harbor by an 
external explosion. Mr. Capps is particularly familiar with 
the Maine’s construction, having superintended the building 
of the vessel, 

A report prepared by the Bureau of Railway Economics 
shows that the operating income of railroads throughout 
the country decreased $75,000,000 during the fiscal year 
ended June 30 last. The total operating revenues of the 
railways of the ccuntry average $32.87 a mile a day for 
the last fiscal year, 





. 


FOREIGN. 


Italy's third superdreadnought, the Leonardo da Vinci, was 
launched at Genoa, October 14. 

A battle was waged between rebels and government troops 
near the village of Tepextlan, Mexico, October 15. Five 
hundred Zapatiatas were killed, a large number wounded 
and many taken prisoners. 

Great Britain imported from the United States last year 
15,000,000 packages of American proprietary medicines, 
valued at $2,000,000. 

The Duke of Connaught, son of Queen Victoria, brother 
of Edward VII and uncle of George V, October 13 took the 
cath of office as governor general of Canada. Ile is the 
first prince of the blood to serve in that capacity. 

An earthquake of brief duration occurred in Sicily Octo 
ber 15. Several buildings collapsed, several persons were 
killed and probably eighty were injured. 

The statue of Michel Servetus, the Spanish physician who 
discovered the circulation of the blood and who was burned 
at the stake for heresy at Geneva in 1553, was unveiled at 
Vienne, Isere, France, recently. 

The Portuguese government October 17 ordered all emi 
grants of royalist sympathies, who were not concerned in 
the recent uprisings, to return to Portugal under pain of 
confiscation of their estates, 

Professor Boni, who has been investigating the ruins ol 
the Domus Flavis on the Palatine, at Rome, Italy, has dis 
covered almost intact the pavement of the dining hall of 
the Emperior Domitian. It is about 100 feet square, of 
oriental granite, and is bordered with Numidian marble. 

The kaiser, who is at his hunting lodge near Everswalde, 
Prussia, October 15 invited Sig. Alberto Pausa, the Italian 
ambassador, to a conference on the political situation. The 
German imperial chancellor also attended. 

The German navy department has succeeded in’ improv 
ing the torpedo net for the protection of warships to such 
extent that all the newer vessels are to be provided with it 
ws soon as possible, 

German capitalists are planning to dig a canal in a lati 
tudinal line from the course of the Sapoa river, in Costa 
Rica, Central America, through Salinas bay, which opens 
in the Paciftie ocean. The needed capital, $5,000,000, has 
heen subseribed, The canal will accommodate only light 
draft) ships, cruisers and torpedo boat destroyers, and will 
be absolutely neutral in’ case of war. 

Leaders in the science of geography assembled in Rome 
October 14 from many parts of the world to participate 
in the tenth International Geographic Congress, under the 
patronage of the King of Italy. 

Three Chinese government gunboats were disabled by rey 
olutionists near Hankow, China, October 15. 9 Thousands 
of imperial troops are said to have deserted to rebels, 20,000 
of whom, led by Li Yuen Hung, are marching against the 
imperialists. Yuan Ski Kai, China’s “strong man,” has ae 
cepted the post of viceroy of Ifu Teh and Ilu Nan proy 
inces and has been ordered to reéstablish imperial control, 
The rebels are preparing to proclaim a republic with 
Itwang-Shing as provisional president, 

Chinese rioters attacked landing parties from the Ger 
man warships at Ilankow, China, October 17. A fierce bat 
tle ensued which lasted some time before the kaiser’s sail 
ors, ussisted by volunteers from among the German resi 
dents of the foreign concessions, succeeded in’ dispersing 
their assailants, Marines from the other foreign warships 
are ready for an instant rally to the defense of their coun 
trymen on shore. 

The Italians are reported to have suffered a serious re 
verse outside Tripoli. Reconnoitering, they advanced too 
far from their base and came in contact with the Turks, 
who gave battle and forced the Italians to retreat hurriedly, 
leaving 100 dead on the field, , 


A band of 190 volunteers October 9 routed 900 Mexican 
insurrectos, who held the little town of Chiapilla, Mexico, 
killing 130 rebels and capturing 106. The loss to the gov 
ernment forces is given at less than a dozen killed. 

The VPortuguest government, fearing an attack by sea 
from the royalists, has recalled all warships that have been 
operating on the north coast and the whole fleet is now 
anchored in the Tagus river, with steam up night and day, 
ready to. sail. 

The Panama government will expend the $6,000,000 now 
invested in New York securities in building railways. 

Ernesto Madero, minister of finance, of Mexico, has 
issued a statement showing the personal expenses of Fran 
cisco I, Madero, jr., during the revolution, for which he 
has been reimbursed out of the government funds, totaled 
$320,000, 





Among the measures to be introduced in the Reichstag 
which reassembled at Berlin, Germany, October 17, is one 
providing against the manufacture and sale of impure food. 


Italy will make the first experiments in the use of flying 
machines in actual warfare. Four aeroplanes have been 
sent to Tripoli, which will be piloted by Italian officers, 
who will undertake to drop bombs into the enemy's en 
campment. 
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Trade and financial reports early in the week made 
the general statement that business the preceding week 
was notably influenced by a slightly better feeling chan 


had previously been manifest. Though conservatism 
continued to dominate in all lines, balances showed that 
business done for the week was larger, considering that 
a holiday intervened. In the South the cotton move- 
ment accounted considerably for the increase of bank 
clearings in that section, which raised the percentage in 
the country at large. The demand for all sorts of finished 
goods still is confined mainly to the absolute necessaries 
of life. In constructive enterprises there is a laggard 
and restrictive call for fresh capital. Iron output is 
estimated to be less than it was a year ago by 2,500 tons 
a day; more than twice as many idle freight cars are on 
sidings in the country at large than a year ago, though 
not as many as two months ago. Business failures for 
the year, at a late date, were in percentage more numer- 
ous than in 1910. But clearing house exchanges in the 
whole United States exceeded those of a year ago in 
September by 10% percent, and it is understood that 
this ratio is being maintained this month. Every section 
of the country up to the beginning of this month showed 
a gain in the aggregate, excepting the western states 
between the Missouri river and the Rocky mountains, 
where trade reaction from last year has been more 
severe than to the eastward. 


+ ¥ * 


In its Monday review of the preceding week the Wall 
Street Journal said substantially that trade reports last 
week, on the whole, were better, but it is doubtful if 
the manufacturers are selling all that they produce. Cer 
tainly the jobbers and the wholesale houses are spread 
ing as little canvas as possible, and it is well known that 
retailers’ shelves are to a considerable extent bare of 
goods. The recovery, therefore, is naturally in essentials 
rather than in luxuries. Steel prices continue to sag and 
are approaching a level nearly representing production. 
Manufacturers are willing to buy raw steel at the present 
level, because they can afford to carry it; but demand 
for manufactured product is not good, though the big 
concerns make a fairly good showing with orders in 
hand, 

* » * 


Railroad earnings hold up fairly well, though operat 
ing costs are slow about coming down. Western roads 
are not doing as well as they were, reflecting the gen 
eral contraction in business. All signs point to a quiet 
winter, with some reduction in railroad earnings, even 
without the usual handicap which come of winter ice and 
snow. 

* % # 


Money continued easy last week, especially on call, and 
time loans in New York over the end of the year were 
cheap enough. The movement of the crops has been con 
sidered especially light for the fall season, and is likely 
to check up earlier than in any recent year. Money is 
expected to flow back from the interior to New York 
about the first of December, especially as Chicago and 
other western commercial centers are well supplied with 
loanable money. 


% 


It. is thought in some high financial cireles that the 
revival of the bond market has begun, and this is re 
garded as the first step toward a general improvement 
of financial affairs. The highest grades of bonds now 
are in most demand, though there is a beginning of 
inquiry for other and less attractive securities in the 
bond list. Though up to a recent date the volume of 
actual bond sales was not materially greater than a 
month previously, inquiry has increased and on the 
strength of this sellers are advancing prices. This 
observation applies principally to government, terri- 
torial, state and city bonds, in which there has been 
considerable improvement within the last two or three 
weeks. If the usual order of recovery in the bond 
market shall be followed the next class of bonds to feel 
the influence of returning activity will be railroad bonds 
in the savings bank category. It is to be observed, how 
ever, that a large part of the demand is from people 
and institutions that desire to invest in securities which 
are as free as any from the vicissitudes of politics, labor 
and so-called legislative interference. Railroad seeur- 
ities, however inherently strong, are not free from these 
influences and it may be found that recovery in them 
will be procrastinated long after a pronounced move- 
ment of government, state and municipal issues shall 
have acquired headway. Such bonds have the taxing 
power behind them, which has an endurance and per- 
petuity commensurate with the government of state and 
nation. A large part of the demand for state and 
municipal bonds is emanating from the insurance com 
panies and savings banks, which have a considerable 
amount of money for investment. Such accumulation 
has come, to some extent, from the refusal of the insur- 
ance companies to loan money on great building enter- 
prises in the large cities, especially in New York. Yet 
the private investor also is beginning to display an 





interest in the market, and it is expected that when 
the predicted activity becomes an actuality buying will 
be well distributed both among the banks and individuals. 


* * * 


Securities held by the savings banks of this country 
are mainly municipal and high grade railroad bonds, 
The savings banks are the most important of the insti- 
tutional buyers of bonds, and their demand for them 
continues whether times financial and business are good 
or poor. During the depression of recent months the 
bond market has almost entirely relied upon savings 
banks for a demand sufficient to keep the market alive. 
At the present time the average prices of railroad bonds 
in what is called the savings bank group are lower than 
they had been for a long period, with the result that an 
estimate on surplus, as based on market values of such 
securities, would show a decline. In respect to municipal 
bonds, however, the interest rates are stable, and hence 
they would not much contribute to the lowering of the 
ratio. One point to be taken into account in consider 
ing the effeet which a lowered selling value of securities 
might have on savings bank surplusses is the long time 
that bonds have to run. The lower selling value of 
bonds at a time like the current one gives the banks 
ability to invest so as to take advantage of the coming 
advances. When the present depression shall have come 
to »n end, and values shall have resumed their normal 
level, the surplus of the savings banks should be mate- 
rially improved. In this light any deeline of surplus 
that may be shown at the close of the year need not 
appear unfavorable, since the return of prosperity will 
be reflected in a betterment of ratios to a point higher 
than that which prevailed before the decline of values 
began. 


+ % % 


At a recent meeting of bankers of the Southwest, at 
Kansas City, it was given out that the farmers of that 
section, despite some unfavorable local and sectional 
yields, have an income from this year’s crops that will 
compare favorably with results last year. In the older 
parts of the West returns will exceed those of any other 
year in a half decade. The higher prices of prain that 
have recovered after the slump several weeks ago have 
put courage into the farmers and now they are looking 
on the bright side of the situation. Wheat is nearing the 
dollar mark, corn is around 65 cents a bushel, and hay 
and alfalfa are higher than for years. The banks have 
held up well in deposits and generally are in a condition 
of house cleaning, the result of several months of 
caution and conservatism. It is said that interior banks 
are in better condition than for years. They are keep 
ing their loan account to a low plane and as well their 
expenses. A party of New England capitalists, after 
having taken an automobile trip through eastern 
Nebraska and eastern Kansas for the purpose of look- 
ing after their investments, said that they were sur 
prised at the thrift manifest on every hand. The farmers 
are building big barns and buying automobiles, it seem 
ing as if every well-to-do farmer had a machine. Prices 
of land, which the tourists thought would show a decline, 
were apparently as high as a year ago, when the halt in 
speculation was proclaimed. Though not much land buy 
ing is in evidence this fall such transfers as do occur 
are at firm prices. Roads in every direction are being 
planned, and it will be but a short time when all the 
large cities will be connected by highways of good char- 
acter. These good roads are often projected for long 
distances. One is to run from Kansas City to Denver; 
another from Oklahoma to Lincoln, Neb. Others are 
projected in different directions from the leading cen- 
ters and connecting with the longer roads. The auto 
mobile dealers expect a big business next year, if a more 
acute financial depression than now shall not intervene. 
Country merchants are buying goods moderately, but as 


, the holiday season approaches it is expected that they 


will enlarge their purchases. The early fall trade has 
heen as good as last season and has been of a nature 
which indicates that stocks on hand are small among the 
people. The economy of the last two years has made 
the average buyer in need of replenishment, and the 
merchants count on this as one of the hopeful aspects 
for the fall trade. The one dark aspect is in the semi- 
arid region bordering on the eastern line of Colorado and 
Wyoming, where the crops were almost a total failure, 
and the people must wait for another harvest before they 
can spend money with their usual liberality. 


4 w % 


A prominent bank president of northwestern Minne 
sota stated lately in New “Work that despite some dry 
districts in that part of the eeuntry during the growing 
season the crop failures hawe been so few as to be 
merely incidental to the general situation. Fifteen years 
ago in the Red River district, extending from the 
Northern Pacifie railway up to the boundary, bank 
deposits totalled but $250,000; now deposits amount to 
between $6,000,000 and $7,000,000, Crookston alone hav- 
ing $2,500,000. As respects the farmers and the land 
movement, men in Minnesota are often induced to sell 
their high priced land and go into Canada in order to 


take up cheap lands. Yet lands in Minnesota have 
grown rapidly in value during the last ten years because 
of the progress made in dairying and mixed farming. 
Farther west, in the drier regions, the most practicable 
system of farming still is to be worked out. Dry farm- 
ing still is in the experimental stage, and there have been 
some failures as well as successes. In Minnesota invest- 
ment in cattle alone increased in ten years nearly 39 
percent, or from $36,249,000 to $50,346,000. The grow- 
ing of hogs for market increased 137 percent, the indus- 
try ranking third in the domestic animal production of 
the state. Dairying herds alone are valued at $33,244,- 
000, the industry being carried on at over 145,000 
farms. Strange to say, the best market for Minnesota’s 
dairy products is in Alaska, In that far northwestern 
country Minnesota creamery butter of the best grade 
sells at a price 1 cent a pound higher than the same 
grade can be sold for in New York city. It is predicted 
that the railroads will get a better traffic out of the Red 
River valley this year than at any other time since 
1907-8. The farmers of that section are not growing 
wheat almost exclusively as they formerly did, but are 
rotating their crops. Many grow thirty-five bushels of 
barley on rotated land, and are getting $1.05% a bushel, 


» ” * 


Karly in the week it was said that a western concern 
was in the market for 250 miles of 8- to 12-inch iron 
pipe. This order will involve about 150,000 tons, If 
placed soon it will greatly swell the list of large pipe 
orders recently placed, including that of the Texas com 
pany for 150 miles of 6-inch material, and one other for 
40,000 tons. Wire industry in the West is fairly large, 
several manufacturers having sufficient orders booked to 
keep them running at full speed for several months. 
Prices were not changed from the previous week, and 
indications are that there will be no cutting for some 
time. The machinery market continues dull, with few 
orders being placed, though a belting company reports 
that September was the best month of the year for that 
trade, which goes to show that machinery is being run 
better than during the months preceding September. 
October has been a better month for the jobbing trade 
than August or September, 


* * » 


Excepting orders placed by pipe makers, about 6,000 
tons of pig iron were sold in the eastern market last 
week. In the whole country, adding pipe orders, sales 
amounted to 60,000 tons for the week. Stove makers 
are having their busy season and are buying a fair 
amount of iron. Buffalo iron can be had at $13.25 to 
$13.50 a ton, compared with an asking price of $14 two 
weeks ago. Virginia and southern prices are unchanged; 
namely, $12.25 in the Virginias and $10 in the Birming 
ham and other southern districts. Lower steel prices 
continue to influence business, but the aggregate ton- 
nage received by the steel companies does not yet war- 
rant operations beyond 75 percent capacity. The dis- 
turbing feature is in respect to prices, which will afford 
poor earnings for the steel companies during the current 
quarter. It is announced that one of the reasons ad 
vanced for the weak response by buyers, in the face of 
lower prices, is the falling off in structural work, This 
applies particularly to the railroads, which are expend- 
ing little money except for renewals. 


Ls ” ” 


Exports of iron and steel in August of this year were 
valued at $20,704,154, compared with $18,052,337 in July 
and $17,628,537 in August, 1910. For the first eight 
months of 1911 exports of these products show a valua 
tion of $164,608,574, compared with $130,148,124 for the 
same period in 1910, and $100,953,952 in 1909. Wire 
sheets and plates of iron and steel showed a heavy 
increase, while steel rails remained practically at the 
same figure as for August last year. 


* * * 


It is reported from Kansas City that the eccentric 
range of wheat prices this season has been disconcerting 
to the codperative companies of farmers organized to 
handle grain without having to pay profits to middle men. 
The plan of these companies has been to form stock 
organizations, with a hundred or more farmers as stock- 
holders, hire a manager and build an elevator. Grain is 
purchased on a margin of only exnenses and a small 
dividend on the stock. If a rival elevator pays over 1 
cent a bushel more than the coédperative company the 
stockholders have the privilege of selling to that elevator, 
but they are required to bring back the codperative 
elevator 1 cent a bushel to be placed in the treasury. 
This year, on account of fluctuations in price, cobperative 
elevators frequently have been shut down. But the 
farmers have not always lived up to their agreement to 
carry back the surplus indicated in the priee, Then 
there is trouble about dividends, causing some eruptions 
among coéperative concerns. Thus it seems that even 
the honest and codperative farmers are victims of the 
cupidity inherent in human nature, and that codéperation 
does not always codperate. 
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IN THE COAL TRADE. 


Better Grades Strong and Medium Grades 
Weak in the Western Market. 





The adjustment of coal demand to the various sizes 
produced is one of the difficult problems of the trade. 
Last season the call for chestnut size of anthracite 
was excessively heavy. This season’s demand is appar- 
ently no greater relatively for chestnut size than for 
egg or stove. The equilibrium was restored by advanc- 
ing the price of chestnut 25 cents a ton and by so 
changing the screens at some of the collieries that coal 
slightly smaller and slightly larger was added to this 
size, makiftig the tonnage produced relatively greater. 
This season a Jack of adjustment has been notable 
in the smokeless products of West Virginia. For three 
months there has been a scarcity, of egg and lump, 
while mine run has been abundant. The problem has 
not been quite so easily solved as in anthracite, for 
the market for smokeless slack, upon which the pro 
duction of Jump and egg depends, has fluctuated in 
past seasons according to the market conditions of the 
coke trade, for which the fine coal is used. But 
recently, with that coke trade dull, producers of New 
River and Pocahontas coal have been seeking addi 
tional markets for the slack, making low quotations 
to the steam trade to induce purchases. By this stim 
ulus the production of the prepare! sizes of smokeless 
coal has been somewhat increased and shipments are 
somewhat larger, Wut there are shippers who are 
still three months behind in filling their orders for 
smokeless egg and lump. For country shipment, the 
market is firm at $2.25 mines, while mine run smoke 
less is rather dull at about $1 to $1.10 mines. 


State of Western Coals. 

In reference to western coals this adjustment is far 
from solution. As one grade rises, another falls, ex 
cept under quite unusual conditions. Once in a while 
a market becomes so strong that all grades of coal 
advance or so weak that all decline, but neither of 
those conditions has been present recently. However, 
the feature of the western market during the last 
week seems to be a strengthening of the two ends and 
a heaviness of the middle. The better grades of west 
ern domestic preparations show strength. And the 
strength of screenings, mentioned last week, is main 
tained. But there is not the same buoyancy to the 
medium grade products. Taking Iranklin county 
(1.) product as standard, the best trade is in the 
domestic lump. Egg is firm but relatively not quite 
so eagerly sought as the lump. And when it comes 
to nut, which is used both as a domestic and as a 
steam fuel, there is marked neglect. In the Carter 
ville and Harrisburg fields there are the same relative 
features of the market. Among the washed coals, the 
larger sizes command premiums, The smaller prepara 
tions are dull, until screenings are reached. There 
the demand is more nearly satisfactory to the shippers. 
Franklin county lump is quoted on standard grades 
at $1.75 mines. Harrisburg is about $1.65 mines, and 
Carterville from that figure down to $1.50, according 
to mine or road on which the mine is located, Illinois 
screenings are somewhere around 35 to 45 cents, mines. 

The disturbence to the western market occasioned by 
the strike of the shopmen on the Illinois Central rail- 
road has not entirely disappeared, but the road is said 
to be making better deliveries of coal than it did a 
week ago. It has also’ resumed the deliveries of 
empty cars at mines located on the road with some 
thing like the regularity before the strike began. This 
restoration of service, however, is far from perfect 
and as long as the labor issue is unsettled there is 
uncertainty as to the transportation service of the 
road. It is talk among the coal shippers that there 
was a severe congestion of freight, including con- 
siderable coal, on the Illinois Central at or near Cen 
tralia, Ill., where, by the loss of 2,000 waybills and 
the crippling of the air brake apparatus on the cars, 
transportation was delayed for many days. It is 
said that for the last two weeks coal producers on 
the Lllinois Central road have worked their mines 
considerably less than half time, simply from lack of 
empty cars at mines. But with the more recent im 
provement in the service these operators hope to make 
more liberal shipments of coal within the next few days. 

Will a Car Famine Come? 

On some of the other western coal producing rail 
roads shutdowns of coal mines have occurred within 
the last week on account of car scarcity. They have 
been, of course) less frequent than on the Llinois 
Central road, but the interruptions to coal production 
seem to have been enough to have become a strength 
ening factor to the general market, or in sustaining 
the prices previously attained. lor, regarding the 
market for western coals as a whole, there has been 
firmness during the past week and this firmness has 
existed in conjunction with weather, which if not mild 
was certainly not below the normal for this time of 
year. The impression exists in the coal trade gener- 
ally that with the advent of some sharp weather the 
demand: for coal would far exceed the ability of the 
producers to ship promptly and that prices would 
show strength, temporarily at least. For the ear 
situation in respect to the western coal trade is a 
little less satisfactory than a week ago. The interrup- 
tions to production have been somewhat more numer- 
ous. It can not be learned that western operators are 
mining more coal than they have orders for, that is 
when the car supply will permit, and this limitation 
of mining activities to actual necessities, except where 


odd sizes are necessarily produced, is giving to the 
market an undertone of strength which it did not 
possess a year ago. 

Hocking and other eastern bituminous coals are 
steady at previous quotations. There is some talk 
that prices may advance November 1, but it is not 
authentic talk. It is known that some shippers preter 
au steady business at the present levels rather than 
a spasmodic trade at higher levels. For the present 
a conservative course seems to have been adopted by 
the shippers. In the event of a strong demand all 
bituminous coal products would probably respond to 
some degree, but there seems to be no disposition 
among the eastern shippers to anticipate that 
condition, 


NO TRUST FOUND. 


Search for Illegal Combinations in the Lum- 
ber Business Unsuccessful. 








[from the Elkton (8. D.) Record.) 

It would seem to be time that the newspapers of the 
country should cease talking about the ‘‘Lumber Trust.’’ 
In December, 1906, the Department of Commerce and 
Labor was ordered by Congress to investigate the reasons 
for the alleged high prices of lumber and especially as 
to the existence of lumber trusts and combinations, 

The department appurently started out with the idea 
that there was some big trust among lumber manufac- 
turers which dictated prices the country over. It spent 
four years and hundreds of thousands of dollars in the 
investigation, and all it discovered was that a good deal 
of standing timber was held by a comparatively few 
people; but it completely failed to find the trust it was 
after, In fact, Commissioner Herbert Knox Smith, in 
charge of the investigation, explained in his report on 
the subject how difficult it would be to organize the 48,000 
mills of the United States into a trust of effective com- 
binations, 

Looking for Trouble. 


Then the Department of Justice took up the search. 
It investigated the producing end of the lumber business 
without any apparent results, and also the distributing 
end, that is to say, the wholesale and retail dealers in 
lumber, In this branch of the business tne department 
found that the retailers object to the manufacturers or 
wholesalers selling direct to their customers, thus making 
it impossible for them to do a living business. 

In New York the government recently filed notice of 
suil to dissolve some of the associations which had been 
formed among the dealers, which suit is still pending. 
In Chicago, on June 23, the federal grand jury, whicn 
has been carrying on an investigation for two or three 
weeks, brought indictments against the secretaries of 
some lumber organizations on the charge of criminal 
conspiracy to prevent sales by manufacturers or whole- 
salers to the ultimate consumer. The prosecution undet 
these indictments will probably begin soon. 


What Was Found. 

The remarkable thing about this investigation and its 
results—remarkable to the public, but not to the lumber- 
nen, who know the facts—-was that it showed the asso- 
ciations were not attempting to make any prices, and that 
they have not restricted competition among themselves. 
The only charge, so far as we are informed by the daily 
press, is that these retail associations, or the secretaries 
of them, through a secretaries’ organization undertook to 
prevent, so far as they could, the sale of lumber direct 
to the small buyers, who ure the natural customers of the 
retailers, There is nothing wrong in the retailer's at- 
tempts to prevent such encroachments on their trade, 
provided they did it by legal means; but the presumption 
of the indictment is that some of the means used were 
in violation of the antitrust laws. 

It is plain enough to the ordinary man that the effect 
of such wrongful practices as are charged would be only 
indirect, so far as lumber prices are concerned. ‘There- 
fore, the reckless charges made against the lumber busi- 
ness in every department seem to have fallen to the 
ground, 

The Case Stated. 

The retail lumbermen believe they are right in their 
position; they believe that the manufacturer or wholesaler 
who solicits their orders and sells to them should not 
sell at the same price to their own customers. ‘The retail 
lumber yard is a necessity in any community. The ordi- 
nary buyers of wagon load lots of lumber or less, or of 
considerable quantities as are used for building a house, 
barn, or corn crib, should expect to buy their lumber and 
supply material of the local retail dealer. 

Since the retail dealer is a necessity, he should be 
permitted to make a fair profit on the goods he handles. 
There is no more reason why the retailers of lumber 
should do a business for nothing or at a loss, than should 
the retail dealer in groceries or dry goods, and it would 
be just as bad for the community to drive out the retail 
lumber dealer as it would be to drive out its grocer, 
market man, dry goods merchant or druggist. 

Of course, if the retail dealers, or some of them, have 
adopted means of enforcing even a _ perfectly correct 
theory in an illegal way, they should cease these illegal 
methods and be prepared to pay the penalty for their 
practices in the past. 


No Combinations Unearthed. 

The lumber business is so widespread and varied and 
competition in it is so constant and intense, that it ought 
not to be expected by any intelligent man that any 
general trust or combination would be found in it. If 
there have been or are now prices fixing combinations, 
they will be found locally or in very restricted areas, 
where a comparatively few people might be able to get 
together and agree on prices. 

So far the government investigators have not found 
even these local combinations which, if they did exist, 
would eed be subjects for state action rather than 
national. 

Yet the papers will probably continue to talk about 
the ‘Lumber Trust,” as though it were some monstrous 
octopus which had a strangle hold upon one of the great 
necessities or civilization. The developed facts prove that 
there is no such thing, and what is charged is a compara- 
tively insignificant attempt on the part of the retail 
lumbermen to protect what every’ fair minded man will 
say is a moral and commercial right, but by the use of 
some methods which are alleged to be illegal. 


HARDWOOD FACTS. 


Scarcity of Poplar in Ohio and Big Sandy 
River Districts. 





The time is not far hence when hardwood operations 
at points on the Ohio and the Big Sandy and other 
tributary streams will have been modified by the deple- 
tion of certain kinds of timber. First and last the 
amount of timber floated on these streams to adjoining 
saw mills has been fabulous. Of this timber the pre- 
dominating kind has been poplar of a superior type. 
A good deal, no doubt most, of this timber has been 
sawed out at Ashland, Coal Grove, Cincinnati and minor 
intermediate and nearby points. To any extent that 
poplar cutting may presently have been restricted at 
these points, oak products, also of known superiority, 
will have replaced it. It, however, does not follow that 
the mixed woods of West Virginia forests have been 
even approximately exhausted. But certain changes are 
impending, the nature and extent of which it will be 
in order to more fully consider at some time in the 
future. A good many logs have been hung up through- 
out the current season or until recently for want of 
water, but few or none of the mills will be compelled, 
it now appears, to shut down until the close of navi- 
gation. Stocks on sticks to go into the winter will be 
adequate, but by no means heavy. 


Memphis Interests and the Strike. 


The large hardwood traffic in and out of Memphis is 
greatly affected by the readiness with which the Illinois 
Central and Yazoo & Mississippi Valley railroads can 
handle it. These roads parallel the Mississippi river on 
opposite sides of that stream below Memphis and 
traverse a large and rich area of timber bearing terri 
tory. The products of this timber in the form of both 
logs and lumber find their way into or through Memphis 
and enter into the hardwood industry and trade of 
that great producing and distributing center. With 
reference to the strike of operatives on the Illinois Cen- 
tral system, which, by the way, includes the Yazoo & 
Mississippi Valley road, it appears that while there has 
been some interruption there has been and promises to 
be no suspension of traffic. Other tributary lines are 
said to also he contributing a fair share of needful 
transportation service so that, upon the whole, the effect 
of the strike has thus far proved a good deal less seri- 
ous than at one time seemed inevitable. Logs on the 
Mississippi river have encountered no lack of water 
and have reached Memphis in normal volume. 

At Nashville, Chattanooga and vicinity points pre- 
vailing market conditions are not unusually active, but 
fairly so, or generally of a character to sustain a feeling 
of moderate confidence. 


At Producing Points North and East. 


In such markets as Buffalo, while fot buoyant, the 
hardwood situation is active and of a character to sus- 
tain prices upon satisfactory levels. In these markets 
birch seems to be a notably good seller. Oak products 
appear to be in fair request and in some instances rail- 
road requirements have revived at more attractive prices. 
It is reported from Evansville, Ind., that heavy rains 
had recently released a good many logs, some of which 
were driven beyond control. 

At Wisconsin producing points certain stocks, notably 
basswood, on account of depleted supply are stronger 
and higher, while other woods, particularly ash, are 
lower than at any time for years. Here, too, birch 
products are on a stable basis, while hardwoods gen- 
erally are understood to be in no danger of excessive 
supply or any falling off in price. Maple, especially 
thicker than inch, is a good seller and is said to be 
finding a wider field of utilization than formerly. 


Interior Finish Supplies Active. 


The large building operations so generally in progress 
are creating and maintaining an unusually actife de- 
mand for hardwood finish and flooring. In Chicago 
alone, high office buildings are under construction the 
total cost of which will exceed $50,000,000 and each of 
which will absorb large quantities of high ‘grade hard- 
wood finishing material. The building record for Sep- 
tember and the nine months ending at the close of that 
month shows in the one case an increase over last year 
of 10 percent and a falling off for the longer period 
of only 2 percent. Building in sections not reported 
is believed to have also held its own. 


Problems Confronting the Industry. 


The important problems confronting the hardwood, 
as well as other branches of the lumber industry, in- 
clude in combination and briefly stated, publicity and 
utilization. The former involves the question of how to 
arrest ill advised substitutions of other materials for 
wood products, while the latter pertains to the possible 
discovery and enlistment of other consuming interests 
than are now regularly available as sources of demand. 
It would be impracticable to go into details relating to 
either of these problems, but both are pushing them- 
selves into prominence and presumably will be met 
and disposed of soon. That the popularity of certain 
of such substitutes is due to aggressive advertising on 
a liberal seale seems to be taken for granted. The uses 
to which hardwoods are peculiarly adapted but which 
hitherto have been neglected or unknown, are believed 
to be worth hunting for, cultivating and exploiting, and 
hence wisely may engage the aggressive attention of the 
industry. [t has been remarked that the particular 
substitute materials gaining most prominence and favor 
by liberal advertising have not been exploited col- 
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lectively, but separately, each for and by itself. The 
bearing of this and other incidental factors of the pend- 
ing campaign, will, of course, receive their meed of eon- 
sideration in the course of events. That considerable 
diversity of views and projects meantime may be ex- 
pected to characterize the campaign is to be expected. 

When it comes to expanding the consuming field, 
questions bearing upon that problem, as usual in such 
cases, will be complicated by not only a diversity of 
personal theories, but perhaps involve openings of a 
more or less original character the discoverers of which 
will hesitate to discuss. Nevertheless the subject is one 


to bear ventilation and agitation. It may be expected 
to undergo both and perhaps thereby disclose points of 
general vantage. 


An Echo from Cincinnati. 


As an echo of the editorial article appearing in last 
week’s issue relating to Cincinnati as a lumber mar- 
ket, the AMERICAN LUMBERMAN has received from that 
city a letter, the body of which follows: 

Your concise and able article in last week's LUMBERMAN 
was greatly appreciated by me, as it will be by all other 
lumbermen in Cincinnati. I believe that such articles do 


a world of good for the lumber trade in general. For my- 
self, I want to thank you most heartily for the beautiful 
way in which you put your views. 


Bouquets aside, the AMERICAN LUMBERMAN is glad to 
receive tokens of appreciation of this or any similar 
complexion, because it is from the ‘‘world of good’’ 
it can do in such cases that the paper derives not only 
its life’s blood, but, it can be very seriously and sin 
cerely added, its chief source of happiness at the same 
time. Without the worthiness to justify such assur- 
ances, any publication would be nor less nor more than 
a ‘*barren ideality.’’ 





WOOD IN ITS RELATION TO SUBSTITUTES. 


Editors AMERICAN LUMBERMAN: In carrying on the 
propaganda for the resistance of the evident tendency to 
substitute other material than wood for building, or 
any other structural application, lumber producers 
should avoid a partisanship so strong as to stultify their 
own arguments for their favorite material and their 
special interests. 

The fact is that materials for structural purposes 
have been chosen by mankind from the beginning in 
acecrdance with times, localities, climate, circumstances 
and exigencies, and in modern times their choice has 
been determined further by transportation facilities, by 
market enterprise and ingenuity in exploitation. 

Primitive men found the crude material of the forest, 
the fen and the jungle, sufficient for the building of 
huts to shield them from the inclemencies of the 
weather; a more pregressive race employed brick and 
stone; the roaming pastoral people of Asia and north- 
ern Africa were satisfied with the availability of tents 
made of woven fabrics; the North American Indians 
and the savage races of northern Asia and Europe 
dwelt in shelters made of the skins of wild beasts, 
while the prehistoric inhabitants of the arid regions of 
America hewed out their dwelling places in the sheer 
cliffs of the canyons or built them of adobe bricks. 
Even in the settlement of our western prairies, the dug 
out has answered the purpose of dwellings for man and 
beast until better material could be procured. No 
building material can claim paramount adaptability 
when all times and circumstanees are considered, 

Rise of Wood Consuming Industry. 

The use of wood for structural purposes acquired its 
greatest development in the timbered regions of the 
northern hemisphere, and in those portions of it where 
most abundant forest growths are adapted to building 
and other constructive purposes. This was especially 
true of northern Europe and North America. 

As civilization progressed, as population merged from 
savagery and nomadic life was lost in the life of set- 
tled communities, the forests furnished the most readily 
available material. It could be eut and fashioned in 
the beginning, though rudely, by unskilled labor, and 
thus was the cheapest material that could be obtained. 
But it was chiefly adaptable for the common people, 
the underlings of the lords and the sovereigns. That 
portion of society which struggled and fought for mas- 
tery had to be castled in stone, then the only known 
architectural material capable of resisting hostile attack. 

After America was discovered, and the peoples of 
northern Europe began to colonize the northern fringe 
of the continent, the abundant forest growth afforded 
a building material ready to hand. ‘The clearing of 
the land for agriculture furnished the settlers with lum- 
her to build their houses and barns, their fences, and 
for the making of their furniture, tools and vehicles. 
Then « lumber or wood consuming industry at once 
developed which included fuel for heating and domestic 
purposes. Then came the exploitation of timber and 
lumber for commercial purposes, with transportation 
to market by river, lake and sea, the power for run- 
ning the mills being furnished by rivers and creeks. 
It seems as if the Provider of all natural resources for 
the use of man had laid out a special plan whereby 
an expatriated people of comparative poverty could at 
onee enter into a condition of settled and at the same 
time progressive civilization. 

As the generations passed and settlement was pushed 
inland over the prairie regions of the West the provi- 
dential hand again seemed to have provided for the 
settlers. Regal white pine, with its special adaptability 
for working and transportation, covered the large part 
of Michigan, Wisconsin and Minnesota, while lake and 
river transportation was ready to carry the needed 
lumber into the nearer prairie regions, and at length 
railroads distributed it all over the treeless regions 
between the lakes and the western mountains. 


Its Development in This Country. 


No wonder then that a great lumber industry was 
built up in this country and that millions of men were 
trained in the manufacturing, transporting and mer 
chandising of forest products. Corresponding with this 
development of the pine business was that in the hard- 
woods as the rich Ohio river valley was cleared of its 
magnificent growth of oak, poplar, ash and other hard 
woods, and there was a growing market for them both 
in this country and abroad. At a later time came the 
decadence of the northern pine supply and that of the 
hardwoods north of the Ohio river, and northern lumber 
enterprise was pushed southward into the hardwood 
belts of the lower Mississippi and lateral valleys, and 
the yellow pine sections after 1880 were invaded by 
northern lumbermen with that wonderful growth of the 
productive industry that has been the phenomenon of 
the period. 

The great movement outlined was the inevitable re- 
sult of American settlement and progress. The most 


available structural material was seized and _ utilized 
and this meant the upbuilding of a great industry, the 
training of millions of men in it, the inventing of highly 
adaptable machinery and appliances for increasing and 
perfecting product, all involving the investment and em- 
ployment of vast capital. Timber on the stump, the 
1aw material of the lumber industry, has become the 
object of special investment and the basis of lumber 
values, the increase of which has made many million 
aires and a great force in financial affairs. 

During the progress of the lumber industry and trade 
thus cursorily outlined this country at large has de- 
veloped far beyond the primitive stage, when wood was 
the principal building material. The growth of great 
cities, the erection of mammoth manufacturing plants, 
the construction of railroads for the carrying of a 
constantly increasing traflic, have brought into use a 
variety of material stronger and more lasting than 
wood. These inelude not only time honored stone and 
brick but concrete, much of it reinforced by steel, and 
much of the brick of the hard burned, vitrified and 
enameled kinds not known a few decades ago; tile, 
terra cotta and other uses of lime, sand, clay in the 
formation of hard structural material. To these may 
be added structural steel for frame work of build- 
ings, bridges, viaducts ete., metal roofing of various 
sorts, wire lathing, paper felt for roofing, for padding 
walls and floors to secure warmth and for embossed 
wiinscoting ete. Other than wood materials have been 
devised for building purposes, which in various forms 
and applications invade the once almost exclusive prov 
ince of wood. Several of these are regarded as ‘‘sub- 
stitutes’? by lumbermen, and ‘they are viewing with 
some alarm the progress of the invasion, for they 
regard it as meaning the displacement of wood for 
building purposes. The producers of shingles are par- 
ticularly concerned because of the inroads being made 
in the demand for their output by metal and by paper 
felt, asbestos, shingles, tile and other roofings. 

In other lines the ‘‘substitution’’ process is also 
going on. Straw board for packing boxes has aroused 
opposition on the part of purveyors of wood boxes, 
steel house finish is making some stir of the sort, and 
altogether the lumbermen seem to be considerably per- 
turbed by the inroads of substitutes, as if a sinister 
intent were in it, a sort of malicious effort on the part 
of somebody to displace lumber with no other purpose 
than without any valid reason to thrust it out of the 
market. 

Are Substitutes Gaining Ground? 


It is said with much emphasis that ‘‘substitutes’’ are 
gaining ground in popular favor because they have 
been pushed forward by liberal and persistent adver- 
tising. In a measure, this may be true. To offset this 
influence it is proposed to begin a movement for gen- 
eral advertising of lumber as against socalled sub- 
stitutes. It is proposed to show that wood is the 
original structural material, the primal one, and that 
it is better than any other for many purposes in which 
‘“substitutes’’ are being employed. In some _ particu- 
lars this is probably true, and in some particulars it is 
undoubtedly a fact. But let us apply the rule of rea- 
son to the consideration in order to reach correct con- 
clusion and good holding ground for anchorage of an 
argument. 

To begin with, in a wooden country, or in any locality 
where lumber can be obtained in a handy market, and 
at reasonable prices, lumber undoubtedly is the best 
material for the erection of farm buildings that can be 
obtained. ‘The like ean be said of building in villages 
and small towns, especially when dwellings are con 
sidered. A wooden house, even at present prices of 
lumber, is cheaper than any of other material, unless we 
except common ‘‘ grout,’’ or a low grade kind of cement. 
Any farmer knows that he can build a wooden house 
or barn cheaper than he can one of brick or stone, 
The lumber at present prices, contained in a house or 
barn, costs but one-fourth to one-third that of the 
total for the entire building, and the lumber bill can 
Pe minimized by a careful selection of the kind and 
quality with reference to the particular parts of the 
work. The architecture and finish can be graduated to 
the owner’s money resources. The labor required for 
the building of # wooden house is cheaper than mason’s 
and the other craftsmen’s work that goes with such a 
structure. <A dwelling built of wood is much drier and 
healthfuler than one of stone or stone and lime, or clay 
products. In the matter of removal, alteration or addi- 
tion, the wooden house is the best asset, for changes 
with it can be made at less expense, more readily and 
more cheaply than with a building made of stone, brick 
or cement. When wrecked the material from a wood 
house can be utilized much more effectually than can that 
from a house built of the harder material, with the 
exception of brick, perhaps. In the matter of removal 
the wooden house is far and away the best proposition, 
for it ean easily be transferred with an apparatus not 


at all costly, with the minimum of power and labor, 
generally both of a cheaper kind, In villages it is com- 
mon to see 2-story frame houses moving along the streets 
on rollers, and in the country they are trundled along 
the roads on wheels. It is true that small brick buildings 
are moved short distances, but usally wrecking is the 
most feasible course to take when it is necessary to 
vacate the foundation of such a structure for the erection 
of a better. 


The Fire Risk and Architectural Limitations. 


In the matter of fire risk the claim is set up that 
wood is too inflammable for closely built up towns. 
That may be true when sweeping conflagration is in 
question, but when dwellings stand on separate lots, 
or when even shops, stores and small factories are 
well built structures, with properly constructed chim- 
neys und connections with the heating apparatus, they 
command easy rates of insurance, with a minimum risk 
from burning. So that feature is practically a minimum 
quantity. 

Yet there are limitations to the preference for frame 
buildings. in respect to those over two stories in 
hight—at the most three—the harder and heavier ma- 
terial is preferable. This is largely because a large 
structure must be of material with greater crushing 
strength than frame work as it ordinarily is turned out 
by the modern mill. If the road building is put up 
for strength it must contain heavy supporting posts 
and beams for the interior and roof, and it must have 
full sized studding, not scant sawed as now. If oak 
could be used the building would be strong enough, 
and the same would be true of longleaf pine and Pa 
cific states fir. But such material would cost a figure 
well up toward that for stone, brick or steel. When 
it comes to skyscrapers, great warehouses and lofty 
hotels or heavy public buildings of any sort, beyond 
argument wood is ruled out of the consideration. Thus 
it is evident that wood for building purposes has its 
place and its limitations in this age of architectural 
development, and any effort to change the established 
order would be futile and foolish. In bridge building 
or railroads or highways, where fir, yellow pine, oak or 
uny other strong timber is cheaper and more readily 
available, especially where it grows contiguous to. the 
line, and cheapness and speed in the use thereof are 
requisite in rapid construction, economy dictates the 
use of timber instead of steel. 


Factors to Decide the Case. 


It is idle to suppose that any amount of advocacy 
of wood in preference to the harder, stronger and 
more lasting materials, even when urged on by liberal 
advertising and all the favorable reasoning that can be 
mustered, can induce architects and engineers to go 
back on the conclusions they have reached in favor of 
steel and cement structural work. When prodigious 
sums of money are put into skyscrapers, in which the 
exterior is enameled brick or tile, and the interior of 
steel and tile, all founded on concrete, steel, rein- 
forced or otherwise, there can be no hope of return- 
ing to mill constructed interiors or lofty walls of solid 
stone or brick. The present method of constructing 
great, lofty buildings has been proved and tried out 
for at least twenty-five years, and there will be no re- 
currence to the earlier method. It is likewise inevitable 
that as little wood as possible will be put into interiors, 
and it is likely: that the somewhat tried steel casings 
and sash will be generally prevalent in future building 
of the larger class of business structures in the large 
cities. 

When it comes to a variety of manufactures con 
suming wood there probably is a field for the antag 
onists of substitutes for wood to operate to some effect. 
Wood as a structural and manufacturing material doubt 
less has its superior virtues and applicabilities. The 
proposed propaganda for the restoration of lumber to 
its own can work along the miscellaneous line to some 
purpose; but it should be understood that the finer 
woodworking industries are not those that consume 
the major product of present day capacity. It is the 
railroads, the car builders, the farm machinery makers, 
the box industry, the furniture manufacturers, the in- 
terior finishers, and several other leading lines of con- 
sumers that take the bulk of both the pines and hard- 
woods. In the car building feature it is evident that 
stee] will predominate over wood in the near future, 
and that is devoutly to be wished on the score of human- 
ity to man and beast, to say nothing of operating 
economics. 

Altogether what good engineering and economy shall 
dictate will inevitably reign. The wise course for lum- 
bermen to take in the matter under consideration is 
to push their product for all that is naturally in it 
and limit capacity and production to the demand so 
far as is possible, while they recognize that the march 
of engineering and architectural science will be forward 
and not backward. C. C. Emory. 
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REALM OF THE RETAILER. 


Competitor One of the Main Pivots on Which Trade Swings —Ways to Obtain a Customer’s Credit Rating Without Offend- 
ing Him—The Bargain Counter in a Retail Yard—Retiring is Rusting. 


KNOWLEDGE OF OUR COMPETITORS. 


Here and there is a dealer who knows how to do 


things. He takes in the situation and covers the 
field—plays the gamut, so to speak. The one-sided 
fellow doesn’t get there, in the strict sense of the 
term. He wabbles and wriggles, pushes the wrong 


button, and then wonders that he doesn’t get the 
results to suit him. 

It is a surprise to some that the laws governing 
human actions are so exact. In nature, we know of 
this exactness; we know there is cause and effect, and 
that they match as closely as do the cogs of a wheel 
in any piece of machinery, but outside of this we 
think we can go slam bang, head on, and work out 
the solution of the problem. 

To refer to the fiddle, the greatest musical instru- 
ment invented by man—the only instrument that will 
interpret the emotions, the soul of man. Not when 
I play it, as it then sounds like cats fighting, but 
when it is in the hands of an artist. The novice 
regards it as a fiddle; that’s all; simply a fiddle. But 
if in a single particular it is not rightly adjusted it 
falls short of its possibilities. It may have been made 
on scientific principles, of the right kinds of wood, 
the body containing the right volume of air, but if 
the little sound post is @ hair’s breadth out of place, 
even a string a shade larger or smaller than the na 
ture of the instrument calls for, its beautiful and 
wonderful tones are impaired. If in’ construction 
there is a defect so slight that it can be detected only 
by an expert with the most exacting of instruments 
there will be in it the ‘‘ wolf tone,’’ as the wolf tone 
is in some men who need read justing. 

It may profit a man to compare himself to a fiddle, 

‘to know that he must be rightly and rigidly adjusted 
else the tone will be harsh. He must be adjusted to 
the moral, the spiritual, the intellectual, the physical, 
else come the discordant notes which mean failure. 
It means much for a man to keep himself so adjusted 
that the different elements of his nature may be in 
harmony, each with the other and all with the laws 
of the universe. 

A dealer rarely talks at his best in his office. There 
are interruptions and distractions. Frequently when 
a dealer has struck a vein that | think would be of 
interest to you he is called away and when again he 
is at liberty it is an effort to steer him back to 
the subject. He may have lost interest in it to an 
extent, and may have omitted some idea that he 
would have expressed had there been no interruption, 
It is not when a dealer is talking in a perfunctory 
way, or answering set questions, but when the spigot 
is turned by his own free will, and he is talking to 
unload himself, that he gives out that which [| think 
you would be glad to know. | frankly confess that 
to my mind the best ideas [| am able to gather are 
those that often simply break out of a man when I 
um not expecting it, and as often when he is not 
aware that he is saying a thing of importance. Not 
infrequently Loam asked to call at an office after 
business hours, and when all the surroundings are 
quiet except perhaps the nibbling of a mouse, the 
dealer talks without a break; or, frequently in’ his 
home, following the stimulus of a good supper, | have 
to keep my mental pencil sharply pointed that no part 
of his comments may escape. 

At the close of an after-hours seance | expressed my 
pleasure in the visit and incidentally remarked that 
rome of the things he said ought to be of benefit to 
other dealers. ‘‘For heaven’s sake, what have [ 
said?’’ he asked. You see he didn’t know what he 
had said. He talked spontaneously, just as the water 
of a spring bubbles out of the ground. 

It was in a dealer’s home that he talked of the 
importance of making a study of one’s competitors. 
‘*In my judgment many lumbermen fall short in this,’’ 
he said. ‘*To know our competitors is often the 
basis of success. Many dealers talk about knowing 
their customers, which is important, but less important 
than it is to know the men with whom we compete 
for trade. There is this difference. If a man makes 
a mistake with a customer, frouzles his hair the 
wrong way, he may lose him, but one customer, as 
our business runs, is not going to make any great 
hole in our trade, But if he is at outs with a com 
petitor there is no telling how much of a hole it 
will make. It may not only lose him customers, but 
upset the market, and once a market is upset it is 
not always the easiest thing in the world to get. it 
on its feet again. LT have known a market to stagger 
for a year after the olive branch had been accepted. 

‘*In this town are four yards and we are not all 
in the same class by long odds. One of them, 
So-and-So, has plenty of money, is rather slow going, 
has perhaps the largest trade of any of us, knows 
everybody for a half dozen miles in all directions, 
and L should not want to risk the outcome of getting 
him down on me, as [L know he would be as hard 
headed as a stone. A dozen years ago, before I came 
here, he got in a mixup with a man who was then 
located in a yard up near the depot. I was told he 
didn’t make any fuss about it, but just kept pegging 
away and boring in until the man was willing to get 
out. He was a young fellow who thought he could 








revolutionize things with himself as captain, and at 
the start he walked all over the old man, but he 
found out that two could do the walking act. Finally 
the old man woke up; that is, if he did wake up. 
1 don’t know what would wake him up so far as 
appearances go. He is always that easy going, never 
in a hurry, and always talks deliberately. If he 
should start in to talk with you it would take pa 
tience to hear him through. 

‘*Suddenly the young fellow heard the rumbling of 
a cyclone over on the other street, but there was no 
smoke or debris to be seen, no commotion of any 
kind. There was a steady hand at the bellows, and 
the cyclone kept tearing all around the country. The 
way it ripped into the bills saved the builders a 
good many dollars. The young fellow pleaded for 
merey, and [ heard that the old man told him that 
he wanted to be called a Christian, he knew that 
forgiveness and patience were Christian attributes; 
that he had forgiven him many times, hoping he 
might see the error of his way; that his patience was 
long enduring, but he was not so good a Christian 
that when a man had pounded one of his cheeks to a 
pulp he was going to turn the other one to him. 1 
should guess that when the old man was talking to 
him like that he did it as gently as he would have 
talked to a baby. Knowing the character of the 
old man | could get along with him a hundred years 
without a riffle, but provided I wanted to do so I 
should be a fool to go to monkeying with him. 

‘““My competitor on the street back of the hotel 
where you are stopping is sharp and quick, Touch 











“For heaven's sake, what have T said?’ 


him with a mateh and he would go off like powder, 
but there would be nothing but a flash. He might tell 
what he was going to do, and then he wouldn’t do it. 
He is so bullheaded that he isn’t in the business for 
his health, if you can call that bullheaded. If he 
could he would get profits that would let in farmers’ 
yards and all the mail order houses that are looking 
for openings. [| have told him that it is better to 
make small profits and keep outsiders at arm’s length. 

“Tf you don’t handle a sharp razor carefully it 
cuts, and this man must be handled like a sharp razor, 
or a high strung horse. It would not be amiss to 
stroke his neck sometimes. IT have talked with him 
when to start off he was hot as a pepper pod, and in 
five minutes he would jam a quid of tobacco into his 
mouth and be as cool as a cucumber. At such times 
it wouldn't take ten minutes to get up a row with 
him, and less than that time to induce him to throw 
his cargo of ginger overboard. No trouble at all 
getting along with him if you only take him right. 

‘“*The other dealer that you will see over by the 
school house is bothered by only one thing in the 
world, and that is by the ‘cussed boys,’ as he ealls 
them, running through his yard. A few dollars in a 
fence would bar them out, but he is not one of the 
fencing kind. He is with any of us and all of us. 
He would let a competitor alone if the competitor 
would let him alone, and | don’t know but he would 
in any ease. Any man would get tired out trying to 
get up any kind of a row with him. Next to the old 
man his farmer trade is the best in town.’’ 

Pretty good diagnosis, eh? IL do not remember 
having heard a better one. If this dealer had dis- 
sected himself as he did his competitors the job would 
have been complete. He proved this, however, that 
he considered his competitors as one of the main 
pivots on which trade swings, and in this he is right. 


A MANAGER WHO IS ON TO HIS JOB. 


One of the most interesting letters I have received 
in a long time comes from the manager of «a line 


yard. He writes, ‘‘ You may never have the pleasure 
of getting your feet balled up in the mud of this 
prosperous village, so | am going to tell you of an 
idea | have found very useful under frequent circum- 
stances and so simple and practical that most any- 
body can put it into service at little expense. 

‘When I came here [ was told to sell all the good 
men and turn down all the bad ones—very simple 
instructions considering that there are more than a 
thousand customers in the territory. Now when a 
perfect stranger steps in and says ‘I want 4,000 
shingles and haven’t got the money,’ it takes just 
about a minute for me to know whether to sell him 
or not, and [| find out with him standing there without 
suspecting anything or knowing how it was done. If 
I should say, ‘Wait a minute, Mr. Johnson, until | 
eall up the bank and some of the old merchants of 
the town and find out about you,’ he would likely tell 
me to go to h——, and walk out. Even if I should 
call anyway in his presence he would hear the con- 
versation, and believe me it doesn’t sound good, for 
I had it tried on me onee when L‘asked for credit at 
a grocery store. I got the goods, but felt mighty 
funny while the nervy proprietor was getting my 
record. 

‘*QOne of the first things after landing in this office 
I put the telephone in a booth, built it out of culls and 
used a wagon load of stuff trying to get it sound proof. 
I got an old door bell that sounded like a ’phone and 
put it with a couple of battery cells in the booth, 
concealed under a little writing shelf by the ’phone. 
A pair of wires run from the bell under the floor and 
up behind the desk leg to a button just under the 
edge of the desk, and this is just where I always 
plant myself when a stranger comes in. 

‘*When said stranger begins talking about his crop 
prospects being fine, and he thinks the season is going 
to be favorable, and prices for farm products are 
bound to be high, | always know what is coming, and 
if | have learned his name I don’t wait until he tells 
his business but push the button and get loaded 
beforehand. But if T don’t get a chance to do this 
before he asks for time, I usually ask what time he 
wants, what amount his bill will run, or some similar 
inquiry, and about that time the ‘phone rings like a 
fire signal, and I say, ‘Excuse me a moment, Mr. 
Johnson, while I answer the ‘phone.’ It’s all so 
easy and simple | think anybody would find it useful 
in emergencies, 

‘“*T may find the party to be O. K., and am glad to 
accommodate him, but if others who know and are 
only too glad to tell advise me to let him go his way, 
I don’t hesitate to do so. This arrangement is also 
very convenient when you have friendly competitors 
and have occasion to call them when a_ prospective 
customer is present. You can’t always sometimes 
depend on what a fellow says about the prices another 
yard makes him.’’ 


Other Methods, but More Crude. 

The letter quoted above touches on a question of 
importance, and the diplomacy used in becoming 
posted on the responsibility of a customer is com- 
mendable. Millions of dollars on the books of the 
retail lumbermen of the country are dead cocks in the 
pit, losses that could have been avoided if the respon 
sibility of the men who occasioned them had been 
investigated. But the large majority of us are so 
mighty anxious to make sales that we think we are 
big boys if only we can do it, and perhaps beat our 
competitors out of them. 

Others have ways unknown to the applicant for 
credit, but I have known none that for ingenuity 
equals the phoney ‘phone. One dealer has a rating 
list, alphabetically arranged on cards, which is kept 
on his desk within easy reach. Having learned the 
name of the prospective customer, with a show of 
surprise he suddenly remembers that he has neglected 
to write a letter that must go in the next mail, and 
excusing himself for a moment, he goes to his desk, 
scribbles a few lines, in the meantime glancing at the 
card containing the name of the man who is waiting, 
lets it be seen that he seals an envelope, probably 
licking it with twice as much vigor as usual, and 
then resumes the conversation. He is now ready to 
give credit, or not to give it, according to the in 
formation received from the card. 

Another dealer, having learned the name of a 
prospective customer, asks to be excused for a mo 
ment while he washes his hands, goes into an adjoining 
room, splashes the water and comes out rubbing his 
hands as is done by so many after washing them, the 
object of course being to look at the rating list. Said 
he, ‘‘I was so careful to make the scheme work that 
at first I kept a little box of soot on the shelf under 
the standing desk there, and when a stranger came 
in L would slyly rub a bit of this soot on my hands, 
and then be sure to get them in sight that the man 
might see that they stood in good need of washing.’’ 
He said in those earlier days he needed the business 
and didn’t want a man to slip away from him. 

Some men are very sensitive when the question of 
their responsibility or reliability is broached, and 
maybe we would be. If they pay their debts as 
every white man ought to, they are of the opinion 
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that everybody ought to know it without asking the 
question, notwithstanding the fact that while there are 
people who will gossip about us, and maybe lie about 
us, we are not of so much importance that they care 
a red for us, and don’t think of us once a month 
when we would prefer they should hold us constantly 
in mind, 

\ dealer iold me that a farmer who asked for time 
and was told that if his references were satisfactory 
he could have all the lumber he wanted, replied that if 
his face didn’t say that he was a man who paid his 
debts he would go elsewhere, which he did. As it 
turned out he was perfectly good, a man of excellent 
reputation who owned a farm clear of ineumbrance; 
and these facts he evidently thought others ought to 
know offhand. 

It’s a touchy question with many. A large Chicago 
store makes it a point to ask every lady who buys 
a bill of any amount if she wants it charged. Not 
one in a thousand wants it charged, as she has no 
account there, never has had and never expects to 
have. She goes there with the money in her pocket- 
book—or rather in her handbag—with which to pay. 
The question, however, increases her enthusiasm for 
the store. If they have that confidence in her that 
is the store for her! She is Bill Smith’s wife and 
would cut more of a figure in her neighborhood than 
she does if it were known that one of the largest 
stores in Chicago stood ready to place her name on its 
credit list. As she goes up the stairs of her flat 
with her purchases, a pair of stockings for herself, a 
necktie for her husband and a wide blue ribbon for 
her girl’s hair, she feels her importance and wonders 
what her snooping neighbors would say if they knew 
she could go tick at this immense downtown store. 
‘The thought likely does not come to her that did she 
tell the salesman that they might chalk it, her name 
would be submitted to the credit man, and whether it 
was chalked or not would depend upon his decision. 
It is a safe way of gaining the confidence of a host 
of people. Thousands of women have been asked the 
question who would not be given credit for a bunch of 
hairpins, 

This is a shrewd scheme on the part of this store, 
and aside from its trade advantage it magnifies the 
importance of some people in their own minds, and 
possibly there may be a woman here and there who 
will make an effort to live up to her imaginary 
reputation. 


Dealers Who Are Outspoken. 


Other dealers resort to no secret methods to gain a 
knowledge of the responsibility of a man who may 
apply for credit. It is their business, they say, to 
know the financial standing of a man who wants to 
exchange his credit for their lumber that cost them 
good money. ‘‘T wonder,’’ it was truly remarked by 
one of them, ‘‘if there is a man in town who, if asked 
for it by a stranger, would hand $100 out to him with 
out knowing he was good for it. And many a time 
if he was good for it, the man who lent the money 
would want a signer on the note, and he wouldn’t 
hesitate to tell him that. My lumber is my money, 
simply in another form, and | never hesitate to tell 
any man who wants it on time that he must show me 
that he is good for it.’’ 

It was remarked by another dealer that since his 
earlier days in the business he had undergone a change 
in opinion, At first it was sales; now, as he expressed 
it, it is ‘‘sales and safety.’’ 

Some dealers take a smilar view in regard to liens, 
though there are men who think it is a reflection 
on their honesty for the lumberman who supplies the 
material to file a lien on the building. Within a few 
weeks I was told by a dealer that a man was as ‘‘mad 
as a wet hen’’ when he learned that a lien had been 
filed. ‘*What in hades have you got to do with it as 
long as it is built on contract?’’ the dealer was asked, 
and he had to explain that the law empowered him 
to have a good deal to do with it. 

Some lumbermen never have filed a lien largely for 
the reason that it may displease their customers, while 
others, whenever there is a shade of doubt, never fail 
to do it. It is legal; the filing of the lien is no 
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“Excuse me a moment.” 





It is a protection; hence 
they claim it is their business and theirs alone. 
builder kicks, and is not susceptible to reason, let him 


dealer remarked that he should question the hon- 
esty of a man who would object to the filing of a lien. 
I should not go so far as this. 
are many sensitive people; 
methods, and these, with the best of intentions, might 
contractor asked, } i i 
does it place me in before the public to have it known 


y are unused to business 


, have been one of the s 


man and possibly has not learned the ropes as yet. 


anyhow, and they 

‘ir customers that the new 
little confidence in the people, as 
building he sold. 


didn’t want him there, 
not slow to say 


he slapped a lien on nearly 
That was a lowlived advantage to 


CHEAP DIMENSION AND SHINGLES. 


**Sell dimension cheap, 


It’s the policy 

yard to sell them cheap,’ 
Inquiring the object, 

bargain counter plan. 


Three-quarters of our trade is out of town, and dimen 
sion and shingles are the only items the farmer knows 
The first questions asked are, ‘What 
you getting for dimension? What are you getting for 
i something about 


is all the same to them. 
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The grade was immaterial; 


» will get tangled some on boards. 
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“An argument that always is swallowed.” 


believe he can center his mind on the business as he 
ought to for so long a time. 

‘*We know that the last possible shaving is taken 
from dimension to save as much freight as possible, 
but that isn’t the kind that sells best with us. We 
sell rough to the majority of our trade. Lay side by 
side a piece of rough No. 2 and a surfaced one side 
and edge No. 1 and the farmer will take the rough 
every time. It’s heavier and he likes thickness in 
lumber. Rough covers defects that would show up 
more in the surfaced, and the farmer isn’t in the 
business of buying defects when he can help it. When 
| talk weight and thickness*to a customer he listens, 
as to him they mean durability and strength.’’ 

‘‘How about shingles, grades and prices?’’ was 
asked. 

‘*Always the best at low prices. Nothing but five 
to twos. There comes in weight and thickness again. 
One of the easiest talking points in the world to a 
farmer is a thick shingle. I give him my rule and 
tell him to measure the butts of five of them, and then 
1 tell him that lots and lots of shingles are sold that 
it takes six of them to measure that much, There is 
nothing that [ can sell so well to our trade as rough 
dimension and boards and five to two shingles.’’ 


A LUMBERMAN WHO HAD RETIRED. 

In an office the subject of retiring came up, intro 
duced by the fact that one of the older lumbermen 
of the town had sold his business and was going to 
take it easy. He had built a row of five houses from 
which he would derive an annual income of $1,500 
from rent, and had money in mortgages, bonds and 
bank stock. The dealer with whom I was talking, a 
man of 55 or thereabouts, proffered the opinion that 
his neighbor had made a mistake. 

‘*] don’t believe that George can afford to do it, 
he said. ‘‘ Financially he is able to live without work, 
but from the standpoint of health and contentment I 
don’t believe he can afford to retire. He has been a busy 
man and it would be better to continue busy as long 
as he is able to be around. I am at a loss to know 
what he will do to keep-his mind occupied, He wouldn't 
spend his money for travel, nor put a dollar of it in 
an automobile, as he is as afraid as the devil of one. 
He never was much of a reader, never even took the 
LUMBERMAN,’’ 

Here | broke in and told him that George is a goner; 
that there are scores of retired lumbermen who read 
the paper as regularly as they did when in active busi 
ness and are getting along all right; but that I didn’t 
know what did become of those who dropped the 
paper when they went out of business, but it was as 
sumed that they came to some bad end. 

‘‘If he were a reader he could pass his time pleas- 
antly ‘and profitably,’’ he continued. ‘‘Give me all 
the magazines and papers I should want to read and 
I don’t think my head would grow smaller if I did not 
have my business to look after. I believe it would 
have been better if he had hung on. Already he is 
as restless as a caged panther. He walks up and takes 
a look at his houses, drops in to sit for an hour in his 
old place, and no doubt figures up his income morning 
and night, but that won’t keep a man’s brain alive, 
and when his brain begins to wither he might as well 
give up the ship.’’ 

‘*Remember Johnson, the dry goods man on Kighth 
street, who retired about seven years ago?’’ his part 
ner asked. ‘‘He had money enough, but as soon as he 
had nothing to do he was another sort of man. It 
doesn’t keep a man alive walking up and down the 
street looking in at the windows. He didn’t live a 
year after the new name was put up over the store 
door. Old Judge Taylor, who was one of his closest 
friends, said if he had continued in business he be 
lieved it would have added years to his life.’’ 

I had known three or four instances of a like nature, 
but this conversation set me thinking anew on the 
subject, and when I went to my room I said to Little 
Dutchie that for the good of our country and our 
selves we would plug along for awhile yet. 
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THE SASH AND DOOR TRADE. 


As the season advances the sash, door and millwork 
business gives evidence of increasing activity and more 
confidence in the strengthening of values, especially in 
special work. Continued activity in building in and 
about Chicago is keeping up the trade in special work 
unusually well for this season, and even if orders for 
stock sizes are not coming in freely most of the mills 
are able to keep fairly busy on special orders. Carload 
trade is not expected to begin before the middle of 
November, although a few orders are coming in from 
yards whose stocks are badly broken. Reports from 
this and surrounding territory indicate that few of the 
retailers have any considerable quantity of millwork on 
hand; that orders now coming in are for immediate 
requirements. Buyers for many months have done no 
plunging, but are disposed to skim the market for 
what stock they nged at the best avaiable prices, and 
trust to the continuation of present conditions for 
enough sash and door stock to carry them through the 
winter market. ‘The aggregate of this small trade is 
under present conditions finely satisfactory to the man 
ufacturer and jobber, and the consensus is that country 


dealers will be compelled to Jay in almost entirely new 
stock for spring consumption, and manufacturers count 
on this demand for active trade through the winter. 

Chicago wholesalers report that orders for storm doors 
and storm sash are coming in congiderably — faster. 
Special work is still increasing in demand, and prices 
on this class of work are much stronger, Stock items 
are also moving a bit faster in local lots. 

Reports from the Northwest are to the effect that 
Minneapolis and St. Paul manufacturers are depending 
largely on their city trade, as yard demand in the 
country is light and shows no improvement. Buyers 
are asking all sorts of concessions, which are generally 
refused. As a result sales to line yards are slow. Storm 
sash and door business is growing with the approach of 
cold weather in this territory. 

In the East the sash, door and blind men report that 
they are busy and that the requirements of the trade 
are large. ‘This is especially true of Baltimore and its 
vicinity. Practically all of the mills in that city have 
been operated to the limit of their capacity and the 
prices realized are moderately good. The competition 


is Jess active now than has been at any previous time 
during the year, and the facts that the product. of 
factories is needed and that the consumer that offers 
the best term is given the first consideration serve to 
make the business more remunerated. A fairly large 
proportion of the trade is in special sizes, which are 
called for by builders of cottages, and the returns 
realized are high enough to make such contracts attrac- 
tive. The factories are having relatively a good year 
und are perhaps rather ahead of the lumbermen in this 
respect. The mills at Buffalo find the eastern demand 
us good as the general run of trade would warrant, for 
the competition for anything but the high priced, 
special pattern doors is very sharp and comes from 
several sources. 

No improvements have been noticed in the window 
class conditions the last week. The prices are exceed- 
ingly low, and it has been reported that some of the 
manufacturers are quoting 24% percent and better below 
the American Window Glass Company’s discount of 
90-40-5 single; 90-47%4-A double; and 90-50-B double. 
This is below actual cost. 
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‘OUGHT TO PASS EXAMINATION” | 





The price of sash and doors has not kept step with 
the price of the raw material. While the raw material 
has not been stepping as lively as the drill sergeant, 
otherwise the millman, desires and requires, it is several 
paces in advance of sash and doors. In other words, off 
hand, and as a matter of arithmetic, you would think 
that, if certain lumber brings twice now what it did 
twenty years agoy the door made out of it ought to do 
the same. 

The man who makes the door will tell you that it 
does not and that, if anything, the door shows a bashful 
disposition to stick around the rear. Which goes to 
prove, among other things, that arithmetie doesn’t 
amount to shucks when it comes to telling what price a 
forest product will bring. The lumberman has been 
doing subtraction for years in the woods; and, it would 
seem, there ought to be occasion for a few sums in ad- 
dition on the price end of it, so that the books will 
balance. 

The dear public knows that 40,000 saw mills are 
pastured in the forests of the United States and that 
they are chewing up timber at the rate of 150,000,000 
feet a day, when they are not compelled by prices or 
agitators to lie down and chew their frugal cuds. The 
dear public sees buildings being erected all around it 
and in its midst, the lumber 'for which, it knows, had to 
come out of trees. But if any grade or size advances 
10 cents a million the dear public lets out a yell of 
‘“lumber trust’’ that brings a flood of tears to the eyes 
of the yellow journalists, and of the statesmen who 
double in brass on the Chautauqua circuit, that makes 
the recent affair in Austin, Pa., look like a Kansas 
drouth. 

So we mustn’t put too much faith in the arithmetie 
of the proposition. If the American lumberman ever 
gets down to one tree, and he keeps it, he will be called 
a monopolist. If he chops it down, he will be wasting 
our natural resources. If he saws it into lumber and asks 
50 cents more a thousand for it, this being the last, he 
will be a trust. 


‘*It Reminds Us.’’ 


The man who buys lumber nowadays is getting the 
largest jamssible value for the least possible money. ‘The 
man who buys 2 door—well, it reminds us of Opie Read’s 
definition of the difference between rheumatism and 
gout. Aceording to Opie, an old darky was asked to 
tell the difference between the two. ‘‘ Well,’’ said Unele, 
‘if yo’ put yo’ laig in a vise an’ tuhn it up an’ tulin 
it up an’ tuhn it up until you kaint tuhn it no fa’ther, 
that’s rheumatism; an’ then you give it a few mo’ tuhns, 
an’ that’s gout.’’ 

The public gets the most value it can for the least 
money—and that’s lumber; and then it gets twice the 
value—and that’s sash and doors. 

The millman has one point of escape. It may be one 
of questionable wisdom, but it may be nécessary to make 


his books come out somewhere near right at the end of 
the year. If the public wants lumber too cheaply he 
can accomplish the feat by taking it out of his stumpage 
values. He can make Willie feel better by giving him 
Mary’s candy. The worst of it is that Willie will forget 
to say ‘Thank you’’ and will merely holler for more. 

But what is the millwork man to do? He may not have 
any stumpage. He may have Willie on his hands with 
no Mary to take it away from. He has to buy his 
eandy like anybody else and then give it to Willie for 
nothing, to keep him quiet. The gentleman who con- 
tracted to take care of Helen’s babies, as described by 
John Habberton, had a comparative snap beside the 
sash and door man. 

The prices of sash and doors are so low that every 
time a man makes a sale his business judgment says 
‘‘phall.’’? They are not likely to stay there very long. 
The fact that they are low is going to make them high. 
There are enough wise men who buy sash and doors to 
buy enough sash and doors to put sash and doors back 
where sash and doors belong. Isn’t that a beautiful 
thought? 

The low price of sash and doors as compared with the 
raw material that enters into them has another, a pleas- 
anter, aspect. The story of their manufacture is one of 
progression. There has been a continuous advance in 
the machinery used to make them. Improved machinery 
made the stock hardwood veneer door possible. Improved 
machinery has vastly reduced the cost of sash and door 
manufacture, despite the increased demands of labor. 
Less help is required to produce the same volume of out- 
put. Better methods of manufacture utilize that which 
was formerly waste. 

The machinery used today is entirely different from 
the machines used in sash and door manufacture twenty 
years ago. Output has been doubled with the same 
amount of help. Here is where the arithmetic seems to 
work. The double-tenoning machine fixes both ends at 
the same time. Some poet or essayist has paid tribute 
to the man who makes two blades of grass to grow 
where but one blade grew before. That was very elever 
of the man, but humanity doesn’t eat grass, and the late 
Mr. Nebuechadnezzer has been dead a long time. Human- 
ity does need doors, and so hats off to the man who 
makes two tenons to grow where only one was to be 
observed recently. 


‘*Does Everything but Think.’’ 


Then there is the double sander, that sands both sides 
at once. We have seen a machine that would bore a 
hole, put in the glue and drive the dowel at one shot 
and do three rails at once. All this machine needs is an 
attachment or two and it will blow the whistle, sweep 
the floor and 1un the typewriter in the office and the 
elevator in the hall. This machine does everything but 
think, and maybe it does that but doesn’t say anything. 


The sticking has been speeded up and every phase of 
the operation shows improvement. Shove a well behaved 
board or veneer into the front end of a modern sash and 
door mill now and it will leap lightly from machine to 
machine until it comes out at the end ready to grace the 
most sumptuous parlor or the most modest and retiring 
hall bedroom. And the public is getting the benefit of 
cheaper methods of manufacture in doors that, when you 
stop to analyze them, are a wonder for the money. 

Sash and door men claim that they are the people who 
have made Home Development possible; that is, the de- 
velopment of homes. They say that a home may cost 
more than it did twenty years ago, but that the man 
who builds it is getting vastly more value for his money. 
He is getting a better house if he is not getting a cheaper 
one. And, by reasonable reasoning, a better house is a 
cheaper one. The $4,000 or $5,000 home now has hard- 
wood floors and millwork. The increase in the cost of 
the house is offset, and then some, by the increase in its 
class and quality. 

We all know that if Mrs. Smith has hardwood floors 
Mrs. Jones can not possibly have anything else. Mrs. 
Jones should send her compliments to the man who makes 
millwork, and to the man who makes machinery for the 
man who makes millwork, for they have made it possible. 
Both Smith and Jones may have to*hustle to keep up 
with the progress of their wives’ ideas; but they have 
the satisfaction of knowing that they have much better 
houses and that their wives are satisfied, a consummation 
devoutly to be wished, as Mr. Shakespeare remarked on 
a previous occasion. 

There is one fact that the ultimate consumer should 
not overlook, and we confidently hope and expect that 
the retail lumber dealer who reads these well chosen 
remarks will pass it on to him. That is that modern 
methods have made the millwork not only cheaper but 
better. He may think for a moment that millwork is 
not cheaper than it used to be, but if he will take a 
pencil and a pad of paper and add the old cost of manu 
facture to the present price of lumber he will find that 
he would be paying a blamed sight more for his doors 
and such than he would if machinery men had not been 
sitting up nights trying to invent improved machinery, 
and sash and door and planing mill men had not been sit- 
ting up nights trying to raise money to buy the new 
machinery as soon as the machine man got it invented. 


‘*All Ready to Declare a Dividend.’’ 


Many a sash and door man has been all ready to 
declare a dividend and then has discovered that some 
enterprising mechanical engineer has eaten a welsh rabbit 
for supper and invented a machine in the night for mak- 
ing eau de cologne from glue or drying the varnish be 
fore you put it on. And he has thereupon put the notice 
tenderly back with mothballs and bought the new machine 
so as to keep up with the procession, whether dividends 
were paid or passed. 
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Automatic machinery is becoming a factor in the mill- 
work business more and more; indeed, that is where the 
manufacturer has to look for most of his profits. He 
must keep manufacturing cost at a minimum and he 
must get a maximum of door or sash or millwork out 
of every foot of lumber he buys. Anything that saves 
time or money, and maintains quality, he must have; in 
consequence the machinery man who can show him a 
short cut or a saving is likely to find a market, unless 
he hides his light under a bushel. 

We hear a good deal about the high cost of living, 
as a result of the cost of high living. The retail lumber 
dealer certainly has a talking point when the customer 
vets to the door.room. Bacon may be so high that a 
pig looks like a giraffe, but the builder can buy more 


in the door line, quality considered, than he could during 
the lean years and low wages of some time back. The 
dealer who knows that, and knows how to talk it, will 
sell more doors and better doors and give better satis- 
faction than the dealer who folds his hands, looks pained 
and sad and says, ‘‘ Well, you know everything is high 
now.’’ 

The retail merchants of this country must remember 
that they are the closest to the public and get most of 
the blame in this high-cost-of-living chatter. And part 
of them deserve it, because they have failed to recognize 
present day facts and to meet thoughtless protest with 
thoughtful argument. Bacon is higher than it was in 
the days of our fathers, but bacon is inspected and meat 
shops are sanitary, or expected to be; we must preserve 


our health, but even health costs money. Far be it from 
us to slam any pure food laws. Anything we eat ought 
to be made to pass a high school examination. But 
every time you put an inspector on the job you add a 
cent to a pound of bacon. 

Bacon has been taken as a horrible example, but this 
talk applies to a lot more things. Doors cost more, but 
they are better doors. 

And, at that, doors have lagged far behind the stuff 
from which they are made, which has itself lagged be- 
hind a logical advance that should accompany a visible 
diminishing of supply. Mr. Retailer, tell the consumer 
he had better buy that door now. He is getting the 
best door he ever could get, at the lowest price he will 
ever see. 
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BEECH WOODS, SILHWALD, SWITZERLAND 


(Continued from last week’s issue.) 
AMERICAN HANDICAPS. 

The American forester’s 
summed up as follows: 

1—In this country forestry is new and not many 

practical, experienced men are available, so that much 

of our forestry labor is, of necessity, raw material. 

Then, too, there is a lack of experienced foresters as 


disadvantages may be 


directors, and a lack of that type of skilled forester 


known in Europe as ‘‘under forester.’’ 
2—Lack of experience in forestry, meaning that 
American foresters have yet much experimental work 
to do before the best methods for forestry work in 
America ean be determined. 

3—A comparatively high labor cost. 

1—The people generally do not understand forestry 
nor comprehend the necessity of commencing forest 
culture and conservation far in advance of actual 














PRACTICAL 


Twelve Reasons Why Scientific Forest 
Conservation Has Made Slow 
Progress in America. 





[By Charles Willis Ward, Lovells, Michigan.* | 


wood famine and therefore fail to give the subject the 
thought and attention it should demand. 

5—Competition for fuel purposes from enormous de 
posits of coal, lignite, mineral oils and mineral gas, 
which tend to check the use of wood for fuel. 

6—The existence of vast traets of eutover lands 
which are burdened with slash and other inflammable 
material which render the protection of forests from 
fire damage a much more difficult problem than is the 
case in the well kept forests of Europe. 

7—The existence of a large number of timber own 
ers who plan to realize upon their forest holdings by 
cutting and manufaeturing the timber thereon, who 
have little interest in the future fate of their de 
nuded lands and consequently are opposed to regula- 
tions that may cause them additional expense and who, 
for this reason, are arrayed against the enactment of 
laws necessary to place forests in such condition as 
will secure their safety from fire destruction, 

8—The existence of a considerable class of politi 
cians who seek to make capital out of attacks upon 


lumbermen and timber owners in general, and who, 
for the past twenty years, have continuously made 


such unjust attacks upon the lumbering fraternity of 
this country as to embitter one of the strongest and 
most useful of our business classes to such an extent 
that they are to some degree prejudiced against for 
estry as a general proposition when they should be 
its most ardent advocates. 

9—These same politicians have often succeeded in 
embittering considerable portions of the farming 
classes against timber owners to such an extent that 
they are frequently opposed to changes in laws that 
may lessen the burden of taxation upon the timber 
owner and enable him to practice forest conservation 
us it has long been practiced in Kurope, particularly 
during the past century. 

10—Unfortunately, the earlier advocates of Ameri 
can forestry ofttimes unjustly attacked lumbermen 
and timber owners and thereby largely estranged the 
very class of business men whose good will they should 
have sought and without whose aid and codperation 
the cause of forestry in America has for a considerable 
period made but slow progress. 

11—A comparatively high interest charge and the 
fact that at the present time investors have a supply 
of more attractive and profitable business ventures 
than forestry promises to be for some time to come. 

12—And last, but not least, the existence in most 
states of a system of assessing the values of timber 
holdings and levying taxes thereon that would even 
tually result in the practical confiscation of timber 
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PINE ON DAVID WARD ESTATE. 

holdings devoted to a plan of forest conservation sim- 
ilar to the plans in vogue in the permanent European 
forests. This declaration is so true as to warrant the 
statement that the system of taxation of timber hold- 
ings in vogue in most of the states of the Union has 
up to the present time, operated as a bar to the estab- 
lishment of extensive permanent virgin forests as well 
as to new forest plantings. 

[“In an early issue of the AMERICAN LUMBEMRAN 
Mr. Ward will discuss the profitable application of 
European forestry methods to the American forestry 
system under conditions that now exist and that may 
prevail for some time to come. He will deseribe the 
three methods of forest management used in Germany. in 
relation to their practical adaptation to the needs of 
every American holding, from the farmer.’s wood lot 


to the largest tracts of timber. 

The cuts which will accompany Mr. Ward’s article are 
half tone reproductions from photographs that admirably 
illustrate the text. | 
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INTERSTATE COMMERCE. 


PREPARING FOR HEARING. 


BristoL, VA.-'TENN., Oct., 18.—Attorney Walter KE. 
MeCormack, of Chicago, counsel for the allied lumber 
interests of Bristol in the complaint recently — filed 
against the Norfolk & Western, Southern, and Virginia 
& Southwestern roads for alleged excessive and dis 
criminatory milling-in-transit charge at Bristol, is pre 
paring for the hearing before Special Examiner Boyle, 
of the Interstate Commerce Commission, to begin Bri 
day of this week. ‘The local Tumber concerns that are 
fighting the advance made several months ago by the 
railroads include the Bristol Door & Lumber Company, 
Bristol Hardwood Company, Hl. M. Hoskins Lumber 
Company, Paxton Lumber Company, Reynolds Lumber 
Company, J. A. Wilkinson Company, Peter-MeCain 
Lumber Company, Bristol Planing Mill Company, 
Whaley-Warren) Lumber Company and other Bristol 
manufacturers and dealers. 

The complaint of the Bristol lumbermen is an echo 
of the recent case of George M. Speigle & Co., of 
Philadelphia, against these roads. Bristol had a 1-cent 
milling-in-transit charge but Speigle & Co. attacked 
this on the ground that the roads were djseriminating 
in favor of Bristol by charging 2 cents elsewhere, 
Immediately after the decision of the Speigle case the 
railroads advanced the Bristol rate to 2 cents, following 
which the local lumbermen filed the complaint before 
the Interstate Commerce Commission. J. LL. Godsey, 
of the Bristol Planing Mill Company, has been 
designated as the chief witness for the complainants 
and will be the first on the stand when Examiner Boyle 
begins the hearing here this week. 





TAKING EVIDENCE, 

LOUISVILLE, Ky.,Oct. 17.—Evidence is being taken in 
Louisville by Examiner G. P. Boyle, of the Interstate 
Commerce Commission, in nine important rate hearings, 
several of which concern the complaints of prominent 
Kentucky lumber concerns against railroads operating 
through this territory. Most of the complaints have 
been filed against the Louisville & Nashville Railroad 
Company, although other lines are concerned, The mat 
ters brought up for regulation chiefly concern railroad 
rates as compared with competitive steamboat freight 
charges throvgh the Ohio valley, a minimum carload 
limit of 10,000) pounds upon shipments north of the 
Ohio river, and a 20,000-pound minimum below the ORio, 
and the adjustment of freight rates upon mill-work 
and railroad ties with reference to charges upon rough 
lumber shipments. The plaintiffs in the cases are the 
Wood Mosaic Company, the W. A. MeLean Lumber 
Company, and the Alfred Struck Company, of Louis- 
ville, and J. H. Stricklin & Co., of Insko. The Norman 
Lumber Company and the L. ©. Gooch Lumber Com 
pany, both of Louisville, filed similar complaints. 





TERMINAL FACILITIES. 

NEW ORLEANS, LA., Oct. 16.—Special Agent Charles 
A. Brady, of the Interstate Commerce Commission, 
arrived in New Orleans last week from Mobile, where 
he has been investigating the rail terminal facilities and 
methods, in furtherance of a national inquiry by the 
commission, Formal complaint was filed by the Mobile 
Chamber of Commerce in behalf of one of its members 
and the case thus presented will bear almost directly 
upon terminal conditions in other American ports. One 
of the bases of the complaint rests upon the allegation 
that shipments routed via steamships touching at the 
railroad’s private wharf are handled on through lading 
bills, while shipments consigned to vessels landing at 
another wharf can be forwarded upon local lading bills 
only, putting the shipper to delay and expense. Com 
plainants ask that the railroads be compelled to treat 
all steamship lines and all shippers alike. Under the 
present methods it) is charged that the carriers can 
practically bottle up a port pending the arrival of 
favored ships at their own wharves. 





APPLICATIONS GRANTED. 

WASHINGTON, D. ©., Oct. 16.—The Interstate Com- 
meree Commission has granted authority to the Missouri 
Pacific and the St. Louis, Tron Mountain & Southern 
railways to issue consecutively a numbered supplement 
to I, . C. A-1657, which will provide a rate of 13 cents 
a hundred pounds on walnut logs, ine carload shipments, 
from Natchez, Miss., to Cairo, IIL, without making that 
rate applicable to intermediate points. The request 
or this authority was based on the ground that the rate 
on walnut logs from Natchez, Miss., to Cario, IIL, 
now in effect via the lines of the Illinois Central and 
the Yazoo & Mississippi Valley, is 18 cents a hundred 
pounds, and that this rate is not made applicable from 
and to intermediate points, the Illinois Central and the 
Yazoo & Mississippi roads being protected in that rate 
by an order granted by the commission. 

The application of the Mobile & Ohio, through Haiden 
Miller, its freight traffic manager, has been granted, 
giving authority to establish rates on yellow pine lum- 
ber in carload shipments, and articles taking the same 
rates, from Columbus, Miss., to Albany, N. Y., Baltimore, 
Md., Boston, Mass., Emporium, Pa., New York, Phila- 
delphia, Pa., Providence, R. I., Rochester, “N. Y., Stan- 
stead, Conn., Sytacuse, N. Y., Troy, N. Y., Utiea, N. Y., 
and Washington, D. C., whie h are the same as the rates 
concurrently in effect via the Southern railway between 
the same points. It was urged to the commission that 
this plan would have the effect of making rates in some 
instances lower to longer distance points than to inter- 
mediate points, 


Authority has been extended to the Nashville, Chatta- 
nooga & St. Louis railway and its connections to estab- 
lish commodity rates on cross ties, in carloads, from, to 
and between stations on the Nashville, Chattanooga & 
St. Louis railway, which sre lower in some instances 
to more distant than to intermediate points. These are 
the same rates which are applicable on shipments of oak 
or chestnut lumber in carloads. 

Permission has been granted by the Interstate Com 
merce Commission to the South Georgia & West Coast 
Roilway Company for itself and in behalf of its connect 
ing carriers to establish rates on lumber, carload ship- 
ments from Ico, Ga., about one mile from Quitman, Ga., 
to all points of destination named in Agent KE. H. Hin- 
ton’s tariff JI, C. C. Nos. A-40 and A-43, the same as are 
in effect from Quitman, Ga., to such points of destina- 
tion; the rates to be in some instances higher at inter- 
mediate points than at the more “distant points on the 
sume line or route; the request being based on the de 
sire of the South Georgia & West Coast to afford to 
the shippers of lumber at lico the same rates now in 
effect from Quitman, a contiguous point. 





THROUGH RATES ON THE TACOMA EASTERN. 

WASHINGTON, D. ©., Oct. 17.—The Interstate Com 
merce Commission through Commissioner Lane — has 
handed down its decision in the matter of investigation 
and suspension of the advances in rates by carriers for 
the transportation of lumber, shingles and other forest 
products from points on the Tacoma Eastern railroad 
to various eastern destinations, with whieh was com- 
bined the complaint of the Pacifie National Lumber 
Company and others against the Northern Pacifie and 
its connections. 

The Tacoma Eastern railroad extends southeasterly 
from Tacoma into the Cascade range. For ten years 
from points on that road to points on the Northern 
Pacific east of Glendive, Mont., and to points on the 
Chicago, Burlington & Quincey and the Chicago & North 
Western southeast of Billings, Mont., through rates and 
joint tariffs have been in effect covering lumber, shingles 
and other forest products. These rates were made pur- 
suant to a contract between the Tacoma Eastern and the 
Northern Pacific, under date of July 1, 1910, in) which 
appeared these provisions: 

ach company agrees to give the other, so far as it law 
fully can, its entire traffie destined for points reached by 
the line of the other company, or by that line in connection 
with other carriers. 

If the Tacoma (Eastern) Company shall be sold or leased 
to any line competing with the (Northern) Pacific Company, 
or shall form oan alliance with any competitor, then this 
contract at the option of the Pacifie Company may be ter 
minated on six months’ written notice given by the Pacific 
Company. 

Original Establishment of Rates. 

When these joint through rates were made and this 
contract entered into the Northern Pacifie was the only 
railroad reaching Tacoma. In May, 1909, the Chicago, 
Milwaukee & Puget Sound Railway Company, having 
completed its road to the Pacific coast, obtained control 
of the Tacoma Kastern Company and published through 
tariffs to eastern points by way of the Milwaukee road. 

Under the right reserved in the contract above quoted 
the Northern Pacifie Company canceled its contraet with 
the Tacoma Eastern Company, and on November 12 
1910, issued supplements to its tariffs canceling the 
through rates that had theretofore obtained in’ connee- 
tion with the Tacoma Eastern. The commission sus 
pended these supplements. A formal complaint protest- 
ing against the cancelation of these rates was filed by 
the Paeifie National Lumber Company and others, and 
the supplements stand suspended until Octo’ er 23, 1911. 


=, 


Shippers’ Rights in Railroad Relat:onship. 

The sole question for consideration is whether the 
route established voluntarily by the Northern Pacific 
and the Tacoma Eastern and the joint rates thereunder 
are to be continued. If the supplement goes into effect 
and joint rates no longer obtain between the mills on the 
Tacoma Eastern and the eastern markets the shippers 
will be compelled to pay a combination of locals if they 
wish to reach the territory which for ten years they have 
in part beer? supplying with lumber. The Tacoma 
Kastern raised no objection to the continuation of the 
through rates, nor do any of the other carriers excepting 
the Northern Pacific, which took the position that inas- 
much as the Tacoma Eastern is now in effect the prop- 
erty of the Milwaukee road ~ should not be required to 
give the shippers upon the Tacoma Eastern the advan- 
tage of through rates over the Northern Pacifie in c¢om- 
petition with the producers of lumber on the Northern 
Pacifie’s own line. 

The commission does not recognize the right of a rail- 
road to deprive shippers of access to markets at reason- 
able rates because of a change in relationship between 
railroads. - Inasmuch as by the cancelation of these 
through rates the total rate frome point of origin to 
destination would be inereased this case falls into the 
general category of cases governed by the amendment 
of 1910 to section 15, in which the burden of proof to 
show that the increased rate or  propesed — in 
creased rate is just and reasonable is placed 
upon the carrier. [Western Advanced Rate Case, 
20 1. C. C. Rep., 807.] No evidence whatever was offered 
to show that the through rates now existing were not 


reasonable or that the inereased rates would be reason-. 


able. The carriers involved are ordered to continue in 
foree, for a period of two years, to apply to the trans- 
portation of lumber, shingles and other forest products 
from points on the.Tacoma Eastern railroad to various 
eastern destinations, the rates now existing on these eom- 
modities between the points named. 


v Rea. 


Rights of Carriers. 

While Commissioner Prouty concurs in the opinion and 
order of the commission he calls attention to the fact 
that, in his opinion, while every shipper is certainly 
entitled to a just and reasonable rate to every market, 
what is reasonable in the construction of through routes 
and joint tariffs may in his opinion sometimes depend 
upon the relation between carriers. A railroad may, 
within proper limits, protect its own business. The 
statute authorizes the naming of joint rates recognizes 
this idea, and he thinks the commission must also recog 
nize it in the fair application of that statute. 





NO FINAL DECISION IN TAPLINE CASE. 

WASHINGTON, D. ©., Oct. 17.—The Commission has 
reached no final conclusion in the tapline matter. The 
officials of the various lumber carrying roads in the 
Southwest having expressed to the Commission their 
desire to preserve the present rate status, and that 
course appearing to be desirable from every point of 
view, the Commission on October 10 entered an order 
authorizing the carriers voluntarily to postpone their 
tariffs now on file with the Commission and effective 
November 1, whereby tapline allowances or divisions on 
lumber were to be canceled. It was suggested by the 
Commission that such cancelation traiffs be republished 
to take effect February 1, 1912. 

The Commission has been advised by Mr. FL A. 
Leland, representing various southwestern lines, as well 
as by the traftic officials of individual roads, that their 
tariffs would be so postpone to become effective on 
February 1, 1912, by which date it is expected that the 
final conclusion of the Commission will be ready for 
public announcement. 





RATES ON CEDAR, CHERRY AND WALNUT. 

WASHINGTON, D. ©., Oct. 17.—By its order, under 
date of October 10, made public on October 17, the 
Commission has granted authority to EK. H. Hinton, on 
behalf of the carriers parties to his tariff I. C. C. A-43 
to revise same as to the rates on cedar, cherry, and 
walnut lumber, as described in that tariff, 

In item 8, page 1, of supplement 5, of that tariff, 
as at present filed, it is provided that rates on cedar, 
cherry, and walnut lumber, carload, from all points or 
origin, and on cedar, cherry and walnut logs, from 
points shown in an appended note, to all points of des 
tination named in that tariff will be made 3 cents per 
100 pounds higher than the rates on lumber, as 
described in item 9, page 3, of that tariff, as amended, 
except where otherwise specified. In the note it is 
provided that it applies only from Decatur, Florence, 
Huntsville, Sheffield, and Tuscumbia, Ala., and South 
ern railway stations shown on page 28 of the tariff, 
index Nos. 95 to 116 inclusive, and that it would not 
apply via the Louisville & Nashville railroad or the 
Chattanooga & St. Louis Railway Company. 

By the authority now conferred the item will be 
changed so that it will read: 

“Rates on cedar logs, cedar rails, cedar fence posts, cedar 
wood blocks, (except pencil blocks or slats) cedar cord 
wood, cherry and walnut lumber and logs, from all points 
of origin to all points of destination named in tariff and 
supplements, will be made 8 cents per 100° pounds higher 
than the rates on lumber, as described in Item 9, page 3 
of the Tariff as amended, except where otherwise specified.” 





IMPROVED TRAFFIC CONDITIONS. 

Memputs, TENN., Oct. 17.—With further improve 
men in traffic conditions the flinois Central and Yazoo 
& Mississippi Valley roads are now handling from 80 
fo 90 percent of the freight offered them. They are 
making no effort to handle export business, especially 
from points south of Memphis, and shippers who have 
no other outlet for their foreign shipments are con 
siderably inconvenienced. It is reported that all do 
mesti¢ shipments are going ahead steadily and that 
these roads are also handling timber to Memphis and 
other points with greater dispatch than heretofore. The 
strikers do not appear to be makihg much headway, 
while officials of the roads report that they are gradually 
manning their shops and securing sufficient help in other 
directions. 





TRACK SCALE ALLOWANCES. 

Vancouver, B. ©., Oct. 18.—Representatives of the 
lumber manufacturers and of the Canadian Pacific rail 
way will hold a conference to discuss track scale allow 
ances. When a special rate agreement was struck be- 
tween the lwmbermen and the company, the railway 
undertook to reduce the track scale allowance to 500 
pounds and 1,000 pounds on all cars, the previous 
allowance being 500 pounds in the summer on box ears, 
and 1,000 pounds in winter, with twice that amount for 
flat cars. 
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GOVERNMENT LUMBER SCHEDULES. 

The bureau of supplies and accounts of the Navy 
Department, Washington, D. C., will open bids Novem 
ber 7 for the following lumber: 

Delivery at 


Feet. Navy Yard. Sc wre 
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White -Ash.......... 3,500....Brooklyn, N. Y...... 4,022 
Oak Timber. .-..:.t..12,000....Norfolk, Va.......... 4,022 
White Pines. 10,000... . MORTINE, VOsscciccess 4,022 
Yellow Pine..<3.....50,000....Norfolk, Va.......... 4,022 


Interested- persons should make application © for 
schedules at the bureau or at the navy pay office at 
nearest navy yard, 
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“THERE’S NO PLACE 
LIKE HOME.” 





A DEALER WHO OVERLOOKED AN 
OPPORTUNITY. 


On Wednesday of this week a lumber dealer, who has made for 
called on the AMERI- 
During the course of an interview the fact was 


himself a reputation as a progressive merchant, 
CAN LUMBERMAN, 
brought out that this lumber dealer has been using some of the Com- 
munity Development advertisements furnished to dealers by the 
AMERICAN LUMBERMAN. Mr. Dealer, however, was unaware of the 
fact that he had been using the Community Development copy and 
said, in fact, that for years he had written all of his advertisements 
running in two papers his home town. On thinking the matter 
over, however, he admitted that one of his papers had offered recently 
to provide him with some good advertising copy and he had author- 
ized the publisher to go ahead and try it out. The result had been 
satisfactory, but the dealer had supposed that the copy was provided 
by the local paper. 


The Advertiser’s Personal Touch. 


This dealer admitted that he had not followed the Amrrican LuM- 
BERMAN'S campaign, largely because he had been busy with his own 
work. He explained that since going into the lumber business it has 
been his invariable practice not only to advertise—changing his copy 
every time it appears—but follow up his advertising by personal 
solicitation. He makes it his business to go out and interview the 
contractors in his town as regularly as possible, and prefers to find 
them working on a job and to climb a ladder and do his talking 
while the contractor is supervising the building of a wall or the set- 
ting of partitions or some other actual work. An interview under 
such circumstances, the dealer declares, 1s 
much more satisfactory than one that takes 


OnE? © Pic 


actively and consistently soliciting business 
he is able to convince the contractors as 
well as the public that he is in position to 
do better by the customer than any mail 
order concern could, and he has found also 
that it is profitable to create the distinct the first price.” 
impression that the lumber dealer is ac- 
The reverse p< )] 


tively soliciting business. wens ven one 0b tin. 


icy, he says, leads the public to believe that 


In talking with a prospective buyer the other day, 
we said: “You're right Mr. Blank, buy your lumber of 
mail order houses. scalpers or anyone else, if you can 
buy it cheaper than you can buy of us. But you must 
remember there are other things to consider than just 


Let us make a little comparison. 


place in the contractor's office or in the 
dealer's office Talk Mo 3 
Experience has taught this dealer that by nap uen emesis apse 





The case of this dealer is not at all unusual. In fact, thousands 
engaged not only in the lumber business but in all other lines of 
retail merchandising are “in the same boat.” They are progressive 
in many respects and are constantly adopting improved methods of 
selling, are grasping most of the opportunities for the improvement 
of their business methods but occasionally are allowing to slip by 
some such chance for the expansion of their businesses as is offered 
by the AMERICAN LUMLERMAN in the service it is providing for lumber 
dealers in connection with this campaign and compensating for their 
lack of time and experience, 


Publicity For the Inexperienced. 


It has been declared repeatedly in these columns that advertising 
is the first step in the progressive merchandising of lumber, and 
that the best advertising is found in the columns of the local news-+ 
paper. As a result of constant hammering on this point hundreds 
of dealers who never before were willing to risk their money on 
newspaper space have tried it and have found the investment a profit- 
able one. But this talk is directed to those dealers who, having 
followed this campaign, have neglected its opportunity or have failed 
to see where the advertising service offered them will be of material 


assistance, 


Sources of Good Advertising Copy. 

Advertising, to be profitable, requires a good medium and good 
copy. ‘The medium having been selected, the lumber dealer who 
tries to write his own copy is very much in the position of the inex- 
perienced housewife in her attempt to bake good pies; sometimes 
she succeeds and sometimes she forgets 
some ingredient and the result is not highly 
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satisfactory ; sometimes the dealer’s copy is 
oy Seinghen @ Mises Lester Oe good and sometimes it is not worth spend- 
ing money on. But the dealer who has 
resolved upon the expenditure of part of his 
profits for advertising should follow the ex 
ample of the big advertisers of the country. 
Take for example the manufacturers of 
breakfast foods. No doubt the cereal manu- 
facturer knows more about the actual manu- 
facturing processes than does the advertis- 


mann ten Ser OF 88. ing man he hires to prepare his copy, but 





the advertising man knows how 





¢ 4 ov mu ie fre whch 
the dealer thinks he has such a death grip seneen nom 
on the trade that the buyer must come to Rhye yo ay 
him and, as a consequence, breeds antago- Vou must take it ali ot once @tuch 
e . Oecessitates stormg 
nism and sends many orders to the catalog Ton esp ten wo euh, ome 
F perbaps ili mean unnecessary 
houses. wasle 


In Need of Help. 


you Cannot return the matenal 
In spite of this dealer’s progressive meth- 


You may not be satished wih ine 
quality Had you seen it. you anght 
oot bave takeo it 


Vou must pay cash before you get 
the materiat (Buying 6 cat w the 
bag) 

You mill bave to wait sen days or 
loage: 


ods, in spite of his appreciation of the im- 


portance of advertising in his local papers, Vou whe 4 cance of getting the 
very poorest materia! that wil) grade 
up lo specifications 


he admits that it is not always easy for him 


present 
We vices delivered ° ° 
tt an argument that will appeal to the public, 
weeeee so he takes the manufacturer’s practical 
We denver t0 00 e008 knowledge and combines it with his own 
U you bave bought 100 much. you 
may retaro it and we refund the 
money 


practical knowledge of advertising and 
builds copy that will make sales. 
We oli eachange ibe maternal 


Yoo eee oar materta) before you 
boy 
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Dealer’s Opportunity. 


In the case of the lumber dealer it must 


Yoo get oar goods Grv: aod pey 
alverwa ds 


We always bave stock on band » 
be admitted that he knows more about the 

The quality of ous lumber usu 
ally superior wo grade specifications 
Vou cap see it before you buy. 


lumber business in his own town than any- 
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to write the kind of advertising that he 








needs. _ Fhe difficulties in his way are two- 
fold. In the first place, he is so busy fol- 
lowing up prospective sales and actually not expect the business. 
selling lumber that he is crowded for time. 
In the second place, he has not had an op 
portunity to make the study of advertising 
that is necessary to fit any man to write 
clean cut, f idvertisi The 
result, therefe s that sgt Kes some 
5 <2 
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Let us figure your next bill in competition with 
the mail order houses, scalpers, etc. If our prices are 
not as low as any competitor, quality for quality, we do 


. . y 
QuIcK q 
e DELIVERERS, 
Chicego AA 


Everything 4n Building Material. 


me else, but he is not always fully conver- 
sant with the principles of advertising copy 
writing and neither, as a rule, is the local 
publisher, at least as far as lumber is con- 
cerned. When the dealer, therefore, has an 


opportunity to secure regular advertising 






service covering all phases of his business 


BOTH PHONES 
: HT. ; 
and to secure that service without charge 


Red Cedar Bring 
tes of quatity. 
he should avail himself of it. 

At the present time more than 3,500 deal- 


“Sewer? | 


good advertisements and. ones, ONE OF A UNIQUE SERIES OF ADVERTISEMENTS ers are receiving the AMERICAN LUMBER- 
and he freely admits thay} advice USED BY THE SRITTINGHAN & BIZON LUMBER MAN’S advertising bulletins, but that num- 

















and help. 5 RECORDER,” 


COMVANY IN THE 


“JANESVILLE DAILY 
JANESVILLE, WIS. 


ber is altogether too small when the num- 
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THE LIVE DEALER 


ber of lumber dealers in the United States is taken into considera- 
tion. Once more, therefore, an invitation is extended to all retail 
lumbermen to participate in the benefits of this campaign and the 
national advertising campaign which it involves, in order that the 
public may be made to understand that the retail lumber trade is 
not in the control of any organization that could be called a “trust,” 
that the dealer does not suffer from any delusion that he has the 
consumer so thoroughly in his clutches that he can sell what he 
wants at whatever price suits him and, last but not least, that the 


MUST EMBRACE EVERY 


public may be impressed with the fact that there is plenty of lumber 
for sale at reasonable prices, and that there is no occasion now and 
-will be none in the future to resort to other materials for purposes 
for which those materials are inferior to wood. 

Finally, it does not pay to become so involved and interested in 
the details of your own business that you overlook real opportunities 
around you. It does pay to watch the other fellow’s hand as well 
as your own. If you are one of the laggards it is time to join the 
ranks of the live dealers. 


STRIKING NEWSPAPER SUGGESTIONS ON COMMUNITY DEVELOPMENT. 


A TWO-SIDED QUESTION. 


A recent issue of the Tribune, published at Great 
Bend, Kan., contained the following editorial which, it 
is interesting to note, appeared in the column adjoining 
one of the ‘Community Development’? advertisements 
published by the Lindas Lumber Company of that place: 


A farmer reader of this paper makes a few statements 
in answer to the occasional articles that appear in print 
about the mail order houses Ile says: 

‘If the mail order houses get $1,000 out of the county 
each month that belongs to the home merchants, the fault 
is with the merchants themselves. The mail order houses 
advertise and give up prices on everything that they offer 
for sale. They tell us what they have and what they 
want for it. Of course we get soaked once in a while, and 
if we do we can try some other house, Most of the home 
merchants who advertise at all don’t quote prices, They 
neglect to tell us what we want to know—the price. Ot 
course we can go to the store and ask the price of this 
article and that, but you know how it is; one doesn’t know 
so well exactly what he wants to buy when he gets to the 
store as when he is at home. 

“And here is where the mail order houses make their hit. 
They send their advertising matter into our homes and we 
read it when we haven't anything else to do and every 
member of the family that reads their stuff usually finds 
something that he or some other member of the family 
wants, and many orders are made up and sent out at just 
such times. ’ ; 

“Right here is where the home merchant falls down. Il 
he talked up his business to us in our homes the same us 
the mail houses do the people would be in to see him 
the next time they came to town and in many cases extra 
trips would be made to get the things at once that we 
didn’t know we wanted until they were brought to our 
attention.” 


REVERSED AND REMANDED. 


Not long ago Ben F. Cobb in the Lumber Rertew 
declared that the AMERICAN LUMBERMAN’S advertising 
ideas for retail dealers were not to his liking, and ex 
plained that in his opinion the only thing that will 
keep trade at home is the right price. He inferred that 
he was not entirely in harmony with the ideas of ad 
vertising as a means of competing with the mail order 
houses. Readers of this department will remember that 
the AMERICAN LUMBERMAN reprinted a portion of Mr. 
Cobb’s article shortly after it appeared. Among othe 
things he said: 

In one of our Chicago contemporaries we find a page or 


more deyoted to telling the retail lumbermen how to keep 
trade at home, instead of having it captured by the mail 


order houses, The prescription is, “Advertise and we will: 


furnish you the dope free of charge.’ 

I say it makes me laugh, and so it does, for it is powder 
wasted. You can not make over human nature. ‘That has 
been proven as often as that water will find its own level. 

There is but one way to combat the mail order houses, 
and that is to meet the mail order prices and conditions 
And if the lumbermen who have been in the business all 
of their lives can be beaten out of thelr business by some 
newcomer who does not know a thing about it, then it 
is time for the lumbermen to quit. 

This advertising scheme is one that appeals to a man’s 
patriotism for his home town. But when you are talking 
patriotism to a man, and he has the idea in his head that 
you are trying to rob him, the patriotism feature does not 
work. 


Down at Wagoner, Okla., is an enterprising yardman 
by the name of J. I’. Ross. Mr. Ross believes in ad 
vertising and he evidently believed that Mr, Cobb’s 
criticism, would he worth having, so he sent Mr. Cobb 
«a bunch of the Wagoner Lumber Company’s ads, with 
the result that the current issue of the Lumber Review 
contains the following: 


A little time ago we received a letter from Mr, J. FF. 
Ross, of the Wagoner Lumber Company, at Wagoner, Okla., 
enclosing a sample of “ads” that he has been running in the 
daily and weekly papers of his town. 

We very often have “ads” sent in for criticism. In them 
all there is some good, in some of them there is usually 
something that could be better, from our point of view, but 
as we are not infallible perhaps our bettering an “ad” 
would kill it for the purpose it was intended with some 
readers. 

One of the good points about Mr. Ross’ “ads” is the head 
ings. If you want a person to take notice, you must use 
something striking, whether you are talking to him = or 
writing to him. 

Hlere are some of the headings of these “ads” he used, 
which seem to me to be particularly good: 

“Procrastination Never Builds a Home.” 

“Capital and Labor Must Be Kept Busy.” 

“Success of Failure, Luck or Foresight.” 

“Our Best Friend.” 

There are others, but these are the ones that seem = to 
strike my fancy best, 

There is one paragraph in Mr. Ross’ letter which is worth 
repeating: “We believe in advertising, and think that if 
the lumbermen in the different sections paid more attention 
to their ‘ads’ and did not leave it to the printer to get 
them out, do not think there would be such a hue and cry 
about the mail order houses and they would get more of 
this home trade. The mail order houses everlastingly adver 
tise. Why not we?” This writer has struck the nail on 
the head twice. It is a facet that the advertiser in’ the 
lumber business pays little attention to his “ads,” he lets 
the printer fix them up, and the printer does not know his 
trade and does not know lumber. 

As «a matter of fact, the average lumberman does not 
appreciate the importance of the advertising feature of his 


business, and this is not applicable alone to the retail dealer, 
The manufacturers and wholesalers do not appreciate what 
advertising would do for them, and only a few of them 
advertise at all. Some of them have got an idea lately that 
they must advertise to the consumer, but there are thou- 
sands upon thousands of lumber papers distributed through- 
out the United States which the lumber manufacturers and 
wholesalers have not seen fit to patronize because they 
could not see the dollars coming back by the next mail, 
and the fact remains that the manufacturers and whole 
salers who have advertised in the lumber trade papers are 
the best known of all lumbermen throughout the country. 

This article contains two particularly interesting fea- 
tures: In the first place dealers will note that the 
ilvertisements submitted for criticism by Mr. Ross were 
in part, at least, copy furnished by the AMreRICAN Lu™ 
BERMAN. The ads ‘‘Procrastination Never Builds a 
Home,’? ‘*Capital and Labor Must Be Kept Busy’’ 
and §‘Suecess or Failure, Luck or Moresight’’ are from 
Series B of the Community Development advertise 
ments. In addition to indorsing these headings Mr. 
Cobb seems to have reversed his position on the ques 
tion of retail advertising in general. In other words, 
the whole matter, as far as he is concerned, is reversed 
and remanded, 





Have You Made 
Homebuilding Easy ? 


Have you investigated home- 
building facilities in your com- 
munity ? 

Can the man with limited 
capital build a home ? 

Can he get the help of a 
building and loan association ? 
Or must he wait until he has 
saved the price of a home? 

If you have not considered 
these questions it will pay you 
to write for information about 
building and loan associations, 
the greatest aids to homebuild- 
ing. The AMERICANLUMBERMAN 
is in position to furnish you de- 
tailed information about organ- 
ization, practical working etc. 

This may be a chance to 
stimulate your business. Will 
you take advantage of it ? 











— 


TRADE AT HOME. 
In a recent issue of the Franklin County Truth, pub 
lished at Winehester, Tenn., appeared the following 
editorial on trading at home: 


Iintirely too much money leaves Rutherford county every 
week, bound for the mail order houses of Chicago and other 
cities. In the run of a year, if all be totaled and placed 
before the people of this county, it would amaze them 
in its proportions. But as this is not done, the drain goes 
on constantly and the money which should be kept at home 
leaves the county and never returns. This article is not 
paid for by the home merchant. No one has told us. to 
write it. It is produced simply to call the attention of 
eur people to how these leaks are constantly draining the 
county of its money, and in a way that means a permanent 
loss to the resources of our people. The home merchant 
lags behind the procession and thereby fails to recognize 
the value of advertising. The mail order house looks upon 
advertising as a good investment, not an expense, and gets 
to the people with attractive catalogs profusely illustrated 
und with prices that draw. ‘The result is the people select 
the things they want, send their money away and it never 
xets bac« to old Rutherford again. It would be intinitely 
better if all these salés were made by the honie merchant. 
When his bank account becomes strong enough he usually 
invests it in some way to improve his business, his home 
town and community. When he does this, it benefits all 
the people by making the home town dr community a more 


desirable place. It adds dollars of value to the county 
every time a building is put up within its boundaries, or 
an enterprise, however small, is started up within its con- 
fines. Be something better than simply a bargain hunter. 
Be a community builder. Throw your patronage and your 
influence toward helping make a better home community 
and county. This can be done by doing your trading in the 
home town rather than with the foreign stores who care 
only for your cash and not a penny for the growth, the 
progress or the well being of the community or county in 
which you are an integral part. 

[The above was taken from the Murfreesboro Home Jour- 
nal, and what would apply to Murfreesboro and Rutherford 
county advertising applies to Winchester and Franklin 
county. 


HOW TO MAKE A LIVE TOWN. 
The Record, of Center Moriches, N. Y., in a recent 
issue, carried the following editorial discussion of the 
best way to build a live town: 


Grit, push, snap, vim, energy, churches and schools, mor- 
ality, enterprise, harmony, cordiality, cheap property, adver- 
tising, healthy location, talk about it, help to improve it, 
patronize its merchants, faith exhibited by good works, 
honest competition in business, elect good men to. office, 
speak well of its public spirited citizens, and be one of 
them yourself. Remember that every dollar invested in per- 
manent improvements is that much on interest. Always 
cheer on the men who go in for improvements. By fol- 
lowing this receipt you are sure to have a live town. 

We have a large majority of the above, but still there 
is a lack of that other part, and you all know which part 
we are lacking in, and we should all try and cut that part 
out and let us all work together in harmony and go in for 
making our home village one of the most talked of and the 
widest awake town of Long island. Cut out all petty 
jealousies and quit) running down your home town, but 
instead praise it now and at all times. ‘Teach yourself 
to believe you live in the best town in the world and our 
little village will be worth living in for us and all those 
who wish to come and dwell with us. If «a man wants 
to build twenty houses, don’t tell him he is a fool, but 
tell him to go ahead and when they are erected help him 
to rent or sell them, 


THE GOOD ROADS CAMPAIGN. 

In a recent issue the Tribune, of Bay City, Mich., 
discussing the good roads feature of this campaign, 
said: 

An influential and widely circulated periodical—-the 
AMERICAN LUMBERMAN—has for months been conducting a 
campaign under the slogan: ‘There is no Place Like Home.” 
It has discussed numerous factors entering into the develop- 
ment and prosperity of the local community, and rightly 
concludes none other is more important than the highways 
of the community. 

This is a subject that appeals to every citizen and to 
every farmer. Good roads are an actual asset to the com 
munity that makes their investment. The construction and 
maintenance of good roads is an economic problem and one 
of the determining factors in the cost of carrying on the 
activities of the community. Bay county probably as thor- 
oughly as any other locality is in a position to realize the 
value of good roads. While much has been accomplished 
in this direction there is yet much to do. The character 
of the surface of the country in this vicinity renders im- 
proved roadways absolutely essential. It is truthfully said 
that no one has ever made a dollar from a bad piece of 
road. The man who pays the taxes was formerly and _ per- 
haps in some instances still is adverse to the necessary ex 
penditure ; but there has been some foundation for this atti- 
tude in the suspicion that the money might not in all cases 
be applied wisely. With the present status of road making 
as an engineering science that difficulty largely has disap 
peared; and it is probable that the next few years will see 
a large increase in the mileage of well constructed and ade- 
quately maintained public roadways. While state and fed- 
eral governments will have an important part in the move 
ment, still the development of good roads in your commu 
nity will depend largely upon the progressive attitude of the 
people in each community, 


LET’S PRACTICE WHAT WE PREACH. 

When the ‘‘No Place Like Home’’ campaign was 
initiated attention was called to the fact that wildcat 
speculation is somewhat on the decline, particularly that 
class of questionable investments that unscrupulous land 
promoters have fostered. In this connection the Lake 
Charles Daily Times, of Lake Charles, La., said editorially 
in a recent issue: 


In address before the all-south conference in session at 
Memphis, Col. N. F. Thompson, president of the North 
Mobile Development Company, urged the development of 
the South by the southern people rather than by outside 
capital. He thinks it would be better to raise funds in 
every community ‘to aid in educating the masses of our 
people to take up in a systematic manner the work of 
internal improvement and the general betterment of all 
classes and conditions among us,” than to continue to 
spend money in outside advertising. 

The Jacksonville Times-Union says: “We agree with Col. 
‘Thompson as to the paramount importance of the work 
he recommends, though we do not think the advertisement 
of the resources of the South in other sections should be 
stopped. We nee@ more money than we have and we need 
more men than ve, and we can only get these by the 
proper represen of our resources to those who live in 
other states. 


“But the bes ey that we can use fs our own money, 


and the best e & we can employ are our own efforts. 
Then whatever we make is ours. We certainly should not 
look outside for money or men until all our own money 
and all our own men are profitably employed, 
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OPPORTUNITY TO EXPAND HIS BUSINESS. 


“The fact that the South has not suflicient men nor 
money for the development of her resources is not due to 
poverty. The South is no longer poor, but her resources 
are so great and the spirit of development is so pronounced 
that a demand is created here for money in excess of the 
ability even of a rich population to supply and the de 
velopment already in process seems to have reached the 
limit of the ability to secure labor. Help must come from 
the outside or development must pause. 

“Development would be none the less sure if it were less 


swift, but investments in all lines are so interdependent that 
a pause in the development of the South would make in- 
vestments in which southern money is already embarked 
less profitable. 

“But we agree with Colonel Thompson to the extent of be- 
lieving that our first duty is to do all we can with the 
means at our disposal, and when we have done this we 
should not call on others to do for us, but should give 
them an opportunity to help. The control of southern de- 
velopment should remain in the hands of the southern peo- 


ple. Only in that way can it confer its greater benefits on 
the people of the South, 

“And the best way to secure outside help is not found 
in pointing out what capital can earn here, Dut in showing 
our confidence by investing our own money. Money talks 
to money. When we tell the outsider what good returns an 
industry would pay he asks, ‘Why then, don't you put your 
money in it? When we put our own money in it the out- 
sider is apt to judge for himself that it will pay, and is 
apt to seek a part of the profit.” 





SUBSTANTIAL AND 


Corpus Curistr, TEX., Oct. 16.—It keeps the average 
traveler as well as the native resident on the jump 
these days to keep track of all the new towns that 
are springing up in the ranch region of Texas. In 
south Texas and all along the Gulf coast flourishing 
marts of trade have come into existence almost as if 
by magic. The itinerant salesman revises his route 
book each month and the wholesale and jobbing houses 
expand their business in keeping with the wonderful 
community development that is going on all through a 
scope of territory embracing an area of nearly one 
fifth of the state. 

The townbuilding movement is one of far reaching 
importance. It marks the dawning of a new era for a 
region that has long been neglected in the matter 
of making good use of its vast natural resources. 
Going hand in hand with the establishment of towns 
is the agricultural and general industrial development 
of the country. 


New Towns Over Night. 


The new towns that are spring up almost over 
night are of an entirely different type from the com 
munities that were established along the new lines 
of railway in former years in the western and south- 
western parts of the country. Instead of the streets 
and buildings being located in a haphazard manner 
with no idea as to their uniformity and bearing they 
might have on the beauty of the towns and their 
future growth they are now planned upon the most 
modern lines of civie attractiveness. The common 
oldtime type of country town in Texas brings to the 
mind the picture of a row of untidy business build 
ings and residences on each side of the railroad, and 
if the place was the county seat the court house 
square was the business center. ‘The new and modern 
town does not use the railroad as the center from 
which its business buildings and residences radiate. 
That part which the old towns occupied for business 
houses is now devoted to warehouse purposes and the 
business locality is usually removed a distance from 
the railroad sufficient to take it away from the noise 
of railroad traffic and also to enable the better beau 
tification of the streets. In the chaparral region of 
south Texas where perhaps has been more town devel- 
opment in the last four or five years than in any 
other part of the United States there are towns of 
population ranging from 2,000 to 5,000 that possess 
as many elements of civic attractiveness as are to 
be found in many of the older towns of two or three 
times their size, not only in Texas but in other parts 
of the country. 


Upbuilding the Ranch Region. 


It is notable that one of the great ambitions of the 
men who are carrying on the upbuilding of the ranch 
region of the state is to provide delightful accom 
modations and surroundings for the urban population 
of their respective communities. It has been found 
that nothing else serves so much to promote settling 
of a new country by farmers as to locate in their 
midst a town equipped with the many attributes that 
go to afford them diversion different from that which 
they possess in their country homes. It might be very 
properly said that the modernity that characterizes 
the new town building in Texas is not altogether the 
result of natural inelination toward these things 
on the part of the builders, but has its inspiration 
in the prospective profitableness of the enterprise. 
It is a comparatively new discovery on the part of 
land men that one of the best adjuncts to the sale 
of property in any town or section is the good hotel, 
and bearing this in mind the new towns of the region 
in south Texas which was formerly a desert are now 
equipped with more and better hotels than are to be 
found in many communities of similar size in the 
earliest settled country. 


A Notable Example. 


A notable example of this kind is in a town that 
was started less than a year ago in the heart of the 
ranch country in the lower Gulf Coast region. The 
promoter of the colonization enterprise purchased 
20,000 acres of raw land and divided it into tracts 
of 80 to 200 acres. He made preparations for selling 
it to farmers. It is in a region that has been fully 
tested as to its producing capabilities, the soil being 
known as very rich, the climate ideal and other nat 
ural conditions favorable. But millions of other acres 
of land in south Texas are just as good, and the pro 
moter of this particular project knew that he had 
strong competition in the matter of selling and set- 
tling the lands. He had made a study of town 
building as well as of the land business. He had 
been employed for a number of years in bringing 
homeseekers to Texas and he knew that above all 
things the class of people who are now looking for 
cheap lands and new homes do not eare to undergo 


ATTRACTIVE TOWN BUILDING IN TEXAS. 


the hardships that fell to the early pioneers. For 
the most part the land prospectors of these days 
belong to the class who have enjoyed good home 
comforts. They demand quicker results than the old 
pioneer, who, with his typical prairie schooner in 
which was loaded his family and all domestie pos 
sessions, was wont to travel back and forth from 
one promised land to another in search of a veritable 
Utopia. The modern homeseeker wants to be sur 
rounded with as many pleasures and conveniences of 
life as possible. This is particularly true of the 
American, and it is these people who are filling up 
the waste places in Texas. It was with the idea of 
meeting these changed conditions and filling the de- 
mands of the homeseekers that the promoter of this 
particular colonization and townbuilding project 
decided to carry on his work along the most advanced 
plans. Before he placed his land upon the market or 
laid out a town he made the hotel accommodations the 
chief feature of the place. These hotels were two in 
number before the town reached the dignity of having 
any population. One of the hostelries is built and is 
operated on the most luxurious lines, but the rate is that 
of an ordinary country tavern. The other hotel is of 
cheaper construction and conducted on a basis that con 
forms to the needs of the laboring class. Side streets 
were laid out and paved, many miles of cement side 
walks were laid, handsome brick business buildings con- 
of the population, 
And the People Came. 

When all these preliminary improvements had been 
made the promoter went forth for his customers. The 
results that he accomplished were almost phenomenal. 
Within three or four months the town sprang from 
a place with no inhabitants to a population of 1,200 
people. New and handsome residences were erected 
on all sides, but this was not altogether what the 
promoter was working for. He knew that in order 
to sustain the town the country population must grow 
correspondingly. It was not only in the building up 
of the town but in the sale of the land that the hotel 
performed good service. The prospective buyers were 
always taken to the better hotel. 

**T Jearned long ago that when a man’s stomach 
is satisfied it is much easier to do business with him,’’ 
said this colonizer. ‘‘Not only is it well that the 


prospective new settler should be well fed, but if he 
is given other comforts that delight his physical 
being and eye the chances are far more favorable to 
his investing.’’ 

Leading all through this property and radiating 
out of the town are several hundred miles of good 
roads, all built at the expense of the promoter, a won- 
derful factor in the sale of the land. 

Best Class of Citizens. 

One of the noticeable features of these new com- 
munities that are scattered all through south Texas 
is the high class of their citizenship. They seem to 
be imbued with the spirit of civic ambition and pride. 
In many of the places local organizations exist which 
have for their object the beautification and the upbuild- 
ing of the urban community. While comparatively few 
towns belong to the old regime of neglect and unat- 
tractiveness in the ranch territory of Texas, those that 
do exist are being rapidly outdistanced by the newer 
municipalities. 

Town development has become a science in Texas. 
The work is carried on with a system that presages 
much for the future greatness of the country. The 
wonderful scenes of civic attractiveness that are 
being displayed are serving to uplift the people in 
their mode of living and moral righteousness. It is 
another evidence of the effect of environment upon 
one’s personality. The south Texas soil and climate 
afford unusual opportunity for landscape beautifica 
tions not only in the towns themselves but around 
the homes both in and outside the municipalities. 
Semitropical plants and shrubbery grow in profusion 
and it takes but a very short time for a desert 
spot to be made to blossom as the rose. 

While the rapidity of the growth of many of these 
places would tend to indicate that they are mushroom 
affairs the substantiality of the buildings and im- 
provements generally, together with the wonderful 
agricultural development of the country tributary to 
the respective places give them a solidity that is 
equal to towns of much greater age. It has been 
the general practice in the establishment of these 
towns not to push them ahead of the surrounding 
country, it being a well proved axiom that a town in 
an agricultural section can grow no faster than the 
country around it. 


ENTERPRISE OF A WISCONSIN DEALER. 


The W. I. Durham Lumber Company, of Wautoma, 
Wis., contributes three pictures showing how it is en- 
couraging homebuilding in Wautoma. Frank 8. Durham, 
secretary of the company, in a letter telling about this 
enterprise, says: 

We started this movement three years ago, of building 
homes and selling on easy terms, and the results have been 








DURHAM LUMBER COMPANY'S FLOAT AT THE FIRE- 
MEN’S TOURNAMENT PARADE, 





TYPICAL HOUSE IN DURHAM’S NEW HOME ADDITION 
TO WAUTOMA, WIS. 


very gratifying. We platted a parcel of land into lots and 
have been able to establish grades, build sidewalks, curbs, 
plant trees ete., In accordance with the most practical ideas 
and modern methods, not forgetting the aesthetic, but endeay- 
oring and planning to make it a section of beautiful sur- 
roundings which tempts and appeals to that class of people 
which appreciate the “home” part of life, and from the 
similarity of tastes and environments create a_ beautiful 
neighborhood. 

You will therefore observe that we are alive to the “No 
Piace Like Home” possibilities. 


The lumber dealer who goes after business by making 
his own opportunities deserves and generally meets with 
success. Such work as is exemplified by the illustrations 
is bound to expand the dealer’s trade and, of course, 
will create the favorable sentiment that every com- 
munity forms toward those business men who are pro- 
gressive, energetic and public spirited. 

Then, too, there is a sentimental consideration in- 
volved. No business transaction is more laudable than 
one that helps enable a fellow citizen to own his home. 





DURHAM LUMBER COMPANY'S BXHIBIT AT 





WAUSHARA COUNTY FAIR. 
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NATIONAL FEDERATION OF RETAILERS ORGANIZED. 


All Important Lines Represented by 233 Delegates from Thirty-five States — Identity of All Retail Interests the 
Keynote—Campaign of Education Main Object. 


Retail lumbermen constituted a conspicuous element, in 
a well attended and enthusiastic convention of retail 
merchants from many states which opened at the La 
Salle hotel in Chicago, Wednesday morning. Indeed, the 
retail lumber trade may well take credit for the gather- 
ing since it was the result of a call signed by James 
Costello, of Liberty, Mo.; Carroll F. Sweet, of Grand 
Rapids, Mich., and C, H. Ketridge, of Evanston, iIL., 
lifetime workers in retail association fields, together with 
Arthur L. Holmes, of Detroit, Mich., as secretary. 

The purpose of the meeting was to form a@ national 
federation of retail merchants, and an invitation to be 
present had been sent national, state and local organ- 
izations of retail men. The response filled the place of 
assembly, about 150 retail merchants from widely scat- 
tered states congregating in Chicago for the meeting 
and being present at the fall of the gavel. Many prom- 
inent lumbermen were in attendance, 


WEDNESDAY MORNING’S WORK. 

It was 10:30 o’clock Wednesday morning when the 
yavel fell for the first session, with James Costello, of 
Liberty, Mo., a retail lumberman, in the chair as tem- 
porary chairman. He traced the history of the move- 
ment and described its purpose and then called for the 
nomination of a chairman. Martin J. Maloney, of 
Detroit, Mich., president of the Detroit Retail Grocers’ 
Association, was placed in nomination. Richard Kind, 
of the Ohio Builders’ Supply Association, nominated 
James Costello, of Liberty, Mo., but Mr. Costello 
declined, and the election of Mr. Maloney was made 
unanimous. Temporary Chairman Costello then called for 
‘*Mr. MeCarthy,’’ and, amid laughter and applause, Mr. 
Maloney came forward. Mr, Costello claimed that it 
was a natural mistake and said that either name sounded 
like the name of a fighter, and therefore good to him. 
Mr. Maloney said: 


This is a great undertaking. Many great things have been 
started in the past but when the best judgment and greatest 
sincerity were not given to them they fell. The necessity 
of protecting our own interest should be our uppermost 
thought. It is needless for us to come here if we do not 
accomplish something by coming. We are here for a pur- 
pose; that purpose must be accomplished. Many lines are 
represented bees, but that makes it all the better. Our pur 
pose is to perpetuate ourselves in the retail business. We 
can't do it by being easy, by letting them walk on us, We 
must show the courage of our convictions, and then we'll 
win. George W. Perkins said in a speech at Detroit that 
the day of the individual in business i? past. What chance 
has the retailer if he goes up against that without organiza. 
tion? Adhering to our purpose, we must perfect an organ 
ization, and no one Interest must control this institution. 


T. Arthur Rector, of Wichita, Kan., secretary of 
the Kansas Retailers’ Association, was nominated for 
secretary, and, after Arthur L. Holmes, of Detroit, 
Mieh., had declined nomination, was unanimously 
elected, 

Canadian Greetings. 

Arthur L. Holmes. of Detroit, Mich., said that the 
promoters of this movement had been inspired by the 
success of the retail merchants of Canada, who had 
combined for mutual protection, and then imtroduced 
BE. M. Trowern, of Toronto, Ont., Dominion secretary of 
the Retail Merchants’ Association of Canada, who 
addressed the convention for an hour. He deelared that 
he brought the greetings of the retail merehants of 
Canada, Among other things he said: 


I was originally secretary of a jewelers’ association, which 
is all very well, but when you can unite the jewelers and 
grocers and butchers and lumbermen you have a power that 
ean accomplish anything if you use it right. I went down 
to the capital one time as secretary of the jewelers’ asso- 
elation, but I didn’t accomplish much. I then said to 
myself, “Next time I am coming with a cannon instead of 
with a shotgun.” 

Let me say to you out of fifteen years’ experience that 
there is hard work ahead of this association. You must 
be confirmed in the faith. You must absolutely believe 
that you have the beginning of something that is going to 
stir the commerce of the country as it has never been stirred 
before. 

There is legislation on the statute books that is a dis- 
grace to the commercial men of Canada and the United 
States. Who Is to blame? You have been asleep at the 
switch, It is your fault. While they have been legislating 
you have been too busy extending credit to guard your own 
interests. You have been too small. You have got to get 
bigger. It ts your duty to instruct your legislators. You 
wear out your horses and your wagons and your voice put- 
ting these men in the legislature and then you let them alone 
absolutely. There is only one man who knows the retailer's 
troubles, and that is the retailer, 

Mr. Trowern traced the copying of the Sherman anti- 
trust law in Canada. When the retailers woke up, he 
said, they found they had a law with all the essential 
features of the Sherman act, including the provision that 
it did not apply to employees marketing their labor. 
‘*The laboring men,’’ said the speaker, ‘‘were the only 
intelligent body we had at that time. They were organ- 
ized. As soon as we found they had been left out, we 
set about getting ourselves left out. Labor? We are 
the poorest paid, hardest. worked, softest headed men on 
earth. The retailer gives more energy and thought and 
puts more time behind the counter for the money he 
gets than any other man.’’ Mr. Trowern said: 

But these matters have to be handled diplomatically. We 
can't lift too big a load all at once. All we want to do is 
to make it easy to do right and hard to do wrong. We 
must take the customer into our confidence. We must show 
him the injustice that has been done us while we have 
been asleep. Now he beats us down every cent he can 
every day all the year and then at Christmas asks us for 
a turkey. The laborer, the farmer and other classes are 
looking out for themselves and doing it well. ‘The retailer 
has got to solve retail problems. He has got to wake up. 
He has got to fight. He has got to put into practice the 








things he prays for on Sunday. He has got to work and 
fight—and he'll win. 

John W. Lux, of St. Paul, Minn., president of the 
National Association of Retail Grocers, was called for 
and moved the appointment of a committee on organiza- 
tion. The motion prevailed, but appointment was de 
ferred until afternoon. 


WEDNESDAY AFTERNOON. 


Chairman Maloney ealled the second session of the 
convention to order promptly at 2 p. m. The first 
speaker at this session was Executive Secretary Moon, 
of the American League of Associations, who had been 
asked to offer some suggestions regarding organization. 
In a brief address Mr. Moon said that nobody could be 
long to an association without receiving some benefit. 
Every branch of business, he said, is represented in Con 
gress, except retailers, and the result has been that every- 
body, including members of Congress, had been taught 
to believe that the retailer is the cause of the present 
high cost of living. An organization of the kind pro 
posed, the speaker said, is necessary if the retailer is to 
come into his own. 


Committee Appointed. 
At the conclusion of Mr. Moon’s address the Chair 
announced the appointment of the following committee: 
Organization. 


J. W. Lux, St. Paul, Minn.; president National Association 
Retail Grocers’ Association; vice president Federation of 
Retail Merchants, Minnesota, chairman. M. L. Corey, Argos, 
Ind, ; secretary National Retail Hardware Association. EE. G. 
Flinn, Minneapolis, Minn.; Northwestern Retail Lumber 
Dealers’ Association. G. W. Greig, president Retail Mer- 
chants’ Association, State of West Virginia. Richard Kind, 





J. RR. MOOREHEBAD, Or LEXINGTON, MO.; 
Secretary National Federation of Retail Merchants. 


Toledo, Ohio; Ohio Builders’ Supply Association. FF. E. 
Lukens, Chicago; secretary Illinois and Wisconsin Retail 
Coal Dealers’ Association. <A, Nelson, Ottumwa, lowa; 
president Retail Merchants’ Association. Archibald Nichols 
Asheville, N. C.; National Retail Merchants’ Association anc 
Asheville association. Walter Owen, Detroit, Mich. ;  presi- 
dent National Association lurniture Dealers. Henry Riechel, 
Grand Rapids, Mich.; Michigan Retail Druggists’ Associa- 
tion. J. TX Russell, Chicago; president National United 
Master Butchers’ Association of America. Jacob Warnecke, 
Clinton, Iowa; secretary and treasurer Wearing Apparel 
Association, of Clinton, Lowa. 

Considerable discussion followed the appointment of 
the committee, most of it directed to the securing of a 
full representation of all the interests represented at the 
meeting and to securing full active attendance of all 
appointees. The Chair called upon G. W. Sawkins, of 
the Toledo Retail Grocers & Butchers Association, of 
Toledo, Ohio, to address the meeting. Mr. Sawkins is in 
the retail grocery business and was an active worker 
for the Ohio statute that abolished the measure and 
substituted scales for the sale of all bulk commodities, 
everything being sold by weight. The gist of his talk 
was that most retailers do not know enough about their 
business. They take no account of the cost of doing 
business, which he said, as an average the country over 
is 20 percent. He emphasized the point that profit 
should be figured on the cost after all legitimate items 
of cost have been figured in. The speaker provoked 
considerable laughter by saying that Bradstreet’s re 
ported that 96 percent of the retail grocers make fail- 
ures. If that were true he did not see how it could be 
made to harmonize with prevalent belief that the retail 
grocers of the country are getting rich off the 
consumers. 

When Mr. Sawkins had concluded his remarks, the 
Chair ealled for Joseph Baker, of Chicago, representing 
the National Federation of Implement & Vehicle 
Dealers Associations. Mr. Baker responded with a short 
address in which he said that the enthusiasm manifested 
in the meeting was so similar to that in his own organi- 
zation that he felt quite at home. That association, he 
said, has tried to be the means of educating the mem- 
bers of its constituent associations. He has for a great 


many years wondered why retailers have not organized 
such an association as is now organizing. His associa- 
tion has been working for many years along the lines 
proposed for the national federation, and it is well 
known to be one of the most effective in proposing and 
securing the passage of fair legislation. 


Poll of Associations Represented. 

At this stage J. R. Moorehead, lumberman, of Lex- 
ington, Mo., took a poll of the membership of the 
retail associations represented. This poll showed a total 
membership of something like 212,000 retail grocers, 
including implement dealers, hardware dealers, butchers, 
lumbermen, furniture men, shoe dealers, druggists, 
builders’ supply dealers, coal dealers and elothiers. 
These associations are of all classes, local, state and 
national. , In some instances the local and state organi- 
zations are affiliated with the national, in which cases 
the membership was counted only once. 

When the poll had been completed the Chair called 
upon ©, L. Sweet, lumberman, of Grand Rapids, Mich., 
to address the convention. Mr. Sweet reviewed briefly 
the history of the development of prejudice against the 
retailer, and declared that an organization of the kind 
proposed could and would conduct a campaign that 
would place the retailer in the proper position before 
the world. 

Mr. Blum, of Towa, following Mr. Sweet, told of a 
canvass he made cf Iowa towns under 5,000. In those 
towns he found eighteen retired farmers to one retired 
merchant, a condition which the speaker thought re 
futed the common belief that the retailer is getting 
rich at the expense of everybody else. 

The next speaker, W. P. Bogardus, hardware man 
of Mt. Vernon, Ohio, cited some misleading statements 
made hy the press regarding the profits of the retail 
business, declaring that the alleged profits of 40 and 
50 percent have no existence. Mr. Bogardus advocated 
an educational campaign to offset misleading statements 
of prejudiced or misinformed publications. 


Many Retailers Not Good Business Men. 

The Chair next called upon George Haw, jr., of 
Ottumwa, Lowa, president of the Iowa Retail Hardware 
Association. The gist of Mr. Haw’s talk was that 
many retailers were not good business men. They need 
to be educated to conduct their affairs in a more busi 
ness like manner. Many incompetent business men in 
any line demoralize the business without benefit to them 
selves or the consumer. 

Sharon EK. Jones, of Richmond, Ind., president of the 
National Retail Jlardware Association, followed Mr. 
Haw. Mr. Jones sought to impress his hearers with 
the magnitude of the work they have to perform and to 
ussure them that they represent forces that are almost 
invincible if they move along the paths of justice and 
right. 

The next speaker was Geoge W. Hotchkiss, of Chi 
cago, secretary emeritus of the THinois Lumber Dealers’ 
and Builders’ Supply Association. Mr. Hotchkiss, who 
has been conneeted with the lumber industry for sixty- 
four years and has been doing secretarial work for 
forty-one years, expressed the opinion that the retailers 
are in the most favorable position of any class of per 
sons to mold public sentiment. They are meeting the 
publie face to face daily and constantly have oppor 
tunities to place the retail business fairly before their 
patrons and to dispel the prejudice that has been in- 
spired by self-seekers in other vocations. 

Senator A. T. Frudden, of Dubuque, Iowa, a lumber 
man well known for his activity in association work, 
was next called upon. Senator Frudden declared that 
retailers must go into polities—not corruptly—but as 
honest men, doing the work that is properly the duty 
of every citizen. 

At the conclusion of Senator Frudden’s address 
Kk. G. Flinn, of the committee on organization, read 
the committee’s report. The report recommended the 
appointing of committees on credentials, press, reso 
lutions, constitution and by-laws and that a vote of 
the meeting be taken to decide whether those present 
were ready to form a permanent organization. After 
some discussion the report was adopted with slight 
alterations. 

John A. Green, secretary of the National Associa- 
tion of Retail Grocers, was next called upon to speak. 
Mr. Green has studied the parcels post at first hand 
in Great Britain and in Germany. The speaker de 
clared that even if parcels post is a success in those 
countries—though he does not admit it to be—it would 
not necessarily follow that the parcels post would be 
successful in the United States. 

Mr. Green said he had covered the United States 
four time in six years working against the several 
parcels post bills that have been proposed during 
those years. Continuing, the speaker said that no 
subject of greater importance than parcels post is 
before the retailer. Retailers as a class, he said, have 
not realized their importance and their power. 

At the conclusion of Mr. Green’s address the session 
adjourned. 

THURSDAY MORNING. 


4 


he second day’s session was opened at 9:30 a, m. 
with the report of the credentials committee that 233 
delegates from thirty-five states were present. 

C. L. Sweet, of Grand Rapids, Mich., as chairman 
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of the resolutions committee then offered resolutions 
protesting against the unjust and unmerited attacks 
made upon the retail trade, asserting that the retailer 
ig an essential factor in the business of distribution 
and pledging vigorous support to a ‘‘campaign of 
education for the purpose of enlightening the public 
mind.’? 

Strong resolutions were offered asserting the iden- 
tity of interests of the press and the retail merchants 
and inviting a codperation that will insure fair treat 
ment of the retailer. Resolutions and thanks to the 
trade press were offered, coupled with a request that 


trade journals urge the importance of the present 
undertaking. 
Resolutions were offered extending the thanks of 


the convention to M. J. Moloney, Arthur L. Holmes 
and T. A. Rector for the excellent work they had 
done to promote the interests of retailers and insure 
the success of the convention. 

Other resolutions opposed parcels post and favored 
reduction of express rates, advocated one-cent rate for 
first class postage, invited the codperation of manu- 
facturers, wholesalers and traveling men, and sug- 
gested the raising at once of $5,000 to pay expenses 
already incurred and to be incurred. The report of 
the resolutions committee was adopted as read. Be- 
sides Chairman Sweet, the other members of the com- 
mittee are JJ. Morehead, Sharon E. Jones, Frederick 
Schultz and G. W. Dulany, Jr. 

The next committee to report was that on constitu 
tion and bylaws, presented by KE. G. Flinn. The com- 
mittee recommended that the name of the organization 
be the National Federation of Retail Merchants and 
that its object be ‘‘to safeguard and serve the inter 
ests of retail merchants.’’ The constitution proposed 
provided for the usual officers and confined member- 
ship to ‘‘retail merchants doing business in the United 
States who are affiliated with their state or interstate 
associations, and, where a national association exists, 
with their national association, and who are willing 
to conform to the constitution and bylaws of this or- 
ganization. The expenses of the organization are 
to be met by a per capita tax not to exceed 50 cents. 

The report was adopted with an amendment pro 
viding for such honorary memberships as the board 
of directors shall provide. The directors are em- 
powered to conduct the business of the federation until 
the next annual convention, to be held not later than 
June 1, 1912. 

After the appointment of a committee of three on 
subscription the session adjourned to 2 p.m. 


THURSDAY AFTERNOON. 

The Thursday afternoon session of the convention 
was the occasion of a spirited contest for one of the 
directorships, indicating that offices in the new 
ciation were not likely to go begging. HH. L. Laird, 
of Minneapolis, Minn., and B, I. Nye, of Columbus, 
Ohio, the former the secretary of the Northwestern 
Retail Coal Dealers’ Association, and the latter secre 
tary of the Michigan, Ohio & Indiana Retail Coal 
Association, were rival candidates, Mr. Nye eventually 
withdrawing and Mr, Laird being elected. A fund of 
$2,310 was raised to inaugurate the work of the asso 
ciation, 

Chairman M. J. Maloney, of Detroit, Mich., called 
the afternoon meeting to order shortly after 2 o’clock. 
A warm discussion was immediately precipitated on 
the reconsideration of the resolutions adopted at the 
morning session, which had declared that the retail 
merchants have been ‘‘lied about by self-seeking poli 
ticians, by a subsidized press and others unworthy of 
mention.’’ It was proposed to substitute the words 
‘*grossly misrepresented’’ for ‘‘lied about.’’ 

Carroll I. Sweet, of Grand Rapids, Mich., chairman 
of’ the committee on resolutions, and others defended 
the resolutions. KE. G. linn, of Minneapolis, Minn., 
insisted there was a difference between lying and mis 
representation, the former indicating malice, while 
malice might be absent from a misrepresentation. 
Kk. ©. Lambert, of What Cheer, lowa, argued that 
‘liar’? was a coarse word, seldom necessary to use, 


assO 


and could not be applied to a man who made a mis 
statement through ignorance. The amendment substi 
tuting the words ‘‘grossly misrepresented’’ was 
adopted by a vote of 37 to 15. 

E. M. Trowern, of Toronto, Ont., Dominion secre 


tary of the Retail Merchants’ 
Incorporated, was again heard. 
chants of Canada and the United States must walk 
side by side, following the same principles. ‘‘When 
you have anything to say to the government,’’ he 
said in closing, ‘‘you must say it as diplomatically 
as possible, but do not he afraid to give them the 
truth.’’ 


Association of Canada, 
He declared the mer 


Pledges for the work of the association were then 
called for and the following was subscribed: 
Northwestern Lumbermen’s Association. . .. 300 
Southwestern Lumbermen’s Association. . 300 
Wisconsin Retail Lumber Dealers’ Association 200 
Northwestern Retail Coal Dealers’ Association. . . ~-- 200 
Ohio Association of Retail Lumber Dealers... . 150 
Illinois and Wisconsin Coal Dealers’ Association. . 110 
Ohio Builders’ Supply Association....... 100 
Michigan Retail Lumber Dealers’ Association... . 100 
Western Retail Lumbermen’s Association... . 100 
Carroll F. Sweet, Grand Rapids, Mich. sae , 100 
Kansas Retail Association................ . 50 
Colorado & Wyoming Lumber Dealers’ Assoc iation..... 50 
tetail Merchants’ Association of Virginia...... 50 
TereGe Credit AmmeciatioR®. ....ccccccvesccess , 50 
Detroit Lumber Dealers’ Association... os 50 
Detroit Retail Grocers’ Association..... ‘ oi . 50 
Western Pennsylvania Lumbermen............... ._ a 
Retail Grocers’ and General Merchants’ Association of 

MIN Na. conga oho Gilaes eda oa kale A LP ae Rie So 50 
Retail Business Men’s Association of West Virginia... 50 
Retail Lumber Dealers’ Association of Indiana...... 50 
Farm Sense, Des Moines, Iowa............+e+-e20: Se 
Coal Dealer, Minneapolis, Minn..........:...seeeee- 25 
Interstate Retail Coal Dealers’ Association,......... 25 
PE. H. Keeler, Rockford, Ill..... 6 25 


O. J. Riechel, Grand Rapids, Mich...............0.0.8- 10 
Se eer eee 10 
i ee rea 10 
Goorge W. BAWEIBS, TOG, GRO... cs ccccvccsoovves 10 
Robert J. Shanahan, Ottumwa, lIowa................. 10 

RE ne te ee ee oe ae ae Ore ane ete ae $2,310 810 


James Costello and William J. Cusick reported for 
the committee on nominations and, after a contest on 
the director to represent the retail coal interests, the 
following were the final choice of the convention: 

President, Martin + my Detroit, Mich. ; vice presi- 


dent, E. C, Robinson, . Louis, Mo.; treasurer, J. T. Russell, 
Chicago, Ill. 
DIREC 


George W. Sawkins, 
M. L. Corey, Argus, Ind. ; 
Toledo, Ohio; lumber, 


‘TORS. 

Toledo, Ohio; hardware, 
builders’ supplies, Richard Kind, 
Arthur L. Holmes, Detroit, Mich. ; 
coal, H. L. Laird, Minneapolis, Minn.; implements, H. J. 
Hodge, Abilene, Kan.; shoes, Archibald Nichols, Asheville, 
N. C.:; furniture, M. Umstadter, Norfolk, Va. dry ygood. A. 
H. Nelson, Ottumwa, lowa; drugs, Henry Rieche Grand 
Rapids, Mich. 

G. W. Faulmann, of Detroit, Mich., and G. W. 
of Wheeling, W. Va., acted as tellers. 

After authorizing the appointment of three dele- 
gates to the Trans-Mississippi Congress in Kansas 
City, Mo., November 14 to 17, the convention ad- 
journed. 

After adjournment the executive committee met and 
elected J. R. Moorehead, of Lexington, Mo., secretary 
of the organization. 


Groceries, 





Greig, 


Attendance. 
Cyrus W. Allen, Berlin, Wis.; 
Association. 


Wisconsin Retail Lumbermen's 


© H. Bachtel, Canton, Ohio: President Ohio Association 
Retail Lumber Dealers 
George Bode, Fremont, Mich.; Michigan Retail Shoe Dealers’ 


Association. 
Joseph Baker, 
and Vehicle 
D. Fletcher 


Chicago; 
Dealers’ 
Barber, 


National Federation of 
Association. 
Boston, Mass. ; 


Implement 


Member Executive Com 


mittee National Hardware Dealers’ Association 

Hi. T. Barber, Clarion, Iowa; Central Iowa Retail Lumber 
Association, 

Cc. L. Barnett, Toledo, Ohio; Collier-Barnett Co. 

W. E. Barns, St. Louis, Mo.; St. Louis Lumbermen'’s Club 

S. F. Barto, Chicago, Ill.; West Side Master Butchers’ Asso 
ciation, 

™. KE, Beinert, Wymore, Neb.; C. E Seinert & Co 

W. P. Bogardus, Mt. Vernon, Ohio; National Retail Hard 


ware Association 





EK. C. 
Vice President National Federation of Retail Merchants. 


ROBINSON, ST. LOUIS, MO.; 


\ Bogue, Indianapolis, Ind.; 
Association, 


Indianapolis Business Men's 


J. C. Buddig, Chicago, Ill.; Master Butchers of Chicago. 

* BP. Childs, New Lexington, Ohio; Ohio Builders’ Supply 
Association. 

J. CC. Cristy, Detroit, Mich.; Detroit Lumber Dealers 

W. W. Coney, Cincinnati, Ohio; Ohio Builders’ Supply Asso 
ciation, 

M. L. Corey, Argos, Ind.; Secretary Natl. Ret. Hdw Assn 

H. A. Conlin, Toledo, Ohio; Lumbermen Credits, 

James Costello, Liberty, Mo.; Southwestern Lumber Asso 
ciation 
c. Currie, jr, Detroit, Mich Detroit Retail Grocers’ 
Association 

I. C. Cuvellier, Minneapolis, Minn.; Editor Coal Dealer 

J. §. Cusick, Oregon, Wis.; Illinois and Wisconsin Coa! 
Dealers’ Association 

J. Cusick, Detroit, Mich.; Detroit Retail Grocers’ Asso 

ciation. 

I’. J. Darling, Detroit, Mich.; Secretary Detroit Retail Hard 
ware Dealers’ Association 

Hi 3 ee, Chicago, Ill American Lumberman 

\ Cc. Dav Columbus, Ohio; Ohio Association tetail 
_ De alers 

( A. Day, Detroit, Mich.; Trade. 

H. H,. Dean, Bluffton, Ind.; Michigan, Ohio and Indiana Re 


tail Coal Association 
M. L. De Bets, Bay City, 
and General Merchants’ 


Mich.; President 
Association of 


Retail 
Michigan 


Grocers’ 


I. H. Defebaugh, Chicago, Ull.; American Lumberman 

«“ J. Dement, Chicago, Retailers’ Journal. 

G. W. Dulang, jr., Clinton, Iowa; Clinton Commercial Club 
W. H. Esworthy, Fort Collins, Colo.; Chairman Colorado 


and Wyoming Lumber Dealers’ Association 


G. W. Faulmann Detroit, Mich.; Detroit Retail Grocers’ 
Association. 

iE. G. Flinn, Minneapolis, Minn Northwestern Retail Lum 
ber Dealers’ Association. 

A T. Frudden, Dubuque, lowa Northeastern Iowa Retail 
Lbr. Dealers’ Association. 

ik. B. Freund, Chicago; West Englewood Merchants’ Asso 
tee. 

= * iraff, Cleveland, Ohio President Master Butchers 
Assoc Seaton. 
A. Green, Cleveland, Ohio; Secretary National Associa 
tion Retail Grocers. 

G. W. Greig, President Retail Merchants’ Association, Stat« 


of West Virginia 


« KE. Greef, Eldora, Iowa; Secretary Central Iowa Retail 
Lumber Association 
8. B. Gorham, Ionia, Mich Michigan Retail Lumber Deal 


ers’ Association 
H. A. Gorsuch, 
Lumbermen’s 


Kansas City, Mo.; 


Secretary 
Avsociation 


Southwestern 


A. G. Hambrach, Chicago,. Retail Merchants’ Association of 
Illinois. 

W. M. Hamilton, Toledo, Ohio; Dan Street Lumber Co. 

George Haw, jr., Ottumwa, Iowa; President Iowa Retail 
Hardware Association. 

H. W. Wilbur, Waukesha, Wis.; Illinois-Wisconsin Retail 
Coal Dealers’ Association 


W. G. Hollis, Minneapolis, Minn.; Secretary Northwestern 
Lumbermen’s Association. 

A. LL. Holmes, Detroit, Mich.;. Michigan Retail Lumber 
Dealers’ Association, 

Walter Horn, Chicago, Il. 

M. A, Hostetter, Shelton, Neb.; Federation Nebraska Re- 


tailers. 
R. Horton, Chicago; 


a Modern Grocer, 
G. W. Hotchkiss, Chicago; Secretary Emeritus, Illinois 


Lumber Dealers’ and Builders’ Supply Association. 

Laurens Hull, Lima, Ohio; Ohio Association of Retail Lum- 
ber Dealers. 

Cc. <A. Ireland, Ionia, Mich.; Second Vice-President Retail 
Hardware Association. 

B. M. Jacobsen, Clinton, lowa; Clinton Commercial Club. 

H. C. Joehuk, Lyons, Iowa; Clinton Manufacturers’ and 
Shippers’ Association. 

A. C. Johnson, Dubuque, Iowa; Central Lumber & Coal Co. 


J. <A. Johnson, 
Association. 

G. W. Jones, Chicago; 
ers Supply Dealers’ 


Chicago; Chicago Grocers’ and Butchers’ 


Secretary Illinois Lumber and Build- 
Association. 


Ss. KE. Jones, Richmond, Ind.; President National Retail 
_ Hardware Association. 
= _ Grand Rapids, Wis.; Kellogg Bros.’ Lum- 


Ric Reon” ‘Kina, Toledo, Ohio; Ohio Builders’ Supply Asso- 
ciation. 
A. Kotal, Chicago; Secretary, Central Body, Master 


‘Butchers of Chicago. 
Bruno Lachmund, Chicago; 


Wisconsin Retail Lumber Dealers’ 
Association. 


Paul Lachmund, Milwaukee, Wis. ; Wisconsin Lumber 
Dealers’ Association. 
H. LL. Laird, Minneapolis, Minn.; Secretary Northwestern 
Coal Dealers’ Association. 


Retail 
Kk. C, Lambert, 
League. 
J, Lauenshore, Chicago; 
S. R. Lentz, Charlotte, 


What Cheer, lowa; What Cheer Merchants 


puamen of Northwest Side. 


Charlotte Merchants’ Assn. 


Fred Lorens, Minneapolis, Minn. Retail Grocers and Gen- 
eral Merchants of Minneapolis. 

Fr. EE. Lukens, Chicago; Secretary Illinois and Wisconsin 
a ay Coal Dealers’ Association. 

A. Linton, Ottumwa, Iowa; Ottumwa Retail Merchants’ 
ed lation. 

J. W. Lux, St. Paul, Minn.; President National Association 
Retail Grocers; Vice-President Federation of Retail Mer- 
chants, Minnesota. 

Douglas Malloch, Chicago; American Lumberman 

M. J. Maloney, Detroit, Mich.; Detroit Retail Grocers’ Agsso- 
ciation. 

W. C. Mangold, Anna, Ill,; Federation of Retail Implement 


and Vehicle Dealers. 

. BE. Matthews, Webb City, Mo.; 
Association, 

Cc. P. Mayer, Bridgeville, Pa.; 
ciation of Western 

W. A. McCall, 


Southwestern Lumbermen's 


Retail Lumber 
Pennsylvania. 
Chicago; Dealers’ Record Co 


Dealers’ Asso 


C, McCarthy, Emporia, Kans.; President Kansas Retailers’ 
Association. 

Harry Mead, Wichita, Kan,; Vice-President Kansas Retail 
Hardware Association. 

J. C. Metzer, Detroit, Mich.; Detroit Retail Grocers’ Aggo- 
ciation. 

R. W. Miller, Charlotte, N. C.; Charlotte Merchants’ Agsso- 
ciation. 

&. KH. Mitchell, Morrilton, Ark.; Executive Committee Na 
tional Retail Hardware Dealers’ Aessociation 

J. R. Moorehead, Lexington, Mo.; Southwestern Lumbermen's 


Association 


A. H. Nelson, Ottumwa, lowa; President Retail Merchants’ 
Association 

Archibald Nichols, Asheville, N. C.; National Retail Mer- 
chants’ Association and Asheville Association, 

Walter Owen, Detroit, Mich.; President National Association 


Furniture Dealers, 





N. Lo Parsons, Rockford, Ill.; Parsons Lumber Co 

J Percival, Port Huron, Mic h.; Secretary Retail Grocers’ 
one General Merchants’ Association of Michigan. 

A. S. Pickering, Cleveland, Ohio; Secretary Cleveland Master 
Butchers’ Association 

A. L. Porter, Spokane, Wash.; Secy. Western Retail Lumber 


men’s Association 

. T. Powers, Kansas City, Mo.,; 
Coal Dealers’ Association 

Ww Cc. Pulse, jreensbureg Ind.; 
Dealers’ Association. 


Secretary Interstate Retail 


Indiana Retail Lumber 


1’. Randler, Evanston, Ill; Grocer 

J. H. Rankin, Chicago; West Englewood Merchants’ Asso 
ciation, 

T. A. Rector, Wichita, Kan.; Secretary Kansas Retail Asso 
clation 

llenry Riechel, Grand Rapids, Mich.; Michigan Retail 
Drugegists’ Association 

G. D. Rose, Dubuque, lowa; Spahn & Rose Lumber Co 

Ss. W. Roth, Chicago, Retailers’ Journal 

W. 'T. Rossiter, Cleveland, Ohio; Ohio Builders’ Supply Asso 
‘ation, 

G. V. Rowe, Detroit, Mich.; Detroit Retail Grocers’ Asso 
clation, 

J. T. Russell, Chicago; President National United Master 


Butchers’ 
William 


Association of 
Ryan, Toledo, 


America. 


Ohio; West Toledo Lumber Co, 





G. W. Sawkins, Toledo, Ohio; Toledo Retail Grocers’ and 
Butchers’ Association. 

H. earce, Mooresville, Ind.; Secretary Lumber Dealers’ 
Pr 3 of Indiana. 

J. H. Schaefer, Davenport, lowa; Grocer 

H. W. Schwab, Milwaukee, Wis.; Vice-President National 


Aseociation Retail Grocers, 


Fredrich Schulty, Toledo, Ohio; Western Manufacturing Co 

R. J. Shanahan, Ottumwa, Iowa; Secretary Ottumwa Ketall 
Merchants’ Association. 

A. T. Stebbins, Rochester, Minn.; National Retail Hardware 


Association. 


George Guhr, Buffalo, N. Y.; Treasurer National Association 


Retail Grocers; President New York State Association of 
Retail Grocers. 

Cc. F. Sweet, Grand Rapids, Mich.; Michigan Retail Lumber 
Dealers’ Association; Grand Rapids Board of Trade. 

J. B. Thomas, Des Moines, lowa; Secretary Iowa State Re 


tall Merchants’ Association, 
) K. Thompson, jir., Columbus 
Builders’ Supply Association 
i. M. Trowern, Toronto, Canada 
tail Merchants’ Association of 


Ohio; Secretary Ohto 


Dominion 


Secretary Re 
Canada, Ine 


M. Umsatadter, Norfolk, Va.; Retail Merchants’ Association 
of Virginia, 

KE. P. Wagner, Jasper, Tenn.; Federation Implement & 
Vehicle Dealers. 

pe Warnecke, Clinton, lowa; Secretary ind Treasurer 
Wearing Apparel Association of Clinton, Iowa 
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A WASHINGTON MILL POINT. 


KELSO, WASH., Oct. 16.—The deal for the transfer 
of the James E. Page mill in North Kelso was closed 
Saturday, so it is announced. The mill will start 


October 23 under the new management, J. E. 
is interested with C. A. Doty, 
the plant. The company 
money for improvements 

The logging camp of Carr & 
Monday after a week’s repairs. 

The Bell Shingle Company has succeeded the Dawson 
Shingle Company. The new company intends running 
night and day. It has an upright mill and turns out 
high grade shingles. 


3eck, who 
will be superintendent of 
plans to spend considerable 
Sarson 


began work 
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IMPLEMENT AND VEHICLE MEN IN CONFERENCE. 


Annual Meeting of the National Association— Countrywide Problems Discussed in Officers’ Addresses — Legisla- 
tion, Parcels Post, Permanent Exhibit and Other Matters Reviewed in Four Days’ Sessions. 


The National Implement & Vehicle Association held 
its annual meeting in Chicago, October 17-18-19-20, The 
business sessions were held in the Florentine room of 
the Congress hotel. The meeting on Tuesday was opened 
by the Rev. J. M. Phelps of Chicago, who invoked the 
Divine blessing. William G, Clyde, president of the 
Auxiliary, made the address of weleome and incidentally 
laid the blame for present industrial conditions on the 
muckrakers and politicians who, he said, were instru 
mental in raising distrust in the public mind. He stated 
that ‘there was no reason why these conditions should 
obtain, for crops were large and the banks were full 
of money. 

I. KE. Myers, a former president of the association, 
responded. We thanked the members of the Auxiliary 
for the manner in which they had arranged for the 
convention and the generous entertainment features. He 
said the organization was national in its scope and should 
wield a great influence in industrial and agricultural pur 
suits of the nation. 


President Metcalf’s Address. 


Mr. Clyde then turned over the chair to President 
Edwin D. Metcalf, who read a most able address. He 
pleaded for the earnest and hearty cooperation of the 
membership. With it, he said the association would be 
of inestimable value to all; without it, it would fail to 
meet expectations, through no fault of its own, Ie 
asked that careful consideration be given to legal opin 
ions of the attorneys and to give all possible assistance 
to the freight department. He touched on the employ- 
er’s liability and workingman’s compensation — bills, 
which have been passed during the last year, and the 
Canadian reciprocity treaty, which failed of consumma 
tion. He said he was in favor of eonservation, but that 
when it is used by politicians to further their political 
ambition and the adoption of a poliey that will prevent 
the development of our country, as is now being done 
in Alaska, it is time for a broader treatment of the sub 
ject by those in power. 

Taking up trade conditions, he said that no one knew 
what 1912 had in store, with the politicians and agitators 
doing their best to outdo each other in upsetting busi 
ness. The railroad situation is still unsettled and com 
plicated by increased cost of transportation; the presi 
ential election, that always disturbs business, and finally 
the disposition of the present administration to enforce 
a law passed fifteen years ago, which no one clearly 
understands, and for whieh even the United States 
Supreme Court can not clearly preseribe a formula which 
ean be applied to doing an interstate 
business. 

Mr. Metealf thought that the manufacturers of agri 
cultural implements and vehicles have felt the serious 
ness of the situation that confronts the country less than 
any other line of industry, but with the big manufae 
turing establishments of the middle and eastern states 
operating only 40 to 60 percent of their capacity it was 
plain to be seen that there had come a halt in the indus 
trial progress that will make itself felt in every hamlet 
in the land. 

State legislators, he said, after ereating corporations, 
and politicians seeking political preferment, were con 
stantly bring about disagreeable situations for business 
men doing business under the so-called protection of 
the corporations in ways they would not attempt with 
individuals. He said it was a question whether the large 
corporations are doing business in conflict with the Sher- 
man antitrust law, but the agitation of this subject is 
stopping the wheels of industry in the country more 
effectively and at greater cost than did the Spanish war. 
He stated that he believed that all large corporations 
managed by business men are believers in the law and 
its proper enforcement. He said he did not look for 
any revival in business until it had been shown just 
what constitutes a lawful corporation doing an inter- 
state business. He urged that the members take a 
course as seems best to them, to bring about as quickly 
as possible an amendment of the Sherman aet that will 
provide for a national incorporation law so clear and 
definite that those who are responsible transgressors will 
have no defense against paying the penalty provided, and 
those that transact their business within the law will not 
be subjected to the uncertainty that is now paralyzing 
trade. 

The remainder of the session was given over to the 
reading of the reports of the executive membership and 
freight transportation committees and to the report of 
the secretary and general manager, BE. W. MeCullough. 
Report of the membership committee showed that 147 
active members and 124 associate members had been 
enrolled, and the committee said that although it had 
been its wish to report a larger enrollment, a glance at 
the membership list would show that the association 
represents the cream of the desirable concerns in the 
implement and vehicle business. 


corporations 


Report of Manager McCullough. 


Manager MeCullough’s report was very thorough, and 
he ealled particular attention to the freight traffie work, 
previously looked after, together with all’ the secretary ’s 
work and the old association, by one person, but now 
organized into a department properly equipped and devot- 
ing its entire time to nothing else but traffic matters. 
He stated that the last nine months had been devoted 
largely to the problems of organization and constant 








solicitation for memberships, with the result that all 
the ordinary expenses for the entire year had been pro 
vided for. Some of the departments which have been ex- 
clusively organized,the plow and tillage implement depart 
ment, the farm wagon department and the grain drill 
and cedar department, Mr. McCullough said expected to 
add others as rapidly as the number representing the 
various lines make it possible or desirable. 

W. J. Evans, chairman of the freight transportation 
committee, reported on the work accomplished by the 
freight traffic department. He said that the department 
was in a position to be in touch constantly with what 
is going on in transportation circles, and enumerated 
some of the things which had received close attention 
from the department—bills of lading and shipping 
receipts, routing of freight, classification matters of all 
kinds, auditing freight bills, freight claims—and in con- 
clusion, recommended that the freight and shipping 
departments of the members receive and digest the con- 
tents of its freight bulletins, which contain important 
information, in many cases advance information. 

After discussion of the reports presented, and the 
eppointment of committees on nominations, resolutions 
ete. the convention adjourned until Wednesday morn 
ing at 10 o’clock,. 

WEDNESDAY MORNING’S SESSION. 

Wednesday morning’s session was devoted to the fol 
lowing reports of committee chairmen: 


Attorneys and Litigation: William Butterworth, VPatents: 


Joseph Dain. National Legislation: BP. A. Myers. Tariff: 
M. i. Mitchell. State Legisiition: Tl. M. Wallis. Conser 
vation: Hy. M. Kinney, Materials: S. I. Swayne.  Pub- 
licity: Ih B. Topping. Fire Insurance: Paul Arbenz. 
Moreign Commerce: A. B. Farquhar. 

Before attention to these reports Treasurer ©. A. 








HK THOUGHT HE MADE 20 PERCENT ON A SALE; 





TURN HIM OVER AND SEK HOW HE LOOKED 
AFTER ATTENDING THE CONVENTION 
AND LEARNING WHAT IT COSTS 


TO DO BUSINESS. 

Pattison, of Peoria, read his report showing a balance 
of over $4,000 on hand October 15, and generally efficient 
financial management. 

Some attention was then given to the project of a 
permanent demonstration exhibit at Peoria, including 
purchase of a large tract of land near the city, and 
the erection of a building at a total cost of 380 cents 
a square foot covering a ten-year period. Peoria in 
terests are willing to provide the site. The present 
state fair exhibit costs 10 cents a square foot annually. 
This was referred to the committee of publicity with 
power to act. It was stated that implement dealers 
favor the plan of exhibits by manufacturers where direct 
selling agencies are not represented. 

National Legislation and the Tariff. 

In his report on national legislation Chairman P. A. 
Myers touched lightly on the Sherman law developments, 
and diseussed briefly relations with Canada. Uniform 
workmen’s compensation sums were favored, both em- 
ployer and employee to contribute, as in the German 
plan. The pareels post was approved. ‘The tariff, 
the speaker prophesied, would be the principal center of 
attention at the next session of Congress as the tariff 
board will have furnished its report on the prineipal 
schedules by December. 

Only a lack of harmonious action between the Llouse and 
Senate will prevent the President's having to sign or veto 
tarif bills similar to the cotton and wool schedules, and 
probably also the free list, as passed by the last session. 
The demand for revision has been increasing since the elec- 
tion of 1908, and only a return again to generally prosper- 
ous conditions will cause any let-up to the insistency of this 
demand. ~ general reduction seems advisable in 
many lines. 

Chairman F. L. Mitchell of the committee on tariff 
reported on much the same line, recommending, how- 
ever, watchful codperation of the association in re- 
vision of schedules in which they are interested, 


On State Legislation. 

In beginning a virile report on state legislation which 
he characterized as ‘‘the kaleidoscope of political ac 
tion,’’ Tf. M. Wallis remarked that modern legislators 
appear to modify the old slogan to read thus: ‘‘The 
greatest good to the greatest number—at the expense 
of the few.’’? Reviewing the great number of bills 
offered in state legislatures he expressed a hope for the 
time when legislative candidates would seek election 
upon promises to repeal legislation rather than to enact 
new. He favored a movement for uniform working 
men’s compensation acts following the German plan. 
Absurdities of the English system were pointed out. 
The state of present state inheritance tax legislation was 
shown by a conerete example of an estate where two 
states would collect taxes and absorb the entire prin- 
cipal. The income tax was characterized as sound in 
theory, but as having always proven a failure in oper- 
ution in this country, the citizen practically fixing the 
amount of his own income upon which he chose to pay 
taxes. Its chief damage to business interests lies in 
the uneven competitive conditions in different states, 


and attention is needed to promote uniformity and 
prevent radical action such as Wisconsin has enacted 
into law 

Mr. Wallis’ report was characterized in the subse 


quent discussion as most complete and valuable, and was 
ordered printed for free distribution. 
Workingmen’s Compensation Movement. 

In speaking of the workingmen’s compensation move 
ment the speaker highly commended the attitude of 
Michigan and Missouri in providing inquiry commis 
sions to study the matter instead of rushing into hasty 
legislation. 

W. 8S. Thomas, of Springfield, Ohio, in discussing the 
report told how Ohio manufacturers lad secured cor- 
rection of some oppressive laws, and enactment of a 
workingmen’s compensation law requiring contributions 
from the employee, the state also contributing $100,000 
to purposes of administration. 

On conservation TI. M. Kinney reported that the 
movement is still largely directed to the arousing of 
publie interest, and that it may be some time before 
specific work is taken up in which this association ean 
directly aid. Its delegates to the annual conservation 
congresses are therefore still confined to encouraging the 
movement by their faithful attendance and participa 
tion in the meetings. 

Bureau of Materials. 

S. KE. Swayne, chairman of the committee on ma 
terials, made ® very interesting report. Through widely 
distributed circular letters the bureau of materials re- 
ceives from several hundred saw mills ete., supplying 
material in which members are interested, monthly re- 
turns showing manufactured stock on hand available 
for shipment. A compilation from these reports is made 
up and mailed to the purchasing agents of the members. 
There is also an interchange bulletin between members, 
listing materials as machinery wanted or for sale. 

Foreign Commerce. 

In his interesting report on foreign commerce A. B. 
Farquhar stated that last vear out of 2,500 vessels in 
and out of Rio de Janeiro but seven sailing vessels, and 
no steamers, flew the American flag. He gave some 
useful advice on cultivating export trade. Desirable 
trade can be built up if the manufacturer will make 
what the foreign buyer wants, and meet him on his 
own ground, Trained foreign salesmen or resident 
agents are particularly essential. 

All trade is essentially a matter of reciprocity, and 
must be founded upon an intimate acquaintance. Latin 
people are superior to us in many respects and we have 
quite as much to learn from them as they from us. 


WEDNESDAY AFTERNOON’S SESSION. 


The afternoon started out as a sales man 
augers’ conference, taking up many questions that do 
not apply in selling lumber, and others of course com 
mon to all lines of salesmanship. The payment of salary 


session 


or commission, or both, was interestingly argued. Few 
actual sales managers were present, however, and a 
quarterly conference devoted to sales managers was 


favorably discussed. 

Harry L. Mead, a retailer of Wichita, Kan., in a 
scheduled talk on ‘Why Some Retailers Fail,’’ said 
that 75 pereent of the implement salesmen do not know 
their lines of goods; and gave inside facts regarding 
about a dozen scattered retailers in the Southwest- 
their financial condition, condition of stocks ete., show- 
ing very bad mercantile conditions, due not to dishon 
esty or laziness but to business inexperience. He laid 
this absolutely at the door of the salesman who loads 
up the retailer with goods and leaves him to work out 
bis own salvation in selling them. It was very caustic 
criticism, but he was given close attention and hearty 
applause, and a rising vote of thanks. 

Costs of Doing Business. 

The implement retailer delegates who were meeting 
in Chicago this week also, at the close of Mr. Mead’s 
talk were welcomed to the meeting, and listened to a 
talk on costs of doing business by C. M. Johnson, a 
retailer of Rush City, Minn. He gave a schedule of 
annual costs amounting to $8,500 on sales of 
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¢50,000, or 17 percent cost of doing business. This 
means that a dealer in Kansas must get $90 for a 
wagon costing $65 at the factory in order to get 70 
cents net profit. Fighting for that price he develops 
as a salesman; demands quality from the manufacturer 
and argues it to the buyer. Grounding on that basis, 
the dealer need fear no competition from mail order 
houses or anyone else. ‘‘You are fighting at short 
range and they at long.’’ Such a dealer must be in- 
terested in seeing that the farmer gets the best service 
out of his purchases. The speaker told of keeping 
farmers’ bulletins on file and prescribing successfully 
from them for a farmer’s sick hogs as one incident 
of service giving a strange hold upon his trade. The 
speaker concluded: 

If you manufacturers are skimping anywhere you'd better 
reform. Competition is bound to be fought more and more 
around the question of quality. 

The speaker then drew a rough sketch, reproduced on 
the preceding page, of a rural implement dealer who had 
made 20 percent gross profit on a sale. 

Later, however he got out to a convention and learned 
some things about the costs of doing business that 
knocked a big hole in his 20 percent. 

THURSDAY’S SESSIONS. 

Attorney Moore, for the committee on patents, re 
ported action which had been taken opposing H. R. 
$776 and S. 2116, bills introduced in the last Congress, 
which opened up patents for use by any manufacturer 
upon terms to be prescribed by the commissioner of 
patents, and providing also that patents for improve 
ments shall run only for the life of the basie patents. 
Senator Kenyon’s bill, 8. 2158, section 8, also provides 
that trusts and combinations shall upon due declara 
tion of their status forfeit all patent rights and privi- 
leges, and this was criticised. Conflicting patent deci- 
sions in various ecireuit courts were discussed, and a 
central court of last resort is favored. 

Attorneys and Litigation. 

Mr. Moore also read the report of the committee on 
attorneys and litigation, covering activities of the 
legal department, dealing chiefly with the duties of 


corporations under state laws, taxation burdens, state 
and national, and threatened burdens of new legisla- 
tion. The speaker defended the right of the national 
government to provide for the safety of its citizens 
through a national workingmen’s compensation law. 
Following Attorney Moore’s presentation of the 
lengthy written report, William Butterworth, chair 
man of the committee, urged the importance of arrang 
ing a more convenient period than January 1 for the 
beginning of the fiscal year under the federal corpora- 
tion tax law. He suggested different periods for 
different lines of business rather than swamping the 
government with all reports under a common date. 


Causes of Business Failure. 

In his report upon costs, Chairman G. W. Crompton 
analyzed the well known causes of business failure and 
contended that lack of proper cost knowledge was a 
basic cause in the percentages attributed to incompe 
tence, inexperience, lack of capital, lax credits and 
collections ete. 

Cost ignorance causes price-cutting, which provokes 
competition that in time leads to combination and 
monopoly as the only salvation, and a proper knowl 
edge of costs ts therefore one prescription for that well 
recognized evil tendency of modern industrialism. The 
need is to make the smaller and individual operations 
more intelligently efficient. 

Complaints and Arbitration. 

W.S. Thomas, chairman of the committee on dealers’ 
associations and arbitration, reported that no com 
plaints or disputes had been specifically referred to it 
for adjustment or arbitration. Eight principal causes 
of complaint against dealers were summarized as fol 
lows, and sound much like what is sometimes heard of 
in the lumber trade: 

_1.—-Claiming cash discount entirely too long after the 
discount period, 2.-—-Claiming unjustified repairs. %8.—'Too 
many arbiirarily cancelled orders. 4.—Too many demands 
for donations to local events, enterprises and advertising. 
: Too many failures to reply to important inquiries and 
letters, 6.— Too many local checks sent. 7..-Too many 
cases of holding the manufacturer responsible for goods de. 
layed in transit. 8. ‘Too many dealers delay placing their 
orders until convention time. 


Insurance—Terms and Credit. 

-aul Arbenz, chairman of the committee on fire 
insurance, reiterated well understood but often neg- 
lected factory rules for fire prevention. 

In discussing the report William Butterworth told 
of a case in which he had been able to reduce his rate 
from $1.60 to $1.14 by making some inexpensive im- 
provements in the risk. 

J. A. Craig, chairman of the committee on terms 
and credits, advocated shortening the terms of payment 
and also the adoption of a plan of interchanging 
credit experiences on the plan approved by the Na- 
tional Association of Credit Men, by which individual 
experiences are confidentially consolidated and re- 
turned to members in a form not revealing the indi- 
vidual reports so combined. A test vote has already 
been taken showing that 45 percent of the member- 
ship have approved the plan, while a certain per- 
centage sell only through jobbers and therefore are 
not interested. 

C, 8. Branlingham, chairman of the committee on 
indemnity insurance, said that in no state as yet has 
an ideal bill been presented, and indemnity insurance 
corporations in many cases are heavily advancing their 
rates to meet new and untried laws. Owing to un- 
settled state legislation, it would be very difficult to 
fix rates in the formation of a mutual insurance com- 
pany in this field; but there is room for such a feature, 
and when the state of Ohio has fixed rate bases under 
its state plan it will doubtless afford a good basis, as 
the commission is making a careful inquiry 


Accident Prevention. 


The afternoon was devoted to a stereopticon lecture 
on ‘*Aecident Prevention’’ by F. C. Sehwedtman, 
chairman of the committee on industrial indemnity 
insurance of the National Manufacturers’ Association. 
This leeture received careful and interested attention 
from the manufacturers present at this meeting. 

The program for Friday announced chiefly routine 
business, but scheduled a report of the committee on 
resolutions, covering a number of subjects of common 
interest to lumber manufacturers as well. 





SCIENTIFIC 


HANover, N. H., Oct. 17.—The first publie conference 
on scientifie management, a subject now attracting 
national interest, closed last Saturday. Two hundred 
and fifty leading manufacturers of New England and 
others interested in the subject were in attendance at 
the three days’ sessions, which were presided over and 
addressed by the leading thinkers on scientific manage 
ment in the country. 

The program was unusually comprehensive and covered 
all phases of the work. The Amos Tuck school of ad 
ministration and finanee, associated with Dartmouth 
College, which was responsible for the meeting, deserves 
great credit for the excellence of the program and the 
success of the meeting. 

The opening address at the eonference was delivered 
by Frederick W. Taylor, consulting engineer, Philadel 
phia, the father of scientific management in the United 
States. He said that scientific management makes the 
management more the servant of the workman than the 
workman the servant of the management. Almost every 
workman in the mechanical arts looks upon it as his 
duty to ‘‘go slow’’ instead of ‘‘ going fast’? the speaker 
asserted. It is the most unfortunate fact connected with 
scientific management. This ‘‘going slow’’ 


ae 


instead of 
going fast’’ is the most serious fact that is being 
faced by us, and certainly by the English people at this 
time. The greatest blessing that workmen can confer 
upon their brothers and upon themselves is to increase 
their output. 

Increased Output is a Benefit. 

Mr. Taylor said that anyone who questions the benefit 
of an increased output per man has only to look into 
the history of any trade. Increased output invariably 
gives more work to more men, and never, more than 
temporarily, has diminished the number of men in the 
trade. Inereased output means merely the bringing of 
more wealth into the world. The set of workmen—or 
any other body—who restrict output as a permanent 
policy is one of the worst enemies of their fellowmen. 
Scientific management has for its object the increase of 
productivity without adding materially to the burdens 
of the workman, 

After pointing out the opposition of labor unions to 
scientific management because of fear of reduction of 
opportunity for employment, and the fallacy of this posi 
tion, Mr. Taylor showed that the basis of labor’s opposi 
tion to inereased output lies in the present inefficient 
system of management. He then entered upon an exposi 
tion of the principles of scientific management. 

System Has Accomplished Much. 

Fifty thousand men, Mr. Taylor said, are working 
under scientific management. They are earning on the 
average from 30 to 100 percent more wages, and instead 
of looking upon employers with suspicion, regard them 
as their benefactors. In proof of these friendly rela- 
tions, Mr. Taylor said that until the last year there had 
never been a strike of workmen under scientific manage 
ment, even during the difficult period of transition from 
the old system to the new. 

Industries under scientific management have doubled 
their production, and the manufacturers are enabled both 
to make an increased profit and to sell their products at 
lower prices. The general public takes almost all the 
benefit of increased output. 

Under scientific management the initiative of the work 
men is obtained with absolute regularity. A seeond and 


MANAGEMENT CONFERENCE. 


vreater advantage is that new and unheard-of duties are 
assumed by the management. These duties are divided 
into four classes, which constitute the principles of 
scientific management. 


Four Principles Laid Down. 

The first of these principles is deliberately to gather 
all of the ‘rule of thumb’? knowledge now in possession 
of the workmen, to classify and tabulate it, and reduce 
it to rules and laws, and even to mathematical formule. 
The second principle is the scientifie selection and the 
progressive development of the workmen; the third, to 
bring the scientifically selected workman and the science 
together. The last principle is the deliberate division of 
work formerly done by the workmen and the handing of 
one part over to the management. 

In proof of the practicability of scientifie manage 
ment he cited the saving in labor that had been made 
in the simple occupation of shoveling and in the more 
complicated art of metal cutting. In closing, Mr. Taylor 
refuted the objection that seientifie management, makes 
‘wooden men’? of the employees, and showed that by 
the system the workman is raised to a higher and more 
interesting variety of employment, and that the worker 
is encouraged to suggest improvements in the manage 
ment after he has mastered the learning of those in 
control of the industry. 


Lumbering and Care of Timber Landes. 


The round table discussion on lumbering and manage 
ment of timber properties on Friday afternoon was pre 
sided over by W. R. Brown, president of the New Hamp 
shire Forestry Commission and president of the New 
Hampshire Timberland Owners’ Association and assistant 
treasurer of the Berlin Mills Company, Berlin, N. H. 
His address in part follows: 


I will take up forestry first as being both an integral 
part of a properly conducted industry and because applicable 
also to the larger interests of state and country. 

Given a tract of untouched timber land to start with 
the first duty is to secure an expert and determine its con- 
dition as to growth and value and prearrange a plan for its 
care in order that the industry or owner, either private or 
public, may reap the greatest benefit therefrom. The forester 
will then explore it to report on the kind and amount of 
iumber, its condition of growth, what shall be taken, what 
left. Ife will survey and map it carefully to present this 
information in a concise way, usually by means of contour 
line maps, painted or ruled, to show species. He will make 
a plan to protect the land in the future from decay, wind 
throw and insect depredations, by judicious cuttings; and 
from fire risk by the establishment of watehmen on the 
tops of mountains, the use of patrol, the building of trails 
and telephones, installing fire fighting apparatus at needed 
points, and in a broader way by coéperating with his neigh 
bors and the state along these lines. Finally he will deter 
mine the rate of growth which may be gained by judicious 
cutting or planting, together with the acreage, and report 
on the continuous supply of timber that can be expected from 
the area, to help run the industry or serve the state. 


Forestry Officers. 

After this comes the forest engineer who studies out the 
cheapest and most efficient manner of building roads, cutting 
timber, driving streams, railroading, and the many ways 
of carrying out the forester’s suggestions, using modern in- 
struments such as steam, dynamite and telephones. 

Then comes the district manager, who creates a staff of 
helpers to carry out the work, sublets part of It to Job- 
bers, purchases or sells, audits reports and accounting, and 
is the head of the operating. 

He calls to his assistance in the staff an inspector, who 
saves waste in cutting, and reports weekly on special blanks; 
a head sealer, who corrects mistakes in scaling and marking ; 
a telephone man to keep up the means of communication ; 
a cost accountant, who saves waste by installing a minute 
but simple set of camp and storehouse books and figures 


out and returns to him prompt and reliable data on every 
operation; a machinery expert, who sets up and looks after 
logging engines, steam tow boats and log haulers; a traf 
fic manager, who prearranges for the securing of good car 
service from the railroads; a purchasing agent, who saves 
by combining orders, watching markets, and obtaining dis 
counts; a veterinary, who saves by taking charge of the 
horses; a statistician, who gathers and tabulates informa 
tion in a logical way for the manager's guidance in the 
future, 

These and some others as members of a staff each concen 
trate on some detail and in the end save more than their 
maintenance, and by codperation form an effective working 
body. 

System of Organization. 

In the direction and organization of this staff I wish to 
present to you a system which we have worked out on the 
side of the management wholly. The labor side of scientific 
management which calls for task setting and a bonus, we 
have not taken up as yet, being uncertain as to its advan- 
tages. Whether there Is uny analogy between the shop and 
the camp in the woods is a question, Whether the elements 
of routine, immobility, continuance of service and steadiness 
of life that characterize the shopman and enable the shop 
manager to train them to a fine point are not all lacking 
in the timberjack who is constantly meeting emergencies, 
is isolated und hard to watch or guide, whose work is de 
pendent on weather conditions, and who is commonly of a 
floating and irresponsible character, is an open question. 
In a certain way we approximate the bonus system of pay by 
determining the amount of the pay at the close of a season 
or an operation by the individual ability and energy shown, 
as it appears wise to the boss, and the boss in turn Is re- 
warded by the district manager. For this reason the lum 
berjack is not so Hable to go slow, and I doubt if it is 
always best to set wages by the result of processes, or that 
tangible results always represent the true value received 
from service. The human and psychological side often plays 
strange pranks with logic, and justice should be often largely 
tempered with merey. The problem of task setting and 
bonus may, however, be worked out in some degree, but 
as yet it has not been done, 

Instructing the Staff. 

This chart [the chart was exhibited to the conference] 
for organizing and instructing the staff is based on three 
lines of thought, which follow each other in natural sequence 
in considering any enterprise: 

First: Forming a plan of what is to be done. Second: 
Keeping the records of the carrying out of that plan. Third: 
Keeping the experience and data gathered from the carryin 
out, which last (the experience and data), usually mixe 
with imagination, leads to the forming of another plan. 

We have called these the budget, the accounting, and 
the statistic. A book for each of these three is kept, which 
contains a skeleton outline of the data in every department 
and every operation for the advice and guidance of the 
general manager and those of his staff who are particularly 
interested in any department or operation. This staff con 
sists of district managers, accountants, foresters, inspectors, 
sealers, engineers, electricians, traffic managers, purchasing 
agents, statisticians. 

The first of the three books, the budget, Is routed down 
through the staff at certain times and seasons for their 
guidance concerning various operations and to receive their 
suggestions thereon, and should tend to a consensus of judg 
ment of all those particularly interested in work which is 
to be undertaken The second, the accounting book, and 
the third, the statistic book, are kept in the general office 
and necessary reports and extracts from them are sent 
out to the members of the staff by the statisiclan, when 
ever needed. 

The object of the budget is to reduce loose plans or opinion 
down to a scientific guess, and will result in much saving 
due to the adjustments which are perfected between the 
different parts of the business; the drawing together of the 
staff in united effort, creating esprit de corps; assuring the 
yower of concentrated action, and stimulating towards the 
aeal which is set forth. 

The object of the accounting system should be the gather 
ing of absolutely accurate, far reaching and prompt reports, 
so that the general manager can have at least once a month 
the cost of every detail, however small. 

The gathering of statistics should be carried on at all 
times, and all reports and records should be filed away and 
condensed so as to be subject to easy access. 

Skeleton Plan of Departments. 


In working out a skeleton plan of departments and opera 
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tions under three heads we have separated for convenience 
different districts, and under each district we have divided 
the work into logging, driving and the purchase of wood. 
Under logging, after making out a general plan, we have 
specifically named forestry, which divides itself into the 
cutting method to be pursued; inspection of cutting and 
seale; protection of woodland from fire, wind throw or insect 
kill; estimating; surveying and mapping. Also under log- 
ving we have named the establishment of storehouses; the 
establishment of camps, both company and jobbers’; the 
building of railroads and their operation; the purchase 
and care of horses; construction of telephone lines; insur- 
ance of buildings and other property; the sale of stumpage ; 
rents and leases; carrying on of farms and payment of 
taxes. 

Under driving, after making out a general plan, we have 
named specifically drives; storehouses as serving drives ; 
the carrying on of driving corporations; the making of 
stream improvements; the engineering problems concerning 
tow boats and launches. 


Under the purchase of wood, after making out a general 
plan, we have specified the requirements of mills; the sources 
of railroad supply; instructions to purchasing agents; the 
traffic requirements; the handling plants required; and 
offices maintained. 

A general formula carries suggestions for answers under 
all of the headings above in every budget as to place; time ; 
amount and kind; labor; equipment; measurement; condi- 
tions; price and payment; accessories; accounting and 
costs. 

In the accounting division of the work complete records 
and books are kept to correspond with the various opera- 
tions named above, simple as possible for the man in the 
field to keep, and in the nature of records to be sent to the 
main office to be combined into a double entry system. 

In the statistic divisions of the work data is collected 
under the heads of the operations named above as fast 
as possible for future reference. 

The above general plan has been made to suit the par- 
ticular needs of our business, and should be modified ana 


added to in many ways to meet other conditions, but we 
are glad to present it for your consideration, in the measure 
that it may contain some suggestions which may be of 
value to you. 

At the conclusion of Mr. Brown’s speech, F. W. With 
erell, of New York, was called on to tell about the 
studies in scientific management recently made by him 
in the southern pine region. Mr, Witherell is associated 
with Harrington Emerson, a noted authority on scien 
tific management. The talk was of great interest, be 
cause it was a record of one of the first attempts made 
to apply .the principles of scientific management to the 
lumber industry. 

Several informal addresses were made, but discus 
sions were very short owing to the limited time available. 





THE LUMBERMEN’S ASSOCIATION OF CHICAGO. 


October Luncheon and Meeting Profitable—Progressive Work of the Membership Committee—Phases of Reciprocity 
Discussed Exhaustively—A Big and Interested Attendance. 


Reciprocity was the subject taken up at the October 
monthly luncheon and business session of the Lum 
bermen’s Association of Chicago, held in the Louis 
XVI room of the new Hotel Sherman, The phase of 
reciprocity discussed had no international bearing and 
was made to apply to Chicago lumbermen. 

After the luncheon President Boles called the meeting 
to order and said that it was remarkable to get such 
a large number of busy men together to talk over trade 
matters. Ile wanted to thank personally the entertain- 
ment committee for its able efforts in caring for the 
inner man. He remarked that before the subject for 
the day—reciprocity—be discussed he would call on 
I’. L. Brown, who, besides being vice president of the 
association, is chairman of the membership committee. 

Mr. Brown stated that, although the organization had 
been working only three months, the membership com- 
mittee had not been at all derelict in its duty. The 
board of directors had elected several new members, dis- 
tributed through the different divisions, and he wanted to 
impress on these members that, although their applica- 
tions had been passed on and their dues had been paid, 
they were not full-fledged members, as it was customary 
for each new member to make a speech, and it rested 
a great deai on the manner in which the speech was 
made whether the member was accepted. He first called 
on FF. L. Johnson, jr., of Smith & Johnson, who said 
that he was no speaker, but he thought that an associa- 
tion of men of the caliber present was bound to do 
much good; it would bring out all the best in Chicago 
lumbermen and would mean bigger things for the Chi- 
cago trade. 

The next member called on was M. G. Truman. Mr. 
Truman said that he had been away, had not been asked 
to prepare a speech, and had thought that his firm would 
have been introduced during his absence; he had no 
objection to being put through his paces, but felt that 
in a way the Marsh & Truman Lumber Company never 
was out of the association, 

Mr. Brown said that he thought he would excuse the 
rest of the members from making speeches, as he was 
sure they would do as well as the gentleman who had 
already spoken. President Boles then called the atten- 
tion of the members to the fact that the subject for the 
next monthly session would be local transportation. With- 
out further preamble he then asked George J. Pope to 
give his ideas on reciprocity. 


Ideas on Reciprocity. 


Mr. Pope said that he was less fortunate than Mr. 
I'ruman in not having noticed that he was to be called 
on for a speech, as Mr. Boles had asked him to prepare 
a paper. He said: 


The problem or question of reciprocity has to a greater 
or less extent been forcibly put before several million people 
in this country and Canada during the last twelve months. 
The United States favored it but Canada by vote of the 
people refused it, possibly on the theory that this country 
would not advocate any political measure that did not give 
to us some adyantage. 

This same + too often makes association work difli- 
eult and largely neutralizes the efforts to make plain some 
of the rough places in business. The political reformer will 
point to some well known abuse and say “something must 
be done,” although few reformers can point out the remedy. 
It is equally difficult in business, with, however, this addi- 
tional burden—the Sherman antitrust law. 

If men were always honest with one another it would 
be possible to perfect a scheme for the control of this or 
any other large market for at least a term of years and 
just about the time it began to work smoothly the gov- 
ernment would undoubtedly turn to its book of common 
prayer, the Sherman law, and smash it. No plan, however, 
which contemplates asking an unreasonable profit on business 
transacted can endure. Big profits invite competition, and 
outside interests would, to use a race track expression, 
“eut in” on the good thing. 

We who are interested in the manufacture of yellow pine 
had this demonstrated in 1905 and 1906. To my _ personal 
knowledge, in 1906, lured by the story of fabulous profits, 
a manufacturer of kid gloves from New York state was 
trying to operate a saw mill in Georgia and some Chicago 
man expert in the hosiery and underwear trade built a 
$25,000 saw mill in Arkansas to cut up less than a thou- 
sand acres of hardwood. 

These are extreme cases, but undoubtedly are typical of 
many others, Other pastures always look greener than our 
own, but when we jump over the fence we find the short 
grass and some times we are unable to jump back again. 
It seems to me that we must work with the means we have 
at hand. There can be no reciprocal agreement, but if 
we act in good faith with one another reciprocity will come 
without any agreement. 

If the wholesale dealer is busy selling to the yards he is 
indifferent as to what the yards may be doing with the ulti- 
mate consumer. If the yardman is able to get a good price 
for his lumber he is not compelled to shop around for the 
lowest possible figure on his purchases. As an illustration: 
When trade is good in the Southwest, the Texas mills keep 
away from this market; when it is poor, this is their dump- 
ing ground and they don’t care where they dump. 


—— —E od 


“Always Have Our Problem.” 

When the plans for an actual lumber exchange materialize 
this lumber easily can be handled through three of our me- 
diums, the yardmen, the wholesale dealer and the commis- 
sion men. Then when we figure with the “X. Y. & Z R 
Co.” we will not be confronted by a line of low prices made 
by someone who is not familiar with the business and 
could not handle it if he got it. 

We always will have our problems; if we did not we 
would soon get fat and lazy. “A reasonable amount of 
fleas,” said David Harum, “is good for any dog,’’ but be 
tween scratches let us turn our attention to the building 
up of the Chicago market fer Chicago dealers. If your 
competitor bas a cinch on certain business, do not spoil 
it for him if you can not get it yourself. While he is 
busy handling it he has no time to knife you on some other 
business. I know that these remarks are theoretical, yet 
the dreamer of today is, in the future, hailed as the wise 
man, Seventy-five years ago the mails were delivered on 
horseback and Elihu Burritt was considered crazy when he 
said that some time it would be possible to send a lette: 
from New York to Boston for 5 cents. He was a prophet 
and a very conservative one, and [| firmly believe that 
through united and reciprocal action this market of ours 
some day will be made a satisfactory one. : 

Reciprocity is defined in Webster's as meaning “mutual 
action and reaction.’ We have had plenty of the reaction, 
and it is about time we gave the other half of the word 
a fair chance to see what it can do for us. 


Mr. Pope’s remarks were received with much applause. 
President Boles then called on G, von Platen, of Boyne 
City, Mich., for a few remarks. Mr. von Platen said 
that he had not come prepared to make a talk, and 
that he had not kept close tab on the reciprocity meve 
ment with Canada; that the lumberman had been made 
a goat for many months, and that the Michigan fellows 
had decided to keep out of the controversy. However, 
in his opinion, if the reciprocity movement had gone 
through it would not have hurt northern lumbermen to 
any great extent, but what effect it would have had 
on the yellow pine interests he was not prepared to say. 

Reciprocity Between Chicago Lumbermen. 

The Chair said that the kind of reciprocity Chicago 
lumbermen were mostly interested in at this time was 
between themselves. He read the following paper on 
‘*Reeiprocity Between Chicago Lumbermen,’? which was 
closely followed: 


In considering the subject of reciprocity we must not 
lose sight of the truth that it is but a condition of associa 
tion. Chere can be no reciprocity without association, and 
there should be no association or organization without reci- 
yrocity. rhen, if we seek to establish the value of the 
atter we must establish the value and advantages of the 
former, for it is not in the natural order of evolution to 
expect good to come from bad, right from wrong, truth from 
error, or justice from injustice. 

This is an age of advancement and progression, and the 
chief wonder is what we will accomplish in the next fifty 
years, Whatever the advancement of this association, what- 
ever dizzy hights of success we may attain, we will never 
be too wise to learn more, or too old to toil on in the 
highway of progress, leading to perfection, The earnest, 
faithful service of everyone in his own little sphere, as far 
us possible in perfect accord with his neighbors, will accom 
plish much for the betterment of all, Honesty of purpose, 
unity of effort, acknowledgment of error, eternal vigilance 
and unflagging industry are the golden keys to the gates 
of great achievements, It is a duty we owe to this associa- 
tion, to ourselves, and to posterity to take advantage of 
every opportunity to promote the interests we are here to 
represent, 

I always have been a warm advocate of association, but 
I am not in favor of an association that works to the end 
that consumers are compelled to pay an exorbitant price 
for any product. I am opposed to trusts having that object 
in view. But [ am in favor of an association whose pur- 
pose is to educate its members, and which aims through 
that agency to advance their interests without desiring to 
injure uny person or class. I am not in favor of any ar- 
rangement or understanding that eliminates the spirit of 
legitimate competition. ‘ihe history of industrial enter 
prise demonstrates that competition is necessary for their 
growth and development Back of all great works and 
achievements of men there must be reason, motive, design. 
And if we expect other people, especially manufacturers of 
our product, to be interested in the work of this associa- 
tion we must demonstrate to them that it will be to their 
interest and advantage. All men are created and endowed 
with certain attributes, not the least of which, common to 
all, is the spirit of selfishness. I dare say if this spirit 
were eliminated from a man’s composite nature this asso- 
clation would not be in existence. If the géntlemen present 
did not entertain the hope of being benefited by this associa- 
tion it never would have been formed, and if that hope did 
not still exist we would not have the pleasure of this large 
representative meeting here today. But this hope does 
exist, and as our desires are identical in this particular 
our interests must be mutual and that which promotes the 
welfare of one must promote the welfare of all. If we ean 
be brought to see these things from the same standpoint 
our views should not be extremely divergent. And, as our 
horizon increases and expands, with our altitude we must 
elevate ourselves by education through association to obtain 
the broadest and most comprehensive views available. 

The First Step. 

We must make this association an institution of learn- 
ing. We must educate not only ourselves but our neighbors 
and competitors, and the first step to be taken in the aeccom- 
plishment of this purpose is to get every dealer interested 
n our work and have him become our fraternal brother 
and coworker, sharing all our advantages and participating 


in all our benefits. There is no dealer too small for our 
consideration, 

Disorganization touches the pocketbook, and when you 
touch a man’s pocketbook you touch a vital spot and one 
which makes him begin to think seriously. And when @ 
man begins to think seriously it should not be a difficult 
matter to show him these conditions and get him into the 
rold. I think there can be no question as to the value and 
importance and, I may say, necessity of organization. We 
have all seen enough of it to appreciate its advantages. 
Some of us May possess some hatural advantage, enabling 
us to deliver lumber cheaper than our neighbor or com- 
petitor, ‘These advantages, if existing at all, are slight 
and should always be our own gain, and not given away 
to the consumer through a reduction in prices. It is always 
safer and better to take advantage of slight doubts. The 
tendency when figuring close for business is to give our- 
selves the worst of it, and often the result at the end of 
the year shows that we have fallen behind somewhere, The 
actual difference in what it would cost one yard to deliver a 
bill of lumber over another should not be material. Appar- 
ent differences are due more directly and more frequently 
to different methods of computation than to any natural 
udvantages. There is no particular reason why a dealer 
on the North side should be able to deliver a bill of lumber 
within the Loop to any better advantage than a dealer on 
the South side. Someone of us may have a_ particularly 
fine cargo of lumber which has been bought under unfavor- 
able circumstances to the seller, on which we too often 
hasten to give the customer the benetit, but extreme dif 
ferences in cost do not exist in the aggregate. A thorough 
education along this line will remove the cause of a great 
deal of nonsensical competition and place us on a_ basis 
where we know we do not have to go below cost to get 
business. I would rather meet in competition any time a 
thorough, alert, wideawake man who knows every detail of 
his business than one who is not up to date and does not 
know when he has reached the limit. 

Now, having made ourselves familiar with the objects of 
this association, and having satisfied ourselves that it has in 
view the mutual advancement of each other's interests 
through education, we are ready to consider the subject of 
reciprocity as defined by Webster: “Mutual action and re 
action, reciprocal advantages, or rights; reciprocation, inter 
change, exchange, mutuality.”” So you will see that the 
very definition of the word “reciprocity” should lead to 
brotherly love. And to arrive at its significance in this 
sense we must go beyond its literal meaning and treat it 
as meaning reciprocal or mutual relations between man and 
man and governed by the laws of mutual interests. The 
establishment of such relations does not contemplate the 
stifling of legitimate competition nor the relinquishment 
of our own rights and privileges. It does not mean the 
surrender of our individuality nor the substitution of un- 
natural business policy. It does not mean giving something 
for nothing, nor the abandonment of our personal trade re- 
lations. It means the establishment of interrelationship 
leading to a more thorough understanding of each other; 
the promotion of mutual interests and a little broader view 
of future conditions; a little closer observance of the 
Golden Rule and a more general dissemination of the spirit 
ot brotherly love. 

Out of the Slough. 


It ise the rock upon which this association must build, 
and should be made the paramount issue in this campaign 
of education for lifting the poor, unfortunate lumber dealer 
of Chicago out of the slough of despondency into the broad, 
open field of sunshine in the commercial world and placing 
him on a par with business men in other lines of trade. 
We need something to stimulate us and to inspire confidence 
in ourselves and in each other. We can not gain this con 
fidence but by acquaintance and education, and we can not 
gain it but by organization and reciprocity. Then the ques 
tion naturally suggests itself, ‘Will reciprocity benefit us?’ 
How many of you gentlemen present have trade enough at 
paying prices, or at any price for that matter, to keep you 
going at full capacity? Perhaps not one. Yet I believe if 
you could all be assured of keeping what you have, un 
molested and protected from the attacks of the price cutter 
who thinks he is smart enough to undersell everybody else 
and still make money, you would be content, aye, happy, to 
do with what you have and let your neighbors alone. You 
would arrange your capacity to take care of your trade and 
cut off any useless and unnecessary expense. You would 
have no orders except at paying prices, and the expense of 
maintaining trade would be greatly lessened, And, though 
you do not increase ycur sales, you increase your profits 
und proloyg your life. 

Taking local conditions in Chicago, our keenest competi- 
tion comes from the following sources: 

First, those who desire to increase their trade, or 
imagine they dare not let a customer go if he shows 
them figures from a competitor, even though it may be 
a misrepresentation or a subterfuge. 

Second, a small class of lumber manufacturers who 
are desirous of selling all of the trade that they can 
possibly handle whether they be consumers or dealers; 
the manufacturer who desires to market his lumber in 
this way should stop and think that this method only 
has a tendency to demoralize the market. 

The local dealer does not purpose without a fight to lose 
trade which he has enjoyed for a number of years and in 
which he feels an interest and in which ninety-nine cases 
out of 100 he has educated the manufacturers to the needs 
of that particular trade. This leads up to a general de- 
moralization of lumber values which in the end reverts 
back to this same manufacturer and has the general ten- 
dency of lowering the average value of all his product. In 
justice to ourselves we should not give aid or comfort to 
this sort of practice. 


Another Disturbing Element. 


The third disturbing element is to be found in the meth- 
ods employed by the shrewd and oftentimes unscrupulous 
buyer. You have all had the pleasure of meeting him. He 
is a good fellow socially, and thinks so much of you. He 
would like to do business with you. He has been informed 
that you ship first class goods and are prompt in your 
deliveries. He knows you are entirely reliable and a desir- 
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able person in every respect to trade with. Your prices 
are a little too high. If you can ide them a little he 
will be pleased to give you the preference on the order. 
Perhaps he gives you an order, but by the time the second 
order is ready one of your neighbors who has fallen under 
the same evil influence has cut your price. He regrets to 
say that in justice to himself and to the interests he rep- 
resents he can not give you any more orders unless you 
can get your prices down. And so the merry war goes on, 
until you begin to realize you are supplying him at less 
than cost. And the one who is fortunate enough to make 
this discovery first withdraws, wondering how in the world 
anybody can sell lumber so cheap. I believe the inclina- 
tion of the most progressive and most successful business 
men is to pay a fair price for their supplies, and to con- 
tinue dealing with those who give them good value, prompt 
service and fair treatment, and when buyers are constantly 
changing their base of supplies and beating down prices by 
questionable methods there is neither glory nor profit in 
their trade. A fair price for any supply does not impose 
a hardship on any consumer or class of business men, but 
if prices were more uniform, and if extremes were not so 
marked and pronounced, it would be better for all. Large 
consumers would not feel that their competitors were buy- 
ing at lower prices than they, thus enabling them to sell 
proportionately less, and competition would narrow down 
between them, as it should. 

Unfortunately for the Chicago lumber trade at present, 
there can be no standard on which to base our prices and 
sell our goods. This association handles nearly every known 
kind of wood. ‘Take for instance the coniferous woods, 
so radically different in their adaptability for certain pur- 
poses and such a large range of values as between hemlock 
and white pine or tamarack and fir that it is practically 
impossible to standardize the business. And to the writer's 
mind this is one of the very great reasons why we are 
groping around in the dark and selling lumber for almost 
any price. One dealer has a stock of hemlock dimension, 
another one a stock of No. 2 yellow pine dimension, and 
in many cases and for many purposes they are interchange 
able, though oftentimes the difference in the value of the 
one over the other enables someone to cut the price and 
secure the bill. Along this line I have some suggestions 
for the inspection committee. I think that it is time we 
issue «a book of grading rules describing the different kinds 
and grades of lumber which we handle, making the descrip- 
tion of these grades clear and complete, which should be 
compiled by a large, practical and representative committee, 
with the idea in view that they describe the lumber in a 
clear, practical manner to best serve the needs of this mar- 
ket and that this book be given general distribution so that 
when a contractor or other consumer of lumber desires to 
purchase a certain kind of lumber he can make a selection 
from the descriptions found in this book and call for that 
grade. Then again, owing to the various methods of han- 
dling our individual business, there is no way in which 
we can put an absolute fixed cost of operation, but those 
who are favorably situated should be only too ready and 
willing to use their individual advantage rather than give 
their customers the benefit of it. We will never be able 
except by standardization, harmony and the establishment 
of reciprocal relations to get a base price on which to 
figure our goods. It would be singular indeed if men _ pos- 
sessed no dissimilarities. We can not all have faces alike. 
There must be differences existing in our tempers, our 
talents, our tastes, our forms, our wishes, aversions and 
pursuits. If these differences did not exist what a world 
of physical and moral monotony this world would be. But 
I believe it possible for us all to agree on the great truths 
of reciprocity, particularly if we can all claim this associa- 
tion as onr alma mater. 





Works Both Ways. 


Just a word as to the action of such relations. ‘To. be 
consistent and successful it must be like the ebb and flow 
of the tide, constant, mutual and reciprocal. It works both 
ways. It is like the old woman’s saying about sawing with 
a crosscut saw, “Two can work it better than one.” We 
are prone to look with teo much favor upon the receiving 
end of it, and get behind in our deliveries. We like to have 
the other fellow look out for our interests and keep off our 
toes, but when the reciprocal action sets in we try to get 
away from it as if it were a dose of medicine. But open 
your mouth and swallow it A trial will convinee you that 


nothing, even though prescribed by Esculapius himself, can 
be more farreaching in its effects or more satisfactory in its 
results. 

One trouble with us is that the moment anyone quotes 
prices lower than ours to any trade we are supplying we 
“fly off the handle,” and instead of applying common sense 
rules and using a little diplomacy we go back with a still 
lower price, or else through a desire to get even with some- 
body we make a raid into someone’s else territory. We 
think our competitor is about the meanest man alive. We 
think he did it maliciously, when perhaps his action was 
but a link in the endless chain of competition and prompted 
only by an apparent necessity. We must remove the cause, 
and the better method would be to go to him direct and 
lay the facts before him. If he is a member of this associa- 
tion, ten to one you can arrange the matter to your mutual 
satisfaction. If he is not a member, then you have a good 
field before you for missionary work and ought to be able 
to convince him that the interests of all can best be served 
in some other way. Get him into this association and 
demonstrate to him the advantages open for his acceptance. 
My experience, or rather my observation, is that our com- 
petitors in such cases are not long horned monsters with 
fiery eyes and forked tongues, but just as much men as we 
are, and just as susceptible to argument and education. 


Painting a Word Picture. 


I wish I could paint a word picture of conditions as I 
imagine they will be when the work of this association is 
realized. Consumers all are paying prices proportionately 
equal and commensurate with the kind, quality and quan 
tity of their requirements, and are contented because they 
know they are all on the same basis. Dealers are aiming 
more and more to cheapen cost of handling by giving special 
attention to details connected with the conduct of their 
business, giving more care to prompt deliveries and the 
peculiar requirements of their trade. Stocks wou be reg- 
ulated to meet demand; we would trade more With each 
other, thereby relieving the necessity of so much duplication 
of stocks, and orders at iess than cost would be refused. 
The lumber dealer could go to chureh on Sunday and not 
be ashamed to look the president of bis bank in the face. 
He would be able to realize a legitimate profit on his in- 
vestment and enjoy the full fruition of his labors, 

Then, and not until then, can the Lumbermen’s Associa 
tion of Chicago look back and, reviewing its work, ex- 
claim, “Well done.” 

Let us all resolve to see our duty clearly, and, seeing it, 
perform it with an aim and object single to the establish- 
ment of organization and reciprocity. 


The meeting then adjourned. 


Those in Attendance. 


Andrae, H. Y¥.; Andrae Lumber Co. 

Anderson, B. L.; J. Gillespie Lumber Co. 

Allen, Edmund A.; Edmund A, Allen. 

Attley, Geo. E.; J. M. Attley & Co, 

Baker, F. M.; Hardwood Mills Lumber Co 
Balthis, Wm.; Messinger Hardwood Lumber Co. 
Bedford, Geo. L.; Great Southern Lumber Co., Bogalusa, La 
Bennett, S. C.; Hardwood Mills Lumber Co. 
Berry, J. H.; E. A. Thornton Lumber Co, 
Boles, Wrederic T.; Lord & Bushnell Co. 

Botts, M. E.; Pioneer Lumber Co. 

Bowen, Wiilis D.; Marsh & Bingham Co. 

Boyle, Clarence; D. K. Jeffris & Co. 

Braun, J. A.; W. O. King & Co, 

Brewer, F. A,; F. A. Brewer & Co. 

Brown, Frederick I.; Crandall & Brown. 
Bulgrin, G. H.; Quixley & Bulgrin Lumber Co. 
Burgess, Geo. D.; Russe & Burgess, Inc., Memphis, Tenn 
Burns, W. M.; Marsh & Truman Lumber Co 
Canse, James; Oregon Lumber Co., Ogden, Utah 
Christiansen, C. M.; Christiansen Lumber Co. 
Claney, H. P.; Thornton-Claney Lumber Co, 
Claney, John; Thornton-Claney Lumber Co. 
Collins, C. C.; Barr & Collins,; Barr & Collins, Oak Park, Il. 
Cook, E. KE. C. Cook & Co 

Crane, 0. F.; W. B. Crane & Co 

Cross, ©. Cc. L. Cross & Co, 

Dalvey, E. : H. Dalbey Lumber Co 
Darlington, ; American Lumberman, 
DeVries, 5. J.; S. J. DeVries & Co. 

Dial, Morris R.; Pike-Dial Lumber Co 

Dodge, BE. F.; E. F. Dodge 

Dodd, iz. H.; Sterling Lumber & Supply Co. 
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Hager, W. A.; W. A. Eager. 

Elsemore, M, L.; Ozan Lumber Co. 

Fink, J. J.; Fink-Heidler Co. 

Fisher, Harry M.; 1. Lurya Lumber Co. 

Fletcher, P. S.; D. 8. Pate Lumber Co. 

Flinn, C. B.; Metropolitan Lumber Co. 

Foster, H. R.; H. R. Foster. 

Fox, D. B. Jashville, Tenn. 

—, E. 8.; Chicago & Riverdale Lumber Co., Riverdale, 

Gardner, W. H.; W. H. & G. A. Gardner. 

Gibson, H, H. 

Gillis, A, D.; Gillis & Co. 

Gillespie, Kobert H.; John Gillespie Lumber Co. 

Gregertsen, M.; Great Southern Lumber Co., Bogalusa, La. 

Griffith, Geo. D.; Geo. D. Griffith & Co. 

Hanbury, H. N.; Lumbermen's Association of Chicago 

Hand, N. T.; N. T. Hand & Co. 

Henry, A. A.; Lord & Bushnell Co. 

Hettler, H. H.; Herman H. Hettler Lumber Co, 

Hooper, E. E.; Secretary, Lumbermen's Association of 
Chicago. 

Hubbard, C. C.; Geo. D. Griffith & Co. 

Hurd, J. 8.; John 8S. Hurd. 

Hurter, Louis P.; Wheelock Lumber & Mfg. Co. 

Johnson, F, L. jr.; Smith & Johnson. 

Joseph, Morris; I. Lurya Lumber Co. 

Kehoe, H. B.; Gillis & Co. 

Kilgour, H. B.; Lord & Bushnell Co. 

Kimball, W. D.; Kimball-Sullivan Lumber Co. 

Klann, E. H.; E. H. Klann 

Knox, George T.; George T. Knox. 

LaBlane, T. G. 

Lane, J. L.; J. L. Lane & Co. 

Lau, John; Blue Island Lumber Co., Blue Island, Il. 

Lurya, 1.; I. Lurya Lumber Co. 

MacLeod, Murdock; Oconto Company, 

Maisey, Robert; Maisey & Dion. 

Malley, T. O.; Leavitt Lumber Co 

Marsh, C. ¢ Cc. G. Marsh & Co. 

Mashek, V Pilsen Lumber Co. * 

McCauley, Vv John Schroeder Lumber Co. 

McDonnell, C. 8. i. ». McDonnell & Sons. 

McDonnell, M. W.; M. W. McDonnell & Sona 

MeDonnell, jr., M. W.; M. W. McDonnell & Sona. 

McDonnell, John; John McDonnell. 

McMullen, F. B.; Fullerton-Powell Hardwood Lumber Co. 

Mickle, Geo. T.; Geo. T. Mickle Lumber Co. 

Miller, George A.; Kemler Lumber Co. 

Mingea, J. F.; Faust Bros. Lumber Co 

Moore, Tom A.; T. A. Moore Lumber Co. 

Nelson, E. §8.; Park Richmond & Co. 

Nourse, J. -;_J. A. Nourse & Co 

Osgood, Geo. B.; Lamb-Fish Lumber Co, 

Ostrander, BE. H.; D. K. Jeffris & Co. 

Page, Harlan E.; Harlan E. Page, 

Pike, F, J.; Pike-Dial Lumber Co. 

Pope, G. J.; D, 8S. Pate Lumber Co. 

Pratt, G. C.; G. C. Pratt Lumber & Tile Co. 

Pullen, H. F.; The Alexander Lumber Co 

Ratcliff, A, V.; Paepcke-Leicht Lumber Co 

Richardson, B, F.; The Leavitt Lumber Co. 

Richmond, Park; Park Richmond & Co, 

Robbins, .. R.; C. A. Paltzer Lumber Co. 

Rohe, C. W.; Rohe Lumber Co., Blue Island, IIL 

— L. EK.; Chicago & Riverdale Lumber Co., Riverdale, 
l 

























Ruth, A. H.; G. W. Jones Lumber Co 

Schmechel, Paul L.; Paul L. Schmechel 

Schoop, Edw. W.; Street-Chatfleld Lumber Co. 
Serrell, W. L.; W. L. Serrell. 

Silverman, H.; The Kemler Lumber Co. 

Smith, C, E.; Smith & Johnson. 

Smith, Fred D.; Fred D. Smith: 

Spry, Wm. T.; Marsh & Bingham Co, 

Stokely, O. F.; O. F. Stokely Lumber Co 

Stone, P. R.; Frank B. Stone 

Street, C. A.; Street-Chattlield Lumber Co, 

Stumpf, A. J.; Konzen, Stumpf & Schafer Lumber Co. 
Sullivan, Robert D.; Kimball-Sullivan Lumber Co 
Templeton, Frank H.; Texas-Wisconsin Lumber Co. 
Thamer, George R.; Empire Lumber Co 
Thornton, BE. A.; E. Thornton Lumber Co 
Trainer, J. S.; Trainer Bros, Lumber Co, 

Truman, M, G.; Marsh & Truman Lumber Co 
Ulrich, J. C.; Chieago Car Lumber Co 

Von Platen, G.; G. Von Platen, Boyne City, Mich 
Watkins, U. T.; Joyce Watkins Co 

Welch, H. D.; Chicago Lumber & Coal Co 
Wentworth, 0. C.; Berwyn Lumber & Coal Co., Berwyn, Ill 
Westcott, Charles; Hayden-Westcott Lumber Co, 
White, V. A.; J. M. Attley & Co 

Whitney, Geo. M.; Marsh & Bingham Co, 








ST. LOUISANS IN VIGOROUS DEFENSE OF THE TRADE. 


At the meeting of the Lumbermen’s Club of St. 
Louis, held Tuesday evening, October 10, a motion 
was passed empowering the board of directors to take 
immediate action at its next meeting on the prepara 
tion of some adequate line of defense to the assaults 
being made on the various branches of the lumber 
industry by federal and state officials, as well as by 
the metropolitan press of the country generally. 

In accordance with this motion President George 
R. Hogg, of the club, sent out the following invitation, 
not only to the board of directors but to many lead- 
ing members of the trade: 

As a result of action taken by the Lumbermen’s Club 
Tuesday evening, October 10, you are invited to meet the 
board of directors in the clubrooms Tuesday, October 17, 
at 2 p. m., to consider ways and means to combat the per 
sistent and pestiferous prosecution of the lumbermen of the 
state, instigated to further the ends of ambitious = 
Because of the attitude of the press, public opinion has us 
roped, thrown and branded as criminals, and while it is a 
foregone conclusion the ouster proceedings now under way 
will fall flat the impression will prevail that justice has mis- 
carried or that there has been a “whitewash” unless some 
thing is done by the lumbermen to prevent it. Meanwhile 
our business and reputation bear the brunt. 

It is not improbable that the Southwestern Lumber Deal 
ers’ Association will permit an announcement at the pro 
posed meeting pledging its moral and financial support. This 
matter carries enough weight to warrant your presence, and 
I earnestly request you to attend the meeting. 

A stenographic record of the proceedings will be taken. 
State in your reply what you think of the advisability of 
having representatives of the local press present. 


In response to this call all the members of the 
board of directors who could attended, together with 
some of the specially invited. Absence from the city 
prevented some of the most enthusiastic from being 
present, but they expressed their hearty sympathy 
with the movement in most forcible replies to the 
invitation. 


THE MEETING. 


President Hogg called the meeting to order at 2 
p. m. last Tuesday in the rooms of the Lumbermen’s 
Club, in the Wright building. In a brief but com- 
prehensive short address Mr. Hogg outlined the pur- 
pose of the meeting, the ends which it had in view 
and asked the coéperation and support to which it 
was justly entitled from every man in the lumber 
trade. 

Short addresses were made by Roland F. Krebs, 


president of the Lumbermen’s Exchange; EK. C. Robin 
son, Thomas EK. Powe, James KE. Gatewood and W. E. 
Barns, reviewing in all its phases the character of 
the persecution to which the lumber trade had been 
subjected the last two or three years, and pointing 
out the damaging effects it had upon all branches ot 
the business in every part of the country. The in 
dictments found against the various secretaries were 
scored, and the manner in which these officers of 
associations were kept on the rack, awaiting trial, 
with all attendant subjection to public and private 
criticism, was denounced in strong terms. The ouster 
proceedings in Missouri, with all their attendant hard 
ships on the trade and their resulting public obliquy, 
were held up as a striking example of the unwise, 
foolish and utterly absurd manner in which a legiti 
mate industry was being tortured beyond the limits 
of patience by designing politicians whose only pur 
pose was the furtherance of their own interests by 
the clouding of publie issues and the misleading of 
the public mind for their own personal aggrandise 
ment. 

After a thorough discussion of the whole subject 
from every point of view the following preamble and 
resolutions were presented and unanimously indorsed 
by the board of directors: 


Resolutions Adopted. 


During the last four years or more the business interests 
of this country have been subjected to extraordinary har 
assment in connection with widely extended efforts to en- 
force federal and state antitrust laws, with the result of 
impairing trade activities and preventing a return of pros- 
perity, to the great detriment of investors, employers and 
wage-earners alike; and 

WHEREAS, The nation-wide hardship so worked is not the 
penalty business should pay, necessarily or of right, because 
of law enforcement against oppressive trusts and other com- 
binations in unreasonable restraint of trade, but, on the con- 
trary, we believe, and here aver, that the evil consequences 
to commerce and industry which have attended the anti- 
monopoly prosecutions are directly chargeable to the per- 
version of what should have been an orderly, dignified and 
well directed legal warfare to the most unworthy purposes 
and personal ends; that lawyer-politicians with a cureless 
itch for continuing in office and with friendly working ar- 
rangements with sensational newspapers, have largely sup- 
planted the intelligent and conscientious prosecutor before 
court and commigsion—with the lamentable results just in- 
dicated ; and 

WuereEas, In this antibusiness crusade the lumber indus- 
try, especially in the four years that have elapsed since the 
adoption by the United States Senate of the Pettigrew 


resolution, has been more persistently and relentlessly 
attacked by state and federal prosecutors, and likewise in 
the public prints and on the rostrum, ihan any other of 
the country’s great activities, and that, too, without sub- 
stantial warrant in cither fact or appearance, -for these 
reasons, among others: 
Flat Denial of Illegal Combinations. 

1—There is not and never has been, we assert from our 
knowledge of the lumber business in all its branches and 
ramifications, and upon our word of honor as gentlemen, 
such a thing as monopoly, control of prices, production, or 
of the supply of raw material for manufacture, in the lum- 
ber trade. 

2-—Nor is there any probability of a combination of inter- 
ests being effected on a scale and to an extent to threaten 
such control. Nothing, Indeed, seems farther away in the 
face of the inhibiting physical facts that there are 48,000 
saw mills in the United States, widely scattered over the 
country and cutting we | different kinds of woods; some 
23,000 woodworking establishments; 8,000 wholesale lumber 
dealers; approximately 40,000 retail lumber merchants, and 
timber not held by lumbermen, and beyond the reach of con- 
solidation by private enterprise, as follows: 190,000,000 
acres in the national forests, or an area very considerably 
larger than that of the German empire or of that of our 
own great state of Texas, and containing one-sixth of the 
country’s entire stand as estimated in board feet, to say 
nothing of the vast Alaskan forests, together with the 
public timber lands of Vorto Rico, Hawaii and the Philip- 
pine islands, railroad timber possessions of great area in 
the aggregate, state holdings and farmers’ wood lots. 


Antitrust Law’s Enforcement Favored. 
8—Furthermore, after an exhaustive investigation of the 
lumber industry by the Bureau of Commerce and Labor, 
acting under the Pettigrew resolution and covering a period 
of some two years, no lumber trust nor even the small rem- 
nant of one was discovered; therefore be it 

Resolved, By the Lumbermen's Club of St. Louis, That 
while we emphatically favor the full enforcement of the anti- 
trust statutes, without fear or favor upon the part of prose- 
cuting officers, we as positively disapprove and condemn per- 
sistence in unwarranted and hopeless prosecutions, or the 
institution of new socalled antitrust proceedings merely 
because they may be helpful to office seeking or to party, for 
the reason that such a course is unjust to the defendants, 
involving them in heavy expense and holding them up to 
their fellow citizens as outlaws; it also tends to ‘disturb 
and alarm business enterprise, and in addition wastes public 
revenue and contributes to the burdens of taxation. 

The government's investigations of the lumber trade and 
the suits which it hag instituted in quest of a mythical trust 
have already cost the taxpayers of the United States, it is 
estimated, the sum of $2,000,000, and the outlay for like 
suits directed by state authorities against the lumber inter- 
ests has by this time probably equaled the sum of $500,000. 

Wherefore, we more particularly desire to express our 
displeasure in this connection that the ouster proceedings 
instituted more than three years ago by a former attorney 
general of this state against a large number of Missour! 
lumber corporations have been revived within the last sur 
mer, for the reason that sald proceedings bear no relation 
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in thelr purpose to any actual condition of the lumber trade 
in Missouri, now or heretofore; and, besides, they have had 
the effect of causing the removal of a number of large 
companies to other commonwealths, to avoid unnecessar 
and irritating barrying, at a loss of many millions of dol- 
lars annuaily to the business of St. Louis and of the state 
at large. 


Disapprove Suits Filed. 


We also strongly disapprove of the various suits filed 
in circuit courts of the United States against the organized 
retail lumber interests of the West, North and East, on the 
presumption and under the general charge that they con- 
stitute a “trust of power.” Said organized interests, in- 
cluding the full memberships of all the associations every- 
where in the country in which they are represented, have 
hardly more than one-fourth of all the retail lumber mer- 
chants in the United States, notwithstanding the smallness 
of the annual dues, which range from about $5 to $7. 

The proceedings against these associations, moreover, 
strike directly at practices and rules of ethical conduct 
sanctioned by immemorial usage in every civilized country 
in the world and observed by the retail trade and heartily 
approved by the overwhelming majority of wholesalers in 
the distribution of the products of every industry of which 
we have knowledge. The principle upon which these alleged 
offending rules, or “code of ethics,” rests is that the whole- 
saler hus po moral right to sell a retailer a stock of goods 
and then sell to the retailer's customers direct, and that it 
is not an Infraction of any law to decently acquire and dis- 
seminate information touching those who try to sell, at one 
and the same time, to the retailer and his customers, for any 
sensible administration of the law applying to mercantile 
pursuits must have regard to long established trade customs 
and usages. 

To overturn the present organized system of distribution 
at the retail end, as apparently contemplated by those suits 


against retail lumbermen’s associations, would be to play 
directly into the hands of the big mail order houses at Chi- 
cago and elsewhere and bring about, unavoidably, business 
chaos. : 

In view of the facts and conditions as above set forth, 
be it ; : 

Resolved, By the Lumbermen's Club of St. Louis, That 
we earnestly urge upon all business men’s associations 
throughout the United States the importance, not to say 
necessity, of taking up for immediate consideration and 
action the question of how to rescue trade and industry from 
ruinous persecution by prosecutors, politicians and agitators 
generally. 

Upon the unanimous indorsement of the above reso- 
lutions, it was suggested that copies thereof be sent 
to the lumber press of the country, as well as to the 
government officials at Washington, the state officials 
at Jefferson City, the secretaries of the various lum- 
ber associations, and the country press generally. 

A letter sent to KE. C. Robinson by Harry A. 
Gorsuch, secretary of the Southwestern Lumbermen’s 
Association, was then read in which Mr, Gorsuch 
pledged his loyal support to the club in every manner 
possible through the association, reviewed the condi 
tions in the lumber business throughout southwestern 
territory, and showed the small margin of profit upon 
which the business was being done. 

James EK. Gatewood, who drafted the preamble and 
resolutions adopted, stated that in his humble opinion 
the present fight on the lumber industry, by reason 


of the fact that it had been found not to be violating 
the law, had degenerated into a species of persecu- 
tion, with a view to working the voters of the country 
for the benefit of the politicians. Thomas E. Powe 
and KE, C, Robison spoke in a similar strain. 


Educational Propaganda Should Be Started. 


C. J. Harris, of the C. J. Harris Lumber Company, 
speaking for the retail branch of the business, ex- 
pressed the opinion that an educational propaganda 
ought to be started to offset the effects of this unwise 
agitation; he believed that a bureau ought to be 
established whose purpose it should be to furnish 
news to the country papers, this news to be supplied 
by the lumber press, and turned over to the retailers, 
who in turn would secure its publication in the col- 
umns of their local papers, thus to a certain extent 
offsetting the misleading influence of the metropolitan 
press. 

The Lumbermen’s Club, through its board of direct- 
ors, and its general body, has entered on a vigorous 
campaign of refutation of the slanders hurled at the 
Jumber industry here and elsewhere, and this is but 
the beginning of the work it has outlined for the 
next few months, or until the public mind becomes 
somewhat disabused of the false ideas with which it 
has been loaded the last two years. 





THE FOREST SERVICE AND THE PROBLEM OF WASTE. 


Erroneous Basis of Wood Values. 

Every owner of timber is intimately and directly con- 
cerned in the price his property will bring if placed in 
the market. Its marketable value is governed by a 
popular conception of its intrinsic worth and the wide 
range of timber values is due largely to the custom of 
mensuring the utility of one wood by that of another. 

By the people of the North American continent tim- 
ber has been regarded almost entirely as a structural 
material. The greatest exception to this rule is the 
value of certain kinds of wood for the manufacture of 
pulp. The other principal use of wood is for fuel. 

As a structural material the price and _ fitness of 
any wood for any purpose is ascertained by a compari 
son of its value for that purpose with the results se- 
cured from the use of some other wood, Current meth 
ods are not definite. No authority exists for declaring 
thet a certain kind of timber, or a number of different 
kinds of timber, should be rated at 100 percent for 
siding or outside finish and others at a proportion of 
this worth for similar purposes. In facet, a very con 
siderable part of the currently accepted knowledge of 
woods and their values is derived from about the same 
sources as is the folklore of nations. Theories regard- 
ing their use and value are handed down from one 
generation to another and accepted practically without 
question by the recipient and usage is made to conform 
to theory. 

No wonder the user of wood has a confused and in 
definite idea of the purposes for which any particular 
kind of lumber may be employed to the best advantage. 

The foregoing statements of existing uncertainties 
and discriminations are based on many years’ experi- 
ence in handling questions relating to the lumber trade. 
Perhaps, more specifically, they are based upon the re 
sults of a quest for information at the Forest Products 
Laboratory at Madison, Wis., and visits with the lum- 
bermen and paper manufacturers of various sections of 
that state. 

What Is Wood Good For? 

The Forest Service is endeavoring to solve this prob- 
lem. Purposes for which wood is used and those for 
Which it might be used are two separate and distinct 
questions, If it shall be regarded solely as a structural 
material, as a raw material from which pulp may be 
manufactured or as fuel, then no necessity exists for 
an elaborate or thorough investigation. If it be re- 
garded as the possible storehouse in which nature has 
placed properties to be molded and shaped for subse- 
quent profitable use and employment by the people of 
this and other countries, then the vista broadens and 
the question of timber physics becomes of primary im- 
portance to every timber owner. 

To begin with, every piece of wood differs in some 
particular from every other piece of wood of the same 
size and kind. It is impossible to produce two pieces 
of timber which do not show visible variations in growth, 
color or texture. When a comparison is made between 
different kinds of wood, if the test be limited to one 
piece of each kind, the result may be to the disad- 
vantage of the wood actually possessing superior merit 
for structural purposes, for durability, toughness or 
length of fiber ete. This variation, due to the peculiar- 
ity or variation in growth, is overcome by the scientist, 
who makes a large number of tests and draws his con- 
clusion from the average of such tests. 

Those who have attempted to delve into wood physics 
have heen handieapped by lack of primary information. 
When the Forest Service inaugurated this line of re- 
search the actual work was performed at the laboratories 
of various universities throughout the United States. 
At first attention was devoted largely to determining 
the relative structural value of different kinds of timber. 
Tests were made to show toughness, breaking strength, 
endwide crushing strength, density ete. 

Putting all this work together under one manage- 
ment and enlarging its scope, the Service is in a fair 
way to arrive at some solution of the problems it is 
called upon to handle. 


Scope of the Work at Madison. 


McGarvey Cline, director of the Forest Products Lab- 
oratory at Madison, Wis., and his corps of able as- 


sistants have been supplied with average specimens of 
the principal commercial timbers of the United States. 
The characteristics of these woods are being slowly 
ascertained. Tlundreds of tests have been made to de- 
termine the breaking strength of various woods. The 
knowledge secured from these tests is applied direetly 
to pieces of wood similar to those from which the first 
information was secured. 

For example, a 2-inckh square four feet long may 
show a breaking strength of 2,000 pounds. In making 
application of this knowledge, a dead weight is at 
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tached to a number of pieces of similar size and quality 
and the deflection caused by the dead weight is recorded 
by an instrument. The greatest deflection is many 
times as great as the smallest. Irom this experiment, 
however, the investigators should be able to compile a 
stutement showing the load which may be safely ap- 
plied to timbers of various sizes, the actual load nat 
urally to be determined by the length of the span. 

Another work which the Forest Service has taken up 
and whieh is of exceptional interest is the effect of 
fungi on wood, Different varieties of fungi are prop- 
agated and applied to small sections of timber com- 
monly used for similar purposes or susceptible of such 
use. The piece becomes infected and the general work 
of destruction which the fungi exerts is closely and ac- 
curately ascertained. 'The woods are subjected to the 
ravages of different varieties of fungi. Tests are being 
made to show resistance of wood chemically treated to 
the ravages of fungi and to develop other information 
on this subject. 

Experiments in removing moisture from wood are 
being made which should lead up to a valuable knowl- 
edge of the best method of kiln drying sawmill products. 

The fiber value of wood is being ascertained as fast 
as the combined efforts of the general laboratory at 
Madison, supplemented by the experimental work beipg 
earried on at Wausau, render possible. Director Cline 
states that longleaf pine has the longest and also one 
of the toughest fibers of any wood in the United States. 
All of the commercial timbers of the United States 
are being tested for size, quality and color of fiber, 
with a view to enable the Service to answer a few of 
the seores of questions propounded. 


The Timber Owner’s Interest. 

Lumber manufacturers are credited with owning the 
bulk of the timber of the United States which is_ pri- 
vately held. In view of this fact, a statement recently 
made by Director Cline is of exceptional interest and 
should serve to awaken some concern in the minds of 
the owners of these vast properties. In discussing the 
work carried on by the Forest Products Laboratory and 


the interest being manifested in it, Director Cline said: 

““We receive frequent communications and visits from 
paper manufacturers and other users of wood in all of 
the varicd forms in which it is employed. A visit from 
a lumberman, however, is the exception, and the lum- 
bermen, I believe, own the major part of the timber 
supply of the United States. 

‘“We are doing a great deal of preliminary work. 
Some of the tests we are making yecessarily will cover 
a period of years. In some cases it is not advisable 
to issue even a progress report. We are endeavoring 
to lay the foundation and to lay a firm one. I do 
not mean to criticise the lumbermen, but it does seem 
to me, in view of the magnitude of their interest, that 
they should recognize in some way the work we are 
doing and assist us in solving the problems by which 
they are confronted.’’ 

The Lumber Question. 

About two years ago the AMERICAN LUMBERMAN stated 
that a change in metheds of operating would be forced 
by changed conditions; that the day when a mill could 
manufacture sawed products and market its product 
on a profitable basis was slowly but surely passing into 
history. It was urged that increased attention be given 
to the possibilities of wood utilization and that an 
effort be made to open up new demands for products 
of wood. 

Nature takes its own time in building a tree. It 
stores up in every tree it builds manifold properties, 
turpentine, resin, gum, lime, acid, sugar and many ele 
ments which have not yet been classified and for which 
no use has been devised. The principal ingredients of 
wood are well known. They are in some measure being 
handled on a commercial basis. Wood, however, never 
will be resolved into its component elements merely for 
the satisfaction of scientific accomplishment. If the 
manufacture of yellow pine, for example, be enlarged 
so as to include the products of turpentine, resin, ethyl] 
alcohol, pulp and other commodities which now are se 
cured in an entirely different manner, the change in 
methods will be inaugurated because the profitableness 
of such change has been demonstrated. 

What Has Been Done? 

Timber of merchantable size and quality is now being 
used in the manufacture of lumber and kindred prod- 
ucts, as the material from which fiber board is made 
on a meager scale and by wood distillation plants. Ef- 
forts are being made to show that it is profitable to 
manufacture pulp from refuse material, to extract the 
saccharine matter from wood and convert it into aleo- 
hol and to use pine refuse in the manufacture of tur- 
pentine and resin. In fact, a live interest is being 
shown in current endeavor on the part of many people 
to prove that wood is valuable not alone because it 
ean be used in its natural form, but because it pos 
sesses useful ingredients. 

Extent of the Waste. 


Lumbermen of today do not smile when mention is 
made of the waste incident to the operation of a saw 
mill. They are keenly aware of the immense quantity 
of material which is sent to the burner, or, if the 
mill be fortunately located, sold for firewood. 

It is reasonable to assume that the waste at a white 
pine mill manufacturing lath, a large part of whose 
product is suitable only for the manufacture of pack 
ing boxes, would be on a minimum basis. One of the 
larger white pine mills of Wisconsin cut 44,000,000 feet 
of lumber in 1910 and during the same year produced 
17.384 cords of refuse, which was sold for firewood. 
This was on a basis of 40 percent of a cord of firewood 
to each thousand feet of lumber produced. <A cord of 
wood contains roughly about 76 eubie feet of solid 
material. A thousand feet of lumber is equivalent to 
83 1-3 eubie feet of solid material. 

Forty percent of a cord of wood would be approxi- 
mately 30.4 cubie feet of solid material and this added 
to the cubical contents of a thousand feet of lumber 
would make 113.7 eubie feet of raw material, of which 
only 73.3 percent is of sufficiently high quality to be 
sold in the form of lumber. 

These deductions are made from the results of op- 
eration at a mill where the waste is on a minimum 
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basis. They do not include waste in the woods, sawdust 
or planing mill refuse. 

If it be rensonable to apply the percentage of waste 
of lumber prouuct shown at the Wisconsin mill to the 
entire lumber cut of the United States the result is 
little short appalling. The total lumber cut in 
1909 was 44,509,;61,000 feet. If each thousand feet 
of lumber produced yielded two-fifths of a cord of 
wood, the mill waste in 1909 aggregated 17,803,904 cords. 

If a reduction of 40 percent be made to cover the 
quantity of bark and unsound wood in slabs and slash 
ings there would be lett 10,682,943 cords of live wood, 
which should be more valuable to the manufacturer of 
difierent wood products than for fuel. 


Uses for Wood Waste. 


The bulk of the sawmill waste not now being sent to 
the burnei sold for fuel. In a few instances the 
waste is used hy the wood distillation plants. Certain 
kinds of waste material ete.—are sent 
to the pulp mills. Kfforts are now being made to utilize 
pine waste, including sawdust, in the manufacture of 
ethyl alcohol, but progress is slow. 

very commercial wood in the United States is sus 
ceptible of bemg made into pulp, the value of which 
depends upon the and of reduction 
employea. 

‘Lhe sawmill owners of the United States are burning 
their 


ot 


is 


hemlock, spruce 


color process 


wood waste in specially constructed apparatus 

installed at great cost for that purpose, or are selling 
it 1or fuel at a net profit of possibly $1 a cord, 

At the s»me time the United States is importing 


annually wood pulp to the value of $13,980,357, pulp 
valued at $5,565,273 and print paper $2,507,670. 
The total value of imports of paper, and products from 
which paper is made, for the fiscal year ended June 30, 
1911, was $22,053,300. The wood value of the mill 
refuse in 1909 would have been approximately $18,000, 
000. Actual realization from sawmill waste is prob 
lematical. Probably not more than 25 percent of the saw 
mill waste ean be sold as firewood and it is doubtful if 10 
percent of it is now being utilized in the manufacture 


wood 


of pulp or for other purposes. These are estimates, 
‘*ouesses,’? and anyone who does not agree with them 
is privileged to guess for himself. 

It should be borne in mind that sawmill waste is 
valuable for other purposes than pulp for the manu 


facture of either paper or pulpboard. 

Cost of Making Pulp. 
statement made before a select committee of the 
of Representatives on the pulp and paper in 
vestigation an eastern operator said the investment was 
on a basis of $40,000 for each daily ton of capacity. 


House 


The costs of manufacturing paper by the various 
processes follow: 
Per ton. 
Cost of conversion .- 9.99 
Insurance and taxes. ‘% oo 
ee ‘ .... $10.30 
Ground wood. eer es 
Sulphite .... , ‘ , ba . 9.05 
Sulphite screenings........ 14 
Ground wood screenings 02 
Sundry fibers enya ‘ 02 
Waste paper. : ‘ 20 
Cotton waste 11 
Bagging oe 01 
Wrapper stock 06 
Wrappers 6 
Villers waite Guess tad apie Wb Aree anne Sew 87 


WISCONSIN 


Alum 


Bleaching 


Colors 
Sizing 


Grand 
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WHITE PINE SAWMILL 
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16 

16 


$33.58 


The cost of manufacturing a ton of ground wood pulp 


follows: 


Wood, 
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per ton of ground wood $ 9.50 
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Total conversion 4.61 
Direct cost.. 14.11 
Insurance and taxes. 15 
Administration expense 15 
Total . $33.14 
The items entering into the cost of a ton of sulphite 
fiber are: 

Per ton. 

Sulphur “ae , $ 2.81 
Limestone and lime 55 
Wood ..... 17.75 
Stock total 21.12 
Payroll 4.59 
Kelts ee 18 
Wires eer 05 
Screen plates 13 
Belting .... 13 
Lubricants is 06 
Repair materials 1.57 
Repair labor .66 
2. errs 2.382 
turn expense 02 
Miscellaneous expenss 15 
Office expense 02 
Water rents OO 
Conversion 9.908 
Direct cost 31.09 
Taxes and insurance .29 
I. o. b. mill cost $1.38 

It should be pointed out that a considerable element 


of the cost is the value of the pulpwood at the plant, 
These figures are for a concern operating in spruce. 


At the same hearing it was stated that a cord of 
prepared wood will make 2,300 pounds of ground pulp, 


or 1,200 pounds of sulphite, and rough wood will pro 
duce 75 percent as much pulp a cord of prepared 
1,725 pounds of ground pulp and 900 pounds 
of sulphite. It requires, roughly, about 1.43 cords of 
rough wood to make a ton of newspaper. On this basis 
the sound wood waste at the mills would have furnished 
sufficient material to have produced 7,486,716 tons of 
print paper. 

Of course, many varieties of timber are not available 
for the manufacture of print paper by methods 
employed. 

The total import of wood pulp mn 
tons. 
wood 


as 
wood, or 


now 


1909 was 367,650 
There were imported also 907,963 cords of pulp- 
and manufactured paper valued at about $2,000, 
000. The pulpwood consumption in the United States 
in 1909 was 4,001,607 cords, or a little more than half 
of the sound wood waste of the saw mills on the basis 
on which that waste has been computed. 

Remembering that the of producing a No. 6 
hoard is exactly the same as the cost of manufacturing 


cost 


an A select, it must be evident to timber owners and 
lumber manufacturers that some new use should be 
found for the poor end of the log. In considering this 
question the operator should remember that there is 
no cost for stumpage, nor is there cost for logging 
The waste is a natural byproduct resulting from the 
manufacture of lumber. Some disposition must be 


made of 
outlet 


it. Demand for fuel does not afford a sufficient 


for this tremendous product. If destroyed in a 


burner expense of installation and maintenance is 
incurred, 
The situation is somewhat peculiar. Tremendous 


quantities of high grade lumber are exported to wood 
consuming countries of the world, Tremendous quan 
tities of slabs, edgings and other mill waste are burned 
each year and, paradoxical as it may seem, this country 
is buving from other nations the commodities into which 


the mill waste in part might be converted. 
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PRINCIPLES AND PRACTICE OF FEEDING, INCLUDING AVAILABLE STOCK FOOD. 


[By J. B. Baker, President Southern Logging Superintendents’ Association. | 


{The first instalment of this article appeared in the 
AMERICAN LUMBERMAN Logging Department of October 7. 
The third and final instalment will appear in this depart 
ment November 4.] 

BALANCING THE RATION. 

The feeder having acquired an intelligent conception 
of the different nutritive substances contained in food 
stuffs and the part each plays in building up the various 
tissues of the animal body and in producing power and 
energy, also the average amounts of these substances 
and their percentage of digestibility, the next step is to 
be able to supply them in such quantity and proportion 
as will best suit the needs of the animal, whether for 
maintenance, for work of different grades, for the pro 
duction of flesh, fat ete. ‘This is known as ‘‘ balancing 
the ration’’ and the ‘‘ration’’ means the amount or al 
lowance of food to an animal during twenty-four hours. 

For example, it has been ascertained by careful in 
vestigation that a horse or mule, weighing 1,000 pounds 
and doing what is classed as heavy work, requires for its 
sustenance and the performance of such work a daily 
food ration containing the digestible nutrients previously 
mentioned in about the following proportion, and which 
is known as a standard for this class of animal: Dry 
matter, twenty-three pounds; protein, two and three 
tenths pounds; total carbohydrates, fourteen and three 
tenths pounds; nutritive ratio, 1:6.2. 

Although it is not essential to be mathematically exact, 
it is just as necessary in feeding as in any other work to 
have a standard as a guide in order to be able to come 
within reasonable approximation of it. 

The following tabulated matter will serve to illustrate 
how digestible food nutrients may be wasted when a 
ration is not approximately balanced as to materials and 
nutrients, 

As may be seen by referring to table No. |, entitled 
‘*Feeding Standards,’’ the amount of dry matter and 
digestible nutrients required per day by a heavily worked 
horse or mule weighing 1,000 pounds, is as follows: 


Pounds 


Dry matter. 23.0 
ta Se eee , 2.3 
Total carbohydrates ...........eeee0e- . 14.3 
Illustration No. 1. 
CORN 

Total 

Dry earbo 
matter, Protein, hydrates, 

PouNDS pounds pounds pounds 

p> ree eae ea re ae eae 23.8 2.18 21.4 


To be able to approximate the required amount of 
protein from corn alone it would be necessary to feed 
about twenty-eight pounds, which would cause a waste ot 
about seven pounds in earbohydrates over the amount 
needed, 

Illustration No. 2. 
CORN AND TIMOTITY TAY. 


Total 
Dry carbo 

matter, Protein, hydrates, 
POUNDS. pounds pounds pounds 
15 corn .. = 3 ero 1.185 11.46 
36 timothy hay ... j ree 1.008 LGO.ST 
14.67 2.103 28.35 


In order to obtain approximately the required amount 
of protein from fifteen pounds of corn eombined with 
timothy hay, thirty-six pounds of the latter would have 
to be fed. This would give an excess of 21.67 pounds of 
dry matter to be digested by the animal and a waste 
of about fourteen pounds of total carbohydrates. 


Illustration No. 3. 
CORN AND ALFALFA HAY. 


Total 
Dry carbo 

matter, Protein, hydrates, 

POUNDS. pounds. pounds, pounds. 
eT eee Paar’? «+ 18.85 1.185 11.46 
Ree 9.20 1.100 4.23 
22.55 2.285 15.69 


By referring to the standard it| will be noted that 
fifteen pounds of corn and ten pounds of alfalfa hay 
approximate a typical balanced ration, and the total 
amount of feed is-much less for the animals to digest, 
which is a saving on the work of the digestive organs 
an important consideration in hard-worked stock. 


Illustration No. 4. 


OATS. 
Total 
Dry carbo- 
matter, Protein, hydrates, 
POUNDS. pounds. pounds. pounds. 
Te I so Stata dcare a deaeonbanseae 22.25 2.30 14.20 


To obtain the required amount of nutrients from oats 
alone twenty-five pounds would have to be fed. This 
would not only be too expensive but would be an excess 
of grain with a deficiency in roughage for best results. 

Illustration No. 5. 
OATS AND TIMOTHY HAY. 


Total 
Dry carbo- 

matter, Protein, hydrates, 

POUNDS. pounds. pounds. pounds. 
ere ee re te 13.35 1.38 8.52 
SU CEMOtDy BAY 2 ccc ccince co 6 cane 84 13.94 
39.45 2.22 22.46 


It will be seen that thirty pounds of timothy bay 
added to fifteen pounds of oats are needed to give about 
the required amount of protein. This, however, makes 
too much total dry matter by 16.45 pounds and causes 
a waste of about cight pounds of total carbohydrates. 


Illustration No. 6. 
OATS AND ALFALFA HAY. 


Total 
Dry carbo- 
matter, Protein, hydrates, 
POUNDS. pounds. pounds. pounds. 
errr te ‘ ee .. 13.35 1.38 8.52 
alfalfa hay .... coves ee .99 3.81 
21.63 2.37 12.33 


Adding nine pounds of alfalfa hay to fifteen pounds 
of oats gives about the required amount of protein, but 
there is a slight deficiency in both total dry matter and 
total carbohydrates, due to the nitrogenous character of 
the alfalfa. 

INlustration No. 7. 


Total 

Dry carbo- 

matter, Protein, hydrates, 

POUNDS. pounds. pounds. pounds. 
a eee ...13.35 1.38 8.52 
S timothy hay . . 6.96 “22 3.72 
7S ONE BOS hives w tic a cceues 6.44 77 2.96 
26.75 2.37 15.20 


By the addition of eight pounds of timothy hay and 
seven pounds of alfalfa hay to fifteen pounds of oats, 
the typical requirements are approximated with very little 
waste in carbohydrates. The few pounds extra of dry 
matter are not a serious diserepancy. 

{To be concluded. | 





ON TRACK LAYING. 
Mditors AMERICAN LUMBERMAN: One-third of the eost 
of lumbering, and [| believe [| am safe in saying that 
two-thirds of the actual waste, is in the logging depart 





GHKORGH I. RITCHIB, Barham, La. ; 
Logging Superintendent, W. R. Pickering Lumber Company. 


ment, This from the facet that very little attention has 
been paid to the logging department by the management. 
The manager sees and hears daily, in faet hourly the 
trials and tribulations ef the foreman of the saw mill, 
planing mill, yard, kilns, shops ete., but the logging 
department being so remote, the delays, waste, cumber 
some applianees that are used in the weods and the 
awkward system do not come to his notice. Conse- 
quently he does not try to invent or devise ways and 
means to overcome the obstacles, and the logging super- 
intendent hasn’t the time. 

Improvements have been made in the saw mill from 
year to year; from the circular to the band, from the 
narrow band to the wide band, and the double cutting 
band; from the gang to the resaw and the Dixey ete., we 
have had our numerous kinds of improvements. We 
dress lumber four times as fast as we did a few years 
ago, and put on a much finer finish. But with the excep- 
tion of the skidder in the logging department, which 
is a comparatively late thing, there has been but little 
improvement. 

We pick up and lay steel as we did when the first rail 
was laid in this country. It always gets on my nerves 
to see a couple of big negroes get under one tie and 
poke off with it; then they all crowd around the tie car, 
stand and wait for several minutes until their turn comes 
to get another tie. As a rule two-thirds of the time is 
spent bunched up at the tie car. 


Track Laying by Machinery. 


It has always seemed to me that it would be better 
business to do all this work with a machine. Why could 
the track not be full spiked with the joints laid ecompara- 


tively even; not necessarily even but nearly so. Then the 
track could be raised in sections, taking it loose at the 
joints. Thirty feet of track could be picked up at the 
time with the two rails and all the ties spiked to them. 
This could be done with any of the well known log 
loaders. 

Most companies only spike every other tie, but by this 
means every tie would have to be spiked in the first place, 
but that would be the end of it, and the track would 
naturally be much better than where it is one-half spiked. 
Not only that, in picking track up out of the mud where 
it is done by hand good ties are often left and poor ones 
always. With this system a tie would be used until it 
was so rotten that it would fall off the panels while in 
the air. Not only that, but oak ties would last five years 
where now they are cut up by pulling and redriving 
spikes in five months, on a big job where the track is 
moved often. There would be no waste of spikes being 
bent in pulling or lost while laying steel. There would 
not be a tendency to short tie a piece of track in order 
to hurry and get it down. The track could be picked up 
and laid through sloughs kneedeep in water, if necessary, 
where it would be impossible to do it by hand. Pine ties 
would last as long, in fact a good deal longer where 
laid by this. system, than oak ties where laid by the old 
system with negroes. 

The main advantage in laying track with a machine 
would be that one could lay track at night as well as in 
daytime. If engines were scarce, or if it would be an 
advantage, in order to keep out of the way of all the 
other trains which would be operating in the day time, 
one would always have plenty of track laid ahead, as 
there is no doubt in the world that a machine picking 
up thirty feet of track at a time and laying it down 
could do this twice as fast as from twelve to twenty 
negroes could do it; picking up one rail, one tie, one 
spike and one bolt at a time. 


The Way to Do It. 


My idea of the way to handle this would be to use a 
steam loader, for instance, on the back end of a 
4-ear train. The last ear, on which the loader sits con 
stantly, should have Pullman trucks under it, from the 
fact that the loader would never be moved off of it, and 
it would get no relief of its strain. The loader would 
pick up ten panels, swing around and put them on the 
ear behind it. Now in order to get these ten panels 
away from it to the car next to the engine a sled could 
be made of two 60-pound rails bent up at each end, tied 
and braced together, something after the fashion of the 
runners under a rapid loader. This sled loaded with ten 
panels would then be pulled by the engine to the ear 
next to the engine by the use of a %-ineh 150-foot cable, 
the engine uncoupling from the train, of course, in order 
to do this, and so on until every car was loaded. Four 
cars with ten or twelve panels each, making in all eighty 
to ninety rails, could be picked up in two hours easily 
and laid again on the new right of way in the same 
length of time. 

Going around curves a 4'4-ineh ‘‘ Dutehman,’’ or short 
piece of rail would be used. Two holes of the fish plates 
or angle bars would catch one rail, one hole would eatech 
the Dutchman, and one hole would catch the other rail. 
Three Dutchmen are all that would be necessary for 
almost any curve and one or two ordinarily. 


, 


Bolting the Joints. 


By putting in four bolts the joints would be stronger 
than the joints of tracks laid by hand where only two 
bolts are used. If track laid by this system got bad it 
would be the fault of the men who laid it and not the 
fault of the system. If they failed to put in Dutchmen, 
but left a 4%-inch space for them, this would make 
elbows in place of gradual curves, weak joints instead 
of strong ones, and wrecks where there should be none. 
If they got in the habit of putting two bolts in a joint, 
the way they do when they lay track by hand, instead 
of putting im four they would of course weaken their 
joints, which would make bad track. 

With a track machine only six men would be necessary 
against sixteen men where the track is laid by hand. 
With the hand gang we have sixteen laborers as a rule. 
Then we have a foreman, engineer and fireman and some 
times a brakeman or conductor, but on the track machine 
we would have four men to swing the panels in place, two 
wrenchers, an engineer and fireman and the foreman 
would be the machine operator. 

The above is merely a suggestion of what might be 
done with a track machine. 

GrorGE I. RitcHiz, BARHAM, LA.; 
Logging Superintendent, W. R. Pickering Lumber Com 
pany. 
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The United States consul at Tientsin, China, reports 
that his office continues to receive letters with United 
States 2-cent stamps affixed, on which he must pay 6 
cents when they are delivered. He mentioned this fact 
because many American concerns appear to pay no at 
tention whatever to affixing the proper amount of postage 
on foreign letters. A somewhat general canvass of lead 
ing Tientsin import firms disclosed the fact that the 
receipt of underpaid letters from the United States is 
so common that firms generally refuse them unless the 
envelope shows the address of a concern with which they 
are in communication. 








Oo 


ou 
id) 


le) 
th 
in 
he 
in 
ul 
fo 
be 


or 
he 


eo <4 QO Ree = 


Ss 


~ *& @ Meee or ee 





he 
he 
ye 


‘is 
e, 
ld 
d. 


re 


ld 


rt 


ury 
ile. 


ine 
wo 
ian 


be 


ym 


rts 
ted 


act 
at 
ige 
the 
is 
the 
hey 





OcTOBER 21, 1911. 


AMERICAN LUMBERMAN 


53 





SHALL IT DIE? 


Epistolary Comments by Representative 
Members of Hoo-Hoo. 


‘‘An Entirely New Organization.’’ 

Cuicaco, Oct. 19.—Editors AMERICAN LUMBERMAN: Yes, 
“Long Live Hoo-Hoo,” but upon right lines. ‘Them’s my 
sentiments, O Lord!” as the fellow said upon retiring each 
night, referring to the Lord’s prayer he had pasted at the 
head of his bed, and this is the expression of everyone of 
the old members of this much appreciated order, and most 
earnestly indorsed by all the former members who have, 
within the last year or two, resigned or dropped from the 
rolls of Hoo-Hoo on account of the condition which they 
all lament. It has apparently lapsed. 

if you will refer to the present list of membership and 
note the great number who have withdrawn within the last 
year or two and ask yourself why they have resigned and 
note the small number who have attended the annual meet- 
ings for the last few years, you can not help commenting 
upon the lack of necessary interest displayed to maintain 
this order on the lines as originally contemplated by the 
first thousand enthusiastic members who, at that time, were 
all lumbermen. For instance, the annual of 93, when our 
membership was only a little over 400, showed over 200 
present, 

As near as I can get to the facts about 3,200 have dropped 
out within the last year and the number is increasing rap- 
idly. ‘There are fewer members today than six or seven 
years ago. 

Practically all of the lumber trade journals who have 
lent so much of their valuable time, energy and money to 
the building of the order are leaving it. ‘There is some 
important reason for this, and in the annual meeting just 
held on the Lakes an effort was mude by those who are 
interested in the perpetuity of Hoo-Hoo to rehabilitate it 
upon its original lines and make Chicago its permanent home 
for the reason that this city is most centrally located and 
best adapted, being accessible to all members at all times. 

From my personal judgment I can see nothing that can be 
done to perpetuate Hoo-Hoo as it is as present. The order 
will die a natural death unless an entirely new organization 
is framed upon the original lines of the order, of which 
our late lamented J. E. Defebaugh was such an exponent for 
the “long life and happiness’ of the order, on a cleancut, 
good fellowship brotherhood basis. 

I, personally, would like to see the reorganization of an 
order in which so many of us have enjoyed so many happy 
hours, and wish it continued if possible. J. L. LANE. 








‘*The Graceful Thing.’’ 


Cuicago, Oct. 18.—Editors AMERICAN LUMBERMAN: l 
read the article on Hoo-Hoo published in the last issue of 
the AMERICAN LUMBERMAN, and | realize that what you pub- 
lished was to the point and for the good of the order. 

It is most regrettable that there is more discord than 
concord in Hoo-Hoo matters at this time, and 1 want to do 
all I can to bring about harmony. 1 have always taken an 
active part in carrying on the good work of the order of 
Hloo-Hoo and today | am standing under its banner just as 
loyal us ever, and will be so to the end, even if the mem 
bership diminished to one or twg members. 

Many members have resigned Jim Baird, still loving the 
grand old order. They felt that the only way to get rid 
of Jim was to resign from the order. IL have great respect 
for J. Hl. Baird and feel grateful as a member of the order 
for all he has done in thought and work to make the order 
What it is today in number of members and the idea of 
xood fellowship. It seems to me, without prejudice toward 
anyone, that the graceful thing for Mr. Baird to do is to step 
down from office and give some other good and efficient 
member a chance. 

The order must not fail and it can not if the members 
will all be as loyal as I feel 1 am. T. A. Moore. 


‘*Mission to Perform.’’ 


UnBana, ILL, Oct. 17.—Editors AMERICAN LUMBERMAN : 
While | am far from indifferent regarding Hoo-Hoo I can 
not think of anything that might prove an addition to 
your article in the AMERICAN LUMBERMAN. 

You are different from some of the others in that you 
do not act as if you wished to tear down. I believe you 
right for, unless the thing is rotten to the core, why take 
such a radical stand? It does look to me like a remarkably 
poor way to settle personal differences. It might have been 
accomplished otherwise. 

There is no doubt that H[oo-Hoo has done a great deal 
of good and still has a “mission to perform” if we can 
hold it together, DPersonally, the present rumpus is none 
of mine. “Both sides” are my friends or, at least, I hope 
so. But, if you get right down to “hard tacks” the most 
of the present unpleasantness has been caused by some- 
body's fool friend or friends. Put it either way you wish. 
My nature is such—-and I| can get as mad as anyone—that 
I can not see the benefit to be derived from knocking the 
life out of something we really believe to be good in order 
to get even with some fellow who also belongs. 

Things have not gone so far that they can not be righted. 
The whole trouble came from too great an anxiety to grow. 
Give other reasons if you wish, but that is the real one. 
Had Hoo-Hoo stayed with the intentions of the original 
founders it would still be something of which all could be 
prove. Soliciting members and wanting numbers—regard- 
ess of quality—is what has caused the whole thing. Hun 
dreds of men joined Hoo-Hoo simply because they did not 
wish to be considered “short skates” by their friends who 
asked them to join. You know what Hoo-Hoo was intended 
to accomplish, and men who joined expecting some great 
benefit for their little $9.99 did not find it, as they were not 
of those who appreciate the social side. 

Many were disgusted with some of the oldtime sessions 
on the roof and never came back; others quit because there 
was not hell enough. There are men who did not like to 
be bumped around the room by some employee who got his 
first chance to “throw it into the boss” and their initiation 
was their last attendance. Members were solicited to join 
who lived remote from lumber centers, and when they began 
to study their benefits from Hoo-Hoo they could not be 
blamed for not becoming wildly enthusiastic. Others were 
pulled and hauled and mauled and failed to see where they 
got anything for their money, and even if the price was 
nothing to them -—= took a demit without the trouble of 
sending in their resignation. Others thought ‘a whole lot 
of it, saw the good it would do and spent their money to go 
to the annuals only to find that ward politics was also there 
and both sides were to blame; maybe one was a little worse 
than the other. The main cause or, rather, one of them, 
“IT am running the machine myself and don’t want to erase,” 
is sized up by an old negro acquaintance of mine who says, 
“Tluman natar am human natar, no matter what kind of 
clothes de man hab on.” In other words, somebody got 
jealous. That can raise a deuce of a lot of smoke, and 
the rule worked in Hoo-Hoo, as it was not of divine origin. 


It would not displease me at all to see Hoo-Hoo decrease 
in numbers, if we could hold the good ones, and there are a 
whole lot of the good ones that I fuss with when we meet. 
I am unable to express myself on the subject, but the ones 
I would like to hold are the—Oh, darn it—the Hoo-Hoo. 
A Hoo-Hoo—to my mind is a good fellow in all the word 
implies that is good, and if you are that you have the world 
whipped a mile. I want the thing to hold together. I 
would not give one hour’s smoke in company of those who 
were young in years, as well as mind, in the old days of 
Hoo-Hoo, for a three hours’ session of the grandest grand 
opera ever howled, and I like an occasional dose of the 
latter, at that. C. D. ROURKE. 


ASSOCIATION NEWS. 


Notice of Removal of Secretary’s Office 
and Meetings Scheduled. 





COMING CONVENTIONS. 
October 24—Georgia-Florida Saw Mill Association, Incor 
porated, Seminole hotel, Jacksonville, Fla. 


October 26—Quarterly meeting Northern Hemlock & Hard- 
_— Manufacturers’ Association, Hotel Pfister, Milwaukee, 
jis. 


October 26—Semiannual meeting of the North Carolina 
Pine Association, Incorporated, Monticello hotel, Norfolk, 
Va. 

October 28—Indiana conservation congress, Claypool hotel, 
Indianapolis, Ind. 

November 6—Quarterly meeting Western Pine Manufac 
turers’ Association, La Grande, Ore. 

November 7—Annual meeting of the Louisville Hardwood 
Club, Louisville, Ky. 

November 8—Fire protection congress, St. Paul, Minn. 

November 20-22—Mississippi to Atlantic Inland Water 
way Association, Montgomery, Ala. 

December 4-5—Western Forestry & Conservation Associa 
tion, Portland, Ore. 

December 6-8—-National Rivers & Harbors Congress, Wash 
ington, D. C. 

January 24-26—Southwestern Lumbermen’s Association, 
Convention hall, Kansas City, Mo. 

February 15-17—Western Retail Lumbermen's Association, 
Seattle, Wash. 

March 6-7——-National Wholesale Lumber Dealers’ Associa- 
tion, at . 





GEORGIA-FLORIDA SAW MILL ASSOCIATION. 

Ek. C. Harrell, secretary of the Georgia-Florida Saw 
Mill Association, Incorporated, has issued announcement 
of the next meeting of that organization, to be held 
at the Seminole hotel, Jacksonville, Fla., beginning at 
10:30 a. m., October 24. Urgent request is made for the 
attendance of all members, as important and interesting 
questions will be considered. The notice states that 
‘‘time given to this meeting will most certainly produce 
results, ’? 





INDIANA CONSERVATION CONGRESS. 

INDIANAPOLIS, IND., Oct.. 18.—Governor Thomas R. 
Marshall has called an Indiana conservation congress, 
to be held at the Claypool hotel October 28, which is the 
anniversary of the foundation of the Indiana branch 
of the National Conservation Congress. A number of 
prominent speakers are to be present. Among those ex 
pected are Walter Fisher, Secretary of the Interior, and 
Dr. H. W. Wiley, Bureau of Chemistry of the Depart 
ment of Agriculture. 


NORTH CAROLINA PINE ASSOCIATION. 


A call has been issued for the regular semiannual 
meeting of the North Carolina Pine Association, In- 
corporated, to be held at the Monticello hotel, Norfolk, 
Va., Thursday, October 26. The proceedings will 
begin at 11 a. m., and as important matters are 
scheduled for consideration a full attendance of the 
membership is expected. 








GULF COAST ASSOCIATION MOVES. 


The headquarters of the Gulf Coast Lumber Ex 
porters’ Association has been removed from Mobile, 
Ala., to New Orleans, La., where Secretary J. O. 
Elmer is located at 520 Whitney-Central building. It 
is the desire of the association’s officers that members 
make this office their headquarters when in New 
Orleans. They may receive mail, telegrams etc. there, 
and the secretary will render any possible service in 
connection with their business. 

The office of the chief inspector will remain at 616 
City Bank building, Mobile, until further notice. 





PANAMA PACIFIC EXPOSITION. 

The list of lumbermen present at the Taft banquet 
at the Palace hotel, San Francisco, October 13, incident 
to the ground breaking ceremony at Golden Gate park, 
the site of the Panama-Pacifie International Exposition, 
included the following: George X. Wendling, Weed Lum- 
ber Company; 8. O. Johnson, Wendling-Johnson Lumber 
Company; ©. R. Johnson, H. M. Cochran and ©, L. 
White, of the Union Lumber Company; J. R. Hanify, 
J. R. Hanify & Co.; F. B. Hutchins, J. H. Dieckmann, 
Dieckmann Hardwood Company; Charles W. Doe, A. 
W. Foster, of the Northwestern Redwood Company ; 
Charles R. McCormick, Charles R. MeCormick & Co.; 
R. O. Wilson, Eastern Pine Lumber & Box Company; 
H. B. Worden, of the L. E. White Lumber Company, 
and William H. Wood, of the Hart-Wood Lumber Com- 
pany. 

The Bureau of Supplies and Accounts of the United 
States Navy Department, Washington, D. C., will re- 
ceive bids until October 31 on schedule 3,976, Oregon 
pine, sugar pine and white pine; and until November 7, 
on schedule 3,990, white ash, white oak and Oregon pine. 
— for schedules should be made to Bureau 
of Supplies and Accounts. 
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p) Automatic 


Fire Protection 


The cheapest and most practical way of reducing Fire 
Waste, is to install Automatic Sprinklers. The only 
possible objection to that method is the first cost. We 
remove the objection by advancing the cost and taking 
our pay in installments out of the savings. 


PS) 


We now have in operation con- 

tracts amounting to........$ 334,071.91 
On which the insurance savings 

have already amounted to...$ 148,371.60 
The insurance carried upon prop- 

erty covered is............ $4,395,000.00 


These customers have found it profitable, 
and will tell you so. Why not you? 


Geo. H. Holt & Co. 


926 Manhattan Building, 
CHICAGO 
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“O'GARA COAL CO. 


MINE OWNERS AND OPERATORS 









Harrisburg, Ill. 
Springfield, tl. 
Clinton, Ind. 


Linton, Ind. 
Cambridge, Ohio. 
Fairmont. W. Va. 


DOMESTIC AND STEAM 


: 
COAL | 
i 


IMMEDIATE SHIPMENT 


Write us today for prices. 


INDIANAPOLIS CHICAGO minneapotis 
PAAR 00000000000000009004004468 


PROFIT — 
IPOINTER 


Many businesses fail be- 
cause of poor accounts car- 
ried on the books. Avoid 


this loss by using our 


Red Book Service 


which will furnish you with dependable reports 
on the lumber and woodworking trade. Thru 
the services of our 


LAW AND COLLECTION DEPARTMENT. 


You can collect those accounts which fail to 
respond when they should. 


LUMBERMENS’ CREDIT ASSOCIATION 


20 West Jackson Biyd., ESTABLISHED 1876 116 Nassau Street 
CHICAGO NEW YORK CITY 








{YOU WANT THIS CARD | 


Because it will represent you better, or do more for you than 
any other card, in getting some desired interview. The famous 
Peerless Patent Book Form Card 
is the exclusive choice of the man of distinction everywhere. 
It is one of the evid of his distincti You cannot appreciate or 
understand the uniqueness of this card without a visual exam- 
ination of it. The fact that you are not now using it, if you are 
not, is accounted for solely by the further fact that you have 
not examined it. Examine it forthwith, Send for a sample tab 
today and detach the cards one by 
one and note their perfectly 
smooth edges ~- their 
absolute perfec- 
tion. It is 
the card 
you want. 









TOoTEEL COMPANY 


‘ 
Pir TeeuRen PA 
. 


Appearance of our neat card in case. 


The John B. Wiggins Company 
Engravers, Die Embossers, Plate Printers 
ae East Adams Street, Chicago 
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WE MAKE LOANS 
TIMBER LANDS 


In Amounts of 


$100,000 to $5,000,000 


During the past eight years we have loaned about Fifty Million 
Dollars ($50,000,000) to a group of the largest and most conservative 
lumber concerns in the United States, 


We Are Now in the Market 


for several additional Loans and shall be glad to advise with you, if 
you are considering the advisability of a Loan. We have the cash— 
if you have the timber. 

We are the only large Fi ial House hi 

an exclusive specialty of Loans for lumbermen. 


CLARK L. POOLE & COMPANY, 


CHICAGO, ILL. 








Timber Bond Issues 


PURCHASED OUTRIGHT 


Proceeds can be used to enlarge 
plant, buy additional timber, 
refund indebtedness, etc. 


Bonds Payable Serially at Definite Periods 





Correspondence Invited 


Charles M. Smith & Company 


BANKERS 


First National Bank Building CHICAGO 








r 


This House Makes an Exclusive Specialty of 


Loans to Lumbermen 


Timber Lands 


Its management has for many years engaged 
in the timberland bond business, is thoroughly 
familiar with the needs of lumbermen. 
Companies desiring financial assistance will 
find it to their advantage to have council 
with us. 

Loans from $100,000.00 upwards. 


F.A. BREWER & CO. 


Timber Land Bonds 





CHICAGO 








808 Com. Nat’! Bank Bldg., 
\ - 


‘\ JUST OUT ¢ 
A Great Book 


—- FOR — 


TIMBER 


AND — 


Lumber Men 


This book entitled ‘*Timber Bonds’’ by 
T. S. McGrath, explains clearly how 
the stumpage owner, timber operator 
and mill man can borrow money for 
long periods of time. 








Price, $3.00 by Mail, $3.25. 





Craig- Wayne Company 


d 38 South Dearborn St., CHICAGO, ILL. \ 














ACTIVITY AMONG LUMBERMEN’S CLUBS. 





Businesslike Sessions in New teens and Nashville — Memphians Inaugurate the Fall 
Season—Baseball in Ohio, Pageantry in Indiana. 


NEW ORLEANS LUMBERMEN’S CLUB. 
New Or.LeEANS, La., Oct. 16.—The Lumbermen’s Club 
held its October dinner meeting last Tuesday night, with 
Kirst Vice President Ludwig Haymann presiding and 
about thirty members present. As a prelude to the 
business session, the minutes of a session of the executive 
board, which named Secretary Palmer acting treasurer 


to succeed Mr. Lynch (resigned, pending the election of 


a successor) were read and approved. A communication 
from the Grand Rapids Lumbermen’s Association, ask 
ing the club to join in a petition filed before the Inter 
state Commerce Commission, appealing to that body 
to investigate railway lumber weighing methods, was 
submitted. Mr. Watson called the club’s attention to 
the fact that the National Industrial Traffic League had 
the same question under consideration and would meet 
in a short time to take it up with the carriers. It was 
hoped that a satisfactory arrangement could be reached 
in that way, and he suggested that no action be taken 
on the Grand Rapids organization’s request until the 
Traffic Jeague’s meeting had been held. On motion, 
the communication was referred to the executive board, 
with power to act. 

For the Valence street wharf committee, Chairman 
Haymann reported that the dock board had asked it 
to put its recommendations in writing. The committee 
accordingly had drafted recommendations regarding 
the wharf and suggesting in addition that a timber 
boom be constructed, to facilitate the handling of cargo 
shipments. It was decided to add Mr. du Mont to the 
committee and instruet if to revise its recommendations 
in any way considered advisable but in time for pre 
seniation to the dock board at tomorrow’s meeting. 

The membership committee, through Chairman J*ox 
ley, favorably reported the following applications: A. 
W. Kuler, of Bennett & Witte, and C. 8. Vidor, of 
the Miller & Vidor Lumber Company. Both gentlemen 
were elected members. 





NASHVILLE LUMBERMEN’S CLUB. 

NASHVILLE, TENN., Oct. 18.—More than the usual 
pmount of trading was done at the last weekly meeting 
end luncheon of the Nashville Lumbermen’s Club. There 
was a rather small attendance owing to inclement 
weather, but trading was active; 6—4 Is and 2s poplar 
and some thicknesses of both plain and quartered oak 
were in’ especial demand and several cars of lumber 
changed hands during the session. Secretary S.C, 
Ewing, who was recently appointed to prepare resolu 
tions approving the petition of the Grand Rapids as 
sociation as to overcharges in weights on lumber ship 
ments, reported. He recommended that a special com- 
mittee be appointed to go over these — resolutions. 
Charles KK. Hunt, as chairman, KH. EK. Bartholomew and 
Henderson Baker were appointed for this purpose. There 
was an interesting discussion of the matter and it is 
probable the committee will add a number of exhibits 
to the resolutions in support of the attitude of the Jum 
bermen in this matter. 





LUMBERMEN’S CLUB OF MEMPHIS. 

MeEMPHIS, TENN., Oct. 17.—The Lumbermen’s Club 
of Memphis held its first regular meeting of the fall 
season at the Hotel Gayoso, Saturday, at Ll p.m. One 
of the first matters taken up was the adoption of reso 
lutions expressing the sympathy of the members for 
R. J. Darnell, of R. J. Darnell, Incorporated, in the 
recent bereavement which befell him in the sudden and 
trayic death of his wife and older daughter, Miss 
Beatrice, in an automobile wreck. 

President Stark presented to the club a letter which 
he had written to the Interstate Commerce Commission 
petitioning that body on behalf of the Lumbermen’s 
Club of Memphis to allow the St. Louis, Iron Mountain 
& Southern to put in a rate of 10 cents a hundred 
pounds on shipments of lumber, heading and staves from 
Memphis to New Orleans, Gretna and Westwego, La. 
The Tron Mountain has already asked the commission 
for the authority to make this change and the Lum- 
bermen’s Club of Memphis took up the subject with 
the commission with a view to showing that it would 
be distinctly to the advantage of the lumber shippers 
of, this seetion for the [ron Mountain to put in this 
rate. In fact, if this authority is granted it will give 
another outlet to New Orleans on export shipments of 
lumber, heading and staves. At present the Frisco 
system, the Illinois Central and the Southern railway 
have a 10-cent rate to New Orleans. The lron Mour- 
tain is desirous of putting in this as a terminal rate 
only. In other words, it is to apply only on shipments 
from Memphis to the terminal points indicated without 
in any way changing the rates which apply from inter- 
inediate points to New Orleans. 

The question of overestimating weights on lumber 
shipments also was brought to the —— of the 
club and a letter was read, written by James E. Stark, 
president, to the Interstate Commerce Commission dur- 
ing the summer, indorsing the action of the Lumber- 
men’s Club of Detroit in connection with this subjeet. 
A letter also was read from the clerk of the Interstate 
Commerce Commission to the effect that this matter 
would be brought to the attenion of the commission 
at an early date. 

A communication from the National Rivers & Har- 
bors Congress, of which the Lumbermen’s Club of Mem- 
phis is a member, stated that the eighth annual conven- 
tion of that body will be held at Washington, Decem- 
ber 6, 7 and 8, and appealing to the elub to send as 


strong a delegation as possible to Washington at that 
time. 

The National Wholesale Lumber Dealers’ Association 
sent to James KE. Stark a report issued by the traffic 
departuicnt of the Pennsylvania railroad dealing with 
the very heavy loss suffered by manufacturers as a re- 
sult of improperly packed goods growing out of the use 
of inferior packing material. This was presented to 
the club by John W. McClure and was heard by the 
members with unusual interest. Report was to the 
effect that there was undue damage from the use of 
imaterial which was too flimsy and unsubstantial and 
urged that manufacturers return to the use of wooden 
cases heavy enough to ‘prevent serious loss during 
transportation. The wooden box industry of this city 
and section has suffered to some extent as the result 
of the substitution of paper and pasteboard for wooden 
boxes and lumbermen here who manufacture low grade 
cottonwood and gum are very much interested in the 
discovery which manufacturers are making to the ef 
fect that their interests are a great deal better con- 
served by the use of wooden packages than by those 
less substantially made of paper or fiber. 





TURNED THE TABLES. 

CLEVELAND, Onto, Oct. 18.—The wholesalers took re- 
venge on the retailers for beating them on the oeeasion 
of the ladies’ day baseball game as, at the meeting of 
the Cleveland Lumber Club at Albers’ Saturday, Octo- 
her 14, ihey turned the tables nicely, the score being 
55 to 28. Miller’s home run in the fifth inning, Hoff 
man’s fine fielding and Mead’s pitching were features 
of the game. ‘Bill’? Rathbun, the umpire, narrowly 
escaped with his life several times, but he smiled through 
it all and his deeisions stood. 





IN THE EVANSVILLE PARADE. 
IMVANSVILLE, IND., Oct. 19.—The home coming week 
im KMvansville, from September 24 to 30, attracted over 
100,000 strangers to the city. On September 26 occurred 
the great German day parade, several miles long, which 





EVANSVILLE LUMBERMEN'S CLUB FLOAT. 


was viewed by the largest crowd Evansville ever saw in 
uny one day. One of the prettiest and most attractive 
floats in the parade was the one designed by the Evans 
ville Lumbermen’s Club. It was unique and was greatly 
admired by the thousands of people who saw it. The 
float represented the Hloo- Hoo and was decorated in the 
colors of this order, gold, white and black. The six 
young ladies in the float were dressed in Hoo-Hoo gowns 
and wore mortarboard hats. The following young ladies 
occupied seats in the float: Miss Norma Ellis, of the 
Wolflin-Luhring Lumber Company, Miss Vesta Davis, of 
the Wolflin-Luhring Lumber Company, Miss Gertrude 
Bredencamp, of the D. B. MacLaren Lumber Company, 
Miss Ethel Knowles, of Maley & Wertz, Miss Anna Fox, 
of Young & Cutsinger, and Miss Jennie Covert, of the 
Wolflin-Luhring Lumber Company. The members of 
the Evansville Lumbermen’s Club have been warmly con 
gratulated upon the beauty and uniqueness of their 
fioat and many letters have been received from friends 
in neighboring cities praising the club’s enterprise. 





ITASCA STATE PARK. 


MINNEAPOLIS, MUNN., Oct. 18.—Improvements — at 
Itasca State park estimated to cost $5,131 will be made 
this fall under the supervision of State Forester W. T. 
Cox. They include a road from Douglas lodge south 
through the park, a distance of about four miles, at an 
estimated cost of about $2,500. This road follows a new 
route and will be more scenie than the one now used, 
which does not enter the park until almost to Douglas 
lodge. Other improvements to be put in are a wooden 
observation tower on Schooleraft hill, three rustie shel 
ters with stone open-air fireplaces, at Elk springs, Rest 
park and Beaver dam, an automobile shed at Douglas 
lodge, to cost $385, a boat house to cost $220, and a com 
bination cottage to cost $600. The forestry department 
will build a log house at Burntside park for the ranger 
who acts as caretaker of this park. 

State Forester Cox reports that since the depart 
ment was reorganized on July 1 his rangers have made 
136 reports of forest and brush fires in northern Minne- 
sota, exclusive of many small brush fires which were 
stamped out by the rangers and patrolmen and not con 
sidered of sufficient importance to report. 
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PUGET SOUND NOTES. 


Brisk Chartering in Both Coastwise and Offshore 
Trade—Construction of Biggest Skyscraper on 
Pacific Coast Under Way. 


SEATTLE, WASH., Oct. 16.—Chartering of vessels to 
carry lumber in the coastwise and offshore trade con- 
tinues active, there being practically no idle tonnage on 
this Coast. Rates from Puget sound to San Francisco 
and southern California ports seem to be firmly fixed at 
$4.25 and $4.75 respectively, and these rates to the same 
ports undoubtedly will go into effect soon from Grays 
and Willapa harbors and Columbia river. Recent  fix- 
tures: Steamer Shna Yak, Puget sound to San Fran- 
cisco, $4.25; schooner kh. W. Bartlett, Puget Sound to San 
Francisco, $4.25, or south, $4.75; schooners FE. K. Wood 
and Hugh Hogan, Grays Harbor to San Francisco, $4.25; 
schooner C. S. Holmes, Puget sound to San Pedro, $4.75; 
schooner Winslow, Grays harbor to two ports in Peru, 
5ls 6d; barkentine Chehalis, Columbia river to Callao, 
18s 3d; steamship Needles, Puget sound to Orient, 30s 
10d; Titinia, Puget sound to Australia; schooner Rosa- 
mand, Grays harbor to Valparaiso, 52s 6d. Schooner 
Sophie Christenson will load lumber at Grays harbor for 
Callao, having been chartered by Grace & Co. 

Howard D. Taylor, of Kagle Gorge, logging manager 
of the Page Lumber Company, who has been urged by 
his friends to become a candidate for governor this 
fall, states that he can ill afford to take the time from 
his business to make the race and has not decided 
definitely as to whether he will again run for representa- 
tive in the state legislature, of which he was speaker 
during the last session. 

Work on the big 42-story L. C. Smith building, at 
Second and Yesler, has been started. The first order for 
steel for the structure was let last week to the American 
Bridge Company, the order calling for 4,500 tons of 
steel. The Smith building will be the largest on the 
Pacifie coast, its estimated cost being $1,500,000. 

Henry Dickinson, of the Ilenry Dickinson Lumber 
Company, has returned from a several weeks’ hunting 
trip to Alaska. He was in the White River territory, 
about a week’s trip by trail from White Horse. Mr. 
Dickinson’s is the second hunting expedition to penetrate 
that wilderness, and he was successful in getting several 
trophies. He will discontinue his wholesaling business 
in Seattle and will devote his attention for the next few 
months to reconstructing his saw mill at Stanwood, which 
was burned while he was in the North. Besides this mill 
Mr. Dickinson has two shingle mills at Stanwood. 

A new lumber company has opened offices in the 
White building, the Metropolitan Lumber & Pole Com 
pany, which specializes in poles and piling. This com- 
pany is under the management of Harry EK. Veness, well 
known among lumbermen, having until recently been con 
nected with the Gold Bar Lumber Company, at its 
Seattle office. 

R. S. Kdgerton, western manager for the Wallace 
sallord Lumber Company, has a 7-year-old apple orchard 
at La Grande, Ore., in which he takes a great interest. 
Ile is now inspecting this orchard. 

Ross W. Smith, local manager for the Robert Dollar 
Company, San Francisco lumber dealer and shipper, was 
in San F'raneciseo several days conferring with officials 
of the company there. He returned to Seattle last week. 
Robert Dollar sailed last week for China, where the com 
pany has extensive interests. 

Kk. L. Thornton, of the Thornton-Claney Lumber 
Company, Chicago, spent last week in Seattle. The 
Thornton-Claney company is a large wholesale concern 
and maintams an extensive storage yard in Chicago. 
Mr. Thornton is doing little buying on the Coast, but is 
looking thoroughly into conditions in the lumber market. 
From Seattle he went to San Franeiseo, whence he will 
return to Chicago. While in Seattle Mr. Thornton was 
the guest of J. D. Collins, Seattle manager for the 
Chieago Lumber & Coal Company. 

L. D. Carpenter, who has charge of buying in the 
western office of the Wallace-Ballord Lumber Company, 
Seattle, celebrated the arrival in his family of Austin 
Derivent Carpenter, Saturday, October 7. At the time 
of his arrival Austin Derivent weighed nine pounds, und 
is such a husky youngster that his proud father main 
tains that he will be walking and talking within two 
weeks, 

Charles A. Marsh, president of the Marsh & Truman 
Lumber Company, Chicago, one of the large handlers 
of Pacific coast lumber in the East, and 8. M. MeKey, 
of Memphis, Tenn., were in this city last week. 

J. J. Donovan, vice president of the Larson Lumber 
Company, Bellingham, was in Seattle last week, having 
just returned from an extended tour to Europe with his 
family. He has been away over four months and visited 
points of interest in England, Franee, Germany and 
other European countries, 

A visitor in Seattle last week was A. M. Riley, a Rhine 
lander (Wis.) lumberman. Mr. Riley is looking over 
lumber conditions on this coast, and intends to Jocate 
in the West in the near future. He is of the opinion 
that the future for lumber manufacturing in the North 
west is bright, and says that the opening of the Panama 
canal will have a wonderful effect on the Pacifie North- 
west lumber market. 

A visitor in Seattle this week was J. P. Keating, now 
with the Continental Lumber Company, a wholesale lum- 
ber concern of Portland, Ore., of which R. F. Lytle is 
president, and Allen C. Hemphill manager. Mr. Lytle 
is president of the Hoquiam Lumber & Shingle Company, 
Hoquiam, Wash., and the Continental Lumber Company 


looks after its sales, besides doing an extensive wholesale 
business. Mr. Keating for a number of years was man- 
ager of the sales department of the C. K. Spaulding 
Logging Company, Portland, leaving that concern four 
months ago to organize an employers’ liability insurance 
concern for the iumber manufacturers of Oregon. It 
having been decided to postpone the starting of this or- 
ganization, Mr. Keating has gone back into the lumber 
business. 

Lee Blakemore, manager of the Manufacturing Wood- 
workers’ Underwriters, an inter-insurance organization of 
Chicago, which makes a specialty of woodworking and 
sawmill risks, spent a few days in Seattle this week, on 
one of his periodical trips to the Pacifie coast, having 
come up from San Francisco and Portland. 

W. G. Davis, well known timber land man, this city, 
who has the last year become heavily interested in apple 
orchards along the Columbia river, has returned to Seattle 
from Goldendale, where he spent the summer with his 
family. He has extensive holdings of apple orchards in 
that vieinity. 





WESTERN WASHINGTON NOTES. 


Fir Veneer Coming into Its Own—Sales Office Reports 
Denote Slight Improvement in Lumber Situation— 
Federal Timber Schedule. 

Tacoma, WasnH., Oct. 16.—The veneer department es- 
tablished some time ago by the Wheeler, Osgood Com- 
pany at its big plant on the tide lands is continuing 
to meet with exeellent success, and the call on it for 
stock is growing steadily as the high qualities of fir 
veneer become more and more widely known. For panels 
and high class interior finish it is being found unex 
celled. The company’s big sash and door plant is run 
ning steadily, with a daily output of 1,600 doors. The 
company’s saw mill also continues in steady operation, 
the bulk of its output going for stock for the factory. 

The Pacifie States Lumber Company has opened a 
large retail yard at Ellensburg for its eastern Wash- 
ington trade. IF. W. Smith is the agent in charge of 
the yard, which will have one of the finest stocks to be 
found in this district, all coming from the company’s 
own mill at Selleck. 

The Lister Manufacturing Company has started up its 
new plant in the east end and is making built-up and 
solid porch columns, as well as other specialties. W. R. 
Rodgers, formerly of Chehalis, where he is interested in 
a similar industry, is superintendent of the Lister plant. 

Reports from the sales oflice of the Mineral Lake 
Lumber Company and Pacifie States Lumber Company 
are that the lumber market is better than it was. Prices 
remain about the same, possibly a little firmer. Some 
cargo shipping is being done by rail to tidewater. Both 
of the mills are running and, in view of increased in 
quiries, more hope is expressed for a fair trade that will 
continue throughout winter. The capital stock of the 
Mineral Lake Logging Company, allied with the Mineral 
Lake Lumber Company, was recently increased to $250, 
000, and the company plans eventually logging on a 
more extensive seale. 

Kk. R. Wheeler, president of the Eatonville Lumber 
Company, the Far West Lumber Company and _ the 
Far West Clay Company, is in the East on a short 
business trip. The Eatonville saw mill is running and 
getting a fair trade, considering prevailing market con 
ditions. 

A. L. Annes, local representative of the Foster-Munger 
Company and the Cream City Sash & Door Company, 
now has his offices located at 529 Provident building. 

The St. Paul & ‘Tacoma Lumber Company is running 
mills A and B nine hours a day each and makes ex- 
tensive cargo shipments, besides caring for its local 
trade, its line of retail yards in eastern Washington, 
its eastern rail customers and its California connections. 
The company sees plenty of room for increased fir de- 
mand and improved prices. 

Puget sound millmen manifest considerable interest 
in a call just issued by the quartermaster’s depart- 
ment of the federal government for 2,795,960 feet of 
lumber for shipment to the Philippines. .The bulk of 
the order is for timbers, with considerable boards and 
finish. Competition for the order is likely to be keen. 

Coastwise charter rates for lumber vessels have changed 
little, although inereased activity is shown in «the ‘de 
mand for vessels lately. Last week seven schooners, a 
steamer and a barkentine were engage:| to carry lumber 
to California and the South American coast. Freight 
rates from Tacoma or other Puget sound points to San 
Francisco remain at $4.25, with $4.75 being paid to 
San Pedro, $5.50 to the Hawaiian islands, #6 to Santa 
Rosalia, 62s 3d to Valparaiso for orders, 48s 3d to 
Callao from the Columbia river and 51s 6d to Peru. 

The Puyallup Veneer & Mill Company, whose plant 
at’ Meeker Junction, a Tacoma suburb, was recently 
wrecked by fire, is planning to continue business, ac 
cording to A. P. Munsen, secretary treasurer and man 
ager of the company. The box factory, which escaped 
the flames, will be improved and continued in opera 
tion and the planing mill will be rebuilt. The company’s 
saw mill will be built at Eagle Gorge, where it has 
considerable timber. Mr. Munsen says a 12-ineh band 
saw capable of cutting timbers up to 120 feet will be 
installed. Insurance on the burned property is now 
being adjusted. 

T. H. Brew, of the F. W. Morse Manufacturing Com- 
pany, Puyallup, recently bought the interest in that 
concern of his partner, F. W. Morse. The business will 
be conducted the same as before, Mr. Morse retiring 
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We have been in the lumber business for over 
thirty years. 

“ We now control and operate a number of mills. 

We have been loaning money to Iumbermen 
for many years. 

n These facts make us especially fitted to know n 

the wants of lumbermen, and to meet them, 
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WE WILL LOAN 


ON 


well grouped and accessible virgin timber 
lands owned in fee in amounts of 


$200,000 to $5,000,000 


Successful lumbermen desiring to acquire 
additional tracts of timber, extend their 
mill capacity, or provide increased work- 
ing capital are invited to correspond with, 
or call upon us. 


A. B. Leach & Co. 


8 S. Dearborn Street, 
CHICAGO 
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Fort uetenn! 
National Bank 


Clark and Monroe Sts. 





Capital, - $1,500,000 
Surplus & Profits, $400,000 
Deposits, - $17,000,000 


WM. A. TILDEN, President. 


NELSON N. LAMPERT, J. FLETCHER FARRELL, 
Vice-Pres. Vice-Pres. 


HENRY R. KENT, Cashier. 


GEORGE H. WILSON, CHARLES FERNALD, 
Assistant Cashier. Assistant Cashier. 


THOMAS E. NEWCOMER, Assistant Cashier. 
UNITED STATES DEPOSITARY. 
We solicit accounts of banks, corporations, firms and individuals 


and endeavor to give prompt and efficient service by per- 
sonal and courteous attention to our customers. 
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British Columbia 
A Specialty. 


W. P. KETCHAM 


514 Stock Exchange, 
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LUNHAM & MOORE 


OCEAN FREIGHT BROKERS 
FORWARDING AGENTS MARINE INSURANCE 
Produce Exchange, NEW YORK. 12 Great St. Helens, LONDON, ENG. 


Unexcelled facilities for negotiating Ocean freight con- 
prone one omeeting a Coanaten from seaboard. We 
andle all classes of cargo an ave Special Department 
handling Export Lumber Shipment. . . 














on account of ill health. This concern manufactures 
veneer boxes, porch columns, railing etc. 





IN THE GRAYS HARBOR COUNTRY. 


Proposed Establishment of Oil Warehouses for Oil 
Burning Vessels—Electric Railway Project—To In- 
terest English Capital in Land Investments. 
ABERDEEN AND HOQUIAM, WASH., Oct. 16.—Grays Har 

bor representatives of the Standard Oil Company are said 
to be engaged in looking up a site on which to establish 
oil warehouses for the purpose of supplying the oil 
burning steamers coming into this port. Lumbermen 
of this section are desirous that the contemplated plans 
of the Standard Oil Company in regard to this may be 
carried out, as a large number of oil burning tramp 
steamers would come to Grays harbor if oil could be 
supplied them here. It is reported that a site on the 
upper Chehalis river has been secured for building the 
warehouses. 

At the last meeting of the Olympie Development 
League the construction of an electric road from Bremer 
ton to Grays harbor was advocated. L. H. Gray, who is 
connected with a large steamship company at Seattle, is 
one of the promoters of the road and says that Grays 
harbor lumbermen are ready to give hearty support to 
the scheme. 

Ii. G. Woodford, consulting mining engineer, of Ta 
coma, who will Jeave within a few days for London, 
where he will try to interest HMnglish capital to the ex 
tent of $1,000,000 in investments on Grays harbor, be 
lieves that if the harbor can be made a deep water port 
it will rival Tacoma and even Seattle as a port of entry. 

Willis R. Lebo & Co., H. H. Carter, Frank Beam, 
8B. I. Cauthorn and A, Y. Sweezy have incorporated the 
Aberdeen Doek Company with capital stock of $30,000. 
The company will begin improvements at once on water 
front property. 

It has been stated by prominent railway officials that 
building of approximately one and one-half miles of 
siding and spur tracks will be begun at once in Hoquiam 
as an enlargement of the local terminal yards. 

The schooner Oliver J. Olson is reported to have been 
blown ashore at Cape Faleo, lower California. The 
Olson cleared this port September 6 with 977,933) feet 
of lumber for Guaymas, Mexico. 

The steamer Willapa, which arrived this week, has 
completed a cargo of lumber at the American mill and 
sailed for San Franciseo, 

At an enthusiastic meeting of the Southwest Wash 
ington Development Association, held in Aberdeen 
last week, attended by hundreds of business men from 
all over western Washington, it was decided to form 
a ‘‘settlers’ land agency.’? It will have headquarters 
in Aberdeen and will be known as the Southwest 
Washington Settlers’ Agency. The plan of the agency 
is to get a list of logged-off lands for sale upon which 
a reasonable price will be placed, and a strong effort 
will be made to secure actual settlers to buy them 
and locate on them. Among the trustees of the agency 
are well known lumbermen, including George 8S. Long, 
Weyerhaeuser Timber Company, Tacoma; B. F. Davies, 
Kastern Railway & Lumber Company, Centralia; Ralph 
H. Burnside, Willapa Lumber Company, Raymond; 
W. B. Mack, 8. KE. Slade Lumber Company, Aberdeen; 
Thomas Bordeaux, Seattle; George MeCoy, Vancouver; 
8. C. Mumby, Mumby Lumber & Shingle Company, 
Olympia, and KF. W. Leadbetter, Portland, Ore. 

The largest steam schooner ever built on Grays 
harbor, the Daisy Gadsby, was launched at Aberdeen 
last week. It was built for the Freeman Steamship 
Company of San Francisco, which has three other 
vessels of a similar type in the coastwise trade. The 
Daisy Gadsby is 196.5 feet long, forty-one feet beam 
and fourteen feet deep. It will be towed to Oakland 
to have its machinery installed, which is expected to 
develop 550 horsepower. 





NORTHERN WASHINGTON NOTES. 
Everevt, Wasu., Oct. 16.—The British steamship 
Netherpark is loading 3,600,000 feet of lumber from the 
Canyon and Weyerhaeuser mills. The Netherpark was 
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taken on time charter by G. W. MeNear, Incorporated, 
of San Francisco, at 3s 144d and put in the Australian 
trade. It will leave about October 25 for Melbourne. 
The Netherpark is one of the many foreign vessels re- 
leased annually by the United States government after 
delivering coal at Bremerton or California City, near 
Mare island, Their operators are in a position to fix 
them on terms which play havoe with ordinary rates to 
the benefit of the lumber manufacturers. Several other 
vessels now under government charter will come to the 
sound, 

The Crown Lumber Company is shipping a cargo of piling 
and 150,000 feet of lumber on the schooner Crescent to 
earl harbor for the United States government. The Hornet 
loaded 250,000 feet at the Crown wharf to complete a full 
eargo of lumber for San Francisco. It took on 400,000 feet 
at the Clark-Nickerson mill. The Kosmos liner Acilie loaded 
100,000 feet of lumber at the Crown plant for South Amer- 
ica. ‘The schooner Melrose is at the Crown mill to load 
800,000 feet of lumber for Honolulu. The steam schooners 
Wasp and Bce are due to load full cargoes at the Clark- 
Nickerson and Crown mills for San Francisco. The steam 
schooner IF’. 8. Loop has cleared for Wilmington, Cal., with 
750,000 feet of lumber, 650,000 being mixed material from 
the Canyon mill and 100,000 being flooring from the Weyer- 
haeuser mill. The Graywood cleared with a full cargo of 
800,000 feet of lumber, a large share of which was loaded 
at the Clark-Nickerson wharf. 

Lumbermen were well represented in the exhibits at 
the first annual industrial exposition of Snohomish 
county, which was in progress last week. The exposi- 
tion was held for the purpose of properly exploiting goods 
manufactured in Everett. The Ferry-Baker Company 
had one of the most artistic displays on the floor. A 
fine display of shingles was made, Jamison, Everett, 
Carlson Bros., Clough-Hartley, C. A. Blackman and 
other manufacturers being represented. The Wilton 
Patent Siding Company, the only concern in the world 
making this product, had a fine display. 





EVERETT INDUSTRIAL EXPOSITION. 

KverErT, Wasu., Oct. 16.—That this city is indeed 
a ‘*City of Smokestacks,’’ as it is commonly termed, is 
shown by the exhibits of home manufactured products 
at the industrial exposition which opened last week at 
the Coliseum. This exposition was planned by the busi- 
ness men of Everett as-an object lesson to the people of 
the facet that Everett has manufacturing institutions that 
make many things with which the general publie is no 
doubt not familiar. It is along the idea of encouraging 
the patronizing of home industries and the building up 
of home institutions. It is Kverett’s first industrial 
exposition, and it has proved such a success that it will, 
no doubt, be made an annual event. 

In spite of the present condition of the lumber indus 
try it was well represented at this exposition, and while 
the markets of most of the lumber and shingle manu 
facturing concerns are away from home, it was deemed 
wise by some of the most enterprising that it would be 
just as well to show home people what is being produced 
so that they also can boost home products. 

Excellent Fir and Cedar Exhibit. 

The exhibit of the Ferry-Baker Lumber Company was 
one of the most attractive of the woodworking exhibits. 
It was located in the center of the Coliseum, underneath 
the band stand, and while it is hard to make an exhibit 
of lumber look very pretty or artistie President James 
G. Eddy and Manager EK. A. Poyneer conceived the idea 
of displaying manufactured articles, such as fir rustic, 
beveled drop siding, vertical grain flooring, ceiling, cove 
drop siding, molding ete. and cedar beveled siding on 
easels, made of slash grain fir and artistically stained. 
The idea is shown in the accompanying picture. 

Around the sides of the exhibit were hung a number 
of panels of fir finish, prepared with different colored 
stains, bringing out the beautiful grain of this most 
beautiful finishing wood to advantage. Some of the 
selected pieces of curly fir were very attractive. Fir 
finish is a subject in which Mr. Poyneer is very much 
interested. He said: ‘ 

Fir, although one of the most beautiful woods for interior 
finish, is not appreciated at its true worth by the general 
public in the Kast, no doubt due to the fact that fir finish 
manufacturers have not exploited it as they should in com- 
petition with other kinds of finish. It should be properly 
treated and dried before being shipped east and, where ft 
has not given satisfaction, it has been due to lack of proper 

treatment at the mill. As to 

—— —_____ its beauty there can be no ar 

gument. We purpose to make 

more of an effort to put fir fin 
ish in the eastern market.” 

The plant of the Ferry 
Baker Lumber Company ‘is 
operated entirely — by elec 
tricity, since it was remod 
eled not long ago, and its 
lumber is aptly termed 
“*Kleetrie Brand.’’ Its spe 
cialties are fir finish and 
cedar siding and shingles; 
and its ‘‘Eleetrie Brand’? 
products, the company be 
lieves, are a little better 
than the ordinary, because 
of the care taken in manu 
facture and the improved 
machinery by which — the 
lumber is made. 

A very attractive exhibit 
at the exposition was that of 
the Builders’ Supply Com 
pany, manufacturers of 
doors and millwork, of which 
A. W. Barker is president. 
Mr. Barker for a number of 
years was manager of sales 
for Segelke & Kohlhaus Man- 
ufacturing Company, exten 
sive manufacturer of doors 
and sash at La Crosse, Wis. 
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and he thoroughly understands the business. He came 
to Everett about six years ago and was associated with 
the Everett Sash & Door Company until he formed the 
3uilders’ Supply Company, which is one of Everett’s 
newest industries. His company manufactures about 
100 stock doors a day, besides doing a line of special 
work. The exhibit consisted of fine fir finish, faney front 
doors and a library desk, made entirely of fir. This 
exhibit shows the possibilities in the way of manufac- 
turing fir furniture on the Pacifie coast. 

The Robinson Manufacturing Company, a large door 
manufacturing concern, of which C. D. Fratt is manager, 
had an attractive exhibit, showing a fancy front door of 
fir of beautiful grain. The Everett Sash & Door Com- 
pany also showed a nice line of special fir doors and 
finish. 

Among the shingle manufacturers who showed samples 
of their products were the Jamison Shingle Company, 
Carlson Bros. Company, Hartley Shingle Company, 
Everett Shingle Company, O. K. Mill Company and 
Blackman & Co. Their exhibits consisted of plain and 
fancy shingles and some selected wide shingles. The 
Jamison Shingle Company exhibited some of the Wilton 
patent cedar siding, made in Everett, and handled by it. 
This is a bevel siding which gives the effect of dimen- 
sion shingles. The Pacific Boat & Canoe Company illus- 
trated still another use for fir, cedar and spruce of the 
Pacific coast. It showed a number of attractive boats 
and canoes, made of Pacific coast woods. 

The exhibits as a whole attracted a great deal of 
attention, and were a forceful demonstration of the 
‘Made in Everett’’ idea. 





IN SOUTHWESTERN WASHINGTON. 


CENTRALIA, WASH., Oct. 16.—Mills and selling agencies 
report less business booked during the current week than 
for the week previous. This does not hold true, however, 
of foreign cargo business. The mills of Grays harbor report 
a better business by several million in that class of trade 
than during last year, and while the difference not nearly 
makes up for the shortage in their rail trade there is 
some encouragement in the fact that any line of busi- 
ness is improving. ‘The cargo mills also are planning 
heavily on California business for next year. The work 
will begin on fair buildings in San Francisco soon, and 
other classes of building probably will be brisk in the 
spring, so that there is considerable prospect of a better 
season for the cargo mills than there has been. 

The H. H. Martin Lumber Company has about finished 
its planing mill work and will shut down within a few 
days. It has shipped a number of cars of high grade 
material, and is also preparing a stock of lumber for its 
large local trade. 

The Lincoln Creek Lumber Company will probably 
close within a few weeks for an indefinite period. 

The Chehalis River Lumber Company’s new plant will 
he ready to run within a few months. 

R. W. Mersereau, treasurer and manager of the Doty 
Lumber & Shingle Company, Doty, states that business 
has been coming in in the last fifteen days in much 
better volume than for several months previous, and that 
seems to be the general opinion through southwest 
ern Washington. Millmen say there is a good volume 
of business but prices are not satisfactory. Doty, 
as has before been stated in these columns, was the 
first exclusively mill town to secure an industrial 
Y. M. C. A. The floors, siding and finish used in the 
Y. M. C. A. building are western hemlock and the 
building itself exemplifies the qualities of this wood. 

The woodworking plant of the Palmer Lumber & 
Manufacturing Company at Chehalis was destroyed by 
fire Saturday night, October 7. 

F. B. Hubbard, president of the Eastern Railway 
& Lumber Company, left Friday of last week for a 
six months’ trip through the East. Mr. Hubbard was 
accompanied by his wife. 

Wednesday, October 11, ground was broken for the 
union station to be built in this city by the Northern 
*acific railway, the Great Northern railway and the 
Oregon & Washington Railroad & Navigation Com- 
pany. This station will be modern, fireproof and 
capable of taking care of the large amount of passen 
ger traffic through this point. 

The West Coast Lumber Manufacturers’ Association 
is now comfortably located in a front suite of offices 
on the second floor of the Union Loan & Trust Com 
pany’s building. Secretary Babcock moved his offices 
here the first of this month. T. R. Greenwood, chief 
inspector of the bureau of grades, also occupies offices 
with the association. 

The plant of the McCormick Lumber Company, 
McCormick, was shut down for a few days last week 
undergoing repairs. Sales Manager George D. McCor- 
mick is able to dispose of the company’s stock about 
as fast as it is cut, but prices at which it is moving 
are unsatisfactory. McCormick is a small town and 
is Composed of employees of the lumber company only. 
Nevertheless it has set a pace for the other towns in 
its vicinity by constructing a clubhouse that would 
be a credit to a much larger place. It is two stories 
and contains bowling alleys, a dance hall, kitchen and 
a general utility room where Sunday school and other 
meetings are held. 





ON BELLINGHAM BAY. 

BELLINGHAM, WasuH., Oct. 12.—Demand is gradually 
Improving, but prices remain practically the same. All 
of.the lumber mills in this vicinity, however, are operat- 
ing, clinging to the hope of an early turn for the better. 

J. J. Donovan, of the Lake Whatcom Logging Com- 
pany, is now back at work, after spending four months 
in Europe. 

Home development is being strongly urged by means 


of country fairs. At least fifteen rural fairs have been 
held in Bellingham and its vicinity in the last month 
and the residents of the rural districts are being shown 
just what products can be grown to best advantage. 
Strong interest has been taken in all the fairs. 

The Washington Anthracite Company, headed by 
Senator Alexander Polson, prominent lumberman of 
Hoquiam, is receiving bids for the construction of a 
5-nile tramway from Glacier to the anthracite deposits 
near that place. Mr. Polson has been engaged nearly 
two years in developing the coal field in the northern 
part of the county and is preparing to put the coal on 
the mart next spring. 

The monthly report. of the harbor master shows 
lumber shipments of 3,953,279 feet from this port. Of 
this amount 2,303,135 feet was shipped from the E. K. 
Wood mill to California ports, 1,505,144 from the Bel- 
lingham Bay mill to Melbourne, and 145,000 feet from 
the Earles-Cleary mill to Cordova, Alaska. 





HOLDING BACK MILL CONSTRUCTION. 

WINLOCK, WasuH., Oct. 14.—The O’Connell Lumber 
Company’s plant at Winlock is running full time. 
This company had two saw mills located a few hun- 
dred feet apart and one of them was destroyed by fire 
during the last summer. Therefore the output has 
been reduced about half. This company has the frame 
of a mill ready to raise, with plans and specifications 
for a modern electric mill, which will be erected in the 
near future. Some of the machinery has been ordered 
and M. T. O’Connell, president and general manager 
of the company, says the new mill can be completed 
and made ready for running within four months. 
However, because of poor market conditions, the com- 
pany is not going ahead with construction and no 
definite arrangements have been made for com 
pleting it. 

M. 'T’. O’Connell is one of the most forceful lumber 
operators in the West. For years in charge of logging 
of some of the large white pine concerns in Wisconsin, 
when he first came west, he engaged in logging on the 
Columbia river, having bought the Winlock operation 
four or five years ago. He has acquired ample timber 
supply and when conditions warrant will construct the 
mill and inerease the company’s output. 


OREGON 


ON THE COLUMBIA RIVER. 














Timberman Purchases Choice Building Site in Busi- 
ness District—Coastwise Trade Reported to Be Im- 
proving—In Favor of Proposed Merger. 

PORTLAND, ORE., Oct. 16.—John W. Blodgett, of Grand 
Rapids, Mich., was in Portland last week and bought a 
half block of ground in the business district. In about 
two years, it is understood, Mr. Blodgett will improve 
the property by the erection of a 12-story modern office 
structure. It is said to be probable that the Lumber 
men’s National bank will be 
building. 

C. EB. Dant, of Dant & Russell, Incorporated, wholesale 
lumber dealers, with offices in the Chamber of Commerce 
building, stated last week that while coastwise business 
in lumber is improving a little, foreign demand has 
shown a decrease during the last month or so be 
cause of the difficulty in getting tonnage, the wheat 
crop movement creating a strong demand for carriers on 
this coast. The China Import & Export Lumber Company 
last week shipped 3,300,000 feet of fir on the steamer 
Oswestry to Hankow, China, and later this month the 
company will load the Japanese steamer Shintsu Maru 
at Bellingham with fir for Tientsin and Shanghai. 

Ernest H. Meyer, manager for the Charles R. Me 
Cormick Lumber Company, reports business brisk, the 
company shipping large quantities of lumber from the 
mill of the St. Helens Mill Company at St. Helen to 
California. In November the mill will load the British 
ship Yeoman with ahout 2,000,000 feet for an offshore 
port, to be announced. 

The Portland Lumber Company and the North Pacifie 
Lumber Company are cutting on a cargo of about 
3,000,000 feet that will be sent to Australia on the 
steamer Guernsey, Which wili load part cargo at the mills 
of the Portland Lumber Company, and then shift to the 
mills of the North Pacifie company to finish. 

J. P. Keating, western sales manager for the Conti 
nental Lumber Company, this city, paid a visit to Seattle 
last week. The company handles both rail and cargo 
business, and looks after all of the output of the 
Hoquiam Lumber Company. 

A. W. Clark, of the Columbia Valley Lumber Com 
pany, which is building a large mill at Wauna, on the 
lower Columbia, is in favor of the proposed move to 
merge the several cargo mills in the Pacifie Northwest 
into one large company, along the lines proposed by Mr. 
Pierce. Mr. Clark says such a plan will place the lumber 
manufacturing industry on a solid basis. He declares 
that $50,000 is given away every day in stumpage value 
in Oregon and Washington because of the present meth 
ods employed. The company’s mill at Wauna will have 
a capacity for 25,000 feet an hour, but to begin with 
will cut only 150,000 feet in ten hours, Mr. Clark expects 
the mill to be ready for operation January 1. Wauna is 
being built on the Astoria branch of the Spokane, Port- 
land & Seattle railway, and close to the shore of the 
Columbia river. This will give the mill excellent cargo 
and rail shipping facilities. , 

Russell Hawkins, manager for the Whitney Lumber 
Company, Limited, left Tuesday of last week for a busi- 
ness trip to Detroit, Mich., where the other officers of the 
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Canadian and American 


TIMBER BONDS 


Weare in a position to make loans on high 
grade Canadian or United States timber, secured 
by first mortgages. Proceeds can be used 
to enlarge operations, buy additional timber, 
refund indebtedness, etc. Bonds payable seri- 
ally at definite periods. 


Detailed reports of cruises of timber in any 
part of the world, made by cruisers of experi- 
ence. 


Correspondence Invited. 


LUMBERMEN’S TRUST CO., 


LIMITED. 


Metropolitan Building, VANCOUVER, B. C. 








American -Credit Indemnity 
Company 
OF NEW YORK. 


Insures Wholesale Lumbermen against ex- 
cessive loss through insolvency of customers. 

The stupendous amount of annual loss by 
bad debts makes Credit Insurance necessary. 


Loss Payments to Policy Holders 
over $7,265,000,00. 





302 Broadway, 
NEW YORK. 
( 


Marquette Building, 
CHICAGO. 


415 Locust St., 
ST. LOUIS. 











Successful 
Business Men 


owe their prosperity largely to the fact that they 
keep in $e touch with every phase of the 
business. We make it part of our business 
to systematize book-keeping methods so as to 


save labor and time and place you in easy 
touch with the conditions of any department. 
We solicit correspondence and will be pleased to 
give any information desired about our service. 


The International Audit Co. 


413 Merchants Loan & Trust Building 
CHICAGO 











ZEsop was a philosopher, but he never was in the 
lumber business. He never wrote any wise sayings 
about us. 


Resawed Fables 


By DOUGLAS MALLOCH 


supplies the deficiency. This new book, just pubjished by 
the American Lumbermar, is a collection of the funniest 
vrose writings of “the lumberman poet.” 

In fact, it is the funniest book ever written about the 
lumber business—or any other business. That's its purpose. 

It is the everyday experiences of the lumberman told 
with asmile. Every lumberman owes himself a copy. 

The price is One Dollar, postpaid —a permanent invest- 
ment yielding steady dividends of laughter, 


AMERICAN LUMBERMAN, 











\ 431 South Dearborn Street, CHICAGO, mu. 
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Tennessee White Pine 
4-4 Shop. 


60 to 75% Clear Cuts. 








E. V. Babcock & Co. 


PITTSBURGH, PA., U.S.A. 
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Write At Once 


For Quotations 


That is the first step toward 
getting a better stock. You 
won't regret it for we have 
the best in 


GOOD OLD 


North Carolina Pine 


BILL STUFF, FLOORING AND FINISH 


We also handle and can ship promptly Hard- 
wood for railroad and construction work: 
Yellow Pine, Spruce, Oak, White Pine, 
Lath and Shingles. 


Bemis & Vosburgh 


Farmers Bank Building, PITTSBURGH, PA. 














Allegheny Lumber Company 


Manufacturers and Wholesalers 


WHITE and YELLOW PINE, HEMLOCK 
WEST VA. SPRUCE and HARDWOODS 


PITTSBURG, PA. 








Write for quotations. 











Sound Wormy Chestnut 
“ All oe “q 


. W. SEMANS 





. B. PALMER. 


Palmer & Semans we Co. 


. BALSLEY, Manager of Sales. 


BRANCH OFFICE: 
801 Crozer Bldg., Philadelphia, Pa. 


SALES OFFICE: 
Oliver Bidg., Pittsburgh, Pa. 











W. VA. SPRUCE, HEMLOCK 


J. C. Donges Lbr. Co. 
AND HARDWOODS. 


Wholesale Lumber 
Office: 911 Oliver Building, 
PITTSBURGH, PA. 


Send us your orders and inquiries. | 





NORTH CAROLINA AND 
VA. YELLOW PINE. 








MEAD & SPEER CO. bennevivan 
« PENNSYLVANIA. 
Manufacturers and Wholesalers 
Pine and Hardwood Lumber 
Specialties: Poplar,O.k & Chestnut. Mills at Jennings, W.Va. 











TERHUNE LUMBER co. 
PITTSBURGH, PA. 


Will appreciate your stock lists 
and lowest prices. 








company reside. He will return in about three weeks 

Edward Ostrander, manager of the freight bureau of 
the West Coast Lumber Manufacturers’ Association, left 
for Seattle last week to remain about ten days, after 
which he will return to Portland, where the headquarters 
of the bureau will be maintained. Mr. Ostrander expects 
to spend about ten days each month in Seattle, and 
among the members of the association in the Puget 
Sound district. In Seattle his offices will be in the 
White building. 

J. N. Teal, counsel for the Portland Chamber of Com- 
merce transportation committee and counsel for the 
lumber manufacturers’ associations in the Pacific North- 
west generally, left for Washington, D. C., last week to 
appear before the United States Supreme Court during 
the latter part of this month in a case of the utmost 
importance, as the final decision will determine the right 
of state railroad commissions to regulate rates. <A 
similar case from Minnesota will be argued at the same 
time. Mr. Teal will appear for the shippers. 





IN THE COOS BAY REGION. 

MARSHFIELD, OreE., Oct. 11.—The Coos County Fire 
Patrol Association has made an excellent showing this 
year, according to the report of the seeretary, W. J. 
Conrad. There has been less loss this year from 
fires within the jurisdiction of this association than in 
the territory of any other fire fighting organization in 
the state. There were but three fires of any consequence 
and the total area burned over was only about 500 acres 
and the timber loss was not more than $200,000. 

Seven lumber schooners loaded this week at the saw 
mills on the lower Coquille river near Bandon. 

The city council of Marshfield has decided to submit 
to a vote of the people the proposition to change the 
name of Marshfield to Coos Bay. 

MN. Kh. Johnson, of the Randolph Lumber Company, has 
been in this city several days on business, 

George Weir, manager of the sales department of the 
©. A. Smith Lumber Company, at San Francisco, is in 
this city. 


INLAND EMPIRE 


IN THE WESTERN PINE COUNTRY. 











Adding to Lineyard String—New High School to Con- 
sume Much Lumber—Consolidation of Two Big Lum- 
ber Companies. 

SPOKANE, WASH, Oct. 16.—Six lumber yards, each 
to cost from $5,000 to $10,000, will be established in 
Lincoln county along the new branch of the Great 
Northern, according to plans of I’. R. Woodbury, of the 
Woodbury Lumber Company, of Spokane. Mr. Wood- 
bury is now at Davenport, where his company is remod- 
eling its yard purchased from the Lamb-Davis Lumber 
Company. Two of the yards will probably be located 
at Miles and at Peach. When these vards are instailed 
Mr. Woodbury will control twelve yards in the Big 
Bend country. 

Spokane lumbermen have obtained a portion of the 
contracts let by the school board in furnishing the new 
$500,000 high school now under construction. The 
Washington Mill Company secured the contract for 
millwork, amounting to $6,000. The Phoenix Lumber 
Company was awarded the heavy work and will furnish 
practically $5,000 worth of material, and the King Sash 
& Door Company approximately $4,500. The building 
will be completed about January 1 and will be one of 
the most imposing structures in Spokane. 

Among the delegates named by EK. 'T. Coman, presi- 
dent of the Chamber of Commerce, to attend the Sixth 
International Dry Farming Congress at Colorado 
Springs, October 16-20, were J. P. MeGoldrick, of the 
MeGoldrick Lumber Company; KE. Ff. Cartier Van 
Dissel, president of the Phoenix Lumber Company, and 
J. J. Browne. 

A. L. Porter, secretary of the Western Retail Lum 
bermen’s Association, left Sunday for Chicago, where 
he will assist in the organization of a federation of 
retail merchants. The proposed federation will not only 
inelude all retail lumbermen of the country but will 
take in every branch of the retail trade. Mr. Porter 
will be absent ten days. 

A. R. Graham, traveling representative of the Western 
Retail Tambermen’s Association, has left for Cali- 
fornia, where he will remain two months in the interest 
of the association. 

J. H. Khrmanntraut, of the Pine Fi 
Seattle this week on business. 

A. W. MacKinnon, local manager of the Shepard 
Trail Lumber Company, who is in Calgary, reports 
the placing of « number of orders for lumber. He will 
return to Spokane Wednesday. 

Theodore W. Dwight, of Ottawa, Ont., is making a 
tour of the Northwest, studying lumber and logging 
conditions. He is now inspecting work in the Kootenai 
national forest in Lincoln county, Montana. 

In a communication received by the Chamber of Com- 
merce from John A. Curry, of Great F'alls, Mont., he 
states that a new lumber concern, known as the Rogers- 
Templetcn Lumber Company, has been created by the 
consolidation of the Templeton Lumber Company, of 
Great Falls, and the Rogers Lumber Company, of Min- 
neapolis, Minn. The company is incorporated for a 
period of forty years with Great Falls as the principal 
city of business. The capital stock is placed at $500,- 
000. The directors for the first three months are A. R. 
Rogers, George H. Rogers and John J. Rogers, of Min 
neapolis, and H. A. Templeton and Robert Templeton, 
of Great Falls. 


r Company, is in 


IN NORTHWESTERN MONTANA. 

Lippy, Mont., Oct. 16.—Sawmill owners and logging 
contractors of Lincoln county are much interested in 
the election to be held October 28 to pass upon the 
question of bonding the county for $125,000 for the 
purpose of buikling three bridges across the Kootenai 
river, one at Libby, one at Troy and one at Rexford. 

The Bonners Ferry Lumber Company’s force of river 
men has completed the breaking up of the log jams in 
the Kootenai river between Libby and Gateway. About 
4,000,000 feet of logs was tied up in these jams. In 
log driving operations on the Kootenai river the company 
uses a large houseboat, in which the men live. This 
hoat is floated down the river, following the logs, until 
it arrives at Libby, when it is loaded on to the cars and 
shipped back for another trip. 

Dr. J. R. Weir, a scientist of the Bureau of Plant 
Industry, with headquarters at Washington, D. C., was 
in Libby last week to carry on investigative work in 
connection with the deterioration of fire killed timber. 

There is a slight improvement in the lumber market 
and most of the mills in Lincoln county are operating 
steacily. 

C. B. Roberts, whe is interested in the new saw mill 
at Fortine, was a recent visitor in Libby, having come 
here to inspect operation of the Libby Lumber Com- 
pany’s logging railway. His company is also logging 
hy this method and will run its mill during the coming 
winter, 





CALIFORNIA 


FROM THE GOLDEN GATE. 








President of the United States Breaks Ground on 
Exposition Site—The Building Situation—Shipping 
News of the Week. 

SAN FRrANcIsco, Oct. 16.—Today business was prac 
tically at a standstill in the lumber offices nothwith 
standing good inquiries from various directions. The 
breaking of ground for the Panama-Pacifie International 
Iexposition by President Taft at Golden Gate park was 
the absorbing attraction and all of the lumber offices 
were closed for the afternoon while all hands witnessed 
the elaborate ceremonies. These were carried out to the 
letter following the program announced. The sod up 
turned by the President was inclosed in a redwood burl 
box trimmed with silver. 

Forty contracts for buildings were filed for record in 
the four days’ business of last week and these contracts 
represent, according to the figures given in the records, 
a total of $281,191. This total, which is above the 
average of recent weeks, is due to the awarding of large 
contracts for two costly struetures besides the customary 
number of small contracts. The building permits are 
below the average, but the outlook is that operations will 
come up to the normal standard next week. Following 
is the report of building permits issued during the last 
week by the chief building inspector: Six Class © build- 
ings, $155,500; thirty-eight frames, $108,185; forty-nine 
alterations, $15,399; total, $259,084. 

It has been announeed that the management of the 
Southern Pacific has plans prepared for an 11-story 
modern passenger station representing an investment of 
$3,000,000. It is to be located near the foot of Market 
street and will contain also the company’s general offices 
and an emergency hospital. 

A telegram from Mazatlan reports the loss of the 
schooner Oliver J. Olson, owned by Olson & Mahoney, 
of this city, bound from Grays harbor for Guaymas. 

The American schooner William Renton has sailed 
from Humboldt bay with 16,468 redwood railroad ties, 
containing 526,976 feet of lumber and valued at 
$6,323.71, destined for Salina Cruz, Mexico. 

Receipts of lumber at San Francisco have not been 
excessive this summer and fall, notwithstanding the de- 
pressed condition of the lumber market here and else- 
where and the heavy production at some of the north 
coast mills. 

Offshore freights are firm and the great searcity of 
suitable vessels for the Coast products renders it unlikely 
that lumber freight rates to foreign points will show any 
decline for months to come. Coastwise freights are 
firm at unchanged quotations. 

8S. O. Johnson, president of the Big Basin Lumber 
Company, who recently returned from Klamath Falls, 
says that a flourishing retail trade has been built up 
there. 

Messrs. Fay and Gregory, of the Algomah Lumber 
Company, recently visited Klamath Falls, on business 
connected with the new lumber project. They have 
secured a site on the shore of Klamath lake between the 
Pelican Bay Lumber Company’s plant and the eity, and 
will erect a saw mill in the spring. It will have 4 
capacity of 20,000,000 feet a year. 

The Taylor Lumber Compan) ’s mill and vards in Oak 
and are heing operated again with a full force. 

The Union Lumber Company, which has a stock of 
several million feet of the new tanbark oak flooring cut 
at its mill at Fort Bragg, has not made mueh of an 
effort to force the novelty upon the market, but it will, 
undoubtedly, find its place in due time. However, the 
madrone wood flooring, which the company also manu- 
factures, is being tried out in several buildings in this 
city. All of the floors in the Rialto building, a large 
office structure, whieh has just been rehabilitated arter 
passing through the great fire, have been laid with a 
top surface of madrone about four inches in width, his 

California wood shows a range of shades of reddish 
eam giving a very pleasing variegated effect when 


laid. 
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AMONG THE NORTHERN REDWOODS. 


Offshore Business Good—Timber and Homestead 
Patents Filed—Experimenting with Tan Oak for 
Flooring Purposes—Offshore Trade. 

MUREKA, CAL., Oct. 16.—Prices on redwood siding and 
finish throughout the eastern fields seem to be slowly 
decreasing, in some instances orders being accepted at 
from $4 to $5 less than those prevailing January 1. 
Demand is comparatively light and the millmen have a 
surplus to draw from when orders begin to come in 
heavily. 

Prices in California remain at $8 to $10 off recently 
accepted prices for common and clear grades, while 
shingles bring $1.65 for No. 1 and $1.05 for No. 2 
delivered on San Franciseo bay. 

Offshore business, however, is good, a number of 
orders having been placed recently, and within the next 
two weeks five or six cargoes will be cleared from this 
port for Australian and South American points. 


Cargo Trade. 


The British training ship Dartford has taken on the last 
portion of its load of 90,000 feet at the mill of the Vance 
Redwood Lumber Company, under charter to J. J. Moore 
& Co., for Australia. 

The Norwegian steamer Cusco has loaded for and on ae 
count of W. R. Grace & Co., redwood and pine lumber, as 
well as a quantity of sawn redwood ties, and will sail for 
South American ports. 

The schooner William Renton cleared for Salina Cruz, 
Mexico, with 16,468 pieces of redwood ties, containing 
526,976 feet, board measure. It will be followed by the 
steamer Belle of Scotland, which is loading ties for the 
same plaice, both vessels being chartered by the Charles 
Nelson Company. 

The steamers August and Christian Bors are loading, the 


former for South American and the latter for Australian 
points. 

Twenty timber and homestead patents were granted 
through the local land office last week. Practically all 
of the timber on the lands in question runs to Douglas 
fir and tan oak, the claims having been appraised by 
government appraisers at from 30 to 55 cents a thousand 
feet stumpage for the fir, and at an average of $2.75 
a cord for the tan oak. The claims are all located in 
the southern part of Humboldt county, and will add 
greatly to the timber available for the portable mills 
which are starting up in various sections. Very little 
government land is open to entry in this country which 
is of any great value, but among the redwoods stand 
isolated tracts of tan oak, which are occasionally located. 

The Union Lumber Company in Mendocino county is 
experimenting with tan oak, and has about 250,000 feet 
on hand, as well as a stock of rough flooring strips in 
course of seasoning. The sale of this flooring stock is 
sluggish, this being the initial test of the wood for the 
purpose. The tan bark is selling at $15 a cord delivered 
at local tanneries, while oak cordwood brings $7 and $8. 
The last shipment of bark for this season has just been 
made from Mattole via the steamer Casco to San Fran 
Cisco. 

Work has been started on the saw mill which Cannon 
& Campbell will erect at Casterlin, near the new exten 
sion of the Northwestern Pacifie in southern Humboldt. 
They expect to have the mill operating in time to fm 
uish building material to those who have bought ranches 
in the newly opened tract. A number of dwellings also 
will go up around Casterlin and Fort Seward, to be used 
as summer homes, and this will furnish additional work 
to the new mill. 





A LUMBER INSPECTION 


SPOKANE, WAsH., Oct. 15.—-A short time ago an auto 
mobile party, consisting of Gus Luellwitz, president, 
his son, Max, and George Duffy, office manager, of the 
Luellwitz Lumber Company; George Armstrong, of Ross 
land, B. ©., and Photographer Frank Palmer, of Spo 
kane, drove from Spokane to the timber holdings of the 
lumber concern near Castlegear, B. C., a distance of 
72 miles. The first Canadian town at which the party 
stopped was Rossland. The auto was the first ever seen 
in the town, and no sooner had it halted on the main 
street than a curious crowd gathered to see its work 
ings. The trip was continued to Trail and Castlegear 
over the new wagon road, twenty-five miles in length, 
which will become a portion of the coast to coast auto 
mobile highway now under course of construction. 

The trip was made for the purpose of making pre 
liminary plans for the marketing of 300,000,000 feet 
of white pine and spruce. which is controlled by the 
Luellwitz Lumber Company. This body of timber is of 
the best in Canada. It has never been touched by a 
forest fire. For the last year a fire warden has been 
engaged in making trails and removing dry, inflammable 
undergrowth. The timber is Jocated two miles from 
the railroad, so that it will be an easy matter to trans 





INSPECTED BY A CURIOUS CROWD 





AUTOING ACROSS A RAILROAD BRIDGE. 


TRIP BY AUTOMOBILE. 


port the lumber and logs. According to plans now 
under way, Mr. Luellwitz will organize a company to 
develop the property as soon as market conditions war 
rant. 

On the trip home, the ferry across the river at the 
boundary line was found to be out of commission, owing 
to low water. Rather than wait several days or leave 
the auto behind, the machine was placed on the railroad 
tracks and driven across the long bridge at Northport. 
This is the first time such a trip was ever ventured, 
\fter crossing the bridge it was necessary to drive 
along the ties for a distance of a half-mile before the 
machine could reach the wagon road. Excepting two 
badly torn tires and a bent spring, the auto was none 
the worse for the trip home. 
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MR, LUELLWITZ AND A FOREST MONARCH 




















IMS PITTSBURG “Wag 
‘FOR SALE: ®=2.ou™| 


32 M ft. 1x13 to 17 1st & 2nds & Wagon Box. 


255 “ Ix 6to12 Ist & 2nds. 
487 “ 1x 4” & up No. 1 Common. 


BAY POPLAR. 


10 M ft. 1x13 to 17 1st & 2nds. 
716 “ 1x 6to 12 1st & 2nds, 
237 “ 1x 4 &Up No. 1 Common. 
All the above is band sawn and trimmed. lengths piled 
separately and is thoroughly dry and straight. Will make low 


prices for quick shipment. The above is piled at Ayden, N.C, 
rate to Norfolk 8 cents. 














| ane Lumber & Mfg. Co. 


PITTSBURG, PA. _ 








YELLOW PINE 










Manufacturers of 


Lumber — Timber — Ties 


Let Us Quote You Prices 


THE GERMAIN COMPANY 
PITTSBURG, PA. 





WE HAVE FOR SALE 


200,000'—2x6-8-10 and 12" 
Sound Square Edge Bill Oak. 


Write for prices 


Morlan - Ricks - Hughes Co. 


Morlan Mfg.Co. PITTSBURG, PA. Fort Pitt Lbr. Co. 

















We Want Prices on 


Boxing Lumber in all kinds 
of Woods also Hardwood 
Mine Material, 


Send us Stock Lists and Prices 


pe CINCINNATI “BG 
















































A WE a ’ 

TRL) THAT 

AND A GUARANTEED proouct.. ) INTEREST YOU ® 
PLAIN OAK, GUM, CYPRESS 


MOULDINGS and TRIM stock Patterns 


Send us your specifications for 


STRAIGHT CARS, MIXED CARS OR LOCAL SHIPMENTS. 


The Hyde Park Lumber Co., ““SiX4™ 








LOGAN -MAPHET LUMBER CO. 


WE CAN SHIP PROMPTLY— 


POPLAR—1 car each Com. & Better 10-4, 12-4 
and 16-4. Nice Yellow Stock. 

PLAIN WHITE OAK—Several cars Com. & Better. 

PLAIN RED OAK —Several cars Com. & Better. 

QTD. WHITE OAK—Several cars Com. & Better. 

QTD. RED OAK —Several cars Com. & Better. 


Let us quote you on your requirements in anything in Hardwoods. 
Address either place 


Main Office and Yards, Branch Office and Yards, 
KNOXVILLE, TENN. CINCINNATI, OHIO. 
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It Will Tickle 


your customers when they 
see in your ye* We some of 
our choice 


W. Va- 
Soft Yellaw 


Mp | 
OPLAR 


The quality brings them back to you whenever 
they need anything more in lumber, 


We are manufacturers of and can furnish Bevel Siding, Drop 
Siding, Ceiling, Casing, Shelving, Corner Boards, Base, Door 
and Window Jambs, Columns, Newels, Balusters, Spindles and 
Brackets, Oak and Maple Flooring. All kinds of hardwoods, 


MIXED CARS A § SPECIALTY, 
Prices “Yours for the / Asking. 


American Column & Lbr. Co. 


_ST. ALBANS, W. VA. 
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vHI PILING} 


For all kinds of Construction purposes; | 


BILL TIMBER and other hardwoods 


| also POPLAR and WHITE OAK 
LONG SHIP TIMBER a specialty 


=== 


The Parkersburg Mill Co. 
1 


PARKERSBURG, W.VA. 















MANUFACTURERS AND WHOLESALERS 


West Virginia Hardwoods 
and Hemlock. 


Sar PHILADELPHI 
eZ 


— 
We are in the market for 


4x6-16, 6x8-16, 3x 10-16 
HARDWOOD SKIDDING LUMBER 


for delivery on the Lehigh Valley Railroad or 
Central Railroad of N. J. at Bethlehem, Pa. 


If you manufacture this stock, let us hear from you. 


THOMAS E. COALE LUMBER CO. 


\S Franklin Bank Building, PHILADELPHIA, PA. . 
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We Want to Sell— 


2 to 3 Cars 8-4 


No. 1 Common Chestnut Bone Dry. 


Good Lengths and Widths— Special Price. 


ious AC. Bruner Company 


PHILADELPHIA, PA. 
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NORTH CAROLINA PINE 


Rough and Dressed 


YELLOW PINE 3? 


BILL STUFF AND FLOORING 


° Harri Idg., 
Eli B. Hallowell & Co., puaperrnic’ Pa, 
PWOUCOVO VEU VE0U082 90908 











FROM SOUTH ATLANTIC COAST POINTS 








IN NORTHEASTERN FLORIDA. 


JACKSONVILLE, I*LA., Oct. 14.—Judging by the num 
ber of orders received from northern and eastern mar- 
kets lumber trade has been dull, although what stock has 
been bought has been at good prices. In order to fill 
their contracts brokers here have been forced to pay 
to the mills prices which will leave them little or no 
margin and future quotations to the eastern yards will 
necessarily have to be at higher prices. Yard orders, 
with random lengths, have been placed at the mills on 
the basis of $22 for 12-inch, $19 for 10-inch and $16 
for S-inch and under, which is better than they have 
heen receiving for some time. The local business is not 
only holding its own but improving and the influx of 
settlers throughout the entire state means continued 
new home construction, stores ete. Loeal market for 
dressed stock is brisk, and lath shortage is worse than 
last week. The mills are now receiving f.o. b. their 
plants as much as the lath had sold for in Jacksonville 
formerly. A Jarge number has been brought into the 
city this week but not enough to meet the demand, and 
unfess a heavier supply is obtained work will be delayed 
on several buildings. 

J. 8. Conrad, president of the Bond Lumber Com 
pany, Who has been il in this city for some weeks, has 
left for Hot Springs, Ark., where he will try the baths 
for a short time, 

Contract lias been jet to the Middleburg Lumber Com 
pany, Middleburg, for the lumber to be used in the 
construction of an immense fertilizing plant of the 
It. O. Painter Mertilizer Company. This factory will be 
one of the largest in the South. 


Visitors this week were: J. C. Magness, ‘Tallahassee Saw 
Mill Company, ‘Tallahassee; IL A. ‘Tee uves, of the West 
Reaves Lumber Mills, Inverness, Wlorlée + N. p. Ives, Ocala ; 
W. L. Wolfenden, of Wolfenden & Co., Sampson City, Fla. ; 
«. bE. Melton, Melton Lumber Company, Micanopy; Hl. kh. 
Waymer, East Coast Lumber Company, Watertown, 
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FROM THE GEORGIA CAPITAL. 


ATLANTA, GA,, Oct. IS. An 8,000-acre tract of spruce 
timber Jand on the slopes of Mount Mitchell, North 
Carolina, has been sold by S. Montgomery Smith, of 
Asheville, N. ©, and I. A. Drewery and Mareus Lb. 
oster, of Massachusetts, to Campbell & Dickey, of 
Virginia, for $857,000, The purchasers intend to em 
ploy 300 men in cutting and sawing the timber on this 
land, and will build a 16-mile narrow gage road from 
Terrell to the summit of Mount Mitchell for the pur 
pose of vetting out timber after it is cut. Development 
cf this rich belt of timber will begin at once. 

The Central of Georgia Railway Company has placed 
an order for 30,000 steel rails for use between Birming 
ham and Savannah. Recently the Central spent $250, 
O00 in constructing a steel bridge across the Chatta 
hoochee river. 

Wholesule denlers and manufacturers in’ Atlanta are 
preparing for an exhibition in’ HWayana, Cuba, of the 
products of Atlanta factories as the outcome of a meet 
ing last week of business men. Citizens of every busi 
ness, including several local Jumbermen, were present 
at this meeting, An exhibition in Havana of the wares 
of Atlanta merchants and the products of local manu 
facturers has been decided upon as the best means for 
building up trade between Atlanta and Cuba. 
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FROM CENTRAL VIRGINIA. 

Lyncupura, VA, Oct. 17.—The domestie pine and 
hardwood trade, according to reports from local deal 
ers, continued to improve last week. Though the im 
provement was not great, it was steady in nearly all 
active lines. Prices remain firm. In the pine trade 
the feature is the demand for roofers in eastern ter 
ritory. A large number of inquiries has been received 
and some very satisfactory orders. Demand for ma 
terials by railroads is still unsatisfactory, although 
there have been some inquiries and a number of small 
orders. Furniture manufacturers have entered the mar 
ket and the demand for hardwoods from that source 
is gratifying. Demand for oak leads. 

In general, local dealers report conditions satisfactory 
and Jock for a continued improvement, All the mills 
operated from Lynchburg are on full time with orders 
ahead. Collections are regarded as improved. 

The Akers Lumber Company’s mills are kept busy. 
The Ward Lumber Company reports a good work, show 
ing a slight improvement over ifs last report. The 
Virginia-Carolina Lumber Company is optimistic over 
the fall trade and states that its business this month 
will be very much ahead of that of the same month last 
year, 


—— —eEeO 


FROM THE OLD DOMINION. 


Norro.k, VaA., Oct. 18.—The market has been swing- 
ing along at the gait that it took during the latter part 
of September and the first part of this month. Prices 
have stiffened considerably and indications sre strong 
that further advances will be made along price lines, 
especially in the lower grades of both rough and dressed 
items. It is practically impossible for manufacturers to 
accumulate stocks and a number of large manufacturers 
report the stocks below normal for the time of year. 
With a reeognized shortage in low grade lumber and 
no pereeptible abatement in demand prices have ad 
vanved from 50 cents to $1 a thousand feet on most 
items. The low grade conditions have caused a brighten 
ing up in the demand for high grade material, but prices, 
while not advancing noticeably, are more firm than 


heretofore. Uppers will no doubt strengthen if a good 
export business should appear, relieving the domestic 
market of this stock to a great extent. The car shortage 
has not been lessened, but indications are that conditions 
ulong this line will grow somewhat worse, due to the 
vood cotton and other crops moving. 

North Carolina pine manufacturers appear to be much 
encouraged over the conditions as they appear and, while 
no one is willing to predict that the present healthy tone 
of the market will continue during the winter months, 
there is a satisfied confident feeling that October busi 
ness will keep on at the same pace. 

A forest fire which has been burning in the Dismal 
swamp for about sixty days is said to be spreading and 
is causing considerable anxiety to those near the border 
of the swamp. Over 400 acres have been burned over. 
Steps have been taken to prevent the fire from spreading 
hy digging a large trench around the burning district. 
Others in that section are digging a number of irriga- 
tion canals from the ereek and Dismal swamp canal to 
protect their property. 





MERCHANT MARINE CONTRACT. 


BALTIMORE, Mb., Oct. 18.—Contracts were signed in 
New York yesterday which will bring to the Maryland 
Steel Company, at Sparrows Point, near Baltimore, the 
largest single merchant marine order ever placed in this 
city. The company will build four steamships for the 
\merican-Hawaiian Steamship Company preparatory to 
the opening of the Panama canal. The four vessels, 
it is estimated, will cost not less than #£2,000,000, the 
exact figures being withheld. The Maryland company 
also has contracts to build two colliers, 542 feet long, 
for the United States government. These contracts 
will furnish employment for 3,000 men. 

The ships for the American-Hawaiian company will 
he duplicates of the three contracted for two years ago, 
and the last of whieh, the I/onolulan, was sent = 
complete, last spring. The projected ships will be 450 
feet long with a beam of fifty-three feet six inches. 
They will be driven by single screws. At the present 
time the steamers of the company load at New York 
and proceed to Porto Rico Puerto, Mexico, where the 
freight is transferred and sent overland by the Tehuan 
tepec railroad to Salina Cruz, there to be loaded again 
in’ the company’s steamers and conveyed to San 
i raneisee, 


PALA PA 


FROM THE MARYLAND METROPOLIS. 


Barrimore, Mp., Oct. 17.—The R. K. Hartwell Com 
pany reports that business is fair. It is arranging to 
extend ifs operations and especially to build) up— the 
hardwood end. 

Kobert McLean, who handles the output of the Norva 
Land & Dumber Company’s mill at Wallaceton, Va., 
and operates a plant at Battery Park, Va., takes a 
hopeful view of the situation. 

The committee of the National Lumber Exporters’ 
\ssociation which is to confer with the London Timber 
Trades Federation in regard to measurement rules and 
other matters has been completed, It consists of R. D. 
\VieLean, of ms Hugh McLean Lumber Company, Buf 
falo, N. Y.; J. R. Williams, of the Ferd Brenner Lum 
ber Company, Cincinnati, Ohio, and Gustave A. Farber, 
London representative of Russe & Burgess, Incor 
porated, Memphis, Tenn. All three members of the 
committee are now on the other side. 

Albert Turnbull, of the Rowland Lumber Company, 
Norfolk, Va., and I’. W. ‘Tilghman, of the Dennis Sim 
mons Lumber Company, Williamston, 8S. C., were among 
the visiting lumbermen in Baltimore during the last 
week, 

Baltimore sash and door men last week entertained 
a caller who had come all the way from the Pacifi 
coast—J. <A. Gabel, assistant vice president of the 
Chehalis Fir Door Company, Chehalis, Wash. Mr. Gabel 
is making a trip through the East, and reported that 
he found business quiet, though fir, he stated, was 
entering this section of the country in inereasing 
volume. 

The L. HH. Burton Lumber Company reports that it 
has five vessels loading lumber or under charter, ani 
that it is trying to get one or two others to bring up 
yellow pine. 

BBB 


An American consular officer has reported that an 
American citizen of wide experience in industrial enter 
prises in the far East expects to execute large orders 
for lumber to be used in China. These orders will be 
secured while en route to the United States and the lum 
her will be shipped from the Pacifie coast. Persons in 
terested may secure the name and address of this man 
by inquiring at the Bureau of Manufactures, Depart 
ment of Commerce and Labor, Washington, D. C., 1 
ferring to file number 7,455. 


—_—_—_—_—O_OoOoOoOoO' 


Asbestos being 2 natural mineral, is said by the Hf. W 
Johns-Manville Company, of New York to possess 
weather-resisting qualities that make it a very desirable 
roofing material. This company states that its ‘‘J-M’’ 
ashestos roofing consists of several layers of asbestos 
felt, cemented together with genuine Trinidad lake as 
phalt, the same material that is used in street paving. 
The asphalt also being a mineral product, the ‘*J-M’’ 
is an all mineral roofing, said to be as permanent and 
us near indestruetible as the brick walls of the build 
ings on which it is used. 
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FROM THE VALLEY METROPOLIS. 


Trade Reported Spotted in Various Lumber Lines— 
Fire Ordinance Shorn of Objectionable Features— 
Opinions Vary as to Future. 


Sr. Louis, Mo., Oct. 18.—General conditions in the 
St. Louis market, both among the wholesalers and retail 
yards, is spotted. Opinions vary as to the future, as 
well as present business, some reporting .exceptionally 
good trade at firm prices, and others a quiet business and 
at prices that are hardly as firm as they ought to be at 
this season of the year. 

Thanks to the prompt and efficient action of the lum- 
bermen of St. Louis, the recent fire ordinance, known 
as council bill No. 126, has been amended so as to be 
shorn of its objectionable features, and when adopted 
by the municipal assembly will stand upon the statute 
books with the approval of the lumber interests of this 
city. Last Friday a delegation of lumbermen met with 
the fire prevention committee and revised the ordinance 
so that it was satisfactory to all. The new ordinance as 
revised puts no limit upon the hight of lumber piles, the 
most pernicious feature of the original measure. ‘The 
amended bill limits the hight of sheds to thirty-five feet, 
which will cause no particular hardship. A limit of 
twenty feet is placed upon piles of wooden boxes, so as 
to obviate a particular case in point that was a par- 
ticular fire menace. The revised bill also says that the 
shed space in a lumber yard shall not exceed two-thirds 
the total yard area, instead of one-third, as originally 
proposed. 


Yellow Pine Trade Gossip. 


Alf Bennett, president of the Alf Bennett Lumber Com 
puny, says it has had a good spurt of business during the 
last week, in both yellow pine and hardwood lumber. 

T. C. Skeen, general manager of the Seminole Land & 
Lumber Company, on his trips to the yellow pine mills in 
Arkansas, has become much interested in'cutover lands, and 
has recently purchased a tract on which he intends to culti- 
vate rice. Mr. Skeen thinks more of the sawmill men 
should interest themselves in experimental farms on their 
cutover lands. 

H. A. Hulse says that his business is steadily improving 
and that September results were much better than August, 
and that so far October shows a steady gain. 

The wholesale department of the Fidel Ganahl Lumber 
Company has bought the Newstead avenue yard of the Ban- 
ner Lumber Company, which gives it exceptional facilities 
for handling business. 

Vv. B. Switzer, with offices in the Wright building, re 
ports good business on mixed cars at firm prices, 


The Boeckeler Lumber Company reports that business is 
very fair with it and that the timber end of its business 
is exceptionally strong, its specialty being timbers and large 
joists which move slowly. It makes immediate shipment of 


stock of this character. 

The John J. Moran Lumber Company says that owing to 
the mild weather, making it favorable for building, its trade 
has picked up materially in the last ten days. 

The Morris Lumber Company reports that the market is a 
» weak with a downward tendency. 
rhe Hogg-Harris Lumber Company 
ness at satisfactory prices. 

The Arkmo Lumber Company, whose present headquarters 
are in the Wright building, will move its general offices to 
Paragould, Ark., November 1. W. W. Fuess, president, and 
If. C. Ball, secretary, of the company, who are at present 
located in St. Louis, will also move to Paragould, The 
Arkmo company has eight yards in Arkansas, and the move 
is being made so that the general office can be in closer 
touch with the yards. CC. K. Nicoll will remain in St. Louis 
and do the buying. 


is doing a fair busi 


Hardwood Trade Gossip. 


Thomas EK. Powe says that trade with his concern in ash, 
cypress and the upper grades of oak is fine, but that the 
lower grades of oak and poplar are very slow. 


The Charles A. Tilden Lumber Company says that its 
trade is good, especially the last week. 
Rk. H. Shellabarger says his trade is fair with prices 


unsettled, some items selling at extremely low prices, but he 
can not account for the reason, except that manufacturers 
having a surplus of certain items are willing to shade a 
little, 

The Dian Lumber Company reports that prices are firm, 
but that the volume of its business is not great. 

(ius Koerner, who is making a specialty of oak and pop 
lar, says he is having a good demand at firm prices, and 


that his trade for October has materially increased over 
that for September, 
The Philip Gruner & Bros. Lumber Company says that 


trade is slow. 
The American Hardwood Lumber Company is 
fairly good business at satisfactory prices. 
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IN THE MISSOURI-KANSAS DISTRICT. 


KANSAS Ciry, Mo., Oct. 17.—Many lumbermen report 
a better business for last week than for any other in 
the Jast three months. Orders and inquiries have both 
increased, which adds a little more hope to the situa 
tion. Lineyard men say that business is holding up 
and the total does not go so far below last year as 
Was supposed. 

The land department of the It. 
pany has moved its office to Gla, Ark. A branch office 
Will he maintained in this city. The effort to sell the 
remaining londs of the company is meeting with success. 


Smith Lumber Com 


P. J. Green, of Marshall, called on local lumbermen 
this week. dle reports crops not up to normal in his 
county, but says corn will average forty bushels to the 
avere, 


red Humburg, of Byson, Kan., spent a day in this 
city recently. He reports a shortage of rain in his 
district and consequently some trouble in fall seeding. 
Taking the state over, however, the wheat sowing covers 
wu much larger area than usual and most of it has had 
a“ fine start. 

Charles Aves, of Cedar Point, Kan., and C. H. Me 
Brayer, of Kiowa, Kan., were among visitors this week. 

Paul Leidigh, manager of the Leidigh Lumber Com 
pany, is making a tour of +the mill district. Other 
lumbermen out of the city are M. G. West, of the 


Ingham Lumber Company; Stanley R. Gabel, of the 
Gabel-Davenport Lumber Company, and A. T. Hem- 


ingway, manager of the Forest Lumber Company. 

M. B. Nelson, sales manager for the Long-Bell Lum- 
ber Company, has returned from a three months’ tour 
of Europe. 





FROM A BIG EAST TEXAS MILL POINT, 


Demand for Lumber Expected to Continue Brisk— 
Outlook as Based on Crops Excellent—Sash and 
Door Trade Good. 
3EAUMONT, ‘T'EX., Oct. 16.—A good demand prevails 

and it is believed that it will continue throughout the 

fall and winter. The settlement of lands that have been 


idle has caused an inerease in demand and the good 
crops lead manufacturers to believe that it will be good 


Lan) 
for the next few mouths, and the curtailment of output 


is reported to be strengthening the market generally. 
The tone to inquiries is better. Considerable building 
is in progress and indications for a busy building fall 
are encouraging. The sash and door people are in a 
pleasant frame of mind concerning the outlook. Export 
demand is good, and it is believed that before the end 
of the month shipments will be better. Generally, con 
ditions have improved and there are evidences of even 
better times. 

The tug Chief, 
furnished by the 
Orange, consigned 
Pass last Saturday. 


with the schooner 
Lutcher & Moore Lumber Company, of 
to Mexican ports, left Orange for Sabine 

After discharging its cargo, the Martha 
will return to Orange for another cargo. The steamer 
Katherine left Orange for Sabine Pass the early part of 
the week with the barges Cuba and Nicaragua, lumber laden, 
in tow. The lumber was consigned to a steamer at Sabine 


Vartha, with lumber 


ltass, bound for South American ports, and was furnished 
by the Luteher & Moore Lumber Company. ‘The launch 
Wississippi left Orange for Vort Arthur Friday with lum- 
ber. ‘The steamer Nicaragua is expected to arrive at Orange 


this week to take on lumber. 
dleton has left Port Arthur with lumber for Boston. The 
steamship Folgate arrived at Sabine Pass to take on lum 
ber from the Lutcher & Moore mill for South American 
ports, 


The schooner Alice L. 


Personal Mention. 


Keith, prominent in 
Davidson, John N. Gilbert and 
turned from Morgan City, where 
vention of the Interstate Inland 

R. M. Hallowell, vice president and general manager of 
the Industrial Lumber Company, at Elizabeth, was a recent 
visitor, as were Capt. Thomas Waties, with the Cameron 
Lumber Company at Houston; S. A. MeNeely, manager of 
the tie department of the Kirby Lumber Company at Hous 
ton; John H. Baber, connected with the Tyler County 
Lumber Company, of Warren; W. Il. Aldridge, president 


J. Vrank Col. W. 8. 
. Denman have re- 

they attended the con- 

Waterways League. 


lumber circles; 


of the Aldridge Lumber Company, of Aldridge; Joseph 
Muth, connected with the Industrial Lumber Company at 


Klizabeth, and W. M. Sager, of 
the Sabine Tram Company. 


Chicago, sales manager of 


COTTON PROSPECTS IN TEXAS. 

Austin, TEx., Oct. 16. 
many parts of the state. 
in some sections. 





Heavy rains are reported from 
Open cotton has been ruined 
In the territory west of San Antonio, 
Where the drouth during the last several months has 
heen unusually severe, the downpours amounted in some 
localities to seven inches in a few hours. The rivers and 
smaller threaten to overflow the valley Jands. 
In the Austin section the rains are of great benefit to 
the farming interests, although cotton has suffered some 
What. Picking is interrupted all over the state and it 
will be several days before’ the fields are dry enough to 
enable a resumption of the harvest, even should there be 
no continuation of rain, 

It is announced that the banks of Texas and other 
cotton producing states are giving liberal financial aid 
io stich farmers as desire to hold their cotton, and that 
there is no jack of money to carry the cotton producers 
through the period of low prices, 


streams 





SERVICE SIDE OF MOTOR TRUCK SELLING. 


As a part of its selling organization the General 
Motors 'ruck Company, of Detroit, Mich., has formed 
a service department with T. P. Myers as general 
service manager. The company considers Mr. Myers 
to be well qualified for his work, as he has been for 
u number of years sales manager for the Rapid trucks 
which now are included in the General company’s 
line. 

The work of the service department will begin 
with an analysis of a business before a truck is in- 
stalled. Experts will determine the haulage require- 
ments of the business of a prospective purchaser and 
insure the purchase of a truck specially suited to the 
work. Only such dealers and agencies as are able to 
render the character of service desired will be per- 
mitted to handle the General company’s line of 
trucks. Special attention will be given to the stock 
of spare parts kept at all points and arrangements 
will be made whereby the user of a G-M-C truck can 
rely upon a dealer or agent to supply a truck for use 
in case it becomes necessary to lay by a truck for a 
day or for an hour. On the whole the General Mo- 
tors Company, through the medium of its service de- 
partment, will undertake to insure purchasers of its 
trucks the greatest possible benefit from their use. 


LOE 


Clarenee’ WKirvin, formerly with the Mitehell-Kirvin 
Lumber Company, of Demopolis, Ala., and I L. Shert 
zer, formerly connected with the Gulf City Hardwood 
Company, of Mobile, Ala., have formed the Chickasaw 
Lumber Company, with headquarters at Demopolis, and 
will engage in a general wholesale trade in long 
shortleaf yellow pine and hardwood lumber. 





(We Desire to Purchase 


the following lumber 


For Spot Cash 


“A” delivered in New York harbor via any rail 
road. 
A-1—1 car 8/4 Poplar No. 1 Common with ajl 


the Selects in. 

car 6/4 Basswood Nos. 1 & 2 

Common, all 12’ long. 

A-3—5,000’ 10/4 Poplar Nos. 1 & 2. 
12/4 Poplar Nos. 1 & 2, 8% 
and 14” and over wide. 

4—1 car 6/4 Poplar Nos. 1 & 2, 9 to 12” wide. 

5 _ 10/4 White Oak No. 1 Common, bone 
dry 


A-2—1 and No. 1 


Balance car 
to 10” wide 


>> 


A-—1 car 4/4 White Oak Nos. 1 & 2. 

A-7—-4,000’ 10/4 Hickory Nos. 1 & 2; 4,000’ 12/4 
Hickory Nos. 1 & 2; 1,000’ 16/4 Hickory 
Nos. 1 & 2. 

A-7-—% car 16/4 Plain White Oak Nos. 1 2; 
% car 12/4 Plain White Oak Nos, 2; 
\% car 10/4 Plain White Oak ; 


9 


Y% car 20/4 Plain White Oak Nos. 2 
\% car 24/4 Plain White Oak 
We would like a few 
in the 20/4 and 24 

“B” delivered in New York harbor vta 

& Ohio railroad, 

Is 1 car 4/4 Soft Maple Nos. 1 & 2. 

I-21 car 8/4 Maple No. 2 Common. 

B-3-—-6 cars 6/4 Poplar No, 2 Common, in Decem 

ber. 

“Oo” delivered Jersey City, N. J., 

railroad, 
Panel & wide No. 1 


Nos. 1 


& 
1& 
Nos. 1 & 2 
1& 
«& 
pieces 18 and 20’ lo 


ng 


Baltimore 


via Lehigh Valley 


ee | 1 car 5/4 
24”. 

“Dp” delivered in Philadelphia via Baltimore & Ohto 

or Pennsylvania ratlroad, 

L)-1 15 cars 4/4 Basswood Log Run, in January 
and February. 

“BE” delivered in Philadelphia via 

Reading railroad only. 
K-1-—6 cars 5/8 Chestnut Sound Wormy, in Jan., 


Poplar, 18 to 


Philadelphia & 


Mar., May, July, Sept. and Novy. 
2-6 ears 4/4 Chestnut Sound Wormy, in Dec., 
Jan., Feb., March, April and May. 


k-3-——6 cars 6/4 Chestnut Sound Wormy, in Dec., 
Keb., March, April, June and July. 

Grade of these eighteen cars Chestnut to be firsts 

and seconds, pinworm holes no defect. 

cars 4/4 Maple No. 1 Common, in 

, March, April, May and June, 

Also quote on the combined grade of No, 1 Common 


Jan., 


and No, 2 Common, stating what percent 
would be No. 2 Common 
“Vr” delivered Jamestown, N. Y., via Lrie railroad, 


Ir-1 1 car 5/4 
vember, 
“a” delivered Chicago, 1Ul., via 
railroad, 

G-1 10 cars 4/4 Quar, Red Oak Nos. 1 & 2, 2 cars 
in Oct., 2 in Nov., 3 in March, 3 in April. 

If you cannot furnish all of the above stock, 
we will be pleased to have you quote on what you 
can furnish for spot cash less 2%, with a thor 
ough description of the same for lengths, widths, 
dryness and manufacture, stating whether band 
sawed or circular sawed. We desire to place all 
these orders with good mills who will give us first 
class stock, Please quote prices either delivered 
or f. o. b. cars mill, giving us the rate of freight. 


JOHN J. RUMBARGER LUMBER CO. 


418 Perry Building 
> E. Cor. 16th and Chestnut Streets - PHILADELPHIA. 


teech Log Run, the middle of No 


Baltimore & Ohio 





y, 











The Floyd-Olmstead Company 


BULLETIN BUILDING, 


PHILADELPHIA, PA. 


14,000 ft. - - 
50,000 ft. 
100,000 ft. 
16,000 ft. 


4-4 1 and 2 Oak 
4-4 No. 1 Common Oak 
4-4 No. 2 Common Oak 
6-4 1 and 2 Oak 
10,000 ft. 6-4 No. 1 Common Oak 
70,000 ft. 6-4 No. 2 Common Oak 
4,000 ft. - - 8-4 1 and 2 Oak 
36,000 ft. 8-4 No. 2 Common Oak 


SELLING AGENTS 
WHITE LUMBER COMPANY 
JOHNSON CITY, TENN. 























(C ; )) 
George Craigs & Sons 


SPRUCE, HEMLOCK 
AND HARDWOODS 


| Ofttice, seg seg Philadelphia, Pa. | 
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Edward Chaloner& Co. 


WOOD BROKERS 


and Agents for the sale of American 
Hardwood, etc., in Logs and Lumber 


96'Derby Rd. Sandhills, LIVERPOOL 


Cable Address, “CHALONER.” Codes used, ABC, 
Al, Liebers’, Western Union and Lumberman’s Telecode 








BRYCE, JUNOR & JELLIE 


Established 1878 
SHIPPERS’ AGENTS FOR SALE OF 
American Lumber 
IN ENGLAND. 


28 Baldwin Street, 
BRISTOL. 


49 a Brown's Bldg. Exch. 
LIVERPOOL. 














J. & J. VINKE, 


Agents for the sale of 


American Lumber and Logs 
PINE and HARDWOODS 
OAK, POPLAR, WALNUT AND LOGS 
AMSTERDAM, HOLLAND. 


— 




















We Are Buyers of 


American Hardwoods 
LOGS and LUMBER 


Write to 


JAMES WEBSTER & BRO., Ltd. 


BOOTLE, LIVERPOOL, ENGLAND 
London Office: DASHWOOD HOUSE, 9 NEW BROAD ST., E. C. 
News Chambers: 67 HOPE ST., GLASGOW 














(= ) 
JOHN H. BURRELL & CO. 
WOOD BROKERS 


and Agents for the Sale of American Hardwoods, 
Etc., in Logs and Lumber. 


15 & 16 AFRICAN HOUSE, WATER STREET, 
LIVERPOOL, ENG. 























oo and Cable Address, “Burwood, Liverpool.” 
a 








SINGLETON, DUNK & CO. S?siticinas's:S*" 
American Logs and Lumber 


27 UNION STREET, 
cable Address. *'SINGLETONS"' Clasgow. 


Sable Codes; Telecode, Lieber's Zebra, A.B,C..A U. GLASGOW, SCOTLAND 





WRIGHT, GRAHAM & CO. 


al Bank Place, GLASGOW, SCOTLAND. 123 Cannon St., LONDON, E.C. 
Cable Address: ‘‘Brakridge,’’ Glasgow. Cable Address, “‘Nivarium” London. 
WOOD BROKERS. 
Agents for the sale of all kinds of American Hardwoods in Logs, 
samberand Dimension Stock. White Pine, Pitch Pine, North Carolina 


Pine, Spruce and Oak Staves. Shipments to any of the principal ports 
in the United Kingdom or Continent handled to the best advantage, 


CANT & KEMP, “2860". 
WOOD BROKERS, 
For the Sale of all Descriptions of 


HARD AND SOFT WOODS 








TO MAKE MONEY you should use the Lumber- 


man’s Actuary for figuring 
the amount of lumber in any number of pieces and for figuring the 
cost of any number of feet at any given price. Absolutely correct. 
Send for illustrated booklet AMERICAN LUMBERMAN. Chicago 
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CENTRAL SOUTH SITUATION 











CRESCENT CITY NEWS. 


Diversity of Opinions in Regard to Trend of Lumber 
Trade—Cypress Mill Stocks Broken—yYellow Pine 
Fairly Firm. 


New ORLEANS, LA., Oct. 16.—Experienced students of 
local lumber conditions say that they can detect a slight 
improvement for the week. Others disagree with them, 
insisting there is no noticeable change in the situation. 
A reasonable assumption is that orders may have been 
unequally distributed among local offices this morning. 
It seems safe to say that the improvement, if any, is 
small, Domestic buyers are holding down their book 
ings, just as they were doing thirty and sixty days 
ago, while the foreign buyers do not feel like meeting 
the prices on this side, with ocean rates so high. 

Cypress mill stocks are broken, with No. 2 boxing 
searce, some items of the shingle list in low supply and 
lath moving rapidly enough to prevent further accumula 
tion. The yard and factory trade continues of limited 
proportions, though demand is sufficiently steady to pre 
vent stagnation. Some offices are quoting car rooting 
up $3 and siding up $1.50. No other price changes are 
reported, though it is said quotations are firmly main 
tained all around, 

Curtailed yellow pine output is holding the price 
fairly firm. Inquiries outnumber orders. Demand for 
railroad material is improving. The yard trade does not 
improve as it had been expected to do. Shipments are 
easier, thanks to the improvement of the Tllinois Central 
service. It is reported that that line will raise its 
embargoes before the week’s end, provided there are 
no unexpected strike complications. Complaints of car 
shortage are heard along the Southern Pacifie. The 
car situation is easier along the Texas & Pacifie. 

Work on the new pier of the Gulf & Ship Island rail 
road, at Gulfport, Miss., is reported to be making rapid 
progress. About 1,000 feet of the permanent timber 
work is completed, leaving the bent to be filled in with 
sand and earth. When finished, the pier will be about 
1,000 feet long, thirty feet wide, and double-tracked, 

The eypress plant of the Teehe Lumber Company, at 
Port Barre, is approaching completion, steam being 
raised for the first time on Thursday of last week. 

The Mexican steamship Cometa arrived from quaran 
tine today with a cargo of mahogany logs consigned to 
the Otis Manufacturing Company. 

Martin H. Sullivan, of the Alger-Sullivan Company, 
whose death was reported from New York today, was 
well known in New Orleans, and is said to have been 
the largest individual stockholder in one of the larger 
banks here. He had served for some years as executor 
of the Herwig Mstate and was a frequent visitor to New 
Orleans. 

R. HW. Downman, called to Kurope some time ago by 
the news of his daughter’s illness, returned home today. 
Mrs. Downman and Miss Downman will remain in New 
York for a short time, 





~ 


SOUTHWESTERN LOUISIANA LUMBER NEWS. 


Stiffening Prices and Improved Demand—No Change 
in Strike Situation at Mills—Reports from the 
Cypress Belt. 


LAKE CHarLes, LA. Oct. 17.—The week witnessed 
stiffening prices and a better demand. Manufacturers 
Whose plints are in operation say that the demand is 
better than it has been at any other time in a number 
of months. There has been practically no change in 
the strike situation and those who are in a position to 
know say that there is likelihood that the mills now 
down will resume operation by January 1. The strikers 
are not gaining territory, and the operators whose mills 
have closed temporarily on account of the agitation are 
treating the strikers’ efforts indifferently. 

Shipments during last week have been made primarily 
io the western distributing centers, including Kansas 
City, St. Louis, St. Joseph and Wichita. Demand from 
dealers at those points has been very active. 

The export demand has been light and no marked 
increase in it is expeeted until later in the year. 

The railroad strike is doing much to curtail ship 
ments, but on the other hand it is helping to increase 
the demand, as many of the dealers, fearing a tie-up, 
are buying heavily with a view of completing their 
stock before the situation may beeome serious and 
traffic more irregular. 

Reports from the cypress belt are of a satisfactory 
tenor and sale agents are hopeful as to the winter out 
look. 

Heavy rains have had the effect of interfering more 
or less with the operation of some of the upstate mills. 

J. G. Powell, pioneer lumberman of Lake Charles 
and founder of the Powell Lumber Company, who is 
now engaged in the realty business in New Orleans and 
the smeltering business in Colorade, was in this city 
this week attending the Confederate reunion. Mr. 
Powell was a member of the Louisiana division of 
veterans, 

S. W. Woodring, general manager of the Caleasieu 
Long Leaf Lumber Company, of Lake Charles, returned 
this week from a business trip to St. Louis and New 
Orleans. The Lake Charles mill is the only Long-Bell 
mill in the state in operation. Mr. Woodring says he 
sees no chanee for any labor trouble here. ; 

Lumber in the yards of Luke LeBlane at Milton, 
Lafayette, valued at about $2,200, was destroyed this 
week by fire. 


The Folsom Export Lumber Company, after being 
closed more than nine months, has resumed operation 
and is enjoying a good business. 

The mill of the Arnold Land & Lumber Company at 
Hammond, has reswned operation after having been 
closed several weeks. 





IN NORTHEASTERN. LOUISIANA. 

SHREVEPORT, LA., Oct. 16.—During the last few days 
the demand for lumber has not been as brisk as it was 
during the earlier part of the fall. Railroad demand 
continues fair, Sales managers returning from trips in 
neighboring territory report that stocks are badly 
broken. With so many of the big mills closed on account 
of Jabor troubles, replenishing of stocks js not looked 
for soon. A few of the smaller plants have been oper 
ating Jess than half time lately, beeause of scarcity of 
water, 

The Tremont Lumber Company’s plant at Eros, now 
under construction, will have the second largest drive 
wheel in Louisiana, being outclassed in size only by 
the one at the Bogalusa mill. The Tremont company’s 
wheel, which has arrived, is twenty feet in diameter 
with a 53-inch base and a 15-inch bore. The mill’s 
capacity will be 300,000 feet. 

Charles Ball, president of the Ball) Lumber Com 
pany, recently returned from an outing in southwestern 
Texas. He will soon go north on business and pleasure. 

Robert Meyer, sales manager for the Trost-Johnson 
Company, is back from a trip to southeastern Texas. 

B. B. Terry, formerly sales manager for the Bolinger 
Lumber Company, who is now in business for himself 
at Oil City, operating a yard there, was a recent visitor. 





FROM THE ALABAMA IRON CENTER. 


BIRMINGHAM, ALA., Oct. 18.—Extraordinary — local 
huilding activity explains the heavy demand in the Bir 
mingham district for lumber of all kinds, aceording 
to W. T. Mstes, president of the North Birmingham 
Lumber & Supply Company. ‘Not since the earliest 
boom days of Greater Birmingham has there been such 
intense activity. in residential work, tenement work, 
business structures and manufacturing projects,’’ he 
stated. 

The first step toward actual construction of — the 
Kufaula & Chattahooche railroad, the incorporation of 
Which was announced several weeks ago, will be taken 
at a meeting of the directors of the railway company 
to be held at Kufaula, Ala., October 21.) The line will 
be constructed from the Seaboard Air Line at Pitsview, 
Russell county, through Eufaula to the Atlantie Coast 
Line at Dothan and liberal subseriptions to the new 
line have been made by ali of the counties traversed by 
it. At the meeting which will be held shortly the exact 
route snd the securing of full rights of way will be 
determined. 

W. R. Fuller, a Jeading contractor of Manchester, 
Ga., announced a few days ago in Birmingham that he 
was planning the erection of a large planing mill at 
Manchester, one of the many new towns rapidly as 
suming reality in the southern states. 

The Bridgeport Woodenware Company, Bridgeport, 
has increased its capitalization to $200,000, the com 
puny having originally been organized with capital stock 
of $100,000. 

The plant of the Tennessee River Veneer Company 
organized recently at Sheffield, Ala., with a paid-in cap 
ital of $80,000. has been practically completed and op- 
eration will be begun at an early date. EE. D. MeCon 
nell and K. G. MeConnell, who are well known to the 
lumber trade of the state, will have. active management 
of the veneer plant. 

A company is being formed to finance the building 
of the Manistee & Repton railway from Conley, through 
Monroeville to Monroe station, on the Louisville & 
Nashville’s southern Alabama division. The line will 
be twenty miles in Jength and the Louisville & Nash 
ville has agreed to furnish rails and rolling stock and 
operate it as an independent line if the rights of way 
are secured, the roadbed built and ties laid without 
expense to itself. This Jine will tap rich timber prop 
erties, among which are these of the Monroe Land Com 
pany and the Vredenburg Saw Mill Company, which is 
rebuilding its plants at Monroe and Pine Hill on an 
expensive scale. 

The Birmingham Tie & Creosoting Company has 
hought a site for its plant, about fifteen acres, at Ross 
land, near Fayette, and plans for the erection of its 
plant are being made. The offices of the company are 
in the Chamber of Commerce, this city. 

The six miles of railroad completed last year by the 
Cullman Coal & Coke Company, leading from Cullman 
to what is known as Bridge No. 1, have been leased 
to the H. H. Hitt Lumber Company, of Falkville. The 
Hitt company will use the short line for logging to its 
plants in Cullman and Falkville, at both of which points 
it has mills. 


PALL PA ALY 


FROM ALABAMA’S CAPITAL. 


MonvrGoMeRY, ALA., Oct. 16.—With a steady market 
and a good demand in all lines and with an outlook 
favorable to a big raise in price wholesale lumber deal 
ers are well pleased with present business and with what 
is promised them. Due to the fact that the Louisiana 
mills and those west of the river are still shut down, 
demand is expected to foree prices much higher within 
a few days. Stocks are low. The strongest demand on 
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the local market is for low grade stuff, with a good, 
steady business in other lines. 

A lumber road extending from Pine Hill, Ala., to 
Sweetwater, Ala., will be bought by John Cochrane, it 
is reported, and extended to Demopolis. 

Work on the Kaul Lumber Company’s plant at Tus 
caloosa will begin at once. The plant will be located 
ubout a mile and one-half from Tuscaloosa on the Minter 
place. It will be of thoroughly modern construction 
and will cost $300,000. Connected with the regular mill 
will be a planing mill with a capacity of 150,000 feet 
a day, ten large brick kilns, and later a creosoting plant. 
A standard gage railroad sixty miles long will be put 
in by the company, to cost upward of $300,000. 





WESTERN FLORIDA TRADE. 

PENSACOLA, FLA., Oct. 17.-—The River Plate trade, 
which takes the greater part of the lumber manufac 
tured and exported from Gulf ports, is better than 
it has been at any other time for eighteen months. 
Consequently business is considerably better at Pen- 
sacola, as well as at a number of other Gulf ports. The 
increased freight rates are having small effect on busi- 
ness at this market, for demand is such that shippers 
can meet the advances now demanded for tonnage and 
still dispose of cargoes at a profit. Last week the 
volume of inquiries was far beyond anything experi 
enced in many months and a number of cargoes were 
sold by local shippers. 

Added to River Plate is a good demand from other 
markets, but the German demand remains far below 
the normal. 

Interior demand is excellent for the season, and 
manufacturers think that it should be improved as 
winter season approaches. Interior stocks are smaller 
than ever before at this season and buyers will soon 
have to stock up for spring operations. As all mills 
of this section have their output sold up to January 
1 they can enter the coming year independent, and 
can demand a good price for their lumber during the 
early months of next year. 





SOUTHEASTERN MISSISSIPPI NEWS. 

HATTIESBURG, MIss., Oct. 17.—The yellow pine mar 
ket continues to improve from the manufacturers’ stand 
point, but as it appears to be changing rapidly buyers 
are at sea as to ruling prices to be used for quotations. 
There is no market price on large timbers and the mills 
are receiving their own price if they are able to aecept 
the business, and buyers realize that price has no place 
in buying lumber, but that the only thing to be econ 
sidered is whether the mill can get it out within the time 
desired. Some railroad business is received, but the 
volume and kind of orders indicate that such lumber is 
intended for repairs immediately needed and not for 
extensive improvements. All yard stock in this section 
is depleted and is in good demand. The eastern market 
for large yard timbers appears to be good and the de 
flection from Georgia and Florida to this territory makes 
up for any loss occasioned by a falling off in the mi-ldle 
West interior. 

William Cameron & Co., of Waco, Tex., have opened an 
office in Hattiesburg with W. R. Hickman in charge. 

The mill of F. V. B. Price & Co., Pinebur, Miss., 
started operation yesterday and will cut about 60,000 
feet a day. 





THE EMPIRE STATE 











FROM THE METROPOLITAN DISTRICT. 

New York, Oct. 16.—Demand continues only fairly 
active but wholesalers are laying a great deal of stress 
on the immediate future. Orders for lumber from the 
building trade are not expected to increase to any 
great extent, but indications are good that a slow, 
healthy improvement is under way. Prices are stronger 
and stocks at mill points much smaller than they were 
a month ago, particularly in the hardwood and southern 
pine fields. Heavy contracting work progresses slowly 
an! notwithstanding the reports of contemplated pur 
chases by railroads for repair and car purposes few 
orders of this character have actually been placed. Yel 
low pine and hardwood men have been figuring on a 
lot of inquiries and the situation in this respeet is more 
healthy than it has been for some time. 

Twelve permits for projected buildings were filed in 
Manhattan last week amounting to $886,300; fourteen 
in the Bronx, $383,500; 118 in Brooklyn, $768,800, and 
sixty-seven in Queens, amounting to $1,443,800, making 
a total of 211 permits at $3,477,400. 

I. KE. Parker, of the Mershon, Eddy, Varker Company, 
Saginaw, Mich., spent a couple of days in town last week 
with H. W. Alexander, of the company’s eastern office at 1 
Madison avenue. Mr. Parker finds a stronger trade through 
out the central West and while conditions are not up to 
usual fall requirements inquiries and orders are runnning 
along much better than a month or six weeks ago. 

IF. R. Babeock, of E. V. Babcock & Co., Pittsburgh, Pa., 
and the Babcock Lumber Company, Ashtola, VPa., accom 
panied by his wife, has been in the city for a few days on 
business and pleasure. Mr. Babcock spent some time with 
his local manager, H. J. Gott, 48 Wall street, . 

W. L. Sykes, of the Emporium Lumber Company, Keating 
Summit and Austin, Pa., was in town last week in confer 
ence with the company’s local manager, W. E. Van Wert. 
Mr. Sykes states that hardwood trade is picking up and 
he looks for a fairly firm run of orders during the winter. 
The company was a sufferer in the Austin (Pa.) dam catas- 
trophe some weeks ago, losing some of its lumber and the 
mill being damaged to a considerable extent. At Child- 
wold, N. Y., the company is just starting operations on a 
new lumber plant and will manufacture Adirondack spruce, 
hemlock and hardwoods. The company has now over 
9,000,000 feet of logs ready at the mill and a new railroad 
is about completed for logging operations. 

R. T. Jones, of the R. T. Jones Lumber Company, North 
Tonawanda, N. Y., was in the city last week visiting the 
local manager, W. M. Beers, Flatiron building. The com- 


pany has just opened another selling office in the Arcade 
building, Philadelphia, in charge of H. D. Howden. 

*. R. Seeley, of the Santee River Cypress Lumber Com 
pany, Ferguson, 8. C., has been in the city this week looking 
up some of his lumber connections. The company has a 
fine cypress plant and is specializing in gum and other hard 
wood products, the output being disposed of in this market 
and other eastern markets. Mr. Seeley finds business im 
proving slowly and while he does not look for any boom 
during the winter he thinks a turn has come for the better. 

Other visitors during the week were F. E. Longwell, secre 
tary of the Fred §S. Morse Lumber Company, Springfield, 
M: ISS. ; Harry 8. Field, Justice P. Taylor & Co., Philadelphia, 
Pa. D. Cc. Culver, Skillings, 7 hitneys & Barnes Lumber 
Company, Ogde msburg, N.. 2 A. Sheyne, Pennsylvania 
Door & Sash Company, Pittsburih, Pa.: A. 8. Daugharty, 
Madera Company, Chicago, Ill.; John H. Blackman, Stony 
Brook Lumber Company, Lopez, Pa., and C. L. Barr, Whii 
ing Lumber Company, Philadelphia, Pa. 





FROM THE TWO TONAWANDAS. 

NortH TONAWANDA, N. Y., Oct. 16.—Demand_ for 
lumber tonnage has brought about the establishment of 
rates which have appealed to the owners of some of the 
smaller ore carriers on the lakes to such an extent that 
they are accepting charters. One of these vessels, the 
steamer Niagara, arrived Friday from Duluth, Minn., 
and Washburn, Wis., with 1,900,000 feet of white pine, 
a record cargo, for the Twin City Lumber Company, 
White, Gratwick & Mitchell, A. Weston & Son and Fen 
ton & Sons. Another of the smaller ore carriers, the 
steamer Jesse Spaulding, is on its way from the head of 
the lakes with approximately 1,500,000 feet of white pine. 
Local vessel owners report a rate of $3 from the head 
of the lakes, an inerease of 50 cents over the rates in 
effect at the first of the month. 

The Haines Lumber Company has 300,000 feet more 
of lumber to come down the lakes before the close of 
the season. 

The Rochester Box & Lumber Company ,of Rochester, 
N. Y., is getting considerable stock from upper lake 
ports. The steamer Alaska, recently converted from a 
packet freighter into a lumber carrier, left Tonawanda 
last week to load 900,000 feet at Duluth for this com 
pany. 

The Twin City Lumber Company expects to get its 
season’s receipts by vessel cleaned up earlier than usual, 
Close to 4,000,000 feet more of stock will be brought 
down, The R. T. Jones Lumber Company expects to 
close receipts in good season, having approximately 
1,000,000 feet more to be shipped from upper lake ports 
to the yard on Tonawanda island. R. 'T. Jones has re 
turned from a trip to Duluth and other western points, 
where he found stock sold up closely. 
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NORTH ATLANTIC COAST 


NEW ENGLAND TRADE NOTES. 

Boston, MaAss., Oct. 16.—The Lexington Lumber 
Company, Lexington, has bought a tract ef land adja 
cent to the tracks of the Boston & Maine railroad in 
that city and will remove its business to the new 
location, 

The Hiubbell, Hall & Randell Company, South Nor 
walk, Conn., is building a large lumber shed. 

George A. Vessie, of Littleton, N. H., has bought 
buildings, land and timber lands in Alderbrook from 
the George W. Blanchard Company. The main plant 
of the latter company was destroyed by fire several 
months ago. This property includes 460 acres of land 
and eight buildings. 

The chair manufacturing plants in) Ashburnham, 
Mass., are reported busy and in some cases are oper 
ating nights in order to fill demands for quick shipment. 

Building contracts awarded in New England since the 
first of the year have amounted to $134,705,000, as com 
pared with $125,160,000 during the corresponding period 
a year ago. In Chelsea the growth of new buildings 
has been larger than, in any other section in eastern 
Massachusetts; that city was visited by a severe eon- 
flagraticn three or four years ago and since then it has 
been steadily rebuilding. During the last nine months 
the permits issued in Chelsea for new buildings amounted 
to nearly $2,000,000, 

Frank A. Arend & Co., Boston, have removed their 
offices in the Equitable building. They now have larger 
quarters. 

In speaking of the demand for hardwood lumber a 
leading dealer in Boston says that while there has been 
a fair call, buyers appear to be looking for bargains 
and this dealer feels that in some cases the price asked 
attracts them rather than the quality. It is a fact that 
many lots of hardwood lumber have heen offered in this 
market at coneessions. 
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THE PENOBSCOT RIVER DISTRICT. 


3ANGOoR, ME., Oct. 16.—Most of the Penobscot lum 
bermen who are to conduct operations this winter have 
sent crews into the woods, and preliminary work is well 
advanced, The eut on Penobscot waters, as well as in 
other parts of Maine, will be considerably less than last 
year, which means a decidedly smaller log harvest, for 
last season’s cut was somewhat under the average. Ship 
ments of spruce from Bangor continue in considerable 
volume, with rather a better movement to New York 
than earlier in the season. 

Frank H. Holyoke, of Bangor, « prominent owner 
of timber lands, died in Pasadena, Cal., on October 3. 
Ilis estate, amounting to about $500,000, is divided 
——, between two nieces, daughters of his brother, 
Caleb Holyoke, of this city, after the payment of be 


— to the Bangor Children’s Home and Home for 


Aged Men of $30,000 each, the Bangor Theological 


Seminary of $15,000 and the Brewer Public Library of 


45,000. 
James W. Perkins, of Madison, has contracted to cut 
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United States Spruce Lumber Company 


SPRUCE, HEMLOCK 
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GILFILLAN, Neitt & Co. 
Spruce and Hemlock 


Office and Mills: MAY, WEST VIRGINIA. i 
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JOHNSTOWN, PA 
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Laurel River Lumber Company, 


SPRUCE, HEMLOCK and HARDWOODS 
JENNINGSTON, WEST VIRGINIA. 









Mills, 
SEEBERT, W. VA. 











Glady Fork Lumber Company, 


SPRUCE, HEMLOCK and HARDWOODS 
Office and Mills: GLADY, W. VA. 








Tygarts River Lumber Company, 


SPRUCE, HEMLOCK and HARDWOODS 
Office and Mills: MILL CREEK, W. VA. 


GEORGE CRAIG & SONS | 
SPRUCE, HEMLOCK 
AND HARDWOODS 


OFFICE, == PHILADELPHIA, PA. 


| Cherry Riv. Boom & Lumber Company 
SPRUCE, HEMLOCK 


AND HARDWOODS 


MILLS : Richwood, Camden-on- 
Gauley and Holcomb, W. Va. 























Office, 
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Is the product of one of the best equipped 
mills in the country and comes in 


Maple and Birch 


WRITE TO-DAY FOR PRICES. 


Foster-Latimer Lumber Co. 
MELLEN, WISCONSIN. 
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Hardwood Lumber 
FOR SALE 


20 cars 4-4 No. 1 Common Poplar. 

20 cars 4-4 No. 2 Common Poplar. 

20 cars 4-4 No. 3 Common Poplar. 

20 cars 4-4 Sound Wormy Chestnut. 

10 cars 6-4 Common and better Chestnut. 
20 cars 6-4 Sound Wormy Chestnut. 

5 cars 1s and 2s Plain Oak. 
25 cars 4-4 and 6-4 No. 3 Chestnut. 


WRITE US FOR PRICES. 


Also have other grades and thicknesses of 
POPLAR, OAK and CHESTNUT. 


Keys- Walker Lumber Co. 


ROANOKE, VIRGINIA. 








RED GUM 


MANUFACTURERS 
MILLS AT EARL, ARK. 

















OAK, ASH, CYPRESS. 


The Crittenden Lumber Co. 


336-338 Scimitar Bldg., MEMPHIS, TENN. 





GIDEON-ANDERSON LBR. & MER. CO. 


MANUFACTURERS AND DEALERS 


CYPRESS, OAK and RED GUM 


HICKORY and ASH TOOL HANDLES. 
a + * yon GIDEON, MO. 








OAK FLOORING 


Matched 


“HARDWOOD LUMBER 
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MY leading 'umbermen ev- 
e eco e erywhere Descriptive 
circular and sample 


Races free for the asking. Price, postpaid, $5.00 per copy. 
0 copies, $9.00. Three copies, $12.75. For sale by 


American Lumberman, 431 S, Dearborn St., Chicago. 








for the Great Northern Paper Company 6,000 cords of 
4-foot spruce on Chain of ponds. 

While other driving courses in Maine have been at a 
fair pitch since the late September rains, the Saco 
remains very low, and unless a heavy rainfall comes 
soon about 10,000,000 feet of logs in boom above Hiram 
Malls must remain there until next spring, leaving sev 
eral mills without supplies and throwing many men out 
of employment. 

The 3-masted schooner Kdward I. Smith, intended for 
southern lumber trade, was launched at Phippsburg 
October 10. 

The Murchie company has leased the I. H. Todd & 
Sons mill, a well equipped plant which has been idle 
for some time, for the purpose of sawing the stock of 
logs on iiand. 


ON THE KENNEBEC RIVER. 


Aucusva, Me., Oct. 16.—-The rear of the Kennebec 
river log drive passed over the Augusta dam Sunday 
evening, at the latest date for many years The firsi 
sorting began at the boom four miles up river on June 
7, so the season’s work there has lasted four months. 
Last year was regarded as an average season, when the 
work at the boom lasted from May 22 to August 350, 
three months and seven days. ‘The low water all through 
this season has made driving expensive, and more logs 
than usual are left in the woods. The total cut in the 
Kennebee regions was about 122,000,000 feet, but the 
amount in the drive has not yet been figured. Less 
came to Augusta than in former years, as mills farther 
up the river are using a larger portion of the log cut 
each year. The one relief to the heavy expense of this 
vear’s drive has been the spoiling of fewer logs than 
ugual, Dynamite has hardly been used at all for the 
breaking of jams, and consequently there are fewer 
‘“junks’’? or broken pieces of logs. 

The work at Hallowell scrting boom, the last on the 
river, will probably take about three weeks longer, 
making that about a month longer than it was last 
year, 





THE KEYSTONE STATE 


SMOKY CITY TRADE NOTES. 
Prices Unsteady, with Mills Running to Capacity on 
New Business—Lumbermen Prominent in Industrial 
Development Movement. 











PirrseurGu, PA., Oct. 17.—-A fair condition of busi 
ness generally seems to prevail. Prices for all lines of 
manufactured material are at a lower point than for 
some time, but enough new business is coming out to 
keep the mills running actively and in eases to full 
capacity. The chief difficulty appears to be to force 
a margin on the right side in the iron and steel trade 
with existing prices ruling in’ practically all finished 
lines. 

D. lL. Gillespie and Osear Hl. Babcock have been named 
as members of the Pittsburgh Industrial Development 
Commission, composed of leading manufacturers of this 
city. It is making an organized effort to build up the 
Pittsburgh district by seeuring additional industries. 
They appeared before the wholesalers’ association last 
week and presented to it the plans of the commission 
with considerable detail and have been assured of warm 
support. 

I. V. Babeock & Co. announce the purchase by the 
subeock Bros. Lumber Company of 2,000 acres of addi- 
tional timber adjoining its present holdings at Babeock, 
Ga. This will insure extended operations at that plant, 
famous for its yellow pine production. O. H. Baheock 
went to Davis, W. Va., this week and expects to visit 
Philadelphia before returning to Pittsburgh. 

L. T. Morlan, of the Morlan-Ricks-Hughes Company, 
will go to Morlan, W. Va., next week, where it is ex- 
pected that the last of the eut in that timber will be 
made and the mill will be closed permanently at the end 
of this month. Mr. Morlan, who was named receiver for 
the B. FL Jacobs Lumber Company, Elizabeth, reports 
that he has sold all the real estate of the company with 
the exception of two small lots and he expects to make 
a final report to the court and a final adjustment of the 
claims and distribution to the ereditors of this concern 
within the next sixty days. He says his company regards 
the present situation as improved and that business will 
pick up from now on. 

The Willson Bros. Lumber Company predicts an imme 
diate decided improvement in conditions, especially for 
business from out of town concerns. 

J. C. Donges, owing to bad weather and a slight ill- 
ness, was compelled to remain in his office the last week 
and failed to make a call on the outside trade as usual. 
Iie reports betterment, however, in nearly all lines. 

The Breitwieser & Wilson Company regards the out- 
look as better and Mr. Wilson says there is more snap 
to the trade generally than for some time. 

President J. L. Lytle, of the J. lL. Lytle Lumber Com- 
pany, says some changes in prices during the last week 
will be felt to some extent and that there is a good 
inquiry for lumber from all sources. 

Bemis & Vosburgh hold optimistie views regarding the 
situation but say that it means a hustle and lots of grit 
to get trade, competition remaining keen. The firm 
notes difficulty in securing cars owing to the railroad 
strike. 

President W. D. Johnston, of the American Lumber 
& Manufacturing Company, says that there will be no 
further weakening of prices in lumber from now on and 
he believes that matters will steadily improve. 

F. X. Diebold, of the Forest Lumber Company, sees 
a fair run of business with little change in volume. 


v 
Lal 


QUAKER CITY NEWS. 


PHILADELPHIA, PA., Oct. 16.—Buying is still apathetic, 
and almost every order is marked rush, showing that 
buving for immediate use still prevails. 

In the hardwoods plain oak, chestnut, maple and 
birch are in good demand, while quartered oak has 
somewhat improved. Beech, bass, ash and gum are re- 
ported in fair demand, and although poplar is. still 
inactive and a little off in price several concerns re- 
port a diminution of the evident surplus and a corre 
sponding tightening of prices. White pine is reported 
aus in fair demand, several concerns reporting an active 
week in the southern variety. Hemlock, cypress, yellow 
pine and North Carolina pine are holding, with the 
last two still strong in roofers, box, and low grade 
flooring. Prices throughout remain firm in spite of 
the lassitude of the market. 

Building activity has abated to some extent, but the 
permits issued show 320 since the first of the month, 
covering 537 operatious, with a value of $1,470,010. 

Philadelphia shippers are deeply interested in the out- 
come of the inquiry into the alleged discrimination 
against independent vessels which the Interstate Com- 
merce Commission is making on the complaint of the 
Mobile Chamber of Commerce. 

Seaman & Menaugh have started a retail business 


here. foth partners are experienced lumber dealers, 
and with many of the customers of the old coneern as 
a nucleus bid fair to make the venture a success. 


The Owen M. Bruner Company reports an encouraging 
increase in consumption of Idaho white pine in this 
market, and in red gum. It is making a special cam 
paign of introduction of the ‘maraschino’? brand of 
the former wood. 





LAKE ERIE PORTS 


FROM WESTERN NEW YORK. 


BurraLo, N. Y., Oct. 18.—Lumber is selling more 
than formerly, but the trade is not satisfied, Receipts 
of lumber by lake are large, for the week 6,376,000 
feet, with 15,240,000 shingles. The local trade will 
continue to lay in stock by lake, most concerns report 
ing that they still have several cargoes to add to their 
winter stock. The lake lumber trade is about as_ brisk 
as any branch of that traffic and rates are strong at 
$2.50 from Lake Superior. 

The MeNeil Lumber Company has given up all ex 
pectation of seeing the cargo of hemlock that was 
loaded at Bayfield on Lake Superior on the steamer 
A. IL. Hopkins. The steamer was once sighted after it 
was reported missing, but has not been seen again. 
Another cargo has been loaded to take its place. 

(©. Walter Betts has returned from a week’s trip to 
the mills of C. M. Betts & Co., at Sumter and Effing- 
ham, 8. C., where in company with B. F. Betts, of 
Philadelphia, he looked over the plantation owned by 
the firm, adjacent to one of its mills. The land is 
planted with cotton and corn. The firm has sold the 
product of its saw mills six weeks ahead. 

The yard of Graves, Manbert, George & Co. is well 
supplied with white pine, having brought in a_ stock 
fully equal to that of last year, including shipments 
from Lakes Superior and Michigan as well as Georgian 
bay. 

Three hundred acres of timber land at Brown Run, 
near Warren, Pa., have been bought by the Poverty 
Lumber Company, consisting of William Crull, Clyde 
Smith and Frank Dickerson. Title is thus secured to 
about 5,000,000 feet of hemlock and hardwood, with 
enough timber in addition to make 5,000 ties. 

A holiday this week has eut out considerable busi 
ness in the building line, but the number of permits 
filed was seventy, with thirty-nine frame dwellings. The 
total costs were $154,140. The only large plan filed 
was that for the New York Telephone Company’s ex 
change, to eost $85,000. 

Much complaint has arisen lately of the slow move 
ment of loaded cars. One dealer reports that it took 
four days to move a ear a short distance and ten days 
to move one 200 miles, the cars being already in transit 
and the shipper making every effort to supply a needy 
customer. 

The Pierce-Arrow Motor Car Company has bought 
thirty-five acres of ground east of its present monster 
plant and will go extensively into the manufacture of 
motor trucks. It has already made and sold about 100 
such trucks, some of them to lumber and planing mill 
men here. 











FROM THE FOREST CITY. 


CLEVELAND, OHIO, Oct. 16.—On the average, business 
is fair to good. Northern stocks are reported as mov 
ing well, white pine especially. Much of the stock be 
ing shipped is for factory or kindred uses, and there is 
a lack of yard stocks. In hardwoods demand is good 
for the better grades of stock, and every line is holding 
well, with the possible exception of No. 2 common oak, 
which drags. A large amount of northern stock con 
tinnes to be brought in by water. Dealers will have 
large stocks on hand this winter and, from the inquiries 
being reeecived, the market for white pine and hemlock 
will probably show considerable improvement from now 
on, 

The Cuyahoga Lumber Company reports an excep 
tionally good business in all lines, especially in northern 
stocks. 

The F. T. Peitech Company reports a most encourag 
ing line of inquiries coming in for all lines of good 
hardwoods. 
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FROM THE WOLVERINE STATE 








THE SAGINAW VALLEY. 


Logging Industry in a Thriving State—Mill Ma- 
chinery Manufacturers Note a Good Run of Business 
—Improved Demand for Boxes. 

Bay City AND SAGINAw, MicH., Oct. 18.—The logging 
industry is doing great business. Last year the Mich- 
igan Central, Mackinaw division, handled 140,000,000 
feet of saw logs, and it is estimated the quantity han- 
dled this year will be fully as large. Two mill plants, 
those of the Kneeland-Bigelow Company and the Knee- 
land, Lunden & Bigelow Company, are receiving an aver 
age of 300 ears of saw logs a week. This includes about 
12,000,000 feet of logs eut and shipped to the first named 
of these concerns by Frank Buell. These two mills, which 
are expected to cut during the year approximately 
42,000,000 feet, are cutting more hemlock this year than 
last. The Richardson Lumber Company’s mill in Bay 
City is receiving about 125 ears of logs a week, and 
rank Buell is cutting and shipping to Bliss & Van- 
Auken at Saginaw seventy-five cars a week, largely maple 
stock, W. D. Young & Co., Bay City, are handling 
about 250 to 275 ears of logs a week, and about 100 
cars a week come to the Estate of David Ward and 
are manufactured by Knapp & Scott. The Bousfield 
Woodenware Company in Bay City receives a few million 
feet from the North, and it is understood that Ross & 
Wentworth will bring some logs down during the win- 
ter. The Gates mill in Bay City is sawing 3,000,000 
feet for the Lobdell-Churchill Company. 

The steamer Ogemaw has arrived from Thessalon with 
181,591 feet of lumber and the schooner C. J. Fillmore 
from the same port with 502,448 feet, both cargoes con 
signed to FE. B. Foss & Co. 

George W. Stevens, many years in the lumber trade 
in the Saginaw valley but now a lumber broker in 
Spokane, Wash., was in the valley last week, en route 
east. It seems like carrying coals to Neweastle, but he 
sells large quantities of lumber in Michigan and as far 
east as New York. 

The Michigan Manufacturing & Lumber Company, 
of Holly, which under the management of F. J. Barrett 
has been very successful the last few years, is making 
preparations for extensive operations in northern Mich 
igan during the winter. It is the intention of the com 
pany to cover more territory and buy more lumber prod 
ucts than usual. Tt will have buying agents for lumber, 
cedar products ete. at Millersburg, La Roeque, Rogers, 
Lachine, Hillman, Hurs, Case, Posen and one or two 
other points on the Detroit & Mackinac lines, and at 
Topinabee and Indian River on the Michigan Central. 
The company has some large tie contracts to fill. James 
Adams will eut 1,000,000 feet of lumber at La Roeque 
for A. L. Wilson, which the Holly company has con 
tracted to take. 

Loeal box factories are more active than usual, that 
end of the trade having considerably improved recently. 
Hard and soft woods are used for box stuff, several con 
cerns being engaged in the business, some exclusively. 
Prices are steady. 

The M. Garland Company, Bay City, manufacturer of 
mill machinery, is doing a much improved business com 
pared with a year ago. Orders have been booked for a 
number of months ahead. 

Wickes Bros., of Saginaw, have been exceptionally 
busy of late. The firm is shipping mill machinery and 
boilers west and south and has large orders booked. 

The Kneeland-Bigelow Company shipped out by rail 
5,600,000 feet of lumber in September, and Mr. Bigelow 
says that while prices are steady there is a marked im 
provement in the inquiry and movement of lumber. The 
good end of maple is firm and dry stock difficult to 
obtain. Beech is in particularly active demand and 
birch and basswood move freely. Although hemlock has 
not improved in price there is a much better demend 
for it. 

Two cergoes aggregating 750,000 feet of lumber were 
shipped from Cheboygan to Detroit last week and one 
cargo of 800,000 feet from the Olds mill to Chieago. 





THE CITY OF THE STRAITS. 

Derroir, Micnu., Oct. 18.—Loeal conditions are sat 
isfactory, and there is a tendency to look for firmer 
values on the new cut. Hemlock already is bringing 
slightly higher prices than were obtained three or four 
months ago. 

According to some of the larger retail dealers there 
is 2 disposition on the part of certain wholesalers to 
cut the prices on yellow pine and this is likely to af- 
feet the buying somewhat, the retailers figuring that 
it will pay them to wait. 

Kvidences of prosperity ure seen in improvements 
that are being made at local yards. C. W. Kotcher is 
putting in-a large dry kiln at his Gratiot avenue yards, 
in connection with his sash and door factory. The kiln 
is of the Grand Rapids type. Allan Bros. are building 
in attraetive office at their wholesale yards, Fourth and 
Holden avenues. It will be of the bungalow style and 
the interior will be done in oak and yellow pine. 

The steamer Hayward, which went aground at White 
Rock last week, has arrived with a eargo of maple, 
consigned to the Thomas Vorman Company, consid 
erably damaged. The cargo has been taken over - by 
the underwriters and will be sold in the open market. 

Receipts of lumber by vessel have been large the 
last few days, and while rates have gone up the owners, 
except in rare instances, have not succeeded in enforcing 
the rates demanded, although the demand for tonnage, 
chartering agents say, exceeds the supply. Deliveries 


naturally will be a little slower because of weather 
conditions. The folloying boats have unloaded: 


Steamer Bothnia, with norway lumber and lath, equal to 
about 700,000 feet, for C. W. Kotcher; steamer Tempest 
and barge Keith, 1,000,000 feet of hemlock, and the barge 
Corey, 500,000 feet of hemlock for the same consignee ; 
steamer O. FE. Parks, full cargo of pine for Reeves & Stone. 

Vessels loading or about to load for Detroit concerns: 


Steamer 8S. M. Stevenson, part cargo of elm for the 
Brownlee-Kelly Company and the balance, pine and hemlock, 
for the Lowrie & Robinson Lumber Company; steamer 
Gettysburg, 800,000 to 900,000 feet of 2-inch hemlock for 
the Brownlee-Kelly Company at Baraga and Pequaming; 
barge Sweetheart, 750,000 feet of white pine and norway 
for Conely & Bailey, at Blind River, Ont.; barge Melbourne, 
700,000 feet of lumber for the Lowrie & Robinson Lumber 
Company, at Blind River. 

; The steamer O. 2. Parks has gone to the Soo for 400,000 
feet of white pine for Conely & Bailey. 

Demand for Canadian tonnage to move lumber between 
Canadian ports is considerably in exeess of the avail 
able facilities, according to report here. Sarnia deal 
ers alone are in the market for capacity to move sey 
eral million feet from Georgian Bay points. 





NORTHWESTERN MICHIGAN NOTES. 

MANISTIQUE, Micu., Oct. 16.—The J. W. Wells Lum 
her Company will shortly complete the addition of a 
good-sized shingle mill at its Menominee plant. The 
former Bird & Wells Company mill at Wausaukee, Wis., 
has been dismantled and the machinery removed to 
Menominee for the new Wells mill. 

rhe Wisconsin & Michigan railway will build a spur 
track at Koss to accommodate the new lumber company 
that will operate the saw mill at that point. 

Warren J. Flanagan will log three miles east of 
Randville this year and will cut mixed timber and cedar 
with a crew of forty-five men. Mr. Flanagan will also 
log at a second eamp located near Merryman. ‘This 
camp will eut cedar exelusively. Not less than twenty 
men will be employed. Should business conditions 
improve he will start two more camps, to cut hardwood 
exclusively, employing not less than forty men. 

The steamer Maud 8S. brought 1,200 cedar posts from Ford 
river to Menominee the last week and returned to Ford 
river light. The Ann Arbor No. 8 took out 96,000 feet of 
lumber from Menominee to Frankfort. The motor boat 
Caroline brought in 40,000 feet of lumber to Menominee from 
Zizer’s bay. The barge Hattie Wells and the schooner Three 
Sisters with lumber and the schooner /solda Bock with slabs 
took down cargoes last week. The schooner Oscar Newhouse 
took down lumber from the north to the Manitowoc Building 
& Supply Company, at Manitowoc, Wis. Among late lum- 
ber shipments was the steamer 7’. S. Christie, bound for 
Chicago with hardwood lumber from Alpena. She had the 
barge Interlaken in tow with cargo from Nahma. 

The Minnesota training ship Gopher discovered large 
heids of lumber floating on Lake Superior last week, but 
iound no trace of the missing lumber carrier Hopkins 





MENOMINEE RIVER NOTES. 

MENOMINEE, Micu., Oct. 16.—Lumber carriers are in 
demand, but the whole lake fleet was stormbound at 
various points last week and the weather continues 
io be unsettled. 

The Lake Independence Lumber Company has greatly 
enlarged its plant at Big Bay and has erected twelve 
new houses. Manager Theodore Schneider reports that 
labor is in demand, 

Logging operations have already begun at the camps 
of Warren J. Flanagan, three miles east of Rand 
ville. The cut will be mixed timber and eedar, a crew 
of forty men being employed, 

Victor Reed is organizing a camp at Point Abbaye, 
where he will cut 3,000,000 feet of logs for the mill of 
the Baraga Lumber Company. 

The Northwestern Cooperage & Lumber Company, of 
Gladstone, will open its Eseanaba plant in November. 
J. P. Bushong, of that concern, is in Eseanaba superin 
iending the installation of the machinery. 





HARDWOODS. 








Buyers of Flooring 
In Less Than Carloads 


find our methods of delivering at car- 
load prices interesting. It might ap- 
peal to you—better let us quote you on 


Maple and Beech 


FLOORING 


and explain how we do it. A good stock 
enables us to fill orders without delay. 


Telecode Used. 


Cummer- Diggins Co. 
CADILLAC, MICH. 











J The Critical Customer’s Choice 


DIXIE BRAND 
Oak Flooring 


A combination of High Class Material with 
Perfect Workmanship. 


Our RED and WHITE 
OAK LUMBER 


is of the same high quality. We can ship promptly straight 
or mixed cars of Lumber and Flooring. 


Bliss-Cook Oak Company, 


% BLISSVILLE, ARK. 








f 








Himmelberger-Harrison 
Lumber Co. 


Red Gum Specialists 


Mills at 


MOREHOUSE, MO. 





Sales Office 


CAPE GIRARDEAU, MO. 











MINNESOTA 











IN AND AROUND CLOQUET. 

Croquet, MINN., Oct. 18.—Shipments in October have 
held about even with the same period in September. 
Orders have not been as free during the last week as 
for a few weeks preceding, but the demand for low 
grade boards and strips shows no sign of falling off. 

Owing to heavy rains the planing mills were compelled 
to shut down Monday, as stock could not be taken from 
the yards to the mills without becoming too wet to work 
satisfactorily. 

State Forester W. T. Cox and his assistant, D. P. 
Tierney, accompanied by Professor Cheney, dean of the 
Minnesota State School of Forestry, and Raphael Zon, 
in charge of the federal government’s investigation work 
in forestry, arrived in Cloquet last week and went to the 
state experiment station, where investigation is being 
made as to methods of tree planting and of cutting trees 
{o insure their reproduction. 

S. L. Coy, assistant manager of the Cloquet Lumber 
Company, who has been confined to his home for several 
weeks by a sprained ankle, sustained by a fall from his 
horse, has so far recovered as to be able to be ahout. 





THE MINNESOTA LUMBER CENTER. 
MINNEAPOLIS, MINN., Oct. 18.—A fire prevention con 
vress, called by Governor Eberhart to meet in St. Paul 
November 8, was planned at a committee meeting last 
Saturday, and the name of State Forester Cox was put 
on the program for one of the addresses. The principal 





The Atlantic Lumber Co 


INCORPORATED. : 


Manufacturers and Wholesale Dealers 


: 
: HARDWOODS 


Mason Bldg., 70 Kilby St., 
BOSTON, MASS. 


QU WewRWeneeewn enews 


Branch Office: 620 White Bidg., 
BUFFALO, N. Y. 





ttt werner 


‘ VESTAL LUMBER & MFG. CO. 
KNOXVILLE, TENNESSEE 


We run our own mills manufacturing 


Poplar, Quartered White Oak, 
Plain Oak, Walnut, Etc. 








WRITE US BEFORE BUYING }% 
OL lgldwdag 
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Inquiries Solicited 


FRANKLIN we cnenco 


Railway Exchange, CHICAGO 
- 0c ——Snc—00€ — 


Louisiana Red Cypress | 














GARYVILLE, LA. 








YPRESS DOORS LAST 
OLE MFG.CO. MEMPHIS 











—- LYNCHBURG, VA. “3g 











! There’s No 
Need To 
Run 


after trade —it will 
come to you if you 
secure some of our 
choice 


LONG AND SHORT LEAF E 
DIMENSION SIZES AND KILN DRIED FINISH 
Poplar, Oak. Virginia Pine yard sizes, Va. and N. 
C. White Pine Cypress, Red Gum, and Tupelo. 
Our specialty original growth South Carolina Short 


Leaf and Cuban Pine Dimension timbers will an- 
swer same purpose as Long Leaf and much cheaper, 








Send us your inquiries. 


VIRGINIA-CAROLINA LBR. CO. 


LYNCHBURG, VA. 
















Virginia and North Carolina Virginia and West Virginia 


YELLOW PINE | HARDWOODS 


The Ward Lumber Co., Inc. 


We carry in stock all 
sizes Dimension and Boards. 


“Lynchburg, Va. 





NE and all without exception prefer to buy direct 
from first hands. We are manufaciurers and 
operate our own mills—always carry !arge stock 


VIRGINIA and N. C. PINE 
DIMENSION and TIMBERS 
AKERS LUMBER CO, , Inc., *YSYRUR® 











— Write to— 


Williams & McKeithan Lbr. Co. 


LYNCHBURG, VA. 


RED GUM 


AND OTHER HARDWOODS 














speakers will be Franklin H. Wentworth, Boston, Mass., 
secretary of the National Fire Protection Association ; 
C. J. Doyle, Ilinois state fire marshal, and C, A, Palmer, 
insurance commissioner of Michigan, who is president of 
the National Association of Tire Marshals. 

J. B. Price, sales manager for the Puget Sound Duin 
her Agency, was a recent visitor to this city. 

i. H. Nolan, of the Nolan Bros. Hardwood Company, 
Memphis, Tenn., and formerly of St. Paul, stopped in 
the Twin cities on his way back from a business trip 
to Canada. He sold hardwood lumber in Winnipeg, but 
found business poor tarther west. 

ki. ©, Tillotson, saies manager for the Bemidji Lum 
ber Company and the Thief River Falls Lumber Com 
pany, says that the former company is planning to do 
about the same amount of logging this winter as last. 
The Thief River Falls Lumber Company did not saw 
during the last season because the low water made it 
impossible to float logs down and as there is consider 
able accumulation of logs, not many will be put in this 


winter. The fall rains have flooded the swamps, so it 
is probable that driving can be done successfully next 
spring. George S. Davis has been engaged to repre 
sent these companies in sonthern Minnesota and northern 
lowa,. 

V. I. Devinne, formerly a traveling salesman for 
the Lumber Manufacturers’ Agency, has located in 
St. Paul as sales agent for the Central Warehouse Lum- 
ber Company, ond also will handle hardwood and south 
ern pine lumber at wholesale. 

W. W. Catlin, sales manager of the Humbird Lumber 
Company, Sandpoint, Ida., was in Minneapolis last week 
on his way to Chicago, and reported that the company 
is doing a very fair business in eastern Montana terri 
tory, although trade in general is slack. 

A. ©. Bond, who represents the H. B. Waite Lumber 
Company in lowa, was in this city last week and 
reported prospects good in that territory for late fall 
trade, although business has been slow on account of 
wet weather 





FROM THE WISCONSIN FIELD 








CREAM CITY TRADE NOTES. 

MILWAUKEE, Wis., Oct. 17.—JF"all building is progress 
ing rapidly and the permits issued are increasing from 
week to week. Last week 180 permits were taken out, 
representing a total investment of $375,456, a gain of 
$154,021 as compared with the previous week. During 
the same week in 1910 131 permits were issued for an 
investment aggregating $274,088, showing an increase 
for last week of forty-nine permits and investment of 
$100,378. Ventures which have been announced within 
the last few weeks promise a building season next year 
which will eclipse the operations of the last four years. 

Milwaukee wholesale Jumbermen all seem to be meet 
ing with an increase in business. The improvement in 
the industrial field is resulting in a much better demand 
from the general factory trade. The sash and door 
plants are placing better orders, a natural result of the 
increased activity in the building field. Birch is in good 
demand and predictions are made that stoeks will be 
exhausted long before new stuff will appear next season. 
Prices hold firm in most lines of hardwood in view of 
the increased demand and prospects of a shortage later 
in the season. Nos, 2 and 3 basswood are selling well 
and prices are about $2. higher. 

The Hartman Trunk Company, of Racine, part of 
whose plant was destroyed by fire last week, plans for 
the erection of a modern fireproof structure to replace 
the burned buildings. 

The Foster-Latimer Lumber Company, of Mellen, Wis., 
has bought the land and timber holdings in) Wisconsin 
and Michigan of the Seott & Howe Lumber Company, of 
Ironwood, Mich. It is understood that the new owner 
will keep the Tronwood plant in operation. 





IN THE HEMLOCK COUNTRY. 

MELLEN, Wts., Oct. 18.-—The mill of the Foster-Lati 
mer Lumber Company closed two days last week to permit 
the laying of water pipes across Bad_ river. 

The Mellen Lumber Company is pushing operation at 
Shanagolden. g 

The Glidden Manufacturing Company reorganized ‘ast 
week with a eapital of $50,000. The officers of the new 
concern, Which retains the name of Glidden’ Manutae 
turing Company, are Fred Boheim, Ashland, president ; 
Henry N. Mann, Chicago, vice-president; Otto Boheim, 
Glidden, secretary, treasurer and manager; Conrad Mohr, 
Glidden, superintendent. Mr. Maun will have charge of 
the sales office in Chicago. 

The Flambeau shingle mill, of Park Falls, whieh has 
been shut down for nearly three months because of being 
unable to secure steam for power purposes, while the 
paper mill) plant was heing overhauled, has resumed 
operation. During the time the shingle mill was closed 
the building and machinery were thoroughly overhauled 
and everything is in first class order, 

The Kenfield-Lamoreaux Company, of Washburn, has 
carpenters erecting buildings to house a large amount 
of wood and is making other improvements. One of the 
largest items of improvements to be made at the piant 
for a long time is the installation of a 7! planer. 





IN NORTHERN WISCONSIN. 

RHINELANDER, Wis., Oct. 16.—All reports are’ that 
hemlock and hardwoods are wanted to the full extent 
of their supply. Dry hemlock is said to be practically 
all shipped out; no one has any dry lumber, and all are 
shipping more or less green or half dry. Prices are still 
low. 

In hardwoods the anomaly is shown of low grades in 
elm and basswood beginning to advance in price. Lately 
they have been advancing till they are up $2. above 
what they were bringing two months ago. The increased 
demand is partly due to the improvement of the fur 
niture trade and improvement of the box trade, which 
uses low grade basswood. Some of this has been going 
to the trunk factories also, and, as stocks were not at 
all heavy this year, the effect of a steady demand is 
being felt. No one has any No. 2 and No. 3 basswood 
to sell, and there is not much No. 3 elm. 

Maple and bireh continue favorites and prices are 
steady. Bireh is not in great supply and this has kept 
prices practically the same the whole year. Ineh stock, 
Nos. 1 and 2 common, is a little cheaper than during last 
spring, but 4% and 4 bireh have not declined in any 
grade, from No. 2 common to ones and twos. Selected 
red birch is also steady at the old prices. 

Soft elm in No. 2 and better is beginning to get 


searce and will be all gone inside of two months. Prices 
have been firm with a slight advance. Rock elm seems 
to be ealled for to some extent, but there is no free 
movement of it. Stoeks are not heavy. 

The Mason-Donaldson Lumber Company reports a busi 
ness which will exceed all former years in volume. It 
is planning to log the usual amount of timber on the 
state line lands and to buy logs besides. 





ON THE MENOMINEE. 


MARINETTE, Wis., Oct. 16.—Conrad Kreiter, of the 
Kreiter Piano Company, has awarded the contract for 
building his company’s new dry kiln. ‘The company is 
now employing sixty men and has 1,500) pianos in 
process of construction. It will be six months, how 
ever, before the institution is in complete running order. 

J. Tf. Lehman, of this city, has completed a saw inill 
at Armstrong Creek for R. Anderson. The mill was 
started April 15 and has a ecireular edger. 

Laun Bros, of Wausaukee, intend to operate a retail 
lumber yard following the removal of the Bird & Wells 
interests. In the spring they will erect a large dry 
shed for finished lumber. There is also talk of estab 
lishing a planing mill later, 

C. FP. Hankwitz will locate a broom handle factory 
at Merrill. 

The city of Marinette will try the experiment of a 
municipal doek, where a general dock business will be 
done. 

It is expected that the plant of the Page & Lyon 
Manufacturing Company at New London will be oper- 
ated again for a time until the stock is manufactured 
and orders filled. 

©. V. Doran has sold his interest in the Badger Tur 
pentine Company, of Wausau, to Fred H. Schneider and 
Orlaf Anderson. The plant will be running within a 
week, it is stated. A crew has been sent out pulling 
stumps, 

The Walter Spalding Lumber Company has sold 200 
aeres of land near Franzen, Marathon county, to the 
Hatten Lumber Company, New London. 

J. K. Wright, of Wright Bros., is reported failing. 


~~ 


ON THE FOX RIVER. 


APPLETON, Wis., Oct. 17.—Logging operations in the 
northern woods apparently will be less active during the 





coming winter than for several years. Many of the 
larger lumber companies will have only about half the 
regular crews in the woods. The Heineman Lumber 


Company, of Merrill, expects to put in about 7,000,000 
feet of hardwood and hemlock along the Gleason line. 
The A. WH. Stange Company and others in central Wis 
consin announce their winter’s logging operations will 
be only a half of last year’s total. 

\fter lying idle for five years it is likely the big 
electric plant of the Green Bay & Mississippi Canal 
Company, located at Kaukauna on the site of the old 
Badger paper mill, will be operated in the near future. 
The plant was completed a little more than four years 
ago and represents an investment of more than $100,000. 
Wisconsin’s latest) publie utilities Jaw was enacted 
shortly before its completion and its provision regarding 
the operation of competing publie utilities has stood in 
the way of the company operating the plant. Electrical 
energy will be generated and sold in various cities of 
this valley as soon as the plant is started. 

The Waukauna Lumber Company started last week 
filling an order for 20,000 cedar poles and 100,000 eedar 
posts to be supplied the Three Cedar Company, of Min 
neapolis, Minn. Most of the cedar will be eut near 
Roseholt, located on the new spur of the Wisconsin & 
Northern railway, 





TO ENLARGE PLANT. 


GLIDDEN, Wis., Oct. 18.—Announcement is made of 
the completion of plans for the material enlargement of 
the plant of the Glidden Manufacturing Company, of 
this city. Stave and pail departments are to be added. 
Machinery is now being bought. The company has con 
fined its attention to the production of tubs heretofore. 
The capital stock has been inereased from $15,000 to 
$50,000. The company secures its raw material largely 
from the Mellen Lumber Company, taking the smaller 
hardwood loys, which are suitable for its use. Henry N. 


Mann, Chicago, is vice-president and will also serve the 


company as sales manager, 














= ~ wae & 


e 
yn 


«| 


0) 


i gg 
val 
lal 
re. 
irs 
0. 
ed 
ng 
in 
eal 
of 


lar 
in 
“ar 


of 
of 
of 
led. 
on 
ore. 
to 
ely 


the 








OcTOBER 21, 1911. 


AMERICAN LUMBERMAN 


67 











NEWS FROM THE HARDWOOD FIELD 








WITH THE MEMPHIS TRADE. 


Improvement in Railroad Movement of Timber to the 
Mills—Decline in Cotton Prices a Damper to Busi- 
ness—Mill Notes. 

MEMPHIS, TENN., Oct. 17.—Satisfactory progress is 
reported in getting out timber as well as in transport- 
ing it to Memphis by both water and rail. The normal 
amount of logs received at Memphis over the Illinois 
Central and Yazoo & Mississippi Valley roads is not 
coming forward, but improvement is gradual in this 
respect, and it is believed that these lines will soon be 
handling their full quota of logs to this city as well as 
to other points. The amount of timber awaiting trans 
portation to Memphis in Arkansas, Mississippi and Ten 
nessee is large, and, barring congestion of freight, the 
outlook is bright for a large supply of logs for all 
local plants. 

The movement of the cotton crop in this territory is 
assuming large proportions, and the railroads give pref 
erence to cotton over other shipments. Enough ecotion 
will move within the next six weeks to tax the capacity 
of the railroads in this territory, and lumbermen will 
he fortunate if they escape from the usual annual car 
shortage. 

The extreme decline which has recently taken place in 
the price of cotton has thrown a damper over business 
in the entire Mississippi vailey and is looked upon as a 
most unfortunate development. The decline has amounted 
to about $25 a bale, as compared with the corresponding 
periods in the last two years, and, unfortunately, the 
crop in Arkansas, Mississippi and Tennessee does not 
promise to be very much larger than in either of the 
two preceding years, taken as a whole. This means that 
there is no offset, through largely increased yield, to the 
very heavy decline in prices, and that the monetary 
returns from the cotton crop in the valley states must 
he reduced materially. 

I’. KE. Stonebraker, representing Amedee C, Franck & 
Co., Antwerp, Belgium, has just returned from Chicago, 
where he was the representative of the Lumbermen’s 
Club of Memphis at the annual meeting of the Deep 
Waterways Association. 

The Bellgrade Lumber Company has cut out its timber 
on its original tract of land at Bellgrade, Miss., and has 
removed iis railroad and logging equipment about fifteen 
miles below that point, where it has additional timber 
holdings near Midnight, Miss., and the company is 
steadily getting out its logs. John W. McClure, see 
retary, says that no large amount of business is booked 
ahead, but that enough is doing to enable the company 
to ship out its preducts as soon as they are ready 
for the market. 

The Pidgeon-Thomas Iron Company, handling machin 
ery and mill supplies of all kinds, which lost its home 
by fire some months ago, has removed to its new build 
ing, on the site of the one which was burned. ‘The 
officers of the company say that they are much pleased 
with the new quarters, as they were very much cramped 
while operating from the temporary location. 

R. J. Darnell, of R. J. Darnell, Incorporated, has been 
spending the last few days at the bedside of his daugh 
ter Pauline, who was recently seriously injured in the 
automobile wreck which cost the lives of his wife and 
daughter Beatrice. Mr. Darnell came to Memphis with 
the bodies of his loved ones, but returned to Freeport, 
Long Island, almost immediately to determine upon 
the best course to pursue in connection with Miss Paul 
ine. The latest reports indicate that she is gradually 
improving and that she will recover. 





IN NORTHEASTERN TENNESSEE. 


sRISTOL, VA.-TENN., Oct. 17.—The Whiting Lumber 
Company has been incorporated under the laws of North 
Carolina, with capital of $500,000. This eompany is 
distinct from the Whiting Manufacturing Company. The 
Whiting Lumber Company will handle the products of 
the Whiting Manufacturing Company, which has mills 
at Abingdon, Va., Judson and Robbinsville, N. C. The 
officers of the Whiting Lumber Company are Frank R. 
Whiting, president; William S. Whiting, viee president ; 
(. L. Barr, secretary. The Whiting company owns a 
vast area of timber in western North Carolina, 

Work is being pushed on the rebuilding of its band 
mill at Crestmont, N. €., by the Champion Lumber 
Company, to be used in the development of a large area 
of timber land which the company has bought in west 
ern North Carolina. The company is extending a line 
of railroad into its timber and will soon have the re- 
iodelled mill ready for operation with a much larger 
daily output than before. 

The Pittsburgh Lumber Company will have its new 
band mil! at Hampton, Tenn., in operation soon. The 
company has built a new line of railroad to do its 
logging and has a 2-years’ cut of timber. 

James Faulkner, of the Abingdon Column & Lumber 
Company. Abington, Va., was a visitor in Bristol this 
week and reports business good. The Faulkner Lumber 
Company is no longer operating at Damascus, Va. 

The band mill of the Tennessee Lumber & Manufac 
turing Company, at Sutherland, Johnson county, Ten 
nessee, will be closed down about March 1, unless more 
timber ean he secured. 

**Business is looking much better of late,’’ said C. FE. 
Paxton, of the Paxton Lumber Company. ‘fA num 
her of orders are coming in and trade seems to have a 
tendency to show more briskness than for some time.’’ 

‘‘Business is fair and shows slight improvement,’’ 


said F. H. Wilkinson. ‘‘Shipments of late have been 
good and all things eccnsidered we do not feel that 
there is much room for serious complaint.’’ 

The Carter-Evans Lumber Company is preparing to 
operate a large saw mill at Caterville, 8. C., which is 
just being completed. 


THE CUMBERLAND RIVER DISTRICT. 

NASHVILLE, TENN., Oct. 18.—Local lumber trade was 
of moderate volume during last week. Nearly all orders 
are marked rush, showing consumers’ disposition to 
continue to make the manufacturer carry the stocks. 
Prices continue to be well maintained. 

The hardwood flooring output will be about the same 
as last year, and it was a big year with the local manu 
facturers. One company states that its orders this year 
have not been as large as they were last year, but it 
has considerably enlarged its business by a broad sys 
tem of advertising and a result is an increase in the 
number of small orders which will hold the total busi 
ness up to that of last year, 

The Read-Wooten Company, of Carthage, has closed 
a deal with J. C. Bilbrey for the erection and operation 
of a large spoke and hub plant at Carthage. Work on 
the plant will begin at once and it will be one of the 
largest, best equipped coneerns of the kind jn this 
state. 

September building permits in Nashville were $8,000 
in excess of those issued for the same month a year 
ago. The total value of permits last month was $101, 
207, compared with $93,214 for September, 1910. 





WEST VIRGINIA NOTES. 

CHARLESTON, W. Va., Oct. 19.—Conditions are dull 
and market inactive despite the fact that there has 
been a demand for sizes of certain grades, especially 
in the wider widths. This does not, however, mean 
that nothing is doing, but there has been less aetivity 
during the last week or ten days than for some time. 

The West Virginia Timber Company, which has under 
taken the preparatory work for cutting 12,503 acres in 
Boone county, has ten cars of material on the tract, 
to he used in the construction of its mill plant. The 
side tracks have been built and rapid progress is being 
made in getting everything in readiness to start 
D0,000-foot capacity band mili by December 1, 

George O. Breece, son of George KE. Breece, general 
manager of the West Virginia ‘Timber Company, who 


recently married Miss Rose Gebhart, of this city, will 
he connected with the development of «a Tlorse creek 
timber tract in Boone county, recently acquired by his 


father and others and on which a band mill is 
erected, 

J. ©. West, president of the Midland Lumber Com 
pany, of Parkersburg, W. Va., was a recent caller 
local dealers. 

Joseph M. Wehrle, jr., representing the Reliance Lum 
her Company, of Cleveland, Ohio, has been in this city 
several days visiting his father and many friends. He 
reports that he is doing a fair business. — 

The Dana Lumber Company, of which D. S. MeNitt 
is president, and which has had its office in this eity, 
has moved them to Lombard, Ky., where the business of 
the company is located. 

The ©. L. Munger Lumber Company, of which Peter 
Carroll, this city, is president, has increased its author 
ized capital from $400,000 to $500,000, 

The recent gift of $25,000 from R. A. Long, of the 
Long-Bell Lumber Company, Kansas City, Mo., to 
Bethany College, in this state, has been the cause of 
much favorable comment by the press of the state and 
friends of the institution This was the second gift 
of $25,000 that Mr. Long has made. Mr. Long’s pro 
posal to the college was that he would give $25,000 to 
add to every $100,000 raised on the college endowment 
fund, and twice within eighteen months he sent to 
President Cramblet his check for the amount pledged, 


being 
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WEST VIRGINIA NEWS. 

Parkerspurnc, W. Va., Oct. 16.—A large number of 
logs and ties are in the pools of the upper Little Kana 
wha river, above the dam which the government was to 
have completed in thirty days, but is far from it. With 
upwards of a half-million dollars’ worth of timber tied 
up, much of which the mills of this city already have 
orders for, and no prospect of getting it through before 
winter, a serious problem is presented and is causing 
much concern among dealers in this section. 

The Parkersburg Mill Company, the Citizens Lumber 
Company, the Radeker Lumber Company and William 
Kirk Tumber Company, leading retailers of this city, 
ail report business in a healthy condition and, in fact, 
that the year has been an exceptionally busy one with 
them. suilding in this section has been active and 
these plants have been busy supplying the local demand 
as well as making many shipments to outside sections. 

The Parkersburg Chair Company, the Bentley & Gerwig 
Furniture Company, the Parkersburg Mantel & Tile Com 
pany and the Rig & Reel Company are running full 
time and each reports a fine line of orders to be filled 
hefore the first of the year. 

John H. Becker, one of the best known lumbermen 
of Marietta, Ohio, and known throughout West Virginia, 
has been seriously ill for the last few weeks, but hopes 
are entertained for his recovery. Mr. Becker is presi 
dent of the Becker Lumber Company, of Marietta. 

The Meadow River Lumber Company, of Rainelle, 
reports the building of one of the largest planing mills 
in the state, which will be devoted to the manufacture 
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Box Material. 


When you are in the market 
for box material don’t overlook 
our facilities. 


BIRCH is BEST. 


Quick shipment, good service 
and fair treatment are the foun- 
dation stones of our policy. 


Also it is worth your while to 
remember*that we can meet your 
every requirement in BIRCH. 


GREENWOOD LUMBER CoO., 
Ontonagon, Mich. 
HOLT LUMBER CO., 
Oconto, Wis. 


G. W. JONES LUMBER CO., 
Appleton, Wis. 


NORTH WESTERN LUMBER CO 
Eau Claire, Wis. 


RIB LAKE LUMBER CO., 
Rib Lake, Wis. 


WILLOW RIVER LUMBER CO., 
New Richmond, Wis. 


1. STEPRENSON CO., 
Wells, Mich. 


SAWYER-GOODMAN CoO., 
Marinette, Wis. 


GOODMAN LUMBER CO., 
Goodman, Wis. 


BUSWELL LBR. & MFG. CO., 
Wausau, Wis. 


JOHN OELHAFEN, 
Tomahawk, Wis. 


DIAMOND LUMBER CO., 
Green Bay, Wis. 
FLANNER-STEGER LAND 
& LUMBER CO., 
Chicago, Ill. 


FOSTER-LATIMER LUMBER CO., 
Melien, Wis. 


Cc. A. GOODYEAR LUMBER CO., 
Tomah, Wis. 
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BERTLES & BERTLES 


IDAHO WHITE PINE FIR, SPRUCE 

WESTERN SOFT PINE RED CEDAR PRODUCTS 
If you are having trouble securing ‘‘Soft’’ Western Pine 
Shop or Soft Light Colored Western Pine Boards — write 
us for information and prices. It will pay you to write 
for our lists on Idaho White Pine and Western Soft Pine. 

General Office : Eaatern Sales Office : 
825 Realty Bidg., Spokane, Wash. 1143 Marquette Bidg., Chicago, Ill. 











=== ASK US FOR SSF 


Spruce, Hemlock, N. C. Pine, 
Whe Cedar Shingles, 
Y. P. Timbers. 


PEALE, CORYELL LUMBER CO. 


Rooms 87! and 873 5th Ave. Bldg., 
NEW YORK CITY. 








Franklin Bank Bldg., Philadelphia. 








' Qur New PAY-ROLL System: | 


THE MANAGER knows “each” day the exact COST of opera 
tion for each department separately. 

THE BOOKKEEPER knows its value after having closed his 
accounts by it once. 

THE CASHIER appreciates itse onyenience, Cash advance dem 
ployees is shown “daily”; no “slips” to be misplaced. 

THE TIMEKEEPER saves eight tenths the usual time, work and 
worry. It keeps accurately before him at all times the re 
spective balances or O-D of each employee. No TIME and 
WORK consumed at end of period in making up pay-roll. 

SIXTY DAYS FREE TRIAL. Write for sample, or let us furnish 
you the system for use sixty days free of charge. State 
whether weekly, semi-monthly or monthly form is wanted. 
MORE THAN A TILOUSAND sent out in August. 


THAD. WAY BUSINESS-FORMS COMPANY 


PRENTICE, (Marengo Co.) ALABAMA 
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Anything We Miss 


in sawing a log you can rest assured 
isn't worth saving and as a result we 
can give you anything you want from 


th to Timbers 


Drop usa line telling us your wants 
and we will gladly quote you prices. 


We use the Telecode 


CASmimH Lomper Co. 
Lumber Manufacturers. 
MINNEAPOLTs, MINN. 


44th Avenue, North and Lyndale. 
Branch Office: PEORIA, ILL., M.E. Magruder, Manager. 
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Satisfaction! 


Isn’t there a lot of Satisfaction in dealing 
where you can get what you want, when you 
want it? Our immense stock of 


= 
66 99? 
; Northland’s 
e 
: Pine 
= of High Quality, together with Prompt Ser- 
= vice and Right Price, insures Satisfaction. 





Northland Pine Co. 


MINNEAPOLIS, MINN. 
TT TTT TT TTTTTTT TTT TTTUTTTTTTIULLUL LLnL LLL 


THE LUMBERMAN’S ACTUARY 


Shows at a glance the cost of any number of feet of lumber be- 
tween 2 and 29,000 feet at any price from 7 hd to = a thousand; “ 
lath and Pingies trom 65 ents to $6 a thousand. Price, pos' 
bound in leather, $4.00. In cloth, $9. 50. 


AMERICAN LUMBERMAN 
{31 South Dearborn Street, : . CHICAGO, ILL. 
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of ouk, sai and hardwood EA sien siding ete., 
and that all its low grade stock will be utilized in the 
manufacture of this product in carload Jots. This com 
pany also operates a triple band mill at) Rainell and 
twenty miles of standard gage track, which connects 
with the Chesapeake & Ohio at Meadow Creek, and also 
has under construction a modern 3-story bank building 
to handle its business and that of the town, With these 
improvements completed this plant will be the largest of 
its kind in this state. 

G. L. Dudley, of the Citizens Lumber Company, is home 
from a trip through the southern end of the state. 
Lysunder Dudley, president of the same concern, is 
home from an extended stay at Atlantic City. 

Nhe Klint, Erving & Stoner Company, with general 
offices in Pittsburgh, reports a most satisfactory busi- 
ness during the last few months in the better grades 
of hardwoods, with many inquiries for its other prod- 
ucts. 

Joseph M. Murphy, with the Justus-Murphy Lumber 
Company, is home from a trip up the Ohio river in the 
interest of his concern. 


A YELLOW POPLAR CENTER. 


ASULAND, Ky., Oct. 17.—Business is about holding 
its own. With a new supply of timber coming in, 
manufacturing operations will open up with all the 
mills, allowing them to fill up the gaps in their stocks, 
which in some grades are badly broken, Some new 
business is being placed in bill oak at satisfactory 
prices. he planing mills have had a good season, 

Bh. I. Scearcy, of the Whisler & Scearey Company, 
Ironton, Ohio, was a recent visitor. 

Among the local Jumbermen who attended the Lex 
ington trots were John W. Kitchen, TT. N. Fannin and 
James Kitchen. 

S$. UW. Nigh, of S. H. Nigh & Bros., 
returned from a trip to New York, 

John and Ballard Weddington, of Coal Run, are on 
the log market at Catlettsburg, disposing of timber 
that came in on the present tide. 

Kred A. Wilson and W. A. Cool, of the traveling 
force of Vansant, Kitchen & Co., spent the first of the 
week at headquarters in this city. 


Catlettsburg, has 





QUEEN CITY TRADE FEATURES. 


Millmen Dissatisfied With Operations in Kentucky 
Box Manufac- 





turers Active—Trade Opinions. 

CINCINNATI, Onto, Oct. 17.—A  lumbermarn who is 
exclusively in the hardwood field, with large interests in 
Cincinnati as well as in the Kentucky hardwood regions 
lying along the Kentucky river, says that in that section 
the mill business is no longer profitable, and that a 
large number of the mills are on the market for various 
reasons. Since the government has constructed dams 
along the river the log booms of the lumbermen have 
been foreed out of the river as obstructions to naviga 
tion, of course seriously inconveniencing operation of 
the mills, and the poplar of any value in that section 
has practically been cleared off. Some oak is still to be 
had, but oak eannot be floated to the mills, and as yet 
there are practically no railroads in that seetion. Some 
of the mill owners have built mills in other sections of 
the hardwood boundaries and want to dispose of those 
in the Kentucky section, while others desire to sell to 
get out of the unprofitable business. 

R. KE. Becker, of the Fairmount Lumber Company, is 
opening an office and wareroom on Western avenue for 
the handling of Spanish cedar and other cigar-box 
lumber. 

B. EF. Dulweber, president of John Dulweber & Co., 
says that business during last week has been slow. 

T. J. Moffett, president of the Maley, Thompson & 
Moffett Company, says that it is doing excellent busi 
ness in mahogany and hardwoods. Demand for quar- 
tered oak veneers is light. 

W. KE. DeLaney, manager of the Kentucky Timber 
Company, says that its mill at Burnside continues in 
operation, notwithstanding the low water in the Cum- 
berland river, and that enough logs to continue opera- 
tion are heing seeured by rail. The mill at Williams 
burg, Ky., started eutting today, the logs being supplied 
by rail from a newly opened timber boundary in ‘Ten 
nessee, 

The box-making industry continues to be active, with 
a fair outlook. Box lumber is plentiful and at prices 
so low that lumbermen can hardly make enough of profit 
to pay for the handling. 

Furniture manufacturing is showing some improvement 
with the outlook promising. 





FROM SOUTHWESTERN INDIANA. 


IVANSVILLE, TNb., Oet. 19.—THardwood lumber manu 
facturers report a slight improvement in their trade 
during the last week or ten days. There is a_ better 
movement of stoeks and collections have picked up. In- 
quiries have . healthy tone and manufacturers look for a 
good business all winter. The Ohio river has been at a 
yood boating stage for the last few days and the river 
mills have been bringing in logs of good quality from 
Green and Pond rivers. 

Claude Maley, of Maley & Wertz, was at Lexington, 
Ky., last week, where he had a string of horses. 

Daniel A. Wertz, of Maley & Wertz, hardwood lumber 
manufacturers, has been laid up at his home several days 
but is now improving. f 

G. W. Cummings, of Riemeier Bros. & Cummings, sue 
‘essors to Thompson, Thayer & MeCowen, hardwood lum 
ber manufacturers, who was injured by being struck by 
a train some time ago, is now able to be out on crutches. 

At a meeting of the Hendricks Club on Thursday night 





of last week a boom was started for Representative Jobu 
W. Boehne for the Democratic nomination for governor 
of Indiana. Mr. Boehne is interested in several large 
furniture factories in this city. 

Bedna Young, of Young & Cutsinger, hardwood lum- 
her manufacturers, has returned from Jackson, Tenn., 
where he looked after the company’s mill. The company 
contemplates the purchase of a large tract of timbered 
land near Jackson. 

Owing to its rapidly increasing business the planing 
mill of the Wolflin-Luhring Lumber Company will double 
its output on the first of the year by the building of an 
addition. This will mean the doubling of the number of 
employees. ‘The planing mill of this company was started 
last spring and the plant has been run on time ever 
since. Mr. Wolflin states that the planing mill men of 
this city have enjoyed an unprecedented business so far 
this year. 

The Cottage Building Company has been awarded the 
contract for the millwork on the factory being erected 
for the H. Fendrich Cigar Company. ‘The factory will 
cost about $250,000. 

Henry Massie, of the Mvansville Sash & Door Com 
pany, has returned from a business trip through Ken 
tucky. 

Fred Bergmann, of Bergmann & Mann, planing mill 
owners and lumber dealers at ( thrisney, has been elected 
secretary and treasurer of the company recently organ- 
ized to build a traction line from Boonville to Chrisney. 





FROM THE HOOSIER METROPOLIS. 

INDIANAPOLIS, INp., Oct. 18.—After a trip to Jackson, 
Miss., where they launched the Johnson-Fitzgerald 
Sweeney Lumber Company, Andrew M. Sweeney, P. H. 
Fitzgerald and John Fitzgerald have returned to this 
city. The new company is a $5,000,000 corporation, of 
which $1,200,000 is paid in, and the timber on 150,000 
acres of Mississippi land will be removed: A saw mill 
with 150,000 feet daily capacity will be erected imme- 
‘liately. Clarence Sweeney, formerly with the Capitol 
Lumber Company in this city, is associated with the 
Pew CODIpPAny, 

Word has been received that Mr. and Mrs. W. E. 
Van Talge, who went to Axim, South Africa, in May, 
have started home. Mr. Talge is a timber buyer for 
the Talge Mahogany Company. 


—~ 


FROM THE BUCKEYE STATE CAPITAL. 


CoLUMBUS, Onto, Oct. 18—Trade in central Ohio has 
ruled rather quiet, with orders for both hardwoods and 
vellow pine running along steadily. The favorable 
weather has helped building operations. Prices have 
been well maintained in every section and these is no 
disposition to force the market by cutting quotations. 
Traveling salesmen report fairly small stocks in the 
hands of dealers. The policy still followed is to buy 
only what is needed for immediate wants, and not to 
stock up for the future. 

Factories are buying only in small quantities, but con 
ditions in those lines appear to be active under the cir 
cumstances. Orders from manufacturing establishments 
are not as large as was the case several months ago, 
hut the falling off is not large. One of the best fea 
tures of the trade is the small dry stocks in the hands 
of mills and jobbers. Collections are still fair. Some 
jobbers report a searcity of cars. 








A HARDWOOD CENTER OF MICHIGAN. 


CApILLAC, Mion... Oct. 17.—The St. Johns Table Com 
pany expects to ship $40,000 worth of tables this montii. 
Its business is increasing each year. 

The Williams Bros. Company will begin within a 
few days transforming its last-block mill in this city. 
The mill will be enlarged, new machinery installed, 
which will double the output, and two lathes will be 
added, making a total of five machines turning out 
last blocks. A large drying shed will be constructed 
and the force of men will be largely increased. 

A cutoff saw just installed in the Murphy & 
Diggins’ mill is to be used for the handling of railroad 
ties and a new log slide has been placed. This concern 
bought a 40-ton Lima logging engine. 

The Cummer-Diggins Company recently bought a 
50-ton Lima locomotive to be. used in hauling 
logs. The company now has six locomotives. It 
expects to close its saw mill soon for repairs and new 
machinery will replace some of the old style machines. 
The company has on hand a quantity of cedar stock 
which can be brought to the mill as soon as it is ready 
for manufacturing. 

The A. lL. Dennis Salt & Lumber Company’s mill near 
Park Lake has completed its eut of hemlock for the 
season. 

The N. Michelson Lumber Company, of Grayling, has 
sold to M. F. Woodruff, of Roxford, Tll., 15,000 acres 
of land, much of it in Norwich and Enterprise town 
ships of Missaukee county, and a part in Roscommon 
county. The timber rights are all reserved. Some of 
this is cut overland and Mr. Woodruff expects to 
colonize it. 

The Wolverine Turpentine Company has _ been or- 
ganized At Clare and started the erection of a large 
turpentine plant at that point. The company is cap 
italized at $100,000 and plans to build one of the 
largest buildings of its kind in the state. It expects 
io manufacture turpentine, tar, metal paints, embalmins: 
fluid, wood filler, wood stain ete., all products of norway 
pine stumps. 

The Star Furniture Manufacturing Company, the 
latest furniture factory in Zeeland, is already enlarging 
its building by erecting a 2-story 40x60 building to 
enlarge its machine and packing rooms, 
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HARDWOOD TRADE NOTES. 

Burrato, N. Y., Oct. 18.—The yards of T. Sullivan 
& Co. are filling up with hardwood and Pacifie coast 
lumber. The work just now consists largely in filling a 
big order for maple. 

The new firm of Davenport & Ridley will be in line 
for a good winter trade, having made satisfactory con- 
nections for both supplies and sales. 

President Sykes, of the Emporium Lumber Company, 
has been at his Adirondack mill of late, which has been 
slow in starting up. The log supply is good and the 
work will be rapid when once well under way. 


G. Elias & Bro. are profiting by the ending of the 
planing mill men’s strike, as building is active and 
promises to go ou as long as the weather is open. 

M. M. Wall has gone to Denver, Colo., as a member 
of the New York State Prison Commission, which is 
engaged in inspecting prisons beyond the Mississippi. 
The Buffalo Tardwood Lumber Company is getting in 
a lot of lake hardwood lumber. 

A. Miller is adding to his already large stock of 
hardwoods by shipments of oak and birch from the 
West and Southwest. He finds trade slow, but is mak- 
ing every preparation for renewed activity. 








NECROLOGICAL RECORD OF THE WEEK 








Jason K. Wright. 


MARINETTH, WIS., Oct. 18.—Jason K. Wright, a pioneer 
resident of Marinette and one of the city’s most saseeine men, 
died at the Menominee River hospital at noon on Wednes 
day, of heart disease. 

in 1866 Mr. Wright engaged in the mercantile business 
in Marinette, but of late years has been identified with the 
Wright Bros. Cedar Company, operating a large saw mill 
and conducting other extensive lumbering interests. He was 
closely identified with the commercial development of Mari 
nette and was postmaster at one time. Tle was the first 
registrar of deeds of Marinette county. He was a member 














THE LATE JASON K. WRIGHT. 

of the Knights of DPythias and Royal Arcanum and foi 
many years was president of the Northern Chautauqua. 

Jason K. Wright was born in Athens, P’a., November 4, 
1840, and grew to manhood in his native state. When the 
war broke out he enlisted in Company IF, New York volun 
teers, and participated in the battles of Antietam, South 
Mountain, Fredericksburg and many others. Mr. Wright 
came to Marinette in 1866. In 1870 he married Miss Louise 
I). Ifancock, who died a few years ago. He is survived by 
three daughters, Miss Louise Wright, Mrs. H. P. Dutton, 
pre Ely Wright, and two sons, J. Frank and Ely Cleveland 
‘right. 








Nathaniel C. Young. 


CLEVELAND, OHIO, Oct. 18.—Nathaniel C. Young, for years 
one of the most prominent lumber dealers in Cleveland, died 
ut his home in this city October 2, after a long illness. Mr. 
Young was engaged in the local lumber business when Cleve 
land was at its hight as a white pine market. At various 
times he was connected with Rust-King & Clint, Allyn & 
Young, the Kerry-Young Company, the Young & Fulton Lum 
ber Company and the Mud Lake Lumber Company. He built 
up a large acquaintance among the lumbermen of this section 
and stood in high regard. The funeral was held from the 
residence of his daughter, Mrs. Fred Neale, The following 
resolutions on his death were adopted by the Cleveland 
tjoard of Lumber Dealers: 

WueEREAS, Divine Providence has called from our midst 
our old associate, Nathaniel C. Young, who died in this city 
October and 

WHERE Our friend had spent the larger part of his 
business li among the lumbermen of this city, by whom 
he was highly esteemed for his upright character and kindly 
disposition ; 

RESOLVED, That we, his associates, by these resolutions now 
express our regret at his death and tender to his family our 
sympathy in their great loss. 

RESOLVED, ‘That these expressions be spread on the min- 
utes of the Cleveland Board of Lumber Dealers and a copy 
sent to his family. 








Arcu, C, KLUMPH, 

I’. Li. ELLENBERGER, 

Il. Prescorr, JR., 
Committee, 





Martin H. Sullivan. 


NEW ORLEANS, LA., Oct. 18.-—-Word has been received 
here of the death in New York October 16, of Martin H. 
Sullivan, vice president of the Alger-Sullivan Lumber Com 
pany, of Century, Fla., and director of the Whitney National 
Central bank of New Orleans. Mr. Sullivan's interests 
were widespread, including timber land interests all through 
the South and interests in several lumber companies also. 
Last year he established the Sullivan Bank & Trust Com 
pany at Montgomery, Ala. 


ttt 
Edward J. Dodge. 


: [Special telegram to the AMERICAN LUMBERMAN, ] 

SAN FRANCISCO, CAL., Oct. 18.—Edward J. Dodge, pioneer 
California lumberman, died October 15, at his home in 
Alameda, aged 74 years. Mr. Dodge had been in the lum- 
ber and shipping business in San Francisco for twenty-five 
years, but retired from active work three years ago. He 
was head of the E. J. Dodge Company. Mr. Dodge came 
from New Hampshire to California in 1861, and joined the 
Eel River Valley Lumber Company, in Husbatds county. 
‘\ widow and seven children, including Mrs. George A. 
Innes, wife of a prominent mill owner, survive. 


PSCC SCOCS 
Henry P. Conlogue. 
MARSHFIELD, ORE., Oct. 12.—Henry P. Conlogue, one of 


the best known logging operators in the county, died October 


10 at Bandon, as a result of an accident sustained the day 
before. The funeral will be held in this city. With his 
brother, under the firm name of Conlogue Bros., he operated 
two large logging camps on the Coquille river. Mr. Conlogue 
was 31 years of age. A widow and two small daughters 
survive. 





Roy McIntyre. 
[Special telegram to the AMERICAN LUMBERMAN, } 

Pine Buurr, Ark., Oct. 19.—-Roy MelIntyre, junior mem 
ber of the lumber firm of J. F. MeIntyre & Sons, Incor 
porated, 18 years of age, died at his home in this city, 
following two weeks’ illness from typhoid fever. He was 
the son of F. MeIntyre, who came to this city a year 
ago from Me ‘mphis, Tenn., where for five years he had been 
manager of the Rim & Bow mill in North Memphis. 
revious to that, the family came from Vicksburg, Miss., 
where Mr. MelIntyre was engaged in the mill business for 
years. Roy McIntyre was attending high school in Memphis, 
from which institution he would have graduated in Febru- 
ary. Ile was an athlete and one of the most popular boys 
in the school, and his death was a shock to his schoolmates 
and numerous friends. Members of the 1911 football team 
of the Central high school of Memphis of which Roy Me 
Intyre was captain, served as pallbearers and interment was 
at’ Forest Hill cemetery, Memphis. 





Jacob Williams. 


LAKE CHARLES, LA., Get. 18.—Jacob Williams, for years 
connected with the lumber interests of Lake Charles and 
southwest Louisiana, died in Beaumont, Tex., Sunday, Octo 
ber 15, at the home of his brother, Sheridan Williams, who 
is engaged in’ the lumber business at that place. “Unele 
Jake” Williams was a well known character in almost every 
timber camp in southwest Louisiana and southeast Texas. 
Ile was 73 years of age 


—~ 


James Davidson. 


OTTAWA, ON'T., Oct. 16.-—Ottawa mourns the death of one 
of its noblest citizens and largest manufacturer, in his line, 
in the person of James Davidson. After only a few weeks’ 
illness Mr. Davidson passed away Saturday afternoon, 
October 7, in his apartments at the Hotel Cecil. Only 
two months ago he passed the required medical examination 
for a $100,000 insurance policy. 

Beginning life a poor boy of 18, working in a mill at 
28 cents a day, he died at the comparatively early age of 
“6 worth a fortune. He not only owned, at his death, the 
largest woodworking factory in the Ottawa valley, an 
85,000-foot daily capacity saw mill and extensive limits in 
Quebec, but owned the Cecil hotel and Bennet theater, in 
the heart of the city, and fifty-six modern brick dwellings. 

For thirteen years Mr. Davidson had been active in civic 








THE LATE JAMES DAVIDSON 


affairs. Ile was alderman from 1898 to 1907 When 
Ottawa's new control board was elected he headed the 
polls in 1907 and has been returned every year since that 
date. In 1901 he served a8 mayor. The saw mill that he 
owned is situated at Davidson, Que., and the major part 
of its output was manufactured at his Ottawa factory. 
Successful business men, as a rule, are not generally loved, 
but “Jim” Davidson was a notable exception. It is safe 
to say that no greater measure of heartfelt sorrow ever has 
been expressed by the citizens of Ottawa than shown for 
“Jim” Davidson. THe was buried with civic honors Tuesday 


afternoon, October 10, Mr. Davidson was an attendant 
at St. Andrews Presbyterian church. He gave quietly but 
largely to charity. He left two sons. 


Winfield Scott. 


MApison, Wis., Oct. 16 Winfield Scott, pioneer lumber 
man of Wisconsin, died at his home in this city October 15, 
at the age of 78 years. He came to Wisconsin in 1850 and 
was engaged in the lumber business in Sheboygan and Osh 
kosh, Since his retirement nineteen years ago he had been 
u resident of Madison 





George A. Beach. 


Saginaw, Micu., Oct. 17.-George A, Teach, aged 49 years, 
died at Deming, N. M., recently. Mr. Beach had been with 
W. B. Mershon & Co. and the Owen Hutchings Lumber Com 
pany. Ten years ago he went to Williams, Ariz., represent 
ing the Saginaw & Manistique Lumber Company. Later he 
removed to Prescott, Ariz. 
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Hemlock and Lath and 
Hardwood White Cedar 
Lumber Shingles 


LET US QUOTE YOU 


on the next car of Hemlock Lumber, White Cedar 
Shingles, Hemlock and White Pine Lath. 


Large Stock, Straight or Mixed Cars. 


Prompt Shipments Guaranteed. Gime us a Trial. 

















TO THE TRADE: 


We Want To Move: 


200 M ft. 1x12” No. 3 Com, Pine 50 M ft. 1x4" No. 2 Com. Pine 

100 M ft. 1x10”’ No. 3 Com. Pine 100 M ft. 6-4 12" No. 2 Com. Pine 

= . > ht a : — _ 50 M ft. 1x6” & wdr., 8’ No. 2 Pine 
t. 1x10"’ No. ‘om. Pine 

200 M ft. 1x 8” No. 2 Com. Pine = -- “ er = sme 

200 M ft. Ix 6’ No. 2 Com. Pine — pees 


Write for prices and for copy of our new stock sheet. 


Rust-Owen Lumber Co., Prummoad 


WHITE PINE ana BASSWOOD 


Beveled Siding, Finish in all 
Thicknesses and Shop Lumber 


For Prompt Shipment 


Sawyer -Goodman Co. 


MARINETTE, WISCONSIN. 

















Poa Ln ia) Dapp ql? 
ty 


i 


Midi a 


cS Rome nim 





Fe il 


woduped HHONANtW NN art? ae 


LUMBER 


Chippewa 
Lumber& BoomCo, 


Chippewa FallsWis. 


tdp 
oa 








AMERICAN LUMBERMAN 


OcToBER 21, 1911. 








| Reduce Your 
Piling Expense 


By adding to your 
equipment the 


McGarry Patent 
| Safety Piling and 
Lowering Machine 


It meets the demand for eco 
nomical handling of lumber. 

With it you can pileanything 
from 1 inch to 10x10 inch, 50 to 
60 M per day at a cost of 12 to 
lic. per M. No yard is too 
small toafford it. Descriptive 
circulars and testimonial let 

ters sent onrequest. Address 


John A. McGarry 


2400 South Lincoln St. 
CHICAGO, ILL. 


| Sole Patentee for the United 
States and Canada, Will dis- 
pose of Patent Rights for Paci- 
fle Coast at Low Figure. 

















Wm. Whitmer & Sons, Inc. 


Franklin Bldg., PHILADELPHIA, PA. 





Manufacturers and Wholesalers 


W. VA. SPRUCE, WHITE PINE 
AND HEMLOCK. 


Long and Shortleaf Pine and Hardwoods 


wee SEATTLE, WASH. “aa 
PUGET SOUND LUMBER F? 
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Pacific Fir Company 


Manufacturers and Wholesalers 


FIR TIMBERS 


Lumber, Car Stock, Cedar Piling 
and Railroad Ties, Shingles 


50-1-2-3-4 Maynard Building, SEATTLE, WASH. 





MILLS LOCATED AS FOLLOWS: 


Lyman, Wash., onG. N.Ry. Maple Valley, Wash.,onC. & P. S. 
Birdsview, Wash., on G. N. Ry. Tenino, Wash., on N.P. Ry. 
Chewelah, Wash., on G. N. Ry. Orillia, Wash., on N. P. Ry. 
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Manufacturer, Wholesale | 
Dealer and Shipper 


LUMBER 


SHINGLES 
Robert S. Wilson 


1036-37 Henry Bldg. - Seattle, Wash. 
Use Our Land and Timber Department. 


PRICE 
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Our Specialties are 


LONG FIR TIMBERS 


RED CEDAR 
SHINGLES and SIDING 


We are Manufacturers. Shipments Prompt. 
Inquiries Solicited. 


Hewitt-Lea Lumber Co. 


General Offices, 612 Mutual Life Bldg. 


Mills at 
BELLEVUE, WASH. SEATTLE, WASH. 
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FROM THE WORLD’S METROPOLIS. 

| Special correspondence to the AMERICAN LUMBERMAN. | 

LONDON, ENGLAND, Oct. 10.—The smallness of impor- 
tation from the Baltic ports has been the chief feature 
of the trade here during September. Pine arrivals have 
also been small, but importation of spruce deals from 
St. Lawrence has been larger than for some time. The 
output from the docks is improving, and when the whole 
of the congestion which resulted from the stoppage of 
work in August is over a good prospect is ahead. The 
high freights which are now ruling have rendered f. 0. b. 
trade difficult, but in spite of this a large business has 
been done for goods to be shipped during the remainder 
of the season now drawing to a close. Prices have 
remained firm both for forward and spot business, and 
no great change is expected during the winter. The 
failure of Heaven & Bird with liabilities of nearly 
$150,000 and assets estimated to produce $100,000 has 
not caused much surprise, as the business has been 
insolvent. for several years. 

Russe & Burgess, the well known firm of hardwood 
exporters, of Memphis, Tennu., whose favorite crown 
brand has been known on this side for the last twenty 
years, have followed the example of the Ritter Lumber 
Company in opening a direct sales agency of their own 
in London, or many years the firm has heen repre 
sented here by ©. Leary & Co., the resident Kuropean 
manager, G. A. Farber, having his office at 4, Lombard 
Court These offices have now been transferred to 
St. Benet Chambers, Fenchurch, kK. C., where Mr. Far 
ber, who is at present in Paris, will be joined by H. E. 
Longhurst, who will act as salesman in the United 
Kingdom. G. D. Burgess recently paid a visit to London 
to inaugurate the new offices. It is understood that, 
as before, sales will be conducted strictly to importers 
and merchants. 

The importing season is now practically over, and one 
can now get some idea as to the outlook for the coming 
winter. Although the stock is about three quarters of 
a million pieces or 7,400 standards below that of last 
year, it may be regarded as sufficient. The chief feature 
in Baltic goods is the shortage of flooring, which, 
although it does not reach the low figures of 1909, is 
much below the average at this time of year. The stock 
of pine deals again constitutes a record, but so small 
is the demand that the present. stock is perhaps. suffi 
cient to last for at least six months. Pitch pine deals 
on the other hand are rather heavily held. 

The London Dock Stock. 

Position on October 1 was: 


Pieces 
1911. 1910. 
1,170,570 
2; 352,019 
79 


Kir deals.... 
Fir battens 
Rough boards 
Flooring 





Pine 
ee ere : D886, 
Piteh pine deals....... 47, ‘ORD 
EE a6 alec ane tk ee 14,272,636 14,990,732 


The Pitch Pine Market. 

Prices for sawn timber advanced at least $2 a thousand 
feet during September, but business has not been increased 
owing chiefly to the difficulty of securing freights on any 
thing like a reasonable basis and the lack of improvement 
in demand on this side. Two months ago wood of thirty 
foot average could have been obtained at $25 a thousand 
' whereas the price today is $27.50, with 32'%-foot at 
$20. It is doubtful, however, if there is much more _ profit 
for the shipper on account of freights, which have risen 
from $27 a thousand feet for two ports to as much as $36, 
which figure has been paid for east coast and continent. 
Probably the limit has now been reached, and lower prices 
shortly will be ruling. 

The chief demand for sawn timber just now is from the 
shipbuilding centers such as Glasgow and Neweastle, which 
eall for strictly first-class deckwood 13x18 by 22 feet and 
up, and sellers with prime stock of this specification es 
no difficulty in clearing at $31 a thousand feet, c¢. i. 
Greenock, Agents have received numerous offers of $30 al 
$30.50 during the last few days, and have probably spent as 
much money in cables to their principals as their commis 
sion has amounted to. Few sales are reported, as shippers 
are very firm. The stock of sawn pitch pine in’ London, 
owing to the small importation during September, has been 
reduced to 14,000 loads, which is about the usual figure at 
this time of year. The stock of deals is 47,000 pieces, which 
is rather above the average, but the supplies have been 
much heavier than in the case of sawn timber, 

Lumber prices also show an improvement, and $142 a 
thousand is now quoted for 11-inch and up for delivery 
early in 1912. Floorings and saps are also. up. Prime 
floorings are now worth $120, and 1x6 saps $100 a thousand. 

American Hardwoods. 


Business has now settled down again, but the demand 
is not so good as was anticipated. Consignments have fallen 
off during the month, but it will take some time longer to 
clear off the accumulation of stock upon the quays. The 
forward prospect is encouraging, and a good winter's busi- 
ness seems likely. 

The demand in black walnut for firsts and seconds is 
small, inch boards realizing from $105 to $110 a thousand, 
while a good line of selects would bring $75. No. 1 commons 
are weak at $60 to $65, as are also No. 2 at $40 to $42.50. 

The market for quartered oak is limited chiefly on account 
of the high prices asked by shippers. Good firsts and see- 
onds inch boards are worth $85, but No. 1 commons are not 
wanted at $52.50 to $55. The import of plain oak planks 
has been rather heavy, and prices now stand at $40 to $42.50 
n thousand. Demand is fairly good for inch boards, and 
firsts and seconds are worth $55 to $60. No. 1 commons 
have been rather heavily shipped, and values stand at $40 
to $42.50, with No. 2 commons at $25; but the supply is 
greater than the demand, 

In whitewood lumber the demand for the top grades is 
small, as other woods have been substituted. Inch panel 
stock is worth $77.50 a thousand, with firsts and seconds, 
planed to %-ineh, at $62.50 to $65. Clear saps are seldom 
asked for and are not worth more than $45 to $47.50. No. 
1 and No. 2 commons have been imported so freely that 
wices have dropped to $40 for the former and $22.50 to 
Bon for the latter. 

The demand for firsts and seconds inch satin walnut 
boards is small at $40 to 4: 2.50, but inquiry is fair for No. 
1 commons at $30 to $31.25. Sap gum is weak, the best 
demand being for 1x13-inch and up boards, which are worth 
$31 to $82 a thousand, with other sizes in proportion. 








Mahogany Market. 

With the exception of the more inferior wood, the demand 
has been well maintained during September, but Cuba has 
been in limited request. ‘The chief arrival has been the 
cargo of 3,196 logs of Cuba per Salybia from Belize, with 
various parcels o1 Cuba, African ete., making 4,560 logs in 
all. Honduras has been cleared at auction up to 526,000 
feet at prices averaging 13 cents a superficial foot. About 
47,000 feet of Cuba realized an average of 10 cents, while 
48,000 feet of Laguna averaged 104% cents. ‘she first-hand 
stock of Cuba is large (7,462 logs), but with this exception 
the market is favorable to shippers, the remaining stock 
only totalling 2,400 logs. For Honduras, Tobasco and Nic 
araguan wood the outlook is excellent, but further ship 
ments of Cuba are not wanted, although the present first 
hand stock is firmly held. 


LATE LIVERPOOL ADVICES. 

[Special correspondence to the AMERICAN LUMBERMAN.] 

LIVERPOOL, ENGLAND, Oct. 7.—Business during last 
month suffered greatly from the results of the strike 
and it was only toward its close that the congested 
state of railroads was relieved. Of course the lumber 
trade was neglected in favor of provisions and other 
perishable goods, while cotton and other commodities had 
the preference over timber. The labor troubles appear 
to be over for the present, but the paid agitators are 
talking about another strike of a national character 
for higher wages to be paid to every class of work 
man. In the face of these facts consumers of lumber 
of all classes are reluctant te buy ahead and confine 
their operations to comparatively small quantities for 
their immediate needs. 

Pitch Pine. 

The importation of pitch pine logs, hewn and sawn, 
into ports on this river for September amounted to 
5,000 cubie feet of hewn, 130,000 cubie feet of sawn 
and 85,000 eubie feet of lumber, totaling 220,000 cubic 
feet compared with a total of 184,000 eubie feet for 
September, 1910. Notwithstanding all the difficulties 
that have beset, trade the month’s consumption aggre 
gates not less than 343,000 ecubie feet but there is still 
t heavy stock of sawn lumber on hand, namely, 1,085,000 
cubic feet and 408,000 cubic feet of sawn lumber. These 
sve the reasons for the reticent position of importers 
in declining to pay the increased prices demanded by 
shippers at the various Gulf ports. There is not much 
demand at present for lumber. Today about 350,000 
feet which has been under sheds for nearly a year, 
from Apalachicola, consisting of extra prime boards, 
prime flooring, kiln dried saps and prime planks, was 
offered by auction, and thongh there was a great num 
her of dealers present no bids were made, although the 
lumber was put up in small lots of about 2,000) feet, 
ane not a single lot was sold. 


Oak. 

There is still no inducement for shippers of round 
oak logs to send any consiguments here for there is 
ebsolutely no inquiry for them. Only the soundest in 
condition and best in size and quality would be saleable 
and even then the price would probably prove disap 
poimting to the shipper. The import of oak wagon 
lumber cut to special sizes has been large; viz: 220,000 
cubic feet, nearly twice the quantity of that during 
last September. A good proportion of this was cut 
to special sizes under contracts for orders to arrive 
und consequently went into the country to be consumed 
in railroad work. That which was sent on consignment 
found but a weak market and was sold only at prices 
which were in the buyers’ favor. The stock of oak 
planks cut for this purpose at the end of the last month 
was 364,500 cubic feet, or 31,000 cubic feet more than 
in September, 1910. By auction Thursday a small quan 
tity of No. 1 common oak boards was sold at 4 cents a 
foot but lower offers were declined and no further trade 
was done, 





Poplar. 

There is but a languid demand for logs, stocks of 
which still continue to be heavy, with no inducement 
for further shipments to be made. Lumber also of 
medium and lower grades finds no buyers, with a heavy 
stock on hand. The trade exhibits no desire to operate 
for future delivery excepting for prime, for which the 
shippers’ prices are too high to make business, 

Ash, Hickory Etc. 

A want of life for these woods is still a disappoint- 
ing feature in the trade. There is little doing in ash 
logs, and Thursday several shipments of ash lumber 
trom New Orleans in store were offered by auetion with 
out eliciting an offer. Inquiry is better for prime fresh 
hickory butts for next season’s cutting. Walnut logs 
if large and good quality would meet with satisfactory 
results to the shipper and the market is steady for 
lumber, 

Canadian Woods. 

As usual at this time of year the arrivals of pine, 
elm and oak lumber from Quebee have been on contract 
and most of the waney has gone or will shortly go 
into the hands of the machine makers, who are the 
chief users of this lumber. The pine deal and lumber 
imported has principally arrived on shippers’ account 
und will be dealt with in retail quantities by their rep 
resentative houses in this city. From New Brunswick 
and Nova Scotia the import of spruce deals has been 
moderate, being only 7,540 standards against 20,570 
standards last year. The market price shows no re 
sponsive call to the advance in freights and the latest 
sales have been at £715/. to £8 a standard c.i.f., ac 
cording to specification. 

Mahogany. 


The publie sales have been well attended hy buyers 
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from all parts of the country and among the most 
prominent buyers were those identified with the United 
States market. The latter were prominent among the 
purchasers of all good toe prime logs, which will be 
shipped away as as possible. Prices ruled firm 
throughout, although a large quantity was offered. Dur 


soon 


ing the last three days 2,071,827 feet were sold under 
the hammer at prices ranging from 55 cents to $1 a 


foot. 





CANADIAN TRADE NEWS 











FROM THE CANADIAN NORTHWEST. 


Joint Meeting of Coast and Mountain Lumbermen— 
Competition by the United States to Be Fought— 
Railway Timber Belt Fires. 


Vancouver, B. C., Oct. 14.—Coast and mountain lum 
bermen held a joint meeting at Calgary last Saturday, 
when many matters of interest to the industry were 
discussed. With many mills in the trade and competi 
tion in the home market from the United States, owing 
to the absence of a duty on rough lumber coming into 
Canada, manufacturers have to take many things into 
account that were hardly considered a few years ago. 
Three or four seasons ago an attempt was made to pool 
the output of saw mills and sell through a central asso 
ciation, thus lessening the number of sales agents and 
reducing expenses. The experiment was not at that 
time a success owing to various reasons, and an effort 
is being made to revive the scheme on a different basis. 
The subject was <liscussed at the meeting, but no oper 
ating basis was arrived at. At present the Jumber 
manufacturers are working independently of each other 
in the matter of selling and each has to keep a man 
constantly on the road. This entails both expense and 
competition. The members of the associations disclaim 
any intention of forming a combination to increase 
prices either to the retail dealers or to the consumers, 
the sole idea being to eliminate unnecessary 
in disposing of the product. 

A feature in the domestic 
petition from south of the line. 
really met, but now it is decided to take definite notice 
of it and fight it every way. Ten of the large manu 
facturers in the province will concentrate their efforts 
in locating the business done by American mills’ in 
western Canada and will cut prices in an attempt to 
oust the invaders. It is not improbable that a duty 
will be put on lumber entering Canada, since the con 
servative government is avowedly protectionist. 

To stimulate the collecting end of its business, the 
Monarch Lumber Company, of which James ©. Shields 
is manager, has offered substantial cash prizes for the 
best averages made by its yards in the Northwest. Con 
ditions have been taken into consideration, so that all 
yards will have an equal chance. 

The provincial government. is 
lum to be presented to the 
ing upon patrol of railway tracks in the forested ter 
ritory of the province, with a view to preventing forest 
fires. This subject was discussed before the commission 
when the government asked that the railways adopt a 
system similar to that of Ontario. There fire warders 
follow trains and put out fires, and at the end of the 
season the expense is apportioned out to the com 
panies. Although the chairman of the commission be- 
lieves that more forest fires are ascribed to sparks from 
locomotives than really follow, yet in the interior of 
British Columbia, where the fires have been very destrue- 


expense 


business has been 


This has never 


com 
been 


preparing ®& memoran 
railway commissioners bear 


tive, millmen know it is beyond a matter of conjecture, 
since they have personally fought fires which have 
sprung up immediately after trains have passed. Sue 
cessful lawsuits, instituted by lumber companies, have 
iulso proved the point. 

United States capital is behind the Dominion Match 


Company, which is erecting a factory with thirty-six 
machines at New Westminster. This is the first of its 
kind in the Canadian West 

A standard logging railway will be built by the 


Canadian-Puget Sound Lumber Company from Jordan 


river to Socke harbor, a distance of twenty miles. If a 
favorable location is secured, a mill will be built on 
Sooke harbor. 


a. &. forest. service of 
recently made a 


forest conditions 


Robinson, of the 
India, with headquarters in 
trip through this province, 
and fire protection methods. 

The inspection of timber limits in the railway belt in 
the province is being continued by H. ©. Wallin, of 
the forestry department of the Dominion government. 


imperial 
Caleutta, 
studying 


This work is being done with a view to ascertaining 
What lands should be thrown open to settlement for 


agricultural purposes and which should be reserved for 


forest purposes. 

During the last six years several sawmill enterprises 
have secured street ends in Vancouver for boom and 
other purposes. Uneasiness has been caused by the 


announcement of the Dominion government that the 
city had no power to sublet these street ends. It is not 
expected that there will be difficulty in the city’s seeur 
ing the necessary amendment to the government grant 
to permit the mills to remain in possession of the leased 
ends. The concerns affected are the British Canadian 
Lumber Corporation, Hastings Shingle Company, E. H. 
Heaps Lumber Company, Canadian Pacifie Lumber Com 
pany, Alberta Lumber Company, Tiffin & MeNair, Joseph 
Chew, Hanbury Lumber Company, Huntting Lumber 
Company, Beam Manufacturing Company and the Royal 
City Mills. 

A. B. Gordon and William B. 
own 15,000 acres of timber 


who 
eon 


of Toronto, 
peninsula, 


Russell, 
on Sechelt 


template engaging in logging operations on a large 
seale. The timber is mostly fir. They are on a trip 
to the limits to locate camps ete. 


H. R. Earle, timber broker, of Detroit, Mich., who 
is interested in the ownership of considerable timber 
in this provinee, is in this city in connection with a 


timber deal. Timber values, he says, will not be affected 
by the defeat of the proposed trade agreement. 

The new steamer Robert Dollar is due to arrive in 
Vancouver October 20 to load 1,000,000 feet of lumber 
at the Hastings mill for Kobe. 





AT ONTARIO’S METROPOLIS. 

Toronto, Ont., Oct. 16.—Manufacturers using wood 
of any kind as a raw material are being asked by the 
forestry branch of the Canadian department of the in- 
terior to fill up information forms showing the amount 
ansl cost of the wood they consume and the. purposes for 
which the different species are employed. This informa 
tion when elassified and compiled will be issued in bulle 
tin form and will be found of value to the woodworking 


industries. The forestry branch has compiled statistics 
showing the total cut of pulpwood in Canada during 


1910 to have bee 
800,000, of 


n over 1,500,000 cords, worth nearly $9, 
Which over 60 percent was shipped to the 
United States, there to be manufactured into pulp and 
paper. It estimates the value of the pulp made from 
the pulpwood exported at $13,500,000, the amount re 
ceived by the Canadian exporters of pulpwood being only 
$6,210,000, 

The a conservative government to power 
at Ottawa has involved some important changes in con- 
nection with the administration of the publie 
forests. William Templeman, late minister of the in 
terior, is succeeded in that position by Robert Rogers, 
late minister of public works for M: unitoba. Frank Coch 
rane, minister of lands, forests and mines for Ontario, 
has resigned in order to accept a position in the Borden 


accession of 


lands and 


University, bis place being filled by William H. Hearst, 
member of parliament, Sault Ste. Marie. George H. 
Perley, «a prominent Jumberman of Ottawa. who was 
elected as representative for Argentine, Que., enters the 
Ottawa administration as a minister ‘‘ without port 
folio’’?; that is, without having charge of any depart 
ment. He is vice president of the Riordan P: aper Com 
pany and identified with other large commercial enter 


prises. Mr. P 


erley is a native of New Hampshire, being 
the only 


member of the government of American birth. 





FROM A BUSY CANADIAN MILL POINT. 


Hunn, Que., Oct. 17.—The Gatineau Industrial Com 
pany, Limited, with $290,000 capital, has been incor 
porated by M. J. O’Brien, Renfrew, H. Doheny, Mon 


treal, 

D. S. 

will be 
The 


Thomas Malone, 
Scott, of Harvey 
established. 

lumber trade of 
entirely free from the 
has been started in 
lumber by western 
central office 


Three Rivers, A. Beek and 
Junction, where headquarters 
Hull and district is said to be 
effects of any such agreement as 
Calgary relative to the selling of 
concerns. The establishment of a 
there, it will do away with 290 
travelers and will uniform prices. In refer 
ence to this move Kdwards, head of the W. ¢, 
Kdwards Company, 


is said, 
make for 
Senator 
stated: 
This action is confined to the 
lumbermen, In the Kast we never 
about the selling of lumber. We 
pendently and a move for different 
without consulting us. We shall not lay off any travelers 

This view was confirmed by C. Jackson Booth. The 
Booth and Edwards operations dispose annually of about 
$0,000,000 feet of lumber each. 

The K. B. Eddy Company, of Hull, has 
to close its saw mill and pulp mill on 


western association of 
have had any agreement 
always have acted inde 
action could not be made 


been obliged 
account of low 


water in the Ottawa river. J. R. Booth’s sulphite mill 
across the river is similarly affected. These big con 


cerns are meeting demands of a very busy season by 
the extensive use of auxiliary power plants. — The waters 
of the Gatineau river have been swelled recently by 
rainfalls and timber driving is thus assisted considerably. 

The action of the new government regarding the 
Bay canal is awaited with interest. Sir Rob 
ert Perks, the British financier, one of the prime movers 
of the scheme, is in Canada again and says time must 
he given the new ministry to look into the matter, 


Georgian 


—_ 


COMMERCIAL REGISTER OF BUYERS AND 
SELLERS. 


annual 
Po i op?) 
Register 





The twentieth revised edition of ‘‘ Hendricks’ 
Commercial is being delivered to subseribers. 
This publication is a work designed to furnish classified 


lists of manufacturers in all branches of architectural, 
engineering, electrical, mechanical and related lines. 
The twentieth edition comprises 1,419 pages, seventy 


seven more than the nineteenth edition, 
ward of 350,000 names and addresses. 

All manufacturers are first classified under the head 
of the trade to which they belong and then subdivided 
and listed again under as many heads as the variety of 
their products calls for. The book contains much in 
formation concerning the products listed and gives trade 
marks and trace names as far as obtainable. The regis 
ter is revised, improved and issued annually, and is sent 
on receipt of $10. The publisher is the EK. EK. Hendricks 
Company, 74 Lafayette street, New York. 


PBDI DD DD DA 


representing up 


The Bureau of Manufactures, Department of Commerce 
und Labor, Washington, D. C., is in receipt of an in 
quiry for machines for clearing up cutover timber land 
and slashings. The lumber concern making the inquiry 
states that it has thousands of acres of that kind of 
Jand, and if a praetical machine for clearing it is on 
the market it would be glad to hear from the maker. 





The 


Home 


Of Quality 


Pacific Coast 
Forest Products. 








“Efficiency” of organization, backed with 
the output of eighteen of the best mills on the 
Coast, explains the constant growth of our 
eastern business. Our mills are accessible to 
all western Washington transcontinental rail- 
ways and our modern methods make delays 
impossible. We want to prove this to you. 
Try us on 


Old Growth Yellow Fir 


Flooring, Finish, Factory Stock 


Soft Odorless Milk White 


Spruce for Yard or Factory Purposes. 


Red Cedar Siding and Finish, Premium Brand 
Red Cedar Shingles, Spars, Piling, Timbers, Silo 
and Tank Material, Sash and Door Cut Stock, 
Box Shooks, Veneered Products, Turned Stock, 
Lath and Moldings 


From Associated Mills: 


GRAYS HARBOR LUMBER CO., 
Hoquiam. Wash. 
NATIONAL LUMBER & BOX CO,, 
Hoquiam, Wash. 
HOQUIAM LUMBER & SHGL. CO., 
Hoquiam, Wash. 
FEDERAL MILLS CO, 
Aberdeen, Wash. 
WESTERN LUMBER CO, 
Aberdeen, Wash. 
HULBERT MILL CO,, 
Aberdeen, Wash, 
DONOVAN LUMBER CO., 
Aberdeen, Wash. 

S, E. SLADE LUMBER CO., 
Aberdeen, Wash. 
AMERICAN MILL CO.. 
Aberdeen, Wash. 


WILSON BROTHERS & CO,, 
Aberdeen, Wash. 

A, J, WEST LUMBER CO., 
Aberdeen, Wash. 
SYVERSON LUMBER & SHGL. CO., 
Montesano, Wash. 
KLEEB LUMBER CO.. 
South Bend, Wash, 
COLUMBIA BOX & LUMBER CO., 
South Bend, Wash. 
CREECH BROS, LUMBER CO.. 
Raymond, Wash. 
QUINAULT LUMBER CO., 
Raymond, Wace. 
WILLAPA LUMBER CO., 
Raymond, Wasi. 
CLERIN & HAMILTON LUMBER CO, 
Raymond, Wash, 








Combined Annual Capacity: 


1,000,000,000 Feet Lumber, 
225,000,000 Pieces Lath, 
300,000,000 Shingles. 


Send us your orders 
Pacific 
Lumber Agency 
General Sales Office 
Aberdeen, - Wash. 











DISTRICT SALES MANAGERS: 


A. J. SINE, ° ° : Marquette Bidg., Chicago 
c. G. CRULL, : Securities Bidg., Des Moines, la, 
M.T.OWENS, 530 Lumber Exchange., Minneapolis, Minn. 
T. W. SANBORN, - Long Bidg., Kansas City, Mo: 
J.J. BONEKEMPER, . Little Block, Lincoln, Neb. 
c.H. DITEWIG, - P.O. Box 1269, Spokane,Wash. 
T. P. WHITE, 903 First Nat’! Bank Bidg., Denver, Colo. 
T. W. TEBB, - - P.O. Box 267, Tacoma, Wash. 
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are acknowledged to be the best upright 
machine made shingles on the market today. ~ 


Fir and Cedar Lumber 
PARKER-BELL LUMBER CO. 


EASTERN REPRESENTATIVES: 


C. M. STAFFORD, 900 Lumber Exchange, MINNEAPOLIS, MINN. 
E. W. BARTHOLOMEW, 1102 Prudential Bldg. BUFFALO, N.Y. 
J. C. FULKERSON, - 701 R. A. Long Bldg., KANSAS CITY, MO. 








Eureka Cedar Lumber & Shingle Co., “OQU\A™- 
Our Specialty 


RED CEDAR BEVEL 
SIDING and SHINGLES 


We also manufacture FIR LUMBER of every description. 














we «6CALIFORNIA “BG 

























MB 
ork 


ks HATHA 
ON. 


~ MANUFACTURERS ~ 
CAR4x°CARGO SHIPPERS 


Washington Fir Lumber 


FIR TIMBERS, RAILROAD 
AND BRIDGE MATERIAL 


MILLS, ABERDEEN, WASH. ANNUAL CAPACITY, 100,000,000 FT. 


Address all correspondence to 


SAN FRANCISCO OFFICE, Royal Insurance Bldg. 


Branch Sales Office, LOS ANGELES, CALIEORNIA. 











WENDLING LUMBER CO. 


Douglas Fir, Cedar and Redwood 
Lumber, rough or worked, kiln dried; 
Lap Siding and Cedar and Redwood 
Shingles are a few of our specialties. 
SAN FRANCISCO, CAL. 
Flood Building. 


PORTLAND, OREGON 
Wells-Fargo Bldg. 


W. E. THOMAS LBR. CO. “sisccc” 


Exclusive Agents for Kansas, Nebraska, lowa, Oklahoma. 

















( >) 
California White Pine 





California Sugar Pine 
and Arizona Soft Pine 


Best Stock for Factory and Pattern Lumber 


Ask LOUIS WUICHET 


Room 708-712 Railway Exchange, 
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CHICAGO, ILLINOIS. 
f, 








_ LOCAL AND PERSONAL | 


] 





Fred Clark, of the Frisco Lumber Company, Bok 
homa, Okla., was a visitor in Chicago this weex. 


Will Pickering, of the W. R. Piekering Lumber 
Company, Kansas City, Mo., is in Chieago this week 
on business. 


Paul D. Rust, timber investor of Boston, Mass., 
visited a number of the lumber offices of Chicago dur 
ing the week. 


A. W. Sumner, of the American Hardwood Lumber 
Company, of St. Louis, Mo., was a caller on the lumber 
trade of Chicago this week. 


John Edinger, of the Vilas County Lumber Com 
pany, of Fosterville, Wis., paid Chicago one of his peri 
odical visits this last week. 


T. G. Wileox, viee president and general manager of 
the Lindermann Box & Veneer Company, of Eau 
Claire, Wis., was a Chicago visitor last Wednesday. 


8S. M. Bloss, manager of the Lyons Cypress Lumber 
Company, left Chicago Thursday for Garyville, La., 
and then on to the Pacific coast for a month’s sojourn, 


A. ©. Davis, of Newark, Ohio, was a Chieayo visitor 
this week and incidentally attended the meeting of 
the retailers, which was held at the La Salle hotel. 


D. RK. Arpen, of John Arpen Lumber Company, Grand 
Rapids, Mich, an aggressive hardwood manufacturer 
of that state, made one of his monthly visits to Chicago 
this week, 


DeWest Morrelle, of the Steele & Wibbard Lumber 
Company, of St. Louis, Mo., was in Chieago on a sell 
ing trip this week, and reperted having disposed of con 
siderable stock, 

KM. J. Stuhr, manager of the Stuhr Lumber Company, 
Minneapolis, Minnu., was a caller on the Chicago trade 
this week, and reported having disposed of some north 
ern pine and lath. 

G. von Platen, of Boyne City and Tron Mountain, 
Mich., was in Chieago this week on business in the 
interests of his concern. He reported having had a 
fair trade, with the outlook brightening. 


Walter Heyser, of the W. I. Heyser Lumber Com 
pany, Cincinnati, Ohio, was calling on the lumber 
buying interests in Chicago this week, and it) is 
reported that he closed several good orders. 


Alfred Hh. McCulloch, of Ashmont, Mass. and operat 
ing a white pine saw mill at South Caseo, Maine, was in 
Chieago this week and  enalled on the AMERICAN 


LUVBERMAN to get some needed information, 


B. W. Ackles, seeretary of the Alton Lumber Com 
pany, of Buckhannon, W. Va., was in Chicago Jast Thurs 
day and stated that’his concern has been enjoyine a 
good business during September and October 


J. W. Weleh, of the Buffalo Hardwood Lumber Com 
pany, of Butfalo, N. Y., stopped off for a day in’ Chi 
eago this week on his return from northern Miehigan, 
where he went to overlook stocks for his concern, 


Adair Lockman, who for a number of years was con 
neeted with the Thompson & ‘Tucker Lumber Company, 
has heen recently appointed general sales manager of 
the American Lumber Company, of Ifouston, Tex. 


RoW. Mann, of the Robert K. Mann Limber Company, 
Wholesalers and retailers of limber at) Muskegon, Mich., 
entled on the AMERICAN LUMBERMAN Wednesday and 
reported plenty of building of all classes in his vicinity, 


Moses I. Rittenhouse, of Rittenhouse & Embree, 
Chicago, left Thursday, this week, for a month’s trip 
to Idaho and northwestern coast. Ile anticipates 
Visiting some of his partners in the West and taking 
a little rest at the same time. 


D. B. Kimball, of the W. 1. MeKee Lumber Company, 
of Quiney, TL, was in Chieago last Thursday. ‘This 
concern handles Pacifie coast woods. Tle said he thought 
business conditions would brighten up in a little while 
and that next veor the trade would be back on a normal 


basis, 


Lafe Clore, of May Bros., of Memphis, ‘Tenn., the well 
known hardwood lumber firm of that city, was in Chi- 
cago this week ealling on the trade on his return from 
Detroit and other Michigan points. Te stated that busi- 
ness has been very fair. 


Il. I. Below, of Marshfield, Wis., and Il. C. Dow, of 
Detroit, Mich., were in Chieago this week, and Mr. Be- 
low stated that the affairs of the Vollmer & Below Com- 
pany were progressing along favorable lines, of whieh 
his many friends will be glad to hear. 


George Flanner, of the  Flanner-Steger Company, 
Steger building, Chieago, when asked concerning his 
views of business conditions, stated that September and 
October were really splendid months, in’ fact, he said, 
as good as any in the company’s history 


S. Tf. Fullerton, president and general manager of 
the Chicago Lumber & Coal Company, of St. Louis, 
Mo., was in Chicago this week for the purpose of 
attending the wedding of Miss Fay Smalley, daughter 
of (. M. Smatley, Chicago manager of the Chieago 
Lumber & Coal Company. 


Wilson Martin, vice president of the Herman FT, 
Hettler Lumber Company, Chicago, recently returned 
from the mill operations of the concern in the Georgian 
Say district. He stated that the company was sawing 


some remarkably fine white pine and was laying plans 
for heavy woods operations this season. 


Charles Cruickshank, of the Aberdeen Lumber Com- 
pany, of Pittsburgh, Pa., whose concern specializes in 
cottonwood and gum, was in Chieago this week on his 
return from a business trip to St. Louis. He stated 
that red gum continued in good demand and that firsts 
and seconds in cottonwood were looking better. 


Ewing A. Walker, with the Missouri Lumber & Land 
Exchange Company, Kansas City, Mo., paid the AMERI 
CAN LUMBERMAN a eall on Friday of this week. Mr. 
Walker was compelled to admit that current trade in 
yellow pine products was not in all respects satisfactory, 
but, he added, ‘fit might be worse.’’ 


William A. Gilchrist, of the Three States Tumber 
Company, Memphis, Tenn., and the Gilchrist-Fordney 
Company, Laurel, Miss., paid the AMERICAN LUMBERWAN 
a valued call one day this week, and incidentally told 
some things he knew about the claims of cottonwood as 
a particularly useful and dependable commodity in gen 
eral and for box making in particular. 


Ralph MeCracken, sales manager of the Kentucky 
launber Company, Cincinnati, Ohio, was in Chieago part 
of the current week, and called on the local trade. As 
usual, he reflected .the cheerful air of the Ohio river 
hardwood center, although expressing some dissatistac- 
tion with the present volume of business. ‘Mae’? al- 
ways gets the orders when he goes out after them and 
this visit was no exception. 


John M. Proetor, general sales manager of the Orange 
Lumber Company, of Houston, Tex.; D. M. Lacey, gen- 
eral sales manager of the Carter Lumber Company, of 
Houston, Tex.; C. C. Brandenbaugh, assistant sales man 
ager of the Central Coal & Coke Company, of Kansas 
City, Mo., and J. W. Glass, of William Buchanan, Tex 
arkana, Tex., were prominent yellow pine salesmen in 
Chicago this week who were callers on the lumber trade. 


G. W. Jones, president of the G. W. Jones Lumber 
Company, Appleton, Wis., passed through Chicago Jast 
Mriday on his way to the southern mill points of his eon 
cern at Forrest City and Nettleton, Ark. FEF. R. Masten, 
who is connected with the sales force of the Jones com 
puny, is on a two weeks’ trip to Indiana calling on the 
trade, and Manager Ruth states that We has been highly 
successful in landing a number of good orders. 


Charles L. Clarke, well known as formerly yellow 
pine buyer for the Pullman company in the South, is 
now serving as local manager of the Lester W. David 
Company, of Winnipeg, Man., manufacturer, dealer 
und exporter in and of fir, spruee and cedar lumber 
and red cedar shingles. Mr. Clarke is maturely versed 
in the ins and outs of the lumber trade as well as 
otherwise well equipped to fill his present position. 


Herbert (. Miller, the genial ‘secretary of the Hard 
wood Mills Lumber Company, Monadnock block, Chieago, 
who is a better judge of the quality of hardwoods than 
he is of the qualities of a baseball team (being a Cub 
rooter), left Thursday night for a swing around the 
northern circuit. From here he will go to Rib Lake 
for the purpose of inspecting some choice stock in that 
section, Te expects to be gone about three weeks. 

M. bs. Nelson, general sales manager of the Long 
sell Lumber Company, Kansas City, Mo., returned this 
week from a few months’ sojourn in Europe and con 
tinental countries. Mr. Nelson intimated that recrea- 
tion was one thing and a trip to Europe on business 
another. He reported a trip abroad an edueation 
for any man, but to work and visit old churches and 
other things at the same time, was a bigger job than 
beating Il. H. Fetty at golf. 


The Pike-Dial Lumber Company, Marquette build 
ing Chicago, has been appointed agent in this. terri 
tory of the Red Cedar Shingle Manufacturers’ Asso 
ciation, of Seattle, Wash. This association controls 
the output of 200 shingle mills on the Coast. F. J. 
Pike stated that he had been disposing of large 
bunches of these shingles at the bargain prices at 
which they are being offered. He thought that it 
was 2 physical impossibility to sell red cedar shingles 
any cheaper than they are being offered and for 
manufacturers to break even, so that now was the ideal 
time to stock up for the future. 


N. H. Huey, of the Luteher & Moore Lumber Company, 
of Orange, Tex., with headquarters in Kansas City, Mo., 
was in Chicago this week and paid the offices of the 
AMERICAN LUMBERMAN 2 visit. Mr. Huey stated that 
he sold considerable lumber while here and that trade 
in western Kansas has been exceedingly good. His ter 
ritory covers Missouri, Kansas and Nebraska. During 
his visit he commented on the Hoo-Hoo article whieh ap 
peared in the LUMBERMAN of last week, and expressed 
himself as being very much in favor of the continuance 
of the order, He said he was an enthusiastie Hoo-Hoo 
and thought that Hoo-Hoo had a place in the hearts of 
its membership, which would not be deniea. Mr. Huev is 
Vieegerent for western Missouri. ; 

Among well known lumbermen and secretaries of 
lumbermen’s associations who were in attendance at 
the meeting of the National Federation of Retail 
Merchants were the following: W. C. Pulse, Tadiana 
Retail Lumber Dealers’ Association, Greensburg, Ind.; 
James Costello, Southwestern Lumbermen’s Associa 
tion, Liberty, Mo.; W. G. Hollis, secretary, North 
western Lumbermen’s Association, Minneapolis, Minn.; 
8S. E. Jones, president, National Retail Hardware 
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Association, Richmond, Ind.; G. W. Jones, secretary, 
Illinois Lumber & Builders’ Supply Dealers’ Associa- 
tion, Chicago; H. C. Scearce, secretary, Lumber Deal- 
ers’ Association of Indiana, Mooresville, Ind.; H. A. 
Gorsuch, secretary, Southwestern Lumbermen’s Asso- 
ciation, Kansas City, Mo.; C. F. Sweet, Michigan Re- 
tail Lumber Dealers’ Association, Grand Rapids, Mich.; 
Paul Lachmund, secretary, Wisconsin Retail Lumber 
Dealers’ Association, Milwaukee, Wis.; A. L. Porter, 
secretary, Western Retail Lumbermen’s Association, 
Spokane, Wash. 


ELECTION OF VICE PRESIDENT. 


The Marsh & Bingham Company, of Chicago, at a 
recent meeting of its board of directors, elected John 
C. Spry vice president. This concern is now officered 
as follows: George M. Whitney, president and treas- 
urer; John C. Spry, vice president, and Elmer H 
Adams, secretary. 

The Marsh & Bingham Company was established 
in 1879 and incorporated in 1883. Its mill, yard and 
general offices are located at Thirty-seventh and Iron 
streets, Chicago. The office, until a year ago, was in 
the loop district, but to give closer attention to details 
it was moved to its present location. To care for 
its large business in the South and West offices are 
maintained in Hattiesburg, Miss., and Tacoma, Wash. 
The Marsh & Bingham Company specializes in timber 
and yellow pine, fir and oak timbers and railroad ties. 

John C. Spry, the new vice president, needs no intro 
duction to the lumber trade of Chicago. The Sprys 
have been in business in Chicago since the ’60s, when 
the firm Gardner & Spry was organized by H. H. 
Gardner and John Spry, the father of John C Spry, 
In 1869 this firm was succeeded by the Gardner & 
Spry Lumber Company. Mr. Gardner retired from the 
concern in 1885 and the John Spry Lumber Company 
was organized and, on the death of his father, John C. 
became its president. During his tenure as_ presi 
dent the concern handled 75,000,000 to 85,000,000 feet 
annually. In recent years Mr. Spry has been in the 
timber business, and his experience should help mate 
rially in keeping the Marsh & Bingham Company in 
the van of Chicago lumber concerns. 

The Marsh & Bingham Company also has recently 


secured the services of H. Leake, who will have 





JOHN C, 
President 


SPRY, OF CHICAGO ; 
Marsh-Bingham Company. 


the direct shipment Mr. Leake 
formerly was with the Hathway Lumber Company for 
about three years, prior to which he was with the 
George T. Mickle Lumber Company for four years, and 
hefore that was with Street, Chatfield & Co. He has had 
a wide experience in the yellow pine mills of the South, 
where he has spent several years. 

The concern has strengthened its sales department 
by the addition of Will 'T. Spry, nephew of John C., 
who has already made good, having landed several 
good sized contracts in the last week or two. With 
the addition of these men the Marsh & Bingham Com 
pany will be in a better position than ever to handle 
any and all business. 


Vice 


charge of business. 





SHOWS HEAVY INCREASE ON INSPECTION. 


September was a red Jetter month in the history of 
the National Hardwood Lumber Association, so far 
as inspection is concerned. The statement, as sent 
out by Secretary I. F. Fish, shows the amount in 
spected to have been 12,980,730 feet, which was 1,800,- 
000 feet greater than for the corresponding month in 
1910, and 1,555,000 feet more lumber inspected than in 
August. It exeeeds by 637,128 feet the previous red 
letter month, which was in April, 1910. Of the lum- 
ber inspected during September the salaried men 
passed on 6,179,868 feet and the fee men on 6,800,862 
feet. The inspection bureau shows a net profit to the 
association for September of $304.45. 

According to Secretary Fish’s statement the inspec 
tion bureau is not only inspecting more lumber but 
is increasing in efficiency and ability to serve the 
trade in a satisfactory manner. As proof of this he 
reminds the membership that this large inspection was 
secured during a period of dull trade, which indicates 
that a larger percentage of the trade depend upon this 
bureau than ever before. 

To greater facilitate the work of 


this bureau in 


spectors have recently been placed at the following 
points: J. Lee Brannan, 4609 Seventh avenue, West 
Nashville, Tenn., who is in charge of the Nashville, 
Tenn., district, and W. H. Beckner, who will have 
charge of the Bristol (Va.-Tenn.) district and can be 
addressed at the general delivery at Bristol, Tenn. 

The secretary also calls attention to the recent ap- 
pointment of W. H. Long, whose address is 417 Free- 
mason street, Norfolk, Va. 

Secretary Fish states that since the September let- 
ter was issued nine applications for membership have 
been received, making a total of fifty-two members 
since the annual meeting at Memphis in May. 
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NEW WESTERN WASHINGTON VICEGERENT. 

lL. R. Fifer, who recently was selected by western 
Washington Hoo-Hoo to Vicegerent for the 
current year, is no novice at the business, having been 
Viecegerent in Kansas several 


serve as 


years ago, when he was 
located in that state for the Long-Bell Lumber Com- 





L. R. FIFER, OF 
Vicegerent for Western District of 


SEATTLE, WASIL. ; 


Washington 


pany. Mr, Kifer is a dyed-in-the-wool limberman, hay 
ing been at it since his eleventh year, 
started piling pickets for ©. EF. White at the 
Anderson, Felt & White, Montrose, 
lumber position of responsibility was with E, D. Rand 
& Co., Burlington, Lowa, where he acted as shipping 
clerk. Later he sold white pine on the .road for five 
years for the Taber Lumber Company, of Keokuk, Lowa, 
going from this position about ten years ago to a 
similar one with the Long-Bell Lumber Company, cover 
ing Kansas and part of Nebraska. It was at this time 
that he was Vicegerent Snark for eastern Kansas, having 
his headquarters at Kansas City. 

Two years ago he opened the Seattle office of the 
Long-Bell Lumber Company, and was made manager of 
the Pacific Coast territory. During his residence in 
Seattle Mr. Fifer has made a host of friends and hav 
ing always taken an active interest in Hoo-Hoo, he will 
undoubtedly be a successful Vicegerent. 


ever When he 
mill of 


lown. His first 


een 


A FRAUD. 


Keports from a northern point indicate that an 
vidual operating under the name of J. P. Murray, 
frauding lumbermen by passing worthless checks, 
deseribed as 5 feet 7 inches tall, rather stout, dark, and 
about 30 years old. He is well dressed and apparently 
comes from the South, speaking with a southern aceent 
and claiming to be the son of a southern Jumberman. 


indi 
1s de 


Ife is 
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RECEIPTS OF LUMBER BY WATER. 

During the week ended October 14 thirty-one vessels 
brought 10,463,900 feet of lumber, 27,024 ties and 9,000 
posts to Chicago for distribution. The two largest indi 
vidual cargoes of 925,000 feet each were carried by the 
steamer Connelly Brothers, from Duluth, Minn... 
the steamer Walter Vail, from Washburn. Wis. 

Receipts by days and vessels for the 
follows: 


and 


week were as 


October 9—Str. Connelly Brothers, Duluth, Minn 
feet; Schr. Hattie Wells, Rapid River, Mich., 311,000 feet: 
Schr. Interlaken, Nahma, Mich., 548,000 feet: Str. Sidney 
O. Neff, Naubinway, Mich., 350,000 feet; Str. 7. 8. Christie, 
Alpena, Mich., 350,000 feet; Str. Philetus Sawyer, Vans 
Harbor, Mich., 500,000 feet; Schr. Rhoda Hmily, Agate Har 
bor, Mich., 14,000 ties; Str. Helen O, Cheboygan, Mich., 
3,000 ties: Str. Helen C, Drummond Island, Mich., 3,21% 
ties; Str. Helen C, Raber, Mich., 2,500 ties; Str. Helen C, 
Nikise, Mich., 4,811 ties, 9,000 posts; Str. ”. W. Mletcher, 
Itarbor Springs, Mich., 385,000 feet. 

October 10—Schr. Resumption, Escanaba, Mich., 850,000 
feet: Str. N. J. Nessen, Manistee, Mich., 350,000 feet: Str. 
Vueller, Cutler, Mich., 579,000 feet; Str. Walter Vail, Wash- 
burn, Wis., 925,000 feet. 

October 11—Str. 


, 925,000 


Edward Buckley, Glen Haven, Mich., 
376,000 feet; Schr. Albert Soper, Marinette, Wis., 400,000 
feet; Str. Peters, East Jordan, Mich., 520,000 feet: Sehr. 


Mary FE. Cook, 
October 12 
feet, 
October 13 


Arthur Bay, Mich., 136,000 feet. 


Str. George Burnham, Nahma, Mich., 450,000 


Str. V. W. Fletcher, Uarbor Springs, Mich., 
380,000 feet; Str. Philetus Sawyer, Vrankfort. Mich., 300,- 
000 feet; Sehr. Belle Brown, Rapid River, Mich., 240,000 
feet: Str. Sidney O. Neff, Arcadia, Mich., 250,000 feet, 
October 14¢ Str. Mueller, Empire, Mich., 232,000 feet ; 
Str. Magyie Marshall, Manistee, Mich., 300,000 feet; Str. 
George C. Markham, Kast Jordan, Mich., 386,000 feet: Schr. 
J. H, Mead, Sturgeon Bay, Mich., 345,000 feet: Schr. George 


1. Marsh, Cross Village, 
Wilson, Vans Harbor, 


Mich., 275,000 feet 


a Schr. 
Mich., 200,000 feet, 


Mathew 








a es te sth Sin nin the in Se Se 


Do not need any 
guarantee— 


Your customer does not 


ask a guarantee for RED CEDAR 
SHINGLES. 


He knows they will last. Then 
why sell substitutes that do need 
to be guaranteed, and whose guar- 
anty is hedged about with numer- 
ous conditions ? 

Cedar is practically indestructible. 

Cedar shingles look good on the roof. 

Can you say the same for substitutes ? 

Our mills 20,000,000 
shingles daily. 

We want your business. 

We have transits at all times. We can 
furnish mixtures for quick Coast shipment. 

You have our prices. 
orders. 


PACIFIC COAST. =a. 


<n. 








manufacture 


Wire us your 


Red Cedar Shingle 
Manufacturers Association. 


511-514 White Building, 
SEATTLE, WASH. 


harass nomenenedomemenen 


—™340I0— oss 0 


CHAS. R. McCORMICK & CO. 


E. H. MEYER, Manager 
MANUFACTURERS AND WHOLESALERS 


Pacific Coast Lumber 


Large Timbers, Ties and Rail- 
way Material, Mining Timber 
SPECIAL BILLS FOR RUSH ORDERS ARE OUR SPECIALTIES 
910-911 Yeon Building, 
PORTLAND, ORE, 








Cargo and Rail 
Shipments. 





HOQUIAM, WASHINGTON. 


Cedar Shingles 


FIR AND SPRUCE LUMBER. 
LATH, BOX SHOOKS. 














Every- 
Thing in 


Pacific Coast 


Forest Products 
Geo. B. Weatherby Co., Inc. 


206-207 Henry Bldg., PORTLAND, OREGON 








TELEGRAPH BILLS REDUCED [yiierman Telecode. 


For further particulars address American Lumberman. Chicago. !II 
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The Sign of Satisfaction 
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Fir and Cedar Lumber 


BUSS C 


FERRY-BAKE R LU MBER co. 
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Perfectly Manufactured 
Properly Graded 
Prices Attractive 


Ferry-Baker Lumber Co. 
General Office and Mills: 
EVERETT, WASH. 


CHAS. VAN PELT, 


Eastern Representative 


—s 


Minneapolis Office 
1029 Lumber Exchange 




















We Are Manufacturers of 





Matchless Galena Valley 


Fir and Cedar 


OUR SPECIALTIES ARE: 


Silo Stock, Railroad Material 


and Timbers for Resawing. 











A General Line of Dimension and Uppers 
always in stock, 


Index-Galena Company, 


INDEX, WASHINGTON. 
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MIXED CARS | 


Doors 
K. D. Sash and Frames 
Colonial Columns 
Factory Plank. 


Largest manufacturers in the Inland Empire. 
Prompt Shipments. 


| Washington Mill Company, 


SPOKANE, WASH. 











Wa 


The Polleys Lumber — 


Manufacturers and Wholesalers. MISSOULA, MONT. 


Idaho White Pine 




















| ane US YOUR INQUIRIES 
A 








Warren y.:¢- eam Kole) Mm Ooe 


Sole Manufacturers of the Famous 


iS Sager Patent Axes 


and Highest Quality 
Bull Dog Line Lumbermen’s Tools 
Right Quality—Right Prices 


Write Us, WARREN, PA., U.S.A, 
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BUSINESS CHANGES. 


eee 


Alabama. 
Montgomery The Pine Plume Lumber Company has in- 
creased its capital stock from $10,000 to $50,000. 
Arkansas. 
Paragould) The Brown Lumber Company has been suc 
ceeded by the North Arkansas Lumber Company. 
California. 
Loyalton ‘The Reno Mill & Lumber Company has been 
succeeded by the Feather River Mill & Lumber Company. 
San Francisco The Independent Lumber Company is out 
of business, 


Georgia. 
Milledgeville -The Troutman Lumber Company has been 
sold to L. N. Callaway; the business will be incorporated 


under a new name. 
Moultrie-Quitman The Star Lumber Company is out of 


business. 
Idaho. 

Blacgkfroot-Bubl Burley-ekden-Pilert-Gooding-Ilagerman - [lan 
son Jerome-Kimberly-MeCammon-Murtaugh-Richfield - Milner 
Shoshone-Twin Falls-Oakley-Pocatello- Wendell The Weeter 
Lumber Company has sold out to the Gem State Lumber 
Company. 

Illinois. 

Aurora — The Schaller-Hoerr Company has sold out to the 
Aurora Millwork Company. 

Brookport The Tennessee River Lumber Company has 
sold out to O, Th. Margrove, 

Kansas. 

Jarbalo John Kingan has sold out 

Moundridge The TP. B. Iunsberger Lumber Company las 
heen succeeded by the Vogt & Dyck Lumber Company, 

Louisiana. 
Clifton Whithield & Formby are out of business. 
Michigan. 

Grand Rapids ‘The Berkey & Gay Furniture Company 
and the Oriel Cabinet Company are to be merged with an 
authorized capitalization of $1,000,000; both factories will 
be continued under old names, but business management 
will be centralized 

Minnesota. 

Lake Wilson The Porter Lumber Company has sold out 
to M. Kk. Lang. 

Minneapolis) The Foster Lumber Company has changed 
its name to the Joyee-Connor Company. 

Wadena The Dower Lumber Company has sold to. the 
Wilcox Liuinber Company, of Detroit, its yards at Mahnomen 
Dent Richville and Otter Tail. 

Mississippi. 

Corinth ‘The Corinth Chair Company has moved to Mo 
bile, Ala : 

Gulfport The United Export) Lumber Company will con 
tinue the business heretofore conducted by IL. Janssen & Co. 

Nebraska. 


teomer Baker & Albright have been sueceeded by the 
Kdward Albright Company. 

Firth The Firth Grain & Lumber Company has sold out. 
Lincoln The PLD. Smith Company is out of business. 
New York. 

Maryland bk. L. Peck is out of business 

Mineola Hlendrickson & Latham have been succeeded by 
Ralph Latham. : 

New York——M. Chisling & Co. are out of business. 

North Carolina. 

Asheville The Whiting Lumber Company, of Camden, 
N. J., has filed domestication papers with the secretary of 
state; headquarters, this city 

Ohio. 

Cincinnati -Wlingworth-Ingham & Co. are out of business 

Dayton —N. B. Naber has pore succeeded by E. Ek. Naber. 

Portsmouth The Wait-Fuller Cabinet Company is out of 
business, j ; 

Spencerville —The Biederman Manufacturing Company las 
increased its capital stock from S1LO,000 to $25,000, 

Oklahoma. 

Jenks MeGregor & Crouch have sold out to J. bo Wulff. 

Oklahoma The Jackson Lumber Company has been sue 
ceeded by the Builders’ Lumber & Material Company, 

Oregon. 

Portland ‘The Columbia Chair Company is out of busi 
Hess. F 

Portland The Leeston Lumber Company is out) of busi 
hess 

Pennsylvania. 

Cambridge Springs A. Sherwood & Bro. are out of busi 

Hess 
Tennessee. 
Memphis ‘The Atlas Tlardwocd Lumber Company is out 
of business 
Texas. 
Hlouston— J. BL Bertrand is out of business 
Washington. : 

Centralia A. S, Coats has bought out Mr. Larkin’s inter 
est in the Coats-Larkin Shingle Company and has changed 
name to the A. S. Coats Company. 

Wisconsin. 

Princeton -dmer 1. Morse has sold out to Dahlke & 
Giese, 

BRITISH NORTH AMERICA. 
Ontario. 

Ottawa-—-David Gilmour, of Tull, Que., and John A. Bel- 

ford will start a lumber business at this point, 





INCORPORATIONS. 


Alabama. 

Birmingham—'The St. Clair Land & Lumber Company, 
authorized capital $50,000; Hampton S. Smith, J. A. Reid, 
M. 8S. Bonner. 

Montgomery The Dean-EBley & Robertson Company, au 
thorized capital $50,000; Joseph L. Dean, W. A. Robertson 
and M. H. Eley. . ; 

Decatur—The Decatur Lumber & Manufacturing Com- 
pany of Morgan County, authorized capital $15,000; William 
Bixby, KE. M. Knight, D. A. Bixby. 

Arkansas. 

Little Rock—-The Cremer Lumber Company, authorized 
capital $2,200,000; J. C. Cremer, ©. GG. Powell, W. W. 
Atkinson, A. J. Reap and others, 

California. 

nee ge ld——The Morman Lumber Company, authorized 
capital $10,000. 

veal Blut The Brown & Doane Lumber Company, au 
thorized capital $50,000; A. L. Brown, Scott Doane and 
George W. Doane. 





Connecticut. 

Hlartford—The Hartford Packing Box Company, author 
ized capital $25,000, 

Indiana. 

Shelbyville—The Davis-Birely ‘Table Company, authorized 
capital $300,000 ; Charles Birely, <. McCartney and F. 8. 
Whitcomb. 

Louisiana. 

Covington—The Louisiana Land & ‘Timber Company, 
authorized capital $250,000; James J. Jones, John P. Raush, 
T. C. Adams. 

Shreveport—The Brice Lumber & Supply Company, au 
thorized capital $15,000; W. C. Brice, president; R. A. 
Crain, vice president; D. D. Swindle, secretary-treasurer. 

Maine. 

Portland—-The Conasauga Lumber Company, authorized 
capital $110,000; Clarence FE. Eaton, Albert A. Richards, 
James kk. Manter and others. 

Maine. 


Sanford —The Wilbur Russell Box Company, authorized 
capital $10,000, 


Massachusetts. 
Worcester The I. i. Nelson Lumber Company. 
Michigan. 


Lansing -The Lansing Company (reorganization of Lan 
sing Wheelbarrow Manufacturing Company), authorized capi 
tal $200,000. 

Minnesota. 

Duluth The Brule Timber Company, authorized capital 

S50,000 > O. S. Anderson, Bert Fesler and A. J. Roth. 
Mississippi. 

Greenville -Our Mississippi Saw Mill & Lumber Company, 
authorized capital $10,000; A. G. Wallace, T. Z Allen and 
others. 

Gulfport— The United Export Lumber Company. 

Missouri, 

St. Louis—The Morriss Lumber Company, authorized 
capital $50,000; J. O. Nessen, George J. Green, both of Chi 
cago, and others. 

New Jersey. 

Holly Beach—'The W. H. Austin Company (wood, lumber 
ete), authorized capital $25,000; KE. R. Austin, W. H. 
Austin, of Wildwood, and others. 

Paterson—The Commercial Lumber & Mill Company, 
authorized capital $20,000; James A. Hubbard, Gustay 
Hunziker and Emma C. Fuchs. 

New York. 

Buffalo The Kunz-McAdams-McNamara Company, author 
ized capital $10,000, 

New York-—The Kirkham Company (lumber, wood pulp 
ete.), authorized capital $10,000; James L. Steuart, 249 
Orange road; Mervin Rice, 49 Christopher street, Montelair, 
N. J. 

North Carolina. 

Andrews The Andrews Company, authorized capital 
$300,000, 

Conover —The Hickory Handle & Manufacturing Company, 
authorized capital $100,000. 

New Bern—'The Hlanks Lumber Company, authorized capi 
tal $25,000; W. Il. Hanks and others. 

Ohio. 

Cincinnati—The Howard & Barber Company (lumber and 
timber), authorized capital $10,000; Alfred DD. Howard, 
Kdwin S. Hubbell, John W. Roberts and others, 

Cleveland-——The Cleveland Cooperage Company, authorized 
capital $60,000; John Beck, N. O. Neweomb, A. J. MeCrea 
and others. ‘ 

Pennsylvania. 

Pittsburgh—The Myers Manufacturing Company (paper 

boxes ete.), authorized capital $10,000. 
Tennessee. 

Memphis——The Sargent Lumber Company, authorized capi 
tal $5,000; T. 1. Douglass, William Sargent, Charles W 
Anderson and J. M. McKernan. 

Utah. 

Salt Lake City--The Forest Dale Lumber & Hardware 
Company, authorized capital $50,000; IF. L. Parker, presi 
dent: Ee. J. Warner, treasurer; J. C. Weeter and, others, 

Virginia. 

Lynchburg ‘The American Match Corporation, authorized 
capital $150,000; C. A. Hancock, president; W. R. Winfree, 
vice president, and others, 

Wyoming. 

Border The Border Custom Saw Mill Company, author 
ized capital $1,500. 

BRITISH NORTH AMERICA. 
Ontario. 

Falding — Rankins, Limited, (mercantile and lumber busi 
ness), authorized capital $30,000; Frederick DP. Rankin and 
Samuel A. Rankin. 

Quebec. 

Harvey Junection—The Gatineau Industrial Company 
Limited, authorized capital $200,000; M. J. O'Brien, Ren 
frew; Hl. Doheny, Montreal; Thomas Malone, Three Rivers, 
and others. i 

Montreal—-The Canadian Lumber Yards, Limited, authot 
ized capital $1,000,000, 





NEW VENTURES. 





Alabama. 

Anniston——The Kmpire Lumber & Construction Company 
has been organized by J. H. Duke, L. I McKibben and 
«, BF. Duke, 

Florida. 

Fivay—The Gress Manufacturing Company recently en 
tered the sawmill trade. ; 

Umatilla—W. C. Hodges recently entered the saw mill 
business. ; 

Georgia. 

Manchester—-W. B. Fuller recently entered the planing 
mill business. 

Kentucky. 

Louisville-—-Ben If. Hughes, of Frankfort, and 0. O 
Bryan have entered the local lumber trade, operating as the 
Hughes-Bryan Company 

Illinois. 

Kincaid— ‘The Thomas Baker Lumber Company, of Pawnee, 

has opened a yard at this point. 
Indiana. 

Clinton—The Clinton Lumber Company has been organ 

ized by F. R. Miller, H. B. Pike and R. M. Pentreath. 
Massachusetts. 

Gardner—C. ©. Stone recently entered the woodenware 
manufacturing trade. 

Minnesota. 

International Falls—John Zeta recently entered the sash, 
door and blind manufacturing trade. 














OcToBER 21, 1911. 


AMERICAN LUMBERMAN 


75 





New York. 
New York—The Norwood Manufacturing Company, of Tup- 
per Lake, has opened offices at 1 Madison avenue. 
New York— ephen H. Cossey, 29 Broadway, 
entered the wholesale lumber trade. 
Washington. 
White Salmon—Byron R. Dorr, of this place, derorgany 
ized the Major Creek Lumber Company. 
Olympia—-The Innovation Shingle Company 


recently 


is organizing. 





NEW MILLS AND EQUIPMENT. 


Alabama. 

Fayette—The Birmingham Tie & Creosoting Company will 
erect a plant at Rossland, near this point. 

Florence—The Richardson Lumber Company will build a 
large saw mill. , 

Tuscaloosa—The Kaul Lumber Company will erect plant 
to cost $300,000, and will build sixty miles of standard gage 
railroad to cost upward of $300,000. 

Arkansas. 

The Penrod Walnut & Veneer Company, of Kansas 

will erect a plant for manufacture of veneers. 
Louisiana. 

Oscar—Work on the new planing mill of the 

ber Company is under way. 
Michigan. 

Ishpeming—-The Superior Lumber Company will establish 
a larger and more uptodate plant in this city in the spring. 

Oregon. 
Algona Lumber 
in this city a mill 





Helena 
City, Mo., 


Rougan Lum- 


Klamath Falls—The 
ama, will establish 
of 75,000 feet. 

Springfield—The Booth-Kelly Lumber Company 
build saw mill destroyed by fire last July. 

Washington. 

Centralia—The Twin City Woodworking Company's plant, 
burned last week, will be rebuilt at once. 

LaCenter—The Star Mill Company, which recently bought 
the Barns & Blaker saw mill nine miles east of here, is erect- 
ing a saw mill with daily capacity of 100,000 feet. 

Wisconsin. 
Hankwith will locate broom handle 


Company, of 
with daily 


Pokeg- 
capacity 


will re- 


Merrill—C., F. 
at this point. 
BRITISH NORTH AMERICA. 


factory 


Ontario. 
Windsor—The A. FE. White Machine Works, of Eau Claire, 
Wis., will erect a concrete factory for making sawmill 
machinery. 





CASUALTIES. 


Georgia. 

Fire recently destroyed the 
Pavo district, this county ; 
Louisiana. 
destroyed the lumber shed of 
sash, blinds and dressed 

destroyed. 
Maine. 
Calais—The Milltown mills of the James Murchie & Sons 
Company on the St. Croix river, including saw mill, stave 
mill and repair shop, were burned October 10; loss $25,000, 
partially insured, 





Thomasville 
Holland in the 


saw mill of J. D. 
loss $3,000, 


Lafayette—Fire 
Blanc, at Milton; 
at $2,500 were 


Luke Le- 
lumber valued 


Mississippi. 

Sumrall—The J. J. Newman Lumber Company's mill No. 3 

was burned October 14; loss entirely covered by insurance. 
New Hampshire. 

Fire did $10,000 damage to the woodworking 
Glines & Stevens Company October 15. 

New York. 
to extent of $7,000 was caused by fire 


Franklin 
plant of the 


Brooklyn— Damage 


at the plant of Louis Bossert & Son. 
Ohio. 
Hamilton—The lumber yards of E. A. Benninghofen and 
the Hamilton Lumber Company were damaged by fire Octo- 
ber 5. 


Oklahoma. 
ire recently destroyed the hardware store and 
yard of the Block-Miller Lumber Company, valued at 


Cache 
lumber 


$16,000, insurance $10,000, 
Washington. 
Arline—The saw mill of Merrick & Robb Lumber Company 
was destroyed by fire October 12; loss $35,000, insurance 
$15,000. 


Centralia—The plant of the Twin City Woodworking Com- 
pany was burned last week, loss $20,000, insurance $8,500. 

Index—-The Index-Galena Lumber Company — sustained 
$10,000 loss by fire October 8; insured. 





TROUBLE AND LITIGATION 











New York, Oct. 17.—Charles F. Aldridge, lumber 
Fishkill Landing, has filed a petition in bankruptcy ; 
ities $23,039, assets $10,115; Robert Wilkinson, of 
keepsie, appointed receiver. 


dealer, 
liabil- 
Pough 


NEW York, Oct. 18.—Timothy A. Garbey, manufacturer of 
bar and store fixtures, 59 New Bowery, filed a petition in 
bankruptcy ; liabilities $9,179, assets $6,745; Alfred C. Coxe, 
jr., appointed receiver. 


New York, Oct. 18.—Judge Holt has ae ad Wilder 
Bellamy receiver in bankruptcy for Henry . C. Lohse, 
woodworker, 514 West street. 


Forty-sixth 


_ NEW 
financial 


York, Oct. 18.—-On account of the 


unsatisfactory 
condition of the affairs of 


rank D. Langstroth, 
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me 


THE RECENTLY COMPLETED 


FERNBANK DAM, AT 


against whom bankruptcy proceedings were discontinued 
several months ago on the appointment of a committee of 
three creditors to supervise the liquidation of assets and 
distribute the findings pro rata, there is an intention of 
opening up the bankruptcy proceedings again. 


NEw York, Oct. 18.— 


- The Coney Island Lumber Company, 
of Coney Island, 


has made an assignment to Henry Lesser. 








SHREVEPORT, LA., t court this week 
the receivership of the "Loggy Bayou amber Company was 
closed, the administrator having been discharged and ac- 
count filed, 





SHREVEPORT, LA., Oct. 17.—Receiver Harry Stephens re- 
ports the recent selling of the holdings of the McCarty 


Lumber Company, 
months ago. 


which went into receiver's hands several 


PORTLAND, Ore., Oct. The plant and timber of the 
defunct Seaside Lumber i gn A Company, of Sea- 
side, which was to have been sold October 7 by receiver, will 
- “es November 4, no bidders having appeared at the ‘Octo- 
yer sale. 


PORTLAND, Ore., Oct. 17. 
the federal court by the Oregon Lumber Company against 
Walter J. Hammond, Harriet Nicholson and Bertha M. 
Stevens to compel acceptance of $4,000 for a tract of timber 
in Hood River county, pursuant to agreement of original 
owner of the timber, Mrs, Martha M. Hammond. 


-Action has been instituted in 


Rocuester, N. Y., Oct. 18. 
turer of bowling balls and 
bankruptcy. 


Peter 
pins, has 


Reinschmidt, manufac- 
filed a petition in 


WILLow, CaL., Oct, 18.—At sheriff's sale held recently 
A. L. Brown, of Red Bluff, bought the lumber yard and stock 
of the Willow Lumber Company. 


BInMINGHAM, ALA., Oct. 18.—The Hiram Blow Company, 


with plant at Decatur, general office at Nashville, enn., 
was thrown into bankruptey recently. J. T. Howell, presi- 
dent of the Cumberland Valley National bank, of Nashville, 


was appointed receiver. The 


plant will not be closed down. 
Assets are said to be $800,000, 


with liabilities $200,000 less. 


DEFRAUDING THE MAILS. 


LOUISVILLE, Ky., Oct. 17.—Frank M. Stanley is now 
on his way from the Louisville federal court to the peni- 
tentiary at Atlanta, Ga., to serve one year at hard 
labor on charges of having used the mails to defraud. 
Several weeks ago Stanley located in Wickliffe, Ky., and 
Cairo, Ll., as a representative of the Long-Bell Lumber 
Company, of Kansas City, Mo. He established hand- 
some offices and upon bogus letterheads ordered $20,000 
worth of assorted merchandise, from wearing apparel 
to automobiles, from leading concerns in all sections 
of the country, upon the strength of Long-Bell credit. 
A Chicago tailoring concern instituted inquiry at head- 
quarters and the arrest of Stanley followed. 





COMPLETION OF THE FERNBANK DAM. 

The completion of the most important of the series 
of fifty-four dams under construction by the United 
States government for the improvement of Ohio river 
navigation, the one known as No. 37, alias ‘‘ Fern- 
hank,’? at Cincinnati, Ohio, having been celebrated there 
early in September in an impressively elaborate manner, 
the accompanying engraving of that remarkable strue- 


ture will be an interesting supplement to previous com 
ment variously appearing in these columns on the sub 


ject. This dam is the longest of any in the fifty-four 
which together are 


to maintain a 9-foot stage of water 
the year round between Cairo and Pittsburgh. The lock 
chamber here is 600 feet in length, and on the Ken- 
tucky side are three ‘‘bear traps’’ eighty feet wide 
to regulate the water pressure on the dam _ proper. 
Preliminary to the dedicatory ceremonies, which were 
participated in by many persons eminent in public 
and private life, the Cincinnati Fernbank Dam Asso- 
ciation had been organized and a fund raised for the 
purpose amounting to $25,000. Former citizens of the 
city were assembled in large numbers from all quar- 
ters for a homecoming jubilee, and the program em- 
braced a wide variety of novel and attractive fea- 
tures, including an elaborate exhibition of local prod- 
ducts, a steamboat parade in front of the city, fire- 
works, music, aquatic races, street pageants, including 
floats representative of the city’s history, an aviation 


ineeting, automobile races, ete. Mrs. Alice Roosevelt 
Longworth christened the dam, using for the bap- 


tismal feature a combination of waters collected from 
the Ohio and Mississippi rivers, the Gulf of Mexico 
and the Panama canal. 

As has been stated on various former occasions, the 
improvement is expected to afford Cincinnati and 
other interested localities renewed impetus and result 
ultimately in great benefits to the entire Ohio river 
valley. 

The congressional rivers and harbors committee, the 
members of which were present to inspect the work, 
will, it is understood, recommend the completion of 
the work with all practicable dispatch. 








CINCINNATI, OHIO. 





-_— Pants COAST. 


fn! 


THE DALLAS LUMBER 
AND LOGGING CO. 


OREGON FIR 


HIGH GRADES 








Large Timbers, 
Car Material, Yard Stock, 
Special Bills 


TELECODE 


DALLAS, OREGON 











Washington Fir 
Cedar and Spruce 


California Redwood 
Red Cedar Shingles 


Complete Stock of above for Coast Shipment or from our 
MINNESOTA TRANSFER WAREHOUSE 


H. B. WAITE LUMBER CO. 


MINNEAPOLIS, MINN. 
If you are in the get the LOWEST 


zt” BOXES sje 


PHOENIX LUMBER CO. 


E. F. Cartier Van Dissel, Mgr. SPOKANE, WASHINGTON 





























AS TOT 


a TACOMA, WASH. a 


offer the greatest value today to the builder, 
and the readiest seller any dealer ever had. 
The vertical grain stiles and rails and beauti- 
fully figured panels are natural characteristics 
that can’t be found in any other door of equal 


Let 


price. They appeal to particular people. 
us quote you. 


We also manufacture Cedar Doors, Fir and Cedar 
Mouldings, Finish, Siding, Columns—in fact, 
pretty much everything a yard carries in stock. 


The Wheeler, Osgood Co. 


TACOMA, WASH. 


New York and New Bysient Representative, 

HARRY L. FULLER, 18 Tremont Street, Boston, Mass. 
Pennsylvania and New Jersey none sentative, 

w.c. meine 4 Exchange, Philadelphia. 

q H. S$. scoop, Mianespelis, Mina. 1 














We are CAR eal CARGO nite of 
LONG AND LARGE 


TIMBERS - SPARS 


Mills at Ashford, Wash. 


Pacific National Lumber Co. 


General Office, TACOMA, WASH. 
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ENTRAL 
OAL AND 
OKE 

O. 


Long and Shortleaf 


Yellow Pine 


Annual Capacity 


200,000,000 Feet. 








Peavy-Byrnes Lumber Co. 


Manufacturers Band Sawed 
Steam Kiln Dried Lumber 
from Kinder, Calcasieu Par- 
ish, Louisiana, 


Finest 


Long Leaf Pine 
Timber in the World 


Perfect Machine Work 


orrice. SHREVEPORT, LA, 








Carter's P amma . a 





Exact 
Size 





x1% Face (Count 1x2) 


Lays with no more waste than 3 inch and makes a much 

nearer perfect floor. 
44 in its own mills from the choicest SHORTLEAF 

YELLOW PINE for which this pongete is noted, 

Short tongue and groove makes close matching possible 
and insures tight joints, tho’ easily laid. 

Sold only in lengths 6 to 20 ft. 
It will run 90 percent 10 to 16 ft. 
B and Better Grain and B and Better Flat Grain. 


Write for samples—See our price list for prices. 


Cc. J. Carter Lumber Co. 


KANSAS CITY, MO. 








HYMENEAL 




















Rodman-Joyce. 


ASHLAND, WIS., Oct. 17.—Miss Alice Joyce, daughter of 
John Joyce, treasurer of the Mellen Lumber Company and 
the Foster-Latimer Lumber Company, of Mellen, and Charles 
Delawyn Rodman, representative at Louisville, Ky., of the 
Northwestern Mutual Life Insurance Company, of Milwau- 
kee, were married October 10. 


Bradley-Nyman. 


At the home of the bride in Oak Park, Ill., Wednesday, 
October 18, occurred the wedding of Miss Ellen Louise 
Nyman, daughter of Mr. and Mrs. Carl Nyman, and Arthur 
Robbins Bradley. Rev. 
«. A. Lindvall officiated. 
Mrs. Helen A. Nyman 
was matron of honor 
and William D. Nyman 
was best man. Mr. 
Bradley is connected 
with the Morgan Com 
pany, of Oshkosh, Wis. 
Previous to his identi- 
fication with the Mor- 
gan Company he served 
the True & True Com- 
yany, of Chicago, both 
n its office and on the 
road. The bride is a 
sister of William J. 
Nyman, rdvertising 
manager of the True & 
True Company. After 
November 15 Mr. and 
Mrs. Bradley will be at 
home at 338 Wisconsin 
avenue, Oshkosh. 


=» 


ARTIIUR ROBBINS BRADLEY. 








Whiting-Hewett. 


APPLE TON, WIS., Oct. 

A marriage in 

white h society people of 
the Fox river valley are 
interested occurred at 
the home of Mrs. Mary 
B. Hewitt, at Menasha, 
Saturday afternoon, Oc 
tober 14, when Mrs. 
Ifewitt becume the wife 
of George A. Whiting, 
president of the Whiting 
Paper Company, of 
Menasha. Mrs. Hewitt 
was the widow of A. M. 
Hewitt, prominent in 
lumber circles. Iler 
sons, John and Harry 
Hewitt, of Seattle, 
Wash., are prominent in 
Washington lumber cir 


cles, Mr. and Mrs. 4 

Whiting will tour the da 

Kast In an automobile P 

and return to make 

thelr home in Menasha. MRS. ARTHUR R. BRADLEY 
wer ewe 


Conry-Croghan. 


KuRBEKA, CAL., Oct. 16.—Friends in this city have just 
learned of the marriage of William L. Conry, for years a 
business man of Eureka, and Miss Marie Croghan, also of 
this city. About two years ago Mr. Conry went to Aberdeen, 
Wash., where he became interested in the Donovan Lumber 
Co ompany. After spending the winter months in sunny south- 
ern California, Mr. and Mrs. Conry will make thelr home 
in Aberdeen. 





Embry-Colston. 


LOUISVILLE, Ky., Oct. 17.—-The wedding of Miss Janet 
Barbour Colston and Harry Wallace Embry took place in this 
city last week at the Calvary Episcopal church. The bride 
is one of the most popular and attractive of Louisville 
‘lebutantes and Mr, Embry is an official of the Bell-Cogges 
nall Box Company. Following several weeks’ trip through 
the Hast, Mr. and Mrs. Embry will take up their residence 
on Douglass boulevard. 


Sullivan-Smalley. 


At the University Congregational church, Fifty-sixth street 
and Madison avenue, Chicago, Wednesday evening, October 
18, occurred the wedding of Robert Brent Sullivan, of Chi 
cago, formerly of Memphis, ‘Tenn., and Miss Fay Isabella 
Smalley, daughter of Mr. and Mrs. Charles Marvin Smalley, 
6717 Bennett avenue, Chicago, Rey, Oscar C, Helming offici 








MRS. ROBERT BRENT SULLIVAN ; 
(Nee Miss Fay Isabellg Smalley, of Chicago). 


ated and the ceremony was performed in the presence of 
about 250 a and relatives. The bride was attended 
by Mrs. Amos G. Allen, as matron of honor; Miss Gertrude 
Bonner, maid of honor, and the following bridesmaids : 
Misses Marie Right, Florence Heath, of Chicago, and Miss 
Gladys Sullivan, of Memphis, sister of the groom. Harry 
Canning served as best man and the ushers included Windsor 
Aldrich, William MeGrath, Frank Wharton and Amos Allen. 
Following the ceremony a reception was held at the home 





of the bride’s parents. After an extended southern trip, Mr. 
and Mrs. Sullivan will take up their residence in Chicago. 
The bride’s father, Charles M. Smalley, is Chicago manager 
for the Chicago Lumber & Coal Company, of St. Louis, Mo., 
with office in the Chamber of Commerce building. 





Cooney-Bossert. 


New York, Oct. 18.—C. T. Cooney, son of John J. Cooney, 
of the wholesale yellow pine firm of Cooney-Eckstein & Co., 
66 Broad street, and Miss Mienie L. Bossert were married 
at Bayshore, Long Island, Saturday, October 14. 





Biggs-Wentworth. 

The marriage of Miss Grace Wentworth, daughter of Mr. 
and Mrs. George K. Wentworth, 661 East Fiftieth place, 
Chicago, and Dr. Elmer rene Biggs, of Los Angeles, Cal., 
took place at 8 o’clock Thursday night, October 12, at Grace 
Episcopal church, Rev. William O. Waters officiating. Mrs. 
Albert Henry Tribble, of Hot Springs, Ark., was the matron 
of honor, and the flower maids were Edwina Litzinger and 
Maxine Stresenreuter. Dr. Tribble was the best man, while 
Merrelle Biggs, of Hot Springs, a brother of the groom, and 
George K. Wentworth, jr., of Portland, Ore., stretched the 
ribbons. The ushers included ‘Norman C, Croshaw and Har- 
land Wentworth, of Minneapolis, Minn. Harry E. Stagers 
was master of ceremonies. A reception followed at the fam- 
ily residence, after which Dr. and Mrs. Biggs left on a honey- 
moon trip, the direction of which was cleverly changed from 
California to the East, the first intimation of the successful 
“get away’ was word from the happy couple at Buffalo, N. 
Y. Beside Buffalo, Niagara Falls and other eastern points 
were ineluded in their itinerary. The bride is a daughter 
of George K. Wentworth, well known lumberman, and sister 
of George K. Wentworth, jr., of the Peninsula Lumber Com- 
pany, of Portland, Ore. 


ARGUMENT ON APPEAL FROM TEMPORARY 
INJUNCTION. 


New York, Oct. 18.—Judges Lacombe, Ward and 

Noyes, in the United States circuit court of appeals, 
heard argument yesterday on the appeal from the tem- 
porary injunction granted by Judge Coxe, in the con- 
spiracy suit instituted by the Paine Lumber Company 
and other western nonunion trim manufacturers against 
Elbridge H. Neal, secretary of the United Brotherhood 
of Carpenters & Joiners of American and the Amalga- 
mated Society of Carpenters & Joiners, and numerous 
other defendants. 

The preliminary injunction issued by Judge Coxe in 
May forced the union carpenters in this city to work on 
nonunion made trim in violation of an agreement made 
with the eastern manufacturers not to instal nonunion 
woodwork, 

Charles M. Beattie, counsel for the Brotherhood of 
Carpenters & Joiners, asserted that the complainants by 
alleging a visionary conspiracy had obtained from Judge 
Coxe a mandatory order coercing his clients to handle 
and instal nonunion made trim. He denied the existence 
of a eonspiracy and boycott charged in the moving 
papers, and asserted that there was not even a strike or 
sympathetic strike to support the application for the 
restraining order. Decision was reserved. 


THE MARKETS. 


For Editorial Review of Current Market Conditions 
See Page 30. 











The splendid weather which Chicago has been hav 
ing has resulted in a continuation of building opera 
tions and an improvement in the wagon load trade. 
The number of building permits hold up well and with 
another month of good weather a large number of 
small buildings will be put up. The feature of the 
building in Chicago is the steady increase of the num- 
ber of small and medium sized frame buildings; ; there 
fore, as intimated, the local lumber and building mate 
rial trades in this city are holding up well, and the 
lumber yards are having a much better trade. Coun- 
try yards are in the market for small quantities of 
all kinds of building material and prices on such items 
as norway, yellow pine and hemlock are fairly steady. 

Lumber receipts at Chicago for the week ended October 
14 were 45,500,000 feet, against 44,007,000 feet for the 
corresponding week in 1910, Total receipts from January 
| to Oetober 14, 1911, amounted to 1,636,398,000 feet, a 
ilecrease of 434,148,000 feet from the corresponding 
period last year. Shipments of lumber at Chicago for 
the week ended October 14 were 17,451,000 feet, against 
16,449,000 feet for the corresponding week in 1910. 
Total shipments from January 1 to October 14 aggre 
gated 628,923,000 feet, a decrease of 178,960,000 feet 
under the shipments of the corresponding period in 1910. 
Receipts and shipments of shingles show decreases com 
pared with the figures of last year. 

Receipts, Week Ended October 14. 

Reported by George IF. Stone, secretary of the Board 

of Trade: 
RECEIPTS, WEEK ENDED OCTOBER 14. 
Lumber. Shingles. 











BN cine a priet res asec ecucer ane Sie ere $5,500,000 9,371,600 
i ee ere ae 44,007,000 11,729,060 
ND ie Sug cals ale Saag aime ne eee = (las 
NIN, Si acc db iiinni a inite: araeieteus. . Lanecd-ecinia ails 2,358,000 
TOTAL RECEIPTS, JANUARY 1 TO OCTOBER 14. 
Lumber. Shingles. 
SRSA earner Sfgreraseie a Wie 1,636,598,000 875,962,000 
Po warinses purcgtels nests +++ 2,070, 546,000 376,132,000 
ENE 6 5-5 circus 434,148,000 170,000 
SHIPMENTS, WEEK ENDED OCTOBER 14. 
Lumber. Shingles. 
RE eank hice cad 8 10rd. he sear wees 17,451,000 6,432,000 
eR pea eer soncahicd 16,449,000 7,113,000 
EPO Ce ee Pe ree LAGS tiéw Sw ww 
NE is hase ch picked erie ..* reese nae 681,000 
TOTAL SHIPMENTS, JANUARY 1 TO OCTOBER 14. 
we umber. Shingles. 
1911 28, 923,000 284.164,000 
RI ee Sagan a eh eL akg Gla sie eae ater 7,883,000 333,996,000 
PPRCRONND. oa so Sess ies es 178,960,000 49,832,000 


RECEIPTS BY WATER. 
eer CRE Geteber 346. on ccccccsovccceces 12,214,000 feet 
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Permits issued by the Chicago building department 
for the week ended October 18 were: 








Class— No. Value. 
EA re er ree ee 5 3,65 
$ 1,000 and under $ 5.000........... 86 214,600 

5,000 and under re 47 300,200 
10,000 and under DS ie e340 0% 28 409,500 
25,000 and under se nen s CEE 9 288,800 
50,000 and under 100,000........... 1 73,000 
Children’s Memorial Hospital, 3-story 

and basement hospital ............ 125,000 

PONE. 2cawccaaabeesnth ave os canes 177 $ 1,414,750 
Average valuation for week........... ca 7,992 
Testes PCCVIONE WEG ..ncccccccsccses 184 2,054,720 
Average valuation previous week...... ata 11,167 
Totals corresponding week 1910....... 197 1.924.900 
Totals Jan. 1 to Oct. 18, 365 91,304,420 
Totals corresponding period 70,323,850 
Totals corresponding period 71.036,.434 





Totals corresponding period 47,862,120 


Totals corresponding period 1907 54,649,620 
Totals corresponding period 1906 54,018,037 
Totals corresponding period 1905...... 854 53,058,365 
Totals corresponding period 1904...... 4697 34,054,695 





NORTHERN PINE. 





Chicago. Demand for northern pine in the upper grades 
has fallen off somewhat during the week, although no 
change has been made in quotations. There is a good 
demand for low grade stock just now and inquiries sent 
out at the present indicate an improvement in existing 
conditions. Prices on No. 4 and 5 are stiffer. Receipts 
of the better grades has been light during tne last week. 
The demands for pattern lumber have been good with 
prices steady. 


Minneapolis, Minn. Larger shipments are reported from 
mills up the country, but locally trade is running about 
the same, considerably behind the usual volume for this 


time of year. About the same steady feeling is in the 
market, with no gains anywhere, but prices held firm. 
Assortments are now in good shape as the late sawed 


lumber is coming into condition. Arrangements for the 
winter’s logging generally show a tendency to curtailment, 
owing to the slow business of the season just closing. 


Bay City and Saginaw, Mich. Conditions are more 
favorable. Prices have not changed but there is more in- 
quiry in certain lines and dealers are shipping out lum- 
ber freely. Local stocks are ample for trade require- 
ments. The better grades of lumber are exceptionally 
strong. The volume of business promises to aggregate 
considerably more than last year. 


New York. Wholesalers report a slightly better con- 
dition but plenty of room for further improvement. 
Orders are mixed but the volume is of a little better 
character and indications point to a fair trade during 
the winter. Local yards are carrying extremely low 
stocks and new orders are almost entirely for immediate 
wants. 

Buffalo, N. Y. ‘Trade is of fair volume, but dealers 
state that prices are too low and that it is mostly a 
buyer’s market. Sales have been better for the last turee 
weeks at some yards than since August. 


North Tonawanda, N. Y. ‘Trade continues to improve. 
The lower grades show the greatest activity, especially 
box. Prices are considered fair, but there is little in- 
clination to advance. Most of the yards figure on the 
usual supply at tne close of navigation. 





EASTERN SPRUCE. 


New York. Yard trade is limited but stocks ready for 
distribution are low. Mills in the eastern sections are 
getting some stock in pile but the price situation is well 
held at mill points. Competition among wholesalers is 
keen and orders are vigorously fought for, with the re- 
sult that the buyer is getting the better end of the 
situation. Schedule stocks are not badly needed, the 
building demand is dull, but prices have been low enough 
to warrant some yards anticipating their wants to a small 
extent. 





Boston, Mass. Buyers are no more keen to take on sup- 

plies this week than they have been for the last two 
or three. While the average yardman is not placing more 
than small orders for spruce the retailer has had a very 
good business so far this fall and there is every reason to 
believe that demand will hold up well for the next few 
weeks. Prices have shown practically no change. Dealers 
usually are getting $23.50 for frames. Plenty of lumber is 
being offered. This, with the fact that demand is not 
really active, makes it appear unlikely that sellers will 
be able to put prices up and keep them up. Random 
has been selling in a moderate way and demand for 
spruce boards is not large. 
Pittsburgh, Pa. Mills report a fair volume of trade 
moving in eastern markets, with little doing in this imme- 
diate vicinity. A good demand continues for clears and 
manv local spruce men say that the outlook is good for 
the fall and winter. Prices remain about the same. 





WHITE CEDAR. 

Chicago. The demand for posts is reported by operators 
to be fairly good for this time of the year. There is a 
g00d deal of inquiry for poles, but the pole business for 
this season has about ended. Some far seeing buyers are 
talking about buying on the present:price basis for spring 
delivery. Operators expect to get more for their stock 
next year as it is stated the winter cut will be light. 


Minneapolis, Minn. A considerable amount of business 
reported here, considering that it is the fag end of the 
season. The post trade is winding up, but there has been 
Some call for poles and apparently there will be ship- 
ments to the South for some weeks yet, in fully the usual 
volume. The demand is mostly for short and medium 
sized poles, which suits dealers, as they are well sold 
down in the long poles. Operations are being started in 
the woods at about the usual rate, with special effort 
to get 4 and 5-inch posts, which are running low. 


Buffalo, N. Y. 
certain telephone 
poles. 


Demand for posts and poles is still good, 
changes lately adding to the use of 


HARDWOODS. 


Chicago. Demand is fairly active, but spasmodic. Buy- 
ers are still disposed to purchase only for immediate re- 
quirements. Production is increasing somewhat but it is 
conducted on a safer and saner basis. There is no danger 
of disaster for overproduction. Prices are fairly steady. 
Furniture manufacturers are buying some stock, but the 
character of the inquiries indicates that buying at present 
is for immediate use. The piano manufacturers are buy- 
ing but little and there is hardly any probability of their 
coming in with heavy inquiries for some time. Plain red 
oak is still the leader and the demand is good. One of the 
strongest features of the market is the demand for red 
gum. Basswood is comparatively quiet in all grades. 
Cottonwood demand is improving slightly over the last 
report, especially noticeable in firsts and seconds. Birch 
and maple are the leaders of the northern list and’ seem 
to be fairly active. . 





Minneapolis, Minn. Demand is good in certain lines, 
but as a whole consumers are buying from hand to mouth. 
The trade is small in volume and has no snap to it. 
However, in northern hardwood stocks the feeling is 
strong as to prices, Birch, maple and ash, also rock elm. 
are comparatively scarce and prices are held up well. 
The demand for oak has been good as a rule, with plain 
oak predominating in the sales. 


Memphis, Tenn. Buyers are not in the market on a 
large scale. However, it is necessary for them to do a 
considerable amount of buying for immediate needs, with 
the result that the aggregate turnover is of fair propor- 
tions. In prices the relative position of the various items 
is about the same as recently outlined. There is perhaps 
some stiffening in the ,ower grades of cottonwood and 
gum as a result of increased manufacture- of -wooden 
boxes. Offerings are by no means large and interior 
holders show more firmness than heretofore. Demand is 
good for plain oak in both red and white and there is 
no difficulty in disposing of all the red gum offered in 
No. 1 common and better. Quartered white oak is slow 
but demand is still fairly good ior quartered red. Cypress 
is somewhat irregular while the demand for ash is not 
steady. Some manufacturers, however, have sold all of 
their output and are delivering it as fast as it can be pre- 
pared for shipment. Export business is still fairly good, 
although indications are that it is not as satisfactory 
as it was during the latter part of the summer. 


Furniture and box makers are fairly 
There is some activity among vehicle and 
impiement mekers. Sash and door manufacturers are 
busy. There was a moderate volume of business during 
the week. Poplars and plain oaks were the most active in 
demand. Red gum also was active. There was some im- 
provement in quartered oak. Prices continue steady. 
Nearly all orders are still for immeuiate use. Many rail- 
roads have withdrawn from the market for the time be- 
ing. The hardwood flooring output will be about the same 
as last year, although individual orders are not perhaps 
so large, increase in small orders making up the difference. 


Nashville, Tenn. 
well supplied. 


Birmingham, Ala. Prices have shown no weakness 
lately, an apparent decrease in heavier orders being made 
up by general interest in all hardwood channels, Plain 
oak remains the most popular, though all grades of pop- 
lar and quartered oaks display activity. The great energy 
in railroad construction in the territory contiguous to 
Pirmingham has played some part in the market the last 
few weeks and undiminished building activity leads to 
an optimistic outlook. 

New York. Prospects are brighter and 
business during the last two weeks has continued satis- 
factory. Prices are well held and mill reports indicate 
few large hardwood stocks in shipping condition. In in- 
stances stocks are more plentiful, in quartered oak and 
some sizes of gum. Plain oak, birch and maple continue 


the volume of 


in good demand. There is not a great deal of activity 
but orders are slowly improving and prices are more 
uniformly held. 

Buffalo, N. Y. Demand begins to show a fair degree 


of improvement at a number of 
dealers regard trade as brisk. Maple is one of the most 
staple sellers, with firmness continuing in the upper 
graves and quiet prevailing in lower grades. Birch also 
is strong, as it has been for some time. Plain oak shows 
the same strength it has recently, while quartered has 
not begun to strengthen up. Elm, ash and chestnut con- 
tinue to sell fairly well. 


yards, though few 


Cincinnati, Ohio. business is 
a good volume is being transacted. Demand is strong for 
oak, both plain and quarter sawed for manufacturing, 
but weakness is noted. The bulk of the transactions in 
both plain and quartered oak is in mixed red and white, 
with a good volume of the sales in red oak. Demand 
for mahogany is good and steadily growing stronger; 
fliiches for veneer cutters are in good demand. Chestnut 
is in good demand for manufacturers’ grades, with fair 
inquiry for long ones and twos, while rough and heavy 
stock and low grade are moving fairly. Ash sells well in 
manufacturers’ grades, with fair activity in export buy- 
ing; there is a fair demand from the furniture trade, 
with steady improvement in wemand from vehicle makers. 
Sound wormy chestnut is in good request for the top 
grades and wide stuff is readily salable, while prices show 
a tendency to grow stronger; low grade sound wormy 
is attracting fair attention. Hickory is moving steadily 


Althought not rushing 


to the wheel and shaft trade, with good inquiry for 
boards or good lengths. Top grades of red gum move 
well, with steady improvement noted tn the demand; 


saps and common are in good demand, with prices strong; 
stocks of saps and common available are reported light. 
fasswood call is good for manufacturers’ grades. Cot- 
tonwood is receiving very fair attention for the top 
grades, with a good movement of the low grade. White 
birch is in fair demand for the furniture trade, while red 
is receiving fair attention. Walnut moves slowly, with 
a lighter buying for the export trade. Oak boards for 
export are in good demand, with a good movement. Ash 
is receiving fair attention from the foreign trade. Pop- 
lar is in very good movement for manufacturers’ grades, 
with fair request for wide panel stock; poplar pox boards 
are moving; low grade is selling well to the box making 


trade. Heavy thick poplar is in light supply, with some 
inquiry. 3uckeye, beech, maple and other hardwoods 
are in fair request. Heavy oak timbers, car stock and 


ties are in demand. Cypress is in fair demand for heavy 
tank stock, but builders’ gradés are neglected. 





== 


YELLOW STRAND 


WERSTEEL 
WIRE ROPE 


is probably used more eatensively in tim- 
ber operations than any otaer kind, having 
proved their exceptional quality by years of 
satisfactory service in many of the largest 
mining and lumbering operations. 


Here’s what one user says—and 
it’s similar to what every 
user says. 


Maver, Cau., Aug. 19, 1909. 
Western Equipment Company, 

No. 72 Fremont St., San Francisco, Cal. 
Dear Sirs: We feel that some word of ap- 
preciation is due Broderick & Bascom Rope 
Company, by reason of the exceptionally good 
service we are receiving from the use of their 
yellow strand wire rope. To explain in detail, 
we have a 5M’ 1\” yellow strand wire rope 
that has been in use on one of our 10x15 
Tacoma road engines for six years, without a 
break, other than, of course the cutting off 
of worn ends, and anyone familiar with our 
logging operation, which is a very difficult one, 


realizes what this service means—especially 
when they have had experience with other 
lines on a similar engine at similar work, 


where it called for a new 
year, with the exception 
gave us two years’ service. 

As a result of this experience, we bought a 
second 5’ 1%” road line and it has now been 
in use two seasons, and we defy anyone to 
point out on it any appreciable signs of wear, 
We also have ten Portland and Tacoma Double 
Drum yard engines, on which we have been 
using 1,000’ % plow steel lines, and as an 
experiment we purchased some of the yellow 
strand lines, and the result so far has been 
double service as compared to the majority of 
the plow steel, and inasmuch as they are still 
in use, the comparison will undoubtedly be bet- 
ter before they are worn out. Reference to 
our orders will show which we consider the 
best economy to use. Yours very truly, 

MADERA SuGARr Pine Co.,, 
By P. C. Thede, Assistant Manager. 


There Are Many Reasons 


for the superiority of Yellow Strand Power- 
steel Cables. Years of careful thought and 
experiment make it as nearly perfect a cable 
as can be evolved by the brain of man and 
the resources of the world’s mineral wealth. 
Every Strand of the Powersteel Cable is 
made of imported steel wire of a tensile 
strength of from 240,000 to 260,000 pounds 


per square inch, and is extremely flexible. 


line nearly every 
of one line, which 


Yellow Strand wire rope is being used: 


extensively by the United States Government 
at Panama Canal, having made one of the 
best records of any wire rope there. 


We have more evidence which we will 
be glad to show you. 


Ask for Catalogue No. 70. 


BRODERICK & BASCOM 
ROPE COMPANY, 


809 N. Main St., ST. LOUIS 
NEW YORK  §SANFRANCISCO — SEATTLE 
FACTORIES:—SAINT LOUIS—SEATTLE 
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N.C. Pine For Rush Orders 


Daily Capacity: Saw Mills, 600,000, Planing Mills, 400,000. 








MILLS: FRANKLIN, VA.; 


NEW YORK: 1 Madison Avenue. 
GEO. W. JONES, Manager, Telephone 982 Gramercy 





ARRINGDALE. VA.; BUTTERWOR1H, VA.; 
SEND YOUR ORDERS TO 


Camp Manufacturing Company, Franklin, Va. 


Selling also the output of the Marion County Lumber Co., Marion, N. C. 


EASTERN SALES OFFICES: 
PHILADELPHIA: Real Estate Trust Bldg., 
E. D. WOOD, Special Agent 


WILMINGTON, N. C. 


PITTSBURGH: Frick Building, 
J. D. HOLLIHAN, Manager 











Columbus, Ohio. Steadiness characterized the trade in 
central Ohio last week. The continued favorable weather 
has helped to make building operations active. Manufac- 
turing establishments are not buying very actively, al- 
though some good orders have been placed recently. Con- 
siderable strength has developed in the market for hard- 
wood flooring and some difficuity is experienced in get- 
ting sufficient dry stocks for shipment. Stocks in the 
hands of retailers are small and the policy is to buy only 
for immediate needs. 

Baltimore, Md. An undertone of quiet continues to pre- 
vail, but stocks appear to be moving in fair volume and 
no extensive accumulations are reported as piled up by 
the mills. Here and there selections are not as large as 
they could be witnout reacting on prices, but the latter 
are rather easy and the wholesalers never seem to have 
much business ahead of them, due chiefly to the growing 
tendency among yardmen to let mills or wholesalers carry 
them and to keep their stocks as low as possible and is 
also to be charged to indisposition of large buyers to pro- 
vide even for normal requirements. Railroads and other 
corporations are practicing rigid economy in purchasing 
materials. But business is fair in point of volume. For- 
eign trade is on the whole encouraging. Considerable 
interest is shown by buyers abroad in stocks, which have 
been materially reduced in the desirable sizes, and some- 
what better prices are being offered. Sound wormy chest- 
nut is about the only wood actually weak. 


Pittsburgh, Pa. A fair volume of business is moving 
in the better grades and low grades are doing about the 
same as a ween ago. The situation does not warrant any 
special movement among the dealers for enlarging stocks 
and consumers are accepting freely for immediate require- 
ments without loading the market beyond its capacity to 
eare comfortably for new business. Ash of the better 
grades and hickory are doing fairly well and are ex- 
pected to hold their own in the local markets during the 
fall and winter. There is a scarcity in good hickory. 
Low grades of ash remain unchanged. Prices are un- 
changed, 





Boston, Mass. 
snap. Some 


Demand for hardwood has had but little 
dealers have been fortunate in securing a 


large part of the business offering. The market is more or 
less unsettled due to the facts that demand is not active 
and that some manufacturers are anxious to make sales. 
Several lots of lumber have been offered in the market 
right along at marked concessions from regular asking 
prices, which deters demand for regular stock, 





HEMLOCK. 


Chicago. Hemlock is moving along the usual channel 
with hardly any change. Business is being done on a 
more quiet and orderly basis which of itself is an indi- 
cation that orders are becoming more dependable and 
that most of the manufacturers are getting their pro- 
portion. The retail trade has been absorbing fair quan- 
tities of hemlock, Variation in hemlock quotations has 
been greater than it ought to be, and manufacturers who 
are responsible for this condition continue to make their 
quotations without any regard to prevailing 
and the prices quoted by their competitors. 





conditions 


New York. Small car business is brisk and the aggre- 
gate makes a good showing. <A _ better demand comes 
from sections farther away from the city, and in those 
instances prices are better held than as a rule for the 
nearer city yards. Mill stocks are fairly heavy but not 
large enough to reflect a low price situation. 


Buffalo, N. Y. Movement is fair, but quotations remain 
about as low as they have been recently. Buying is gen- 
erally for immediate needs and there is not much snap 
to it. The yards have fair stocks and are adding to them 
in expectation of the close of the lake season. 


Pittsburgh, Pa. Prices are firm and stocks are not 
large in the hands of consumers or in the yards. Build- 
ing operations take a fair amount and mills report activ- 
ity normal, with no special rush for any item on the 
established lists. 


Boston, Mass. Demand for hemlock boards has been 
very quiet for several weeks. While eastern hemlock 
clipped boards are held up to $19.50 by some manufacturers 
sales are being made on a basis of $19. Offerings are 








Oak, 
Cypress and 
Yellow Pine 


HARRIS & COLE BROS., 





Distributed Exclusively by the Retail Lumber Dealers of America. 


HARRIS & COLE BROS. 


Durabuilt 
Trim and Mouldings 


Oak, Cypress and Vdlew Pine Finishing Lumber. 


Cedar Falls, Iowa. 











moderate only. The call for Pennsylvania No. 2 boards 
has been fair in this market. 





POPLAR. 


Chicago. Orders are being placed for lumber to carry out 
old contracts. Large manufacturers are in the market 
for bargains and are picking up quantities of lumber at 
prices very satisfactory to them. Wagon manufacturers 
are buying small amounts of lumber but are inclined to 
hold off for lower prices. 


Baltimore, Md. Stocks are being called for with suffi- 
cient freedom to keep most items on the list down to 
moderate proportions, though here and there an accumu- 
lation of stocks is noted. The inquiry for wide high grade 
lumber still halts and prices are not what the manufac- 
turers feel they should get. The lower grades are prac- 
tically unchanged, stocks being disposed of in sufficient 
volume to prevent congestion, but prices ruling lower than 
they ought to be. Foreign buyers manifest considerable 
interest in new supplies and there are prospects of an 
increase in the export movement before long. Exporters 
feel rather encouraged, though the situation here is not 
altogether reassuring. 








Columbus, Ohio. The market rules firm under the cir- 
cumstances, with prices strong. Automobile factories are 
not taking a large amount of wide sizes. Prices are: firsts 
and seconds, $57; No. 1 common, $36; No. 2 common, $23, 
and No. 3 common, $14. 


FIR, SPRUCE, CEDAR. 


Chicago. It is reported that the 
4,000,000 feet of fir this week to be 
work at Sault Ste. Marie. 








government bought 
used in construction 
As far as railroad buying is 
concerned comparatively little fir will change hands in 
the next 60 days. Tank stock is selling in small quantities, 
but the demand is not up to normal proportion for this 
season. Spruce is moving in small lots with prices steady. 
While there is not very much demand for redwood in this 
market, considerable of this product is sold in adjoining 
territory where it is becoming quite a favorite. 





Portland, Ore. Dealers and manufacturers report that 
the bottom of the lumber market was reached some time 
ago and that it is now showing an upward trend. It is 
believed that by the beginning of the new year there will 
be not only a good volume of business but at advanced 
prices. The California market is expected to show rapid 
improvement in the near future, 


Tacoma, Wash. Inquiries have been more numerous, 
with some orders placed, and a number of the millmen 
report having been kept busy the last two weeks. Prices 
have not improved. Some timber orders are being placed 
and at least one fairly large tie inquiry is out. There is 
no great amount of retail yard buying. Local demand 
is small. Offshore cargo trade holds up. 

Kansas City. Demand is not active and prices range 
about the same. It is reported a number of the mills are 
making preparations to close down for awhile. This will 
strengthen the market, it is thought by jobbers. 


Buffalo, N. Y. Some improvement is reported in the 
fir trade. Fair stocks are being carried and additions 
have been made lately. Spruce is not as active as fir 


and is not looked upon as likely to pick up so rapidly. 
There is a continued fair demand for red cedar siding, 
but at low prices. 





WESTERN PINE. ra 


~~ 

Chicago. Many of the Inland Empire mills are shut 
down and wholesalers are of the opinion that factories 
will be compelled to pay higher prices for their shop lum- 
ber a little later. Large orders are not common, but 
there are many small ones here of late. California sugar 
pine continues in good demand and there does not seem 
to be any trouble in disposing of all the shop lumber of 
this pine at good prices. 








Spokane, Wash. Lumbermen and merchants returning 
from the East report general trade conditions good, with 
prospects for a better market in the near future. No 
material change has been noticeable among Inland Em- 
pire mills during the last few weeks, though some stock 
is moving, a good share of which is for foreign shipment. 
In local territory railroad building and the fruit harvest 
are calling for a good quantity of lumber. 


Buffalo, N. Y. Trade in California pines is said to be 
not as good as it was a year ago. Heavy stocks of these 
woods are being carried here as well as in California. 


Trade is not exactly quiet, for it takes occasional spurts. 





NORTH CAROLINA PINE. 


Norfolk, Va. The movement of North Carolina pine 
through this port last week was about the same as during 
the first part of the month. The movement by water has 
surpassed the car movement, due to ideal weather condi- 
tions and a shortage of car equipment. Demand continues 
good on all the lower grades of rough and dressed stock, 
with the higher grades picking up somewhat. Prices have 
advanced on some items and have stiffened considerably. 
Some large orders of 4x4 edge box have been placed at 
$13.50 f. o. b. Norfolk. Other items of box are strength- 
ening in sympathy. Rough stock boards are also coming 
for their share of attention. Calls for dress items cover 
generally the lower grades of flooring, ceiling and parti- 
tion, and 6 and 8-inch roofers, with prices considerably 
stiffened and tending to an advance. ‘Ten-inch roofers 
are also picking up, but no material change has occurred 
in the price. Sales last week fell off somewhat and do 
not cover orders for large blocks of stock. Conditions on 
the other side of the water, while somewhat better ac- 
cording to reports, are not as yet normal and for this 
reason no unusual demand for export lumber can be 
looked for, although some good orders have been received. 
Lath continue to hold up strong and are selling anywhere 
from $3.25 to $3.50 f. o. b. car or vessel. Charters are 
active, but rates have not advanced: $2.75 to New York 
and Sound ports; $3.25 to Boston. One-fifth off for dressed 
lumber. 


New York. 





Reports from the mills show a strong situ- 


ation and wholesalers have had difficulty the last two 0! 
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three weeks to know exactly what to do. Their trips to 
the south show that east coast mills are sold-for a con- 
siderable period ahead and are getting good prices. On 
the other hana, competition here is so keen that it is 
hard to pay the advances they have to to the mills. This 
competition is bound to work out shortly, but in the mean 
time it presents a problem difficult to handle. Box board, 
flooring, roofers and ceiling are strong and bring a good 
range of prices. 


Buffalo, N. Y. Firmness continues to prices and these 
are a little higher than they were several weeks ago. 
The mills are apparently well supplied with orders, as 
inquiry develops that most of them are holding to the 
recent recommended basis of prices. 


Baltimore, Md. North Carolina pine men still report 
decided quiet in the trade, with prices low, but a measure 
of steadiness which contrasts rather strongly with the 
uneventfulness in the trade. Demand keeps up sufficiently 
well to avert extensive accumulations, and the volume 
of business is maintained at impressive proportions. 
North Carolina pine men admit that they have been mov- 
ing stocks in sufficient volume to keep up with the record 
during the greater part of the time, but the range of 
prices has been too low for modest profits even. Demand 
for dressed stocks keeps up, while the lines used for in- 
terior construction work are also in good request. 30x 
makers give enough orders to keep the plants busy. 


Boston, Mass. For several months call for roofers has 
been fair and prices have been well held for weeks. It 
is reported that some manufacturers have had difficulty 
in making shipments owing to inability to get cars. 
Rough edge is very well held, but demand is not large. 
Partition is in moderate call, with prices steady. 





SOUTHERN PINE. 


Chicago. The situation continues to demand a great 
deal of attention from the trade. Buying during the last 
week has not been heavy. The buying element contends 
that there will be a very material reduction caused by the 
general business depression. On the other hand manu- 
facturers believe that conditions of stocks warrant the 
retention of present values. A desperate effort should be 
made to keep up the values during the next month, for 
it is admitted that if yellow pine falters other woods will 
be affected, and it is with a keen appreciation of this fact 
that yellow pine producers will endeavor to maintain their 
ground. It is said that long dimension is being sold some 
cheaper than last week, but the other items and timbers 
are as strong as ever. 





Kansas City. Some improvement in demand is reported 
by most of the trade. It has not reached a snappy stage, 
but the fact there is an improvement which may be per- 
manent is a hopeful sign and is gratifying. There was 
some decline in prices of a few firms on stock that was 
plentiful, but that seemed to cut no figure in demand. 
The cut was most likely made to meet west coast prices. 
Besides this little decline, which was not at all radical, 
trade remains much the same. 


Birmingham, Ala. Finished stock still holds its firm 
tone, though unexpected increases in stocks, explained 
somewhat by large deliveries made recently to local 
dealers, do not encourage the report that this condition 
will last. Dimension stuff and rough lumber have re- 
gained normal prices, while a steady stream of small sales 
is noticed, indicating satisfactory activity. 


New York. Prices are holding well and while demand 
shows few signs of prompt betterment in the high class 
stocks there is a firmer call for low grade material. The 
class of building operations now under way, while fairly 
substantial, is not that usually prevailing at this season 
and the yellow pine trade suffers to that extent. Some 
heavy contracting work is contemplated but wholesalers 
handling this class of business are relying more on pros- 
pects than on the business under way. Ceiling and floor- 
ing are among the strongest features. 


Buffalo, N. Y. There is more complaint of slowness of 
deliveries. Dealers say they are obliged to wait several 
weeks before getting their stock. This makes for strength 
to quotations and is expected to have this effect as long 
as good building weather prevails. Local demand has 
been steady. 

Baltimore, Md. Demand leaves much to be desired, 
while competition for orders forces prices down. Local 
requirements are not extensive. The little spurt experi- 
enced in September seems to have been followed by a 
return of decided quiet, but manufacturers maintain that 
they are able to get their prices and that they feel no 
need of making concessions. Some large orders have 
been taken by local members of the trade of late, but 
they are usually for out of town consumption. 





a 

Boston, Mass. There has been an absence of activity 
for several months. Buyers have been content to confine 
purchases to immediate or nearby wants and in most 
cases these have been small, Demand for flooring is of 
moderate size, although some manufacturers are firm 
holders and are getting more for their flooring than others. 
Partition is selling in a rather quiet way with prices 
steady. 


Pittsburgh, Pa. Some of the larger dealers report a 


slight falling off in demand and a slight weakness in 
prices, but not of importance in the list. 





CYPRESS. 


New Orleans. Quotations are firm, with an upward 
tendency; car roofing has been boosted here and there 
$5, and car siding has advanced $1.50. There is little 
speculating, if any. No. 2 boxing is in low supply and 
mill stocks are not well assorted in other lines, 





Chicago. There is a fairly steady movement of cypress 
to supply the’ immediate wants in this territory. The 
best demand is for tank and factory stock. Prices on 
these items are firm. Yard stock of all kinds is rather 
dull this week and little or no improvement is expected 
for some time. Shop lumber is selling in small lots in 
fairly good volumes. Competition is sharp and as a result 
there is a little shading of prices in some instances. 


Kansas City. Jobbers reported an improvement in cy- 
press orders and inquiries. This is looked upon very 
hopefully by them with some expectation of being per- 
manent. There is some difficulty in quick shipments and 
stocks are reported to be broken at the mills. Prices 
remain firm. Orders are small but more numerous, 


Baltimore, Md. Demand keeps up well, this being the 
time of the year when the requirements of tne builders 
attain very nearly their maximum. There is much work 
in the way of interior finish to do, and especially dressed 
eypress stocks are being called for. Relatively this wood 
occupies a decidedly favorable position, with prices steady 
and most of the yards engaged in making deliveries. 
Stocks here are still held down to easily manageable pro- 
portions, with the wholesalers required in many instances 
to carry their customers. The weather, favorable to out- 
door work, has helped the consumption of cypress. 





SHINGLES AND LATH. 


mann wn 

Chicago. ‘The deplorable feature of the red cedar 
shingle market is the uncalled for weakness in prices, 
clears bring $2.97 and stars $2.44 Chicago basis. Whole- 
salers report that more shingles have been sold at these 
prices than for some time which is readily understood for 
probably prices will not reach this low figure for many 
years. White cedar shingles are selling in small quan- 
tities to country yards at about unchanged prices. Lath 
are in normal demand with prices steady. 


Minneapolis, Minn. Light transit supplies continue to 
hold a pretty fair balance with the demand, which is 
sluggish, most of the orders being for single cars, and 
largely from territory to the south and southwest. Prices 
are still desperately low and at absolute bed rock, with 
most of the mills not asking for business at all. 


Tacoma, Wash. Red cedar shingles still command only 
a very low figures and the market is slow. Quotations 
millmen say that they are making to the East show some 
variation. Many country mills that had been operating 
are closing with the arrival of the rainy season, 


Kansas City. he market is stronger and prices range 
from 5 to 10 cents higher. Stars are very strong with a 
demand that is constantly improving. Jobbers are having 
almost a normal trade though nothing vigorous. They 
feel the lowest market has been reached. 


Boston, Mass. Prices are gradually becoming firmer. 
Demand is also better. For the best cedar extras $3.50 is 
being paid in some instances, and for clears $3.20 is the 
asking price in most cases. Extras can still be bought at 
$3.40, however. Lath are firmer and demand is larger. For 
1%-inch prices range from $4 to $4.15 and for 1%-inch 
from $3.45 to $3.50. 


Buffalo, N. Y. Prices continue about as weak as they 
have been. Docks are heavily stocked. 


Columbus, Ohio. The market rules quiet, although con- 
sideranle stock is moving for the time of the year. Red 
cedar quotations are: clear, $3.16; stars, $2.65; Eurekas, 
$3.60. 


—~ 


COOPERAGE. 


Chicago. Unsettled conditions still exist in the cooper- 
age trade all the way from the tree to the barrel buyer. 
The absence of the usual demand for every kind at this 
season is noted and commented upon. In former years 
of commercial depression demand for barrels was not 
affected, but the increased use of steel barrels by the 
Standard Oil Company and the lessened demand for lubri- 
cating oil by railroads and mills have caused the shrink- 
age in demand for wooden barrels. Many stave manufac- 
turers, anticipating a return of good times, have made 
fair stocks of staves, which refuse to advance in value 
on account of the low prices prevailing tor barrels and 
tierces, and are now puzzled to determine whether it is 
best to sell now or hold for better prices, say A. & H. 
Gates in their report on market conditions. <A fair trade 
is made in traut and pickle packages, and many anticipate 
a good demand for whisky barrels. Beer work is quiet as 
usual in the Fall. The National Brewers’ convention now 
being held in Chicago is attended by some of the beer 
stave manufacturers looking for orders for later delivety. 
There is no change in demand or supply of slack staves. 
Basswood flour heading is firm and scarce and 1 cent per 
set higher. 








No. 1, 28%-inch Michigan elm flour staves, 


oe PI Oe Oa ee $9.00 
No. 1, 28%-inch Wisconsin elm flour staves, 

OR This 6:6:5 604i bas 54555000 8SSdE dba Seba vee 9.00 
No. 2, 281%-inch elm staves, net M........ Nominal 5.50 
No. 1, 17%-inch kiln dried, basswood head- 

Perr rr err eee 08% to 09 
No. 1, 17%-inch gum heading, per set, 

Es cckibenrndnnevssndsbadosenntasics No demand 
No. 1, 28%-inch gum staves, nominal. . . No demand 
M. R., 30-inch gum staves...............6. 6.00 
Patent coiled elm hoops, 6-foot, per M..... 10.50 
Patent coiled elm hoops, 5%-feet, per M..10.00 
Patent coiled elm hoops, 5-foot, per M.... 9.50 
Half barrel staves, elm, ner M............ 6.00 to 6.50 
Half barrel basswood heading, per set.... .04% 
Hickory hoops, flour barrel, per M......... 4.00 to 4,50 
Hickory hoops, half barrel, per M......... None wanted 
Head linings, car lots, per M., 12-inch..... 30 86to § .85 
Head linings, small lots, per M., 18-inch.. 60 
Ten-round hoop barrels...............00- 46 
Eight patent hoop barrels................. 46 
Four patent and four hickory hoop barrels. 45 
Two patent and six hickory hoop barrels. . 45 
Four patent and four wire hoop barrels... 45 
Half barrel, 6-hOOp........-ssscccseoveses 37 to 38% 
No. 1 white ash butter tub staves......... 11.00 to 12.00 
Flat ash, 51%4-foot hoop, per M............. 5.25 
White oak oil staves, per M...............34.00 to 35.00 
PR Cs 59003-04064 26% 0040000524080 9" No demand 
OS, AO Se eer re y- 14.00 
Ci i, a ceks antes esenenebessboees 1.35 to 1.40 
OE MED. | 6 4 5.5'e 00.2 6-00:0008000005 0000466 90 to 95 
Pork barrels, ash 7 to 80 


Cincinnati, Ohio. Cooperage is in good demand for 
tight packages, with whisky, bourbon and wine barrels 
in good demand. Slack cooperage is fairly active for fruit 
and produce barrels. Staves are in fair demand for 
brewers’ stock, with good demand for white oak whisky 
staves. The stocks of staves in Cincinnati are good, with 
larger stocks in the yards than for some years. 
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> 
The “Olympian” 
The “Columbian” 
The Only All Steel Trains 


between the 


Pacific Northwest and Chicago. 


**All steel trains’? not only assure you of a 
smooth and comfortable trip, but most essen- 


tial of all-SAFETY. 


For further information 
about these two trans- 
continental trains, write 


GEO. W. HIBBARD, 


CHICA G0 
MILWAUKEE 


& PUGET SOUND ; 
Ra), General Passenger Agent, 


SEATTLE, - - WASH. 








.. 


Good Openings——~ 


r The timber lands along the COTTON BELT ROUTE 
in Missouri, denen, Lakin and Texas contain great 
varieties of timber. 

At the nt time there is absolute need at many points 
for the following industries: 

Furniture, Carriage, Wagon, Sash, Blind, Hoop, Heading, 
Stave, Box and Crate Factories. 

The fine clays and sands at certain points on the COT- 
TON BELT ROUTE offer special inducements for the es- 
tablishment of Potteries, Brick Yards, Tiling Factories, Etc. 

The abundance of fruit and vegetables raised in the 
COTTON BELT territory invites the establishment of 
Canning Factories and Ice 

A well equipped industrial department is maintained by 
this Company and reliable information and every post 
assistance will be rendered upon request regarding 

Write the undersigned for further informa- 
tion. 


GUY L. STEWART 


Agri. and Ind. Agt., Cotton Belt Route 
1348 Pierce Bldg., St. Louis, Mo, 
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ARKANSAS 


Here is a list of the many different kinds there’ 
yotew Pine Red oun 
ess Popl 
White Oak Western Catalpa 
Post Oak Sycamore 
Hicko: 


ed r Birch 
Black Walnut 
Best Reached by the 


IRON MOUNTAIN ROUTE 


Write to C. L. STONE, 
Passenger-Traffic Mangger, 
503 Missouri - Pacific Building, 
ST. LOUIS, MO., 
for copy of “The Forest Resources of 


Arkansas,” by 8. J. Record, of the 
Yale School of Forestry faculty. 


/MISSOURI 
a talale 
IRON 
MOUNTAIN 








On Your Way to the Southlan 


(om off at Vicksburg, Mississippi, and visit the beautiful his- 
toric National Military Park. Sixty two miles of automobile 
driveway, and over two millions of dollars in monuments. 
Stop at the NATIONAL PARK HOTEL 
one of the best Hotels in the Great South. Opened July 4, 
1911, under the management of Mr. Gaston Saux, formerly of 
The Grunewald, New Orleans. Conducted upon the modi- 
fied European plan. 


The Climax Tally Book. 


Designed by a practical inspector who knew what is wanted. 
Substantially bound in sheep with stiff covers and round corners; 
the paper, printing and special ruling are high grade. The Climax 
has 110 pages and when closed is 44x8% inches. Price, postpaid, 
one copy 75 cents; six copies, $4.00; twelve copies, $7.50. 


AMERICAN LUMBERMAN, 
431 So. Dearborn St. CHICAGO, ILL. 
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Advertisements will be inserted in this department at 
the following rates: 


For one week, - - - 25 cents a line. 
For two weeks, « - - 465 cents a line. 
For three weeks, - . ~ 60 cents a line. 
For four weeks, - ° ° - 76 cents a line. 


Nine words of ordinary length make one line. 

Heading counts as two lines. 

No display except the headings can be admitted. 

Remittances to accompany the order. No extra charge 
for copies of paper containing advertisement. Copy must 
be in this office not later than Wednesday morning in 
order to secure insertion in regular department. All adver- 
tisements received later will be placed under heading ‘Too 
Late to Classify. 


| Too fate To Classify 


WANTED POSITION AS SALES MaNAGER OR 
Assistant for yellow pine mill by man thoroughly familias 
with Middle West and Eastern Territories. Can furnisn 
satisfactory references and deliver the goods. Would cou- 
sider proposition on the road. 

Address BOX 33, Hartford, Ala, 


WANTED—YELLOW PINE PROP TIMBER, 
Hardwoo Mine boards, and 14%,” Mine plank. 
GEO. E. ZIMMERMAN, Lock Box 272, Shamokin, Pa. 


1 CAN SELL LUMBER ON THE ROAD OR 
By correspondence, Wish to sign up with a first class 
firm about December 1. 

Address “D. 34,” care AMERICAN LUMBERMAN, 


Al BOOKKEEPER, THOROUGHLY EXPERIENCED 
In the cost and accounting departments; a hard, willing 
worker, and a result producer. 

Address “WILLING,” care AMERICAN LUMBERMAN, 


WANT TO BUY RETAIL YARD IN MO. OR KANS. 
One yard town. Investment not to exceed $8,000. 
ddress “D. 35," care AMERICAN LUMBERMAN, 


LUMBER SHED CONSTRUCTION. 

Met L. Saley's latest took for retail lumbermen on the 
construction of lumber sheds, offices and other buildings 
with plins. Some very handy and useful “Shed and Yarc 
Convenlences” are also illustrated and described. $1.50 post- 
pune 
AMERICAN LUMBERMAN, 431 8. Dearborn St., Chicago 


LONG LEAF HEART PINE. 

I can furnish mine props, piling, dimension stuff; also a 
limited amount of alr and kiln dried, rongh and dressed 
orders of long and short leaf boards, ete. Our mill and 
holdings are for sale, BLADEN LUMBER COMPANY, 

Lumberton, N. C. 


OAK TIMBER. 

i own 8,848 acres in Howell County, Missouri, young 
oak timber 30” and under, suitable for tle and piling. Good 
ground to work on any time of year, ‘Ten miles from rail- 
road. Good traction hauling proposition, liberal time for 
removal. 

As other interests require all my time and capital, 
will sell this at a price whicn will give the operator 
liberal profit. A. B. KLISE, 

Sturgeon Bay, Mich, 


WANTED-POSITION AS GENERAL MANAGER 


Of large yellow pine plant cutting 100,000 feet 
or more; by young man of executive ability. 
Healthy place or city. Experienced mill man, 
builder, engineer. Familiar with labor, manu- 
facturing, logging and mill machinery details. 
Can rebuild old plant, Increasing capacity, or 
take charge of new plant; can reduce cost of 
manufacturing. Gilt-edged references. Salary, 
$4,000 to $5,000, Address 
“A, 20," care AMERICAN LUMBERMAY. 





























i 








WANTED—POSITION AS BOOKKEEPER AND 
Office assistant. First class bookkeeper and all around 
office man, fifteen years’ experience, twelve years one firm; 
age 31; excellent references4 

Address “D, 37,” care AMERICAN LUMBERMAN, 


SITUATION WANTED 
Office manager or assistant, thoroughly experienced book- 
keeper and all details of office work; other capacities con- 
sidered; age 31, fifteen years’ experience; excellent ref- 
erences, 
Address “D. 38,” care AMPRICAN LUMBERMAN. 


A DEALER IN LUMBER, REPRESENTING 
The most important producing lumber concerns in Austria 
and Italy, and being well acquainted with the buyers of pitch- 
pine and black walnut In these countries, wishes to become 
acquainted with and to represent throughout Italy some good 
Ameri¢dn lumber manufacturers of that kind.” References 
furnished upon request. Address x 

GIACOMO BORELLO, ‘Turin, via Nizza 74, Italy. 


WANTED-PARTY WITH $1,500 OR $2,000 
To take charge and run a general store. Must be competent 
to do buying. 

Address “D. 36,” care AMERICAN LUMBERMAN, 


W. A JOINER, OF BRANCHVILLE TIMBER CO., 
Branchville, Va., will be in New York October 25 and 26 
at Belmont Hotel. Varties interested in gocd tract stand- 
ing timber are invited to call on him at this hotel. This is 
a good proposition. 


DO YOU WANT A GOOD POSITION ? 

We can help you to secure a position, Fillers, sawyera 
engineers, mill mechanics, woodsmen, millwrights, skidder 
men, loaders, buyers, inspectors, salesmen, bookkeepers, ste- 
pographers, clerks, shipping clerks, estimators, sales = man- 
agers, yard foremen, mill superintendents, managers of de 
partments. if you want a situation or would like advance- 
ment, advertise In the AMERICAN LUMBERMAN and get returns. 
ae ie cae we Hapey the Fan 

eRICAN TLIUMBERMAN, Manhattan Bldg., 431 South 
Dearborn 8t., Chicago. Me» 
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SAW MILL FUH SaLe—-waLlien G. GILES, 
CARBONDALE, PA. 
Boiler, 54” by 15’, 4% thues, Gordon hollow blast 






1 

erate GnG fam, GU-Teet GOOG 2c ccccccnccccces $275.00 
1 Side crank engine, 16” by 20”.........c002006 . 275.00 
1 Hill steam nigger, good order, new valves........ 200.00 
1 win engine, steam feed, rope drive, good order... 225.00 
1 Clark, 4-block carriage, wing blocks pony on end to 

A AE ere eet Peer ree eer er eee 300.00 
1 Iron Husk, 30” pulley, 3” mandrill, patent saw 

6s aad hee ee eA Aee she na wre bike ode ee aweose 75.00 
1 3-saw Kentucky Gang Edger, Hoe saws......... 180.00 
Rh REARS GOW BURGE oo oc cc cce cere cre cesevcrseces 25.00 
1 Automatic Saw swage, Hanchett.............6..- 25.00 
7 = Ss ee SO eR aaa ree ere ee 75.00 
1 Dynamo, 8 are lights, 20 16 C. P. lamps, shafting 

DUO cccccccccenessreccvecevreoereseceesece 100.00 
1 


64” 7 by 8 g Hoe saw in Al condition, No. 24%.. 80.00 
ALL AT CARBONDALE, PA. 


WANTED-—TO BUY FROM OWNERS 
A good tract of hardwood timber in fee. Price must be 
right. Send description and plat to 
Pa * care AMERICAN LUMBERMAN. 


FOR SALE-WOODWORK PLANT 
Now in operation, situated in a live town of nine thousand 
inhabitants in Central Ohio. New 100 LL. V. boiler, 2 good 
50 Hi. VP. engines, 1 cire. saw mill, rip saws, cuto saws, 
ete. Main building, 40x60, two stories high; others one 
story; 10,000 feet floor space. In good condition. About 
two acres of ground on trunk line siding. Splendid loca 
tion for saw mill and lumber yard, 
Address “PD. 30,” care AMERICAN LUMBERMAN. 





$1," 





WANTED-—STRICTLY FIRST CLASS INSPECTOR 
Ilardwoods and yellow pine (export and domestic) for 
South Carolina mill, 30,000’ daily capacity: healthy loca- 
tion; must be competent to inspect rough kiln-dried pine, 
also poplar, cypress, gum and other hardwoods. Must be 
sober and reliable. Steady employment. Give full particu- 
lars as to age, experience, salary expected and velerences 
in your reply. Address Pp. O. BOX SS, Lynchburg, Va. 





MILL FOREMAN WANTED 
By northern mill with thirty years’ cut, operating in hard- 
wood and hem’ock; gang, circular and resaw mill. Must 
be first class man, familiar with uptodate methods. State 
salary and where previously employed. 
Address “C. 1,” care AMERICAN LUMBERMAN, 








WANTED-—PHYSICIAN FOR SAW MILL TOWN 

Mill of 40 M capacity. Arrangements could be entered 
into to collect so much from each employee to apply on 
salary each month. Quite a good practice can be picked u 
in surrounding neighborhood besides. Our mill is on T. 
P. R. R. and Mississippi river; good health, and out in open 
country. We bring the logs to the mill. Would prefer 
young man anxious to advance. ‘Telegraph and telephone 
connections: 18 miles from Natchez, Miss., in Concordia 
Ph., La. Vlease apply t 


0 
FISH POND LUMBER CO., Fish Pond, La. 


Wanted = Salesmen 














FOR SALE—TYPEWRITERS & ADDING MACHINE 
Two Underwoods and six L, C. Smiths, used by us less 
than four months, factory guarantee still good for over 
eight months. Sell for $50 cach; will send C. O. D., ex 
press paid, subject to examination. Also Wales adding 
machine, QUEEN CITY CIGAR CO., 
127 kK. Third St., Cincinnati, O. 


WANTED POSITION AS A GENERAL MANAGER. 
1 am 44 years of age, have been in the business all my 
life; men who have intrusted me with their property and 
money will vouch for me, I leave the question of salary 
open. Address “B. 3,” care AMERICAN LUMBERMAN. 


WANTED -TO BUY A LARGE TRACT 
Of Long Leaf Yellow Vine, in Mississippi, Alabama, Louisi- 
ana or Arkansas. Quote lowest price and send plat with 
full description to “D. 82,” care AMERICAN LUMBERMAN. 


WANTED—POSIT:iON IN SOUTH. 
Bookkeeper, sales manager or assistant sales manager ; 
married, twenty-eight, best references. Familiar with 
treight rates, freight claims and grades of lumber, both pine 
and cypress. ‘Thorough stenographer. 
dress "Cc, 24,° cure AMERICAN LUMBERMAN, 


[ Wanted-Employees | 


WANTED—MAN OF EXPERIENCE AND ABILITY 
lo take entire charge of saw and planing mill, Hardwoods 
and yellow pine. Ample timber supply for many years, 
Mill located in progressive town in South Carolina; healthy, 
zood social environments, desirable as a place of residence. 
Company has ample financial backing, but as the best re- 
sults would undoubtedly be obtained from one who is finan- 
clally interested, will only consider parties who are pre- 
pared to invest fifteen thousand dollars or more in the 
business. ‘The position will pay a good salary and the in- 
vestment under good management yield very large dividends, 
resent capacity of mill, 80,000 ft., which could be inex- 
pensively increased. This is an opportunity worthy of in- 
vestigation. A hustler from the West or North, who knows 
the hardwoods business, preferred. Address 
“HUSTLER,” care AMERICAN LUMBERMAN. 




















WANT-—BY LARGE WOODWORKING CONCERN, 


An Al man to work up trade in general lum- 
ber business. Must know producing and con- 
suming end of the business. Apply, with ref- 
erences, to “D. 39,” care AMERICAN LUMBERMAN. 





WANT—MANAGER FOR HARDWOOD DEPT. 
Must be thoroughly posted in both sales and purchasing 
department. Will give interest to right party on results 
produced. State experience, territory ete. 

Address “D, 20,” care AMERICAN LUMBERMAN. 





WANTED-A LIVE YOUNG MAN, 
Of good record and habits, who has a knowledge of book- 
keeping and typewriting and can manage a small lumber 
yard situate in = city in southwestern Ohio, 


Address » 15," care AMERICAN LUMBERMAN. 





MANAGERS. 
If you are capable of getting business we can place you 
with good firms. Write us today. 
K. & W. C. ERICKSON CO., 
251 Security Bank, Minneapolis, Minn. 


WANTED—EXPERIENCED BOOKKEEPER, 
For wholesale lumber office South. Must be neat, accurate, 
rapid and able to systematize and prefer man who can oper- 
ate typewriter. Give full particulars and state salary in 
first letter. Address “D. 6," care AMERICAN LUMBERMAN, 











WANTED -IMMEDIATELY 
Twelve first-class lumber graders who thoroughly under- 

stand Mississippi river valley rules two shop and better 
white pine; $4.00 per day gold. Steady work year around. 
Board and room at the hotel $30.00 per month. Don't write, 
but come immediately to 

THE MADERA COMPANY, LTD., 

Madera, State of Chihuahua, Mexico. 


WANTED-AT DENVER, COLORADO 
Thoroughly competent mill estimator; one familiar with the 
trade and costs in Colorado preferred. Address, stating ex- 
perience and salary wanted, 

“C. 3," care AMERICAN LUMBERMAN. 


WANTED—FIRST CLASS RETAIL LUMBERMAN 
Kor assistant manager by firm doing retail lumber and mill- 
work business in as Tenn. 


dress ,”’ care AMERICAN LUMBERMAN. 











WANTED SASH AND DOOR SALESMAN. 
Ixperienced man for Ohio territory. 
Address “D. 29,” care AMERICAN LUMBERMAN, 





WANTED COMMISSION SALESMEN 
To handle red cedar shingles. Write with references 
RED CEDAR SHINGLE MEFGRS. ASSN., 
White Bldg., Seattle, Wash. 


SALESMAN WANTED. 

One thoroughly familiar with the Hardwood consuming 
trade of Ohio, Indiana, Illinois, Michigan, Pennsylvania 
and New York. Give experience, ete. 

Address “D. 33,” care AMERICAN LUMBERMAN, 


WANTED SALESMAN. 

We want a salesman, cither salary or commission, the 
latter preferred, to sell bay poplar and sap gum for us in 
the eastern market; will give preference to a salesman hav- 
ing established trade. Stock must go east on account of 
freight rates. Address 

“c 








4,” care AMERICAN LUMBERMAN, 





WANTED FIRST CLASS SALESMAN, 
Acquainted with the factory trade in lower peninsular Mich- 
igan and northern Indiana to sell northern and southern 


hardwoods, pine and hemlock. State full particulars. 
references required, 
Address “C. 30,” care AMERICAN LUMBERMAN, 





AGENTS WANTED 
fo sell lubricating oils, belts, hose, paint, varnish, to lum 
bermen, mills, factories, auto owners, stores, threshers etc. 
IEixeclusive territory to right party. Oil experience unneces- 
sary. MANUFACTURERS’ OIL & GREASE CO., 
Cleveland, Ohio. 





Wanted: Mill Mecanies 


WANTED-HARDWOOD SAWYER WITH $2.000 
Capital to invest. New circular mill with planer ete. Plenty 
of accessible timber and finest climate near St. Louis. Would 
give full charge of mill. Write at once. Reference re- 
quired, Address 














“DPD. 16,” care AMERICAN LUMBERMAN, 


| Wanted:Employment | 


YOUNG MAN, 25, WITH !1O YEARS’ EXPERIENCE 
In the lumber trade of Germany, Austria, Bosnia, Egypt and 
Argentina, having connections with the importers of these 
countries, speaking English, French and German, first class 
bookkeeper, very quick and accurate at figures, forest esti- 
mator and also possessing technical knowledge of sawmill 
plants etc. desires position. Very best references furnished. 
Address FRITZ MARTIUS, 
Care L. Betz, 789 Elton Ave., Bronx, New York City. 


WANTED- POSITION AS MANAGER OR 
Superintendent of sawmill plant by a man 33 years of age, 
attentive to duty and strictly temperate, and who under- 
stands all operations from forest to car, and especially yard, 
planing mill and shipping. I have never served in capacity 
which I seek, but if your expense per thousand is greater 
than it ought to be, I will reduce it or want no pay for the 
time I am with you. Salary no object; I want an oppor- 
tunity to make good. Am a good judge of human nature 
and know how to handle labor. Address 

“COMPETENT,” care AMERICAN LUMBERMAN, 


WANTED-—-POSITION AS 
Commissary manager and buyer, by a man of experience. 
Best of references given. 
Address “D. 5,” care AMERICAN LUMBERMAN, 


POSITION WANTED BY ALL AROUND 
Planing mill man and office and bank and store fixtures as 
foreman or superintendent, with 20 years’ experience. Best 
of references. Address 

“D. 2,” care AMERICAN LUMBERMAN, 


WANT-—POSITION AS SALES MANAGER, 
Young man with years of experience, both manufacturing 
and selling, thoroughly familiar with lumber values, desires 
to make connection with good yellow pine mill; also first 
class accountant; best of references. 
Address “D. 26,” care AMERICAN LUMBERMAN. 


WANTED- POSITION BY THOROUGHLY 
Experienced Y. P. salesman with high grade manufacturer. 
Mississipp’ river territory preferred. Best reference. 

Address “D. 8,” care AMERICAN LUMBERMAN, 





























YARD FOREMAN AND INSPECTOR, 
Twelve years’ experience North and South, wants position ; 
best references. Address OX 450, Memphis, Tenn. 
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AMERICAN LUMBERMAN 
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| Wanted:Employment | 








YOUNG MAN, 8 YEARS’ EXPERIENCE 
In retail lumber business desires a change of position. At 
present employed as salesman by a large firm. 
Address “DPD. 9,” care AMERICAN LUMBERMAN, 





YOUNG MAN WANTS POSITION 
As salesman for a wholesale yellow pine firm. 
Address “D. 12,” care AMERICAN LUMBERMAN. 





WANTED—MANAGEMENT OF SAW MILL 
Operation. Originally a white pine shipper; have ten years’ 
experience on Pacific coast, ame practical knowledge of saw- 
ing, Shipping, selling car and cargo and crew organization. 
No booze. Address 

“DPD. 10,” care AMERICAN LUMBERMAN. 


A THOROUGHLY COMPETENT AND 
Experienced yellow pine sales manager desires to make 
change in position January 1. Have been in close touch 
with the trade and mills for several years and can show re- 
sults. Address “D. 4,” care AMERICAN LUMBERMAN, 


LINE YARD SUPT. AND SALESMAN 
Desires position as superintendent of line yards or sales- 
man for Coast or Inland Empire Mill. ‘Thoroughly experi- 
enced, competent and reliable. Can furnish best of refer- 
ences. Acquainted with Minneapolis and Northwest trade 
and conditions but will locate any place for first-class 
proposition. No other considered. 
Address “D. 23,” care AMERICAN LUMBERMAN. 











WANT-—POSITION AS FILER, BAND AND 
Circular. <A mill superintendent or mill builder. Twenty 
years with largest mills. Wire or write, 

‘; H. SWAIN, Vidalia, La. 


WANTED-POSITION AS YARD FOREMAN 
Shipper or bookkeeper, by Pennsylvanian, 80 years old, 
married, of good habits, total abstainer from liquors, good 
education, 10 years’ experience, capable of taking charge 
of either office or yard or both. Now employed. Best refer- 
ences as to ability and character, 

Address “DPD. 24,” care AMERICAN LUMBERMAN. 








WANT-—POSITION AS SALESMAN. 

Young man thoroughly familiar with all the grades of 
yellow pine; at present representing northern concern in 
the South and with thorough knowledge of values in lum- 
ber; also “eee with the trade; best of references. 


om 


Address ) 25,” care AMERICAN LUMBERMAN. 





WANTED-—POSITION AS SYSTEMATIZER 
And manager of line of yards or manager of good yard 
with a chance for a good future, by a young married man 
of 12 years’ experience. Good references, 

Address " 27,” care AMERICAN LUMBERMAN. 





WANT—POSITION BY YOUNG MAN OF ABILITY, 
Determined to make good in a timber or lumber business. 
College graduate with considerable woods experience during 
last three years in timber of Minnesota and New Mexico. 
Has had one year’s experience on railway work in timber of 
the tropics. Can deliver the goods and will go wherever 
suitable opening can be found. Best of references. 
Address “D. 18,” care AMERICAN LUMBERMAN. 


WANT-—POSITION BY COMPETENT MILL MAN 
For lumber, hoop or stave mill; foreman, sawyer, millwright- 
ing; 15 years. Address 

“D. 19,” care AMERICAN LUMBERMAN. 








WANTED-POSITION AS SALESMAN 
In Wisconsin for pine, hemlock, hardwoods or yellow pine 
and cypress. 
Address “DPD. 21,” care AMERICAN LUMBERMAN, 


WANTED- POSITION BY YOUNG MARRIED MAN 
Sober and industrious, as manager of local yard in town 
of %,000 or more in Colorado, Eastern and southern states 
equally desired. References. 

J. M. GRANT, 230 Kittredge Bldg., Denver, Colo. 








WANTED SITUATION BY JAN. IST, 

Young lady, cost clerk and stenographer, desires position 
on VDacific coast; five years’ experience, good penman; at 
present employed. State location, salary and requirements. 

Address “D. 17,” care AMERICAN LUMBERMAN. 





WOULD LIKE TO REPRESENT 
Northern or southern mill in Chicago. ‘Twelve years’ expe- 
rience with Chicago trade. Excellent credentials. 
Address “C. 39," care AMERICAN LUMBERMAN. 





WANTED-POSITION AS GENERAL MANAGER 
By practical man experienced in logging, manufacturing, 
office and sales. Valuable acquaintance with trade in cen- 
tral and eastern § states. Understands mountain logging. 
Prefer West Virginia or southeastern states. Highest refer- 
ences. Address “C. 32,” care AMERICAN LUMBERMAN, 


ASST. SALES MANAGER WANTS POSITION. 
Six years in sales departments; 28 years old and married; 
strictly sober and energetic. Well versed in general lumber 
business. Understand railroad tariffs and filing of claims. 
Good correspondent. At present employed. 
Address “C, 34,” care AMERICAN LUMBERMAN. 


WANTED-POSITION AS SALESMAN OR 
Office by experienced sash and door man. ° 
Address “C, 28,” care AMERICAN LUMBERMAN. 











OFFICE MANAGER-BOOKKEEPER 
Kight years’ experience wholesale lumber office in the east- 
ern market. Now employed, but would like to make change. 
Highest reference. Address 
“C, 6,” care AMERICAN LUMBERMAN. 


WANT- POSITION AS SALESMAN OR MANAGER 
With yellow pine company in Chicago or surrounding terri- 
tory. Experienced. Address 

“C. 33,” care AMERICAN LUMBERMAN. 








ACCOUNTANT AND OFFICE MANAGER 
Wants situation in charge of lumber office. High class 
references. 10 years’ experience with wholesalers and manu- 
facturers. Prefer to go West or Southwest. Married. Age 
37. Salary $150.00 “9 month to start. 

Address “B. 38,” care AMERICAN LUMBERMAN. 





MANAGER FOR LIVE RETAIL YARD. 

A rustling, sober, young, married man of two and one- 
half years’ experience wants a yard in the central west as 
munager. Can furnish A No. 1 reference and come on two 
weeks’ notice. Address “C. 19,” care AMERICAN LUMBERMAN. 


FIRST CLASS SAWYER WANTS POSITION, 
Band or circular; right or left hand rig. First class refer- 
ences, Address “C, 15,” care AMERICAN LUMBERMAN, 








[Wanted:fumberShingles) 





WANTED-—POSITION AS SAWYER, FILER OR 
Foreman in circular mill; pine or hardwood; can give best 
of references; can come at short notice; will guarantee to 
give satisfaction at any one of above positions. 

Address “~ 3,” care AMERICAN LUMBERMAN, 





WANTED—GUM LUMBER. 
Will buy anywhere from one to one hundred cars log run 
or No. 1 and No. 2 common gum, any thickness; or contract 
for cuts or mills, log run preferred. 
KANSAS CITY PACKING BOX CO., Kansas City, Kan. 





26, 

WANT POSITION AS BAND SAWYER, 
Single or double cut, right or left, pine, cypress or hard- 
wood; no wrecker or boozer; reference present employer. 

Address ROOM 3818, Southern Hotel, 

Elizabeth City, N. C 


WANTED-—POSITION AS YARD FOREMAN 
By man with seven years’ experience. Capable of taking 
full charge outside office ; strictly sober; location immaterial, 
Address , “C, 21,” care AMERICAN LUMBBRMAN, 








WANT-—POSITION AS ASST. RETAIL YARD 
Manager and bookkeeper. 12 years’ experience with one 
firm in retail lumber and coal. Good accountant and pen- 
man. Can come at once. References. Illinois preferred. 
State salary. 


Address “C, 27,” care AMERICAN LUMBERMAN, 


HARDWOOD INSPECTOR WANTS POSITION. 
15 years’ practical experience North and South. Sober, 
industrious. Address “C. 5,’ care AMERICAN LUMBERMAN. 


BAND SAW FILER WANTS POSITION 
With mill or factory. Best reference given. 
Address “C. 17,” care AMERICAN LUMBERMAN, 











WANTED—POSITION AS SUPERINTENDENT 
In sash, door and interior trim factory; can do estimating, 
detailing. Ten years as superintendent. Al reference. 
Address os 16,” care AMBRICAN LUMBERMAN. 


YOUNG MAN WANTS SITUATION 
With good lumber company by first of year. Married and 
a hustler. Wishes to travel but would consider a good cler- 
ical position. Best of references from present employer. 
Address “B. 8,” care AMERICAN LUMBBRMAN, 


EXPERT FILER WANTS SITUATION. 
Prefer the South. Experienced on band, gang or circular. 
A hustler, steady and sober. Best reference. ddress 
“EXPERT FILER,” care AMBPRICAN LUMBERMAN. 


BOOKKEEPER -CASHIER- STENOGRAPHER 
12 years’ experience in Chicago and Northern Wisconsin 
installing cost systems, handling correspondence, credits, 
payrolls, jobbers, commissary etc., desires change. Good 
penman; no objection to small, out-of-way place. 
HARRIS, BOX Y 81, Marinette, Wis. 


WANT-—POSITION AS BUYER & INSPECTOR. 
November 1, with northern or eastern concern. Hardwoods; 
territory Tennessee, Kentucky or Alabama. Fourteen years’ 
experience as buyer, National rules only. Al references; 
good mill connections. Address 

“B. 29," care AMPRICAN LUMBERMAN. 


VEST POCKET READY RECKONER. 

72 pages of tables showing contents of any number of 
pieces of dimension lumber 1x8—10 to 12x20—40, weights 
of lumber, shingles, lath, different log scales etc. Twenty- 
five cents a copy. AMERICAN LUMBERMAN, Chicago. 


WANTED-POSITION AS SALESMAN 
With southern pine concern. Northern Illinois territory. 
Six years’ experience. Now managing retail yard. Would 
take position soon or Jan. 1, 1912; 26 years of age; single; 
best of references. Address 
“B. 27," care AMERICAN LUMBBRMAN. 


THOROUGHLY EXPERIENCED LUMBERMAN, 
All round from stump to consumer, retail management, 
buyer in cargo and carlots, office man, salesman, estimator 
from blue prints, know construction thoroughly, details of 
planing mill work, lumber manufacture etc,; temperate and 
reliable; best of references. Address 

“W. 132,” care AMERICAN LUMBERMAN. 


























FIRST CLASS BAND FILER WANTS POSITION. 
18 years’ experience; guarantee entire satisfaction or no 
pay. Address “B. 28,” care AMERICAN LUMBBRMAN, 


SHAY LOCOMOTIVE ENGINEER. 

Ten years’ experience nenas log trains on mountain 
road and heavy grades. Good habits. Six years in last 
place. Best references. 

ddress “B. 32,” care AMERICAN LUMBBRMAN, 


COMPETENT HARDWOOD INSPECTOR AND 
Shipping clerk wants position; best references. Address 
L. BRIDWELL, 412 Fourth Ave., N. W., Roanoke, Va. 


POSITION WANTED BY A THOROUGH 
Mechanic, 25 years experience in building and operating 
saw mills all over the country; familiar with labor saving 
devices and logging railroads. I am 43 years old, married, 
able body and a total abstainer with best reference. Please 
state capacity of mill, kind of labor and what wages you 
would pay. Address “A. 34,” care AMERICAN LUMBERMAN, 


EXPERIENCED BOOKKEEPER AND 
Cost accountant, able to systematize and manage office, de- 
sires change. Age 26, married, 
Address “B. 24,” care AMERICAN LUMBERMAN. 

















POSITION AS MANAGER & SUPERINTENDENT 
Of sawmill and logging operation by married man of small 
family. Have good education, mechanically inclined, a 
good mathematician, conservative methods and practical. 
Will give my full and undivided time to good concern who 
needs a steady, reliable man in this capacity. 

Address “A. 6,” care AMERICAN LUMBERMAN, 


MANAGER OF LBR. CO. WANTS POSITION. 
Can handle “orcas from stump to market, either 
hardwood or pine. 
Address “A. 5,” care AMERICAN LUMBERMAN. 


WANTED -POSITION AS BAND SAW FILER. 
Single or double cutting saws; any kind of timber. No 
proposition too large. Guarantee straight, smooth lumber 
and the quantity. A No. 1 references, 
Address “A, 20," care AMERICAN LUMBERMAN, 











WANTED-—POSITION AS BOOKKEEPER, 
Cashier and general office man with Chicago yard; 15 years’ 
experience in pine lumber and sash and door business. 

Address “W. 126,” care AMERICAN LUMBERMAN. 


WANTED-—POSITION AS SALESMAN 
In Ohio for sash and doors after Dec. 1. Have an estab- 
lished trade now. Address 
“Pp, 117,” care AMERICAN LUMBERMAN, 








WANTED—POPLAR AND BASSWOOD VENEER 
In large quantities. Full specifications and particulars on 
inguiry to “VENEER,” P. O. Box 718, New York City. 





WANT TO BUY, DRESSED TO EXACT SIZE. 

All No. 1 and better. 

2%x2%-—18” and 30”. 

13-16x2%—28”, 4’, 6’. 

13-16x9 44” —4’ 

13-16x11%—4’ 

Will use 6 or 8 cars during a year. 

Soft yellow pine or what have you to offer. 
ALTORFER BROS. CO., Roanoke, II. 





THE SOMERSET LUMBER Co., 


801 Union Building, Newark, N. J., will pay cash for long 
and short leaf roofers, worked as wanted, in carload lots, 
or will contract for a block of same. Will take on the out- 
put of small roofer mill. We are also still in the market 
for hemlock and spruce in framing sizes. Send us your lists. 





WANTED-—BLACK WALNUT LOGS. 
500 cars good black walnut logs, 10” and up in diameter. 
Will inspect at shipping point and pay cash. 
GEO, W. HARTZELL, Dayton, Ohio. 


WANTED—BLACK WALNUT EXPORT LOGS. 
14 inches and up in diameter, 8 feet and up long. Inspec- 
tion and payment at shipping point. 
FRANZ GERTIG, 148 Mason B8t., Cincinnati, Ohio. 


Wane: Tinber Timber Lands | 


WANT TO BUY 
A tract of from fifteen to thirty thousand acres of virgin 
longleaf pine in Mississippi or Alabama. 
Address “D *" care AMERICAN LUMBERMAN, 

















WANTED—FROM OWNERS ONLY. 

A good sized tract of nardwood; describe timber fully, 
with estimated quanticy and kinds: 1. e., merchantable loca 
tion and cash price, tu_ receive attention. 

Address “D, 28,"" care AMERICAN LUMBERMAN. 





WANT TO BUY. 

I am in the market to buy stumpage of rock elm suitable 
for square timber for the Quebec market; also white pine 
to make waney board timber. I will either buy stumpage 
or timber manufactured and delivered on cars, 

THOMAS DENTON, Saginaw, Mich. 


WANT-—TO HEAR FROM OWNERS 
Of good timber tracts anywhere, who wish or would consider 
a substantial timber bond issue on their holdings. In first 
letter give amount, kind and location of timber, and amount 
and purpose of desired loan; no fuller details needed till we 
ask for them. 
Address “CAPITAL.” care AMBRICAN LUMBERMAN, 


[ Wanled:Seeond Hand Machinery | 


WANTED-LARGE DERRICK 
With engines and drums. 
RAY E. PICKREL LUMBER CO., Chandlerville, Lil. 

















NOW IS THE TIME TO LOOK AROUND 
And see if you have any second-hand maclinery, engines, 
boilers or something you would like to sell or exchange. All 
ou have to do is to place your advertising in the AMBRICAN 
JUMBERMAN to reach the very people who would be inter- 
ested, Try it. AMERICAN LUMBERMAN, 
Manhattan Bldg., 481 South Dearborn St., Chicago 


: - - 
™ p 
= 
LOGGING MACHINERY WANTED. 

One or two skidders, two lines. One or two loaders. (ne 
locomotive, thirty to. thirty-five ton, either geared or rod. 
Only the. very best machinery in first-class condition, mod 
ern and up-to-date, will be considered. Please address, giv- 


ng full particulars and prices 3 
ms " POST OFFICE BOX 20, Memphis, Tenn. 


-WANTED-YELLOW PINE MILL CONNECTION 


To fill orders from this territory. 
- OPAYSON SMITH LUMBER CO., Minneapolis, Minn. 


WANTED-—TO PURCHASE HALF INTEREST 
In lumber yard in central Ohio town, by one who under- 
stands the business. Address 


W. 126,” care AMERICAN LUMBERMAN. 


CASH FOR YOUR YARD OR Sveiness. rr 
tter where located. If you want to buy, sell 0 
mB Po kind of real estate or business anywhere, at 


: FRANK P. CLEVELAND, 
vor erred Adams Express Bidg., Chicago, Ill. 


WILL CONTRACT TO SAW TRACT OF TIMBER 
By i Of aos” ie AMERICAN LUMBERMAN. 
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[  Wanted:Miscellaneous | 





or Sae-Tinber-finber Lands | 





for Sale:Tiinber inher Lands | 





WANTED—500O TO 1500 ACRES FARM LAND 
In Missourl, Texas, Louisiana, Mississippi or Arkansas. 
Nothing over $6.00 per acre. 

he. 


Address 13,” care AMERICAN LUMBERMAN, 





WE CAN DO IT. 

Read this department and get variety. We do this for 
others and can do it as quickly for you. Buyer and seller 
brought together quickly through the medium of this depart- 
ment at small cost. Send in your ad and let us estimate 
its cost 

AMERICAN LUMBERMAN, 431 8S. Dearborn 8St., Chicago. 


for Sale:Retail fiunber Yards} 


LUMBER, COAL AND HARDWARE BUSINESS 
Vor sale in eastern Nebraska; good country, crops and 
trade. Good reason for selling. About $12,000 investment. 

Address Cc. M. KINCAIDE, Lincoln, Nebr. 


COMPLETE LUMBER STOCK FOR SALE. 

Old established trade, and good lease on yard. Located 
in rapidly growing Missouri town of 45,000, Good farm 
trade. Very reasonable. Owner leaving city.. 

Address “DPD, 22,” care AMERICAN LUMBERMAN. 


FOR SALE-—GOOD LUMBER YARD. 


One of the best propositions in Southern Michigan. 

















Good 


sheds, private side tracks. Stock invoices about $12,000. 
Annual sales $35,000 t ee 
Address “HH. 121,” care AMERICAN LUMBERMAN. 





FOR SALE—-LUMBER YARD 
In the best location in Spokane, Wash. Or will sell stock 
and rent ground. Address 
“B. RB.’ 01417 Post St., Spokane, Wash. 





FOR SALE—-LUMBER YARD. 

Well equipped yard in Miles City, Montana. . A live, 
wide-awake, hustling, growing western town of three thou- 
sand people. Address 

“K, 112,” care AMERICAN LUMBERMAN, 





YOU NEED THE TELECODE 
If you use the telegraph. It shortens and simplifies your 


telegrams. It pays for itself many times over in the course 
of a year. It is indispensable In every lumber office, and 
should be carried by every traveling salesman. Descriptive 


circulars and samples free for the asking. 
copy, postpaid. 

AMERICAN LUMBERMAN, Publishers, Manhattan Bldg., 
431 South Dearborn St., Chicago. 


 firSale:{umber--«Shingles| 


Price $5 per 











SALE OF LUMBER, LATH AND SHINGLES. 

Menominee Indian Reservation, Neopit, Wis., July 15, 
1911. Proposals in writing will be received by the Menom- 
inee Indian Mills up to 6 P. M. August 12, 1911, and each 
Saturday thereafter until further notice, for the lumber etc., 
manufactured by this mill. The inventory of July 15, 1911, 
showed quantities unsold to be as follows: hite Pine 
3,716,519 feet, Hemlock 11,477,725 feet, Soft Elm 235,606 
feet, Rock Elm 1,695,785 feet, Maple 2,128,733 feet, Ash 
58,735 feet, Basswood 1,106,762 feet, Oak 73,865 feet, Birch 
632,737 feet, Maple and Birch mixed 207,833 feet, Norway 
182,465 feet, Lath 1,275,900 and Shingles 2,756,000. 

Sales are made weekly, so above amounts can not be guar- 
anteed. If interested in any of the items shown above, 
write the Menominee Indian Mills, Neopit, Wisconsin, for 
any information as to amounts unsold, terms of sale ete. 
The stock may be seen in the yard of the Menominee Mills 
at Neopit. Payment will be soquicet for stock purchased 
when stock is ready for shipment. The right to reject any 
and all bids is reserved. 

THE MENOMINEBR INDIAN MILLS. 


1AM CUTTING 200,000 FT. POPLAR |.UMBER 
Per month, and want to sell the cut on grades. 
Address “C. 20,” care AMBRICAN LUMBBERMAN, 


WANTED-TO GET IN TOUCH WITH FIRMS 
Who can use Southern Maryland oak, beech, maple, chestnut, 
hickory or gum. We own 16,000 acres of land. Will saw to 
order and are willing to hold until dry. 

B®. A. SHARRETTS, Baltimore, Md. 


RETAIL LUMBER STOCK, 150.000 FEET. 
Will sell for cash or will trade for proven southern farm 
land. Address ‘C. 12,” care AMERICAN LUMBERMAN. 


BUYER @ SELLERS OF TIMBER. 

There is no better medium published than the AMprRICAN 
LUMBBPRMAN for bringing the buyers and sellers of timber 
lands together. Your ad in this department would be a 
business bringer. Don’t wait but advertise now. 

AMERICAN LUMBERMAN, Manhattan Bldg., Chicago. 


POPLAR, OAK, SOUTHERN PINE, ROUGH OR S28 
Boards and timbers. D. B. MURPHY & CO., London, Ky. 




















POPLAR BEVEL SIDING AND LATTICE 
Also 
500,000 ft. 6/4 No. 1 common and No. 2 common poplar, 
good widths, fine lengths.’ 
GAMBLE BROS., Highland Park, Ky. 





ASK THE CURIOSITY SHOP 

It is a reference work containing hundreds of practical 
questions about the lumber business, with full and appro- 
riate answers, which, in many cases, embody illustrations. 
2a RT jpost id. Index to contents on request, 
¢ UMB " 


AME N ERMAN, 481i S. Dearborn S8t., Chicago. 








FOR SALE 

Washington, D. C., September 5, 1911. Sealed bids marked 
outside “Bid for timber on Sitgreaves Apache National For- 
est, Arizona,” and addressed to Forester, Forest Service, 
Washington, D. C., or “Bid for timber Fort Apache Indian 
Reservation, Arizona,” and addressed to Commissioner of 
Indian Affairs, Washington, D. C., will be received until 12 
o'clock noon, eastern time, January 25, 1912, for the pur- 
chase and removal of all merchantable dead timber standing 
or fallen and all the live timber that may be marked for 
cutting by the officer in charge on a designated area of 
about 200,000 acres located approximately within T's. 8, 9 
and 10 N., R. 23 E.; Ts. 8. 9 and 10 N., R. 24 E.; Ts. 7, 8, 9 
and 10 N., R. 25 E.; Ts. 7, 8 and 9 N., R. 26 E.; Ts. 8 and 
9 N., R. 27 E., Gila and Salt River Meridian; and bounded 
on the west by an approximate north and south line ex- 
tending from the northern limit of yellow pine through Por- 
ter Mountain and Blue Ridge to the rim of Corduroy Can- 
yon; thence 8. E. to Cooley Mountain and East along the 
rim of the North Fork of White River and Snake Greek 
Canyon to the boundary of the Apache National Forest ; 
thence N. E., including the timber west and north of Sheep 
Springs and north of Apache Ranger Station and Fish 
Creek to the top of the steep slope facing northeast extending 
toward the Little Colorado river, thence northwest along the 
top of this slope to the Cerro Trigo Range, to the northern Aimit 
of yellow pine and west to the point of starting, within the 
Sitgreaves and Apache National Forests, hereinafter called 
National Forests, and portions of that part of the Fort 
Apache Indian Reservation within the Sitgreaves National 
Vorest indicated in the VPresident’s Proclamations of March 
2, 1909, and August 24, 1910, hereinafter called Indian 
Reservation, estimated to be approximately 575,000,000 
feet of western yellow pine, 15,000,000 feet Douglas fir, 
6,500,000 feet white fir, 1,500,000 feet Engelmann Spruce, 
1,000,000 feet Mexican white pine, and 1,000,000 feet blue 
spruce and cork bark fir, board measure of saw and tié 
timber log scale more or less, in approximately equal amounts 
on the National Forests and the Indian Reservation. Sepa- 
rate bids and contracts must be made for the timber upon 
the National Forests and that upon the Indian Reservation. 
The maximum period of each contract shall be ten years 
after the beginning of the cutting perlod as provided for 
in the regulations. No bid of less than two dollars and 
fifty cents per thousand feet board measure for the first 
five years of each contract and three dollars per thousand 
feet board measure for the second five years of each con- 
tract will be considered. Each bid must be submitted in 
duplicate. With each bid for timber on National Forests 
a deposit of five thousand dollars must be made with the 
First National Bank of Albuquerque, New Mexico, and with 
each bid for timber on the Indian Reservation a certified 
check on a solvent National Bank in the sum of five thou- 
sand dollars and drawn in favor of the Commissioner of 
Indian Affairs must be submitted. Timber upon valid claims 
is exempted from sale. ‘The right to waive technical de- 
fects in advertisements and bids and to reject any and all 
bids is reserved. The timber must be cut and removed under 
regulations, coples of which with further information and 
blank bid form may be obtained from the District Forester, 
Albuquerque, New Mexico, the Forester of the Forest Service 
or the Commissioner of Indian Affairs, Washington, D. C. 
SAMUEL ADAMS, Acting Secretary of the Interior, W. M. 
HAYES, Acting Secretary of Agriculture. 





TIMBER SALE 

Red Lake Indian Reservation, Red Lake, Minnesota, Sep- 
tember 1, 1911. Sealed proposals in triplicate, each envelope 
marked “Proposal for timber, Red Lake Reservation,” will 
be received until 12 o’clock noon, Central Time, Thursday, 
November 9, 1911, for the purchase of approximately 7,500,- 
000 feet of pine timber on the Red Lake Indian Reservation, 
Minnesota. ‘This timber is upon portions of sections 11, 12, 
13 and 14, T. 150 N., R. 35 W.; sections 7, 8, 9, 10, 15, 16, 
17 and 18, T. 150 N., R. 34 W., and sections 28 and 33, T. 
151 N., R. 83 W. About 2,500,000 feet of the timber offered 
for sale is white pine and about 5,000,000 feet Norway pine. 
Only timber which has been injured by fire will be sold. 
However, all of it is of good quality and it is all accessible 
to a railroad or Red Lake. The minimum prices which will 
be accepted are $6.00 per M for Norway pine and $8.00 per 
M for white pine. The timber must be cut under regulations 
rescribed by the Secretary of the Interior. The right of 
he Secretary of the Interior to waive technical defects in 
advertisements and bids and to reject any and all bids is 
reserved. Further information as to the timber, and copies 
of the approved form of contract may be obtained upon re- 
quest from William H. Bishop, Superintendent Red Lake 
Indian School, Red Lake, Minnesota. 





SUGGESTIONS FOR HOME BUILDERS. 


“Craftsman Homes” is decidedly the most complete and 
best book of plans and helpful suggestions for the home 
builder and those planning additions or changes in their 
homes. It has plans for all kinds of dwellings ranging in 
cost from $1,000 to $15,000, interior decorations, furnish- 
ings etc. 205 pages, bound in linen crash; postpaid, $2. 
Descriptive circular for the asking. 

AMERICAN LUMBERMAN, 431 8. Dearborn St., Chicago, 





FOR SALE-SEVERAL TRACTS VIRGIN TIMBER 
In northern Michigan, art per acre. 
Address “B. 36,” care AMBRICAN LUMBBERMAN. 





TIMBER. 

We have attractive offerings in pine and hardwood timber 
in large and smal] tracts. We also handle coal, ore an 
farm lands. Correspondence from interested parties invited. 
PROVIDENT TRUST & SECURITY CO. (Land Dept.) 

Walton Bldg., Atlanta, Ga. 


25,000 WHITE OAK TREES FOR SALE. 
Any size lots. On new R. R. building in Kentucky; 6 ft. 
belt. Price attractive. Address 
BOX 57, Knoxville, Tenn. 


RETAIL LUMBER DEALERS. 

A copy of “Bungalowcraft” in retail lumber offices, to 
show to prospective builders, will increase sales. The best 
book on bungalow building. Shows many views of charming 
bungalows, floor plans, interior arrangements, cozy corners, 
mantels, fireplaces, furniture ete. Canvas binding, postpaid, 
$1.50; paper, $1. Return privilege. Illustrated circular 
on request. 

AMERICAN LUMBERMAN, 431 S. Dearborn St., Chicago. 


TIMBER LANDS, MILL PROPERTIES AND 
Cut-over lands bought for cash and sold on reasonable terms. 
If interested, before you buy or sell, address 

H. H. WEFEL, JR., 
City Bank Bldg., or Chamber of Commerce, 

Mobile, Ala. Chicago, Il. 


NOW IS THE TIME TO BUY. 
A great many people have second hand machinery, rails, 
locomotives, logging cars, engines, boilers and numerous 
other things which they will sell cheap. <A small advertise- 














ment would bring you in touch with the sellers and save 
you considerable money, should you be in the market. 
AMBRICAN LUMBERMAN, Manhattan Bldg., Chicago. 








WANT TO CORRESPOND WITH CAPITALISTS 
Who would make investments in good well located fir timber 
at very low cost per thousand feet stumpage as an invest- 
ment, by an old and trained cruiser who knows of some good 
chances, and would work for a percentage of the profits, and 
do all of the work for his share of the profits. Kaaress 

E. S. SHEPARD, “The Pines,’ Rhinelander, Wis. 


WANT—TO HEAR FROM OWNERS 
Of good timber tracts anywhere, who wish or would consider 
a substantial timber bond issue on their holdings. In first 
letter give amount, kind and location of timber, and amount 
and purpose of desired loan; no fuller details needed till we 
ask for them. Address 
“CAPITAL,” care AMERICAN LUMBERMAN. 


RETAIL LUMBER DEALERS. 

A copy of “Bungalowcraft” in retail lumber offices, to 
show to prospective builders, will increase sales. The best 
book on bungalow building. Shows many views of charming 
bungalows, floor plans, interior arrangements, cozy corners, 
mantels, fireplaces, furniture ete. Canvas binding, postpaid, 
$1.50; paper, $1. Return privilege. Illustrated circular on 
request. 

AMERICAN LUMBERMAN, 431 8. Dearborn St., Chicago. 


forSale-Pacifie Coastfimber fands 


250,000,000 FT. IDAHO LARCH AND FIR. 
Prices will interest the buyer. Near railway. E. 8. 
LEWIS, Box 622, Millinocket, Maine. : 


FOR SALE-—50 MILLION CHOICE YELLOW FIR. 
Coos Bay, Oregon. Close to tidewater. Can log to water 
with single cable. Southern Pacific railroad erg 

J. H. SIMPSON, 99 Canfield Ave. W., Detroit, Mich. 
































BRITISH COLUMBIA, WASHINGTON & OREGON 


Timberlands, mills and logging chances. 
MASON & LEHMAN, 


209 Sullivan & Considine Bldg., Seattle, Wash. 





PACIFIC COAST LAND AND TIMBER 
Use our land timber department for land, timber and mills. 
ROBERT 8. WILSON, 
1036 Henry Bldg., Seattle, Wash. 


PACIFIC COAST TIMBER LANDS. 
Kor timber lands or mill properties in Washington, Oregon 
and British Columbia, address 
W. I. EWART, 826-7 Henry Bldg., Seattle, Wash. 


BRITISH COLUMBIA TIMBER. 
Investments of all sizes. Correspondence solicited. 
W. L. KEATE, Crowe Wilson Bldg., Vancouver, B. C. 


BRITISH COLUMBIA TIMBER 
Several fine tracts on Vancouver island and mainland. 
fide buyers solicited. Satisfaction guaranteed. 
A. T. FRAMPTON, Mahon Bldg., Victoria, B. C. 


WANTS SUPPLIED 
Quick returns at small cost. Do you want something? Of 
course you do. Advertise in the AMERICAN LUMBERMAN, DO 
it NOW. 


Ld 

° 

FOR SALE 
10,820 acres Ark. Reliable cruise 73,200,000 feet 
Close to railway. Price $26.00 an acre. 

“See Randle About It.” 

No. 25—1,485 acres Nevada County, Ark. Will cut 13, 
000,000 oak, pine, cypress and others. Price $15.00 per 


acre. Good farming land. Good logging. Six miles to rail- 
way. 











Bona 




















No. 24 
hardwood. 


“See Randle About It.” 

No. 18—-2,000 acres Miss. 1,800 acres fee, 200 acres tim 
ber rights. Will cut 8,000 feet. Fine farming land—good 
logging. 2% miles to railway. 24% miles river front. $25.00 
per acre for fee and $138.50 for timber rights. 

“See Randle About It.” 
Desha County, Ark. Fine oak, 
$50,000 was offered for the persim 


No. 16-—-26,000 acres, 
hickory and persimmon. 


mon, Good for logging. Price $22.00 per acre. 
“See Randle About It.” 
No. 5-——8,600 acres, Lincoln County, Ark. Cruised 16,000,- 


000 feet oak, 20,000,000 feet other varieties. 1,100 acres in 
cultivation. Vine sold on 1,600 acres. Price $24.00 per acre. 
“See Randle About It.” 

8S. T. RANDLE, Paducah, Ky. 


FOR SALE 
in Arkansas cheap. 
DRAWER 233, Savona, N. Y. 


BUY FROM OWNER-—34,000 ACRES L.L. Y. PINE 
In Alabama. Railroad, river. 6,000 feet per acre. FE. 8. 
LEWIS, Box 622, Millinocket, Maine. 


5,500 ACRES IN ALA., RIVER PROPOSITION 

Seventy-five percent oak. Price will interest buyer; tim 
ber and land, or timber. H. 8. TIBBITTS, Box 77, Milli 
nocket, Maine. 


FOR SALE—THE FINEST LONG LEAF PINE 
Timber in Georgia. Very large and long. Nothing under 
14” diameter at stump will be sold. ‘Tract contains 2,264 
acres and will cut 19 million feet. Only 3 miles from rail- 
road, Easily logged, high, dry and healthy. Low freight 
rate into Savannah. If you want large and long heart tim- 
bers, this is the place to find them. Will bear closest in- 
vestigation. We own this timber and will sell at reasonable 
price. Address 

“LONG LEAF PINE,” care AMERICAN LUMBERMAN. 


SOUTHERN LANDS—CYPRESS, PINE, H DW’DS, 
Prairie, cut over and-reclamation lands. 
I have the finest selection, at rock bottom prices. I deal 
direct with owners and can make delivery. 
J. EDW. CRUSEL, 1001 Hibernia Bldg., New Orleans, La. 


ASK THE CURIOSITY SHOP 
It is a reference work containing hundreds of practical 
questions about the lumber business, with full and approprt- 
ate answers, which, in many cases, embody illustrations. 
2a copy, nostpaid. Index to contents on request. 
AMERICAN LUMBERMAN, 481 8. Dearborn S8t., Chicago. 





Fine tract of timber 
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for Sale:Hardwood Timber 











TorSale-Engines~Boilers | 


|For Sale-Seeond Hand Machi 





THAT LIFE TIME CHANCE IN STUMPAGE. 

The right sort of a stumpage concern can procure exclu- 
sive contract on Hardwo Stumpage, at not to exceed 
a of their own cruiser’s actual net stumpage valuation 
an “— ~ liberal terms at that 5,000 acres in 
West Virginia. Finest merchantable Poplar, Cherry, Oaks, 
Chestnut within a radius of many miles. Railroads O. K. 
Present owners are not timber men but are experts in and 
vitally interested to develop certain other equally valuable 
resources of the same wre They can afford to sacri- 
fice almost unbelievably on their timber values, if by so 
doing it would assist in completing the financing of the 
entire project, for which, by the way, fortunately a com- 
paratively small amount of cash is yet needed. Present 
owners’ limited cash capital, therefore, becomes in a unique 
sense the stumpage man’s unmatchable opportunity. This 
is a bona fide proposition and we will treat geen od 
with principals on who match us by submitting refer- 
ences and who finally appeal to us as being equally bona 
fide. Address “C, 14,” care AMERICAN LUMBERMAN. 





HARDWOOD TIMBER FOR SALE. 

I own and have for sale the poplar, mountain oak, chest- 
nut, ash ete., that lies on 6,500 acres of virgin timber land 
in Swain Co., N. C., on Ocono-Lufty river, and 7 miles down 
grade to new railroad that is going to be extended within 4% 
miles of said timber. This is as fine tract of timber as 
there is in state of N. C. I also have for sale 6,000 acres 
adjoining above of heavy spruce. All this could be logged 
and cut at one mill site. A flume can be built to take every- 
thing out to railroad. Land and timber, or timber alone, 
can be bought. J. A. MARTIN, Johnson City, Tenn., owner. 


FOR SALE—BARGAIN. 

5,000 acres one body east Texas, frontage on river of 
three miles, with twelve million feet of fine hardwood tim- 
ber, of which 50% is fine grade of white oak, and over 
million feet of fine grade hickory; timber enough to more 
than pay for land twice at price asked; 2,000 acres is rich 
bottom land, very little ever overflows; railroad runs 
through land; fine land for farming, and a splendid coloniza- 
tion tract. Title good. Price, $7.00 per acre, % cash. No 
trades considered. 

KENDALL & WILSON, Palestine, Texas. 


TIMBER FOR SALE. 

I own 2,000 acres of virgin hardwood timber, running 
about 80 percent very fine mountain oak, cuts largely to No. 
1 common and better, that I will sell for $12.50 per acre, 
one-third cash, balance on 1 and 2 years’ time, with 6 per- 
cent interest. 

This lies within 9 miles of Waynesville, Haywood Co., 
N. C., on the Southern Railway, and is the healthiest spot 
in the United States. 

Rates to Baltimore, 20c; to Philadelphia, 22'%4c¢, and to 
New York, 26'%c. 

I also have splendid sawmill complete that will hire or 
sell at half price. 

I would buy the lumber, and make monthly advances on 
the amount cut each month. 

This proposition should get some man of competency and 
means to take hold, 

Tract will cut about 8,000,000 feet fine lumber. 

No one without some cash need answer. 

JAS. A. MARTIN, Johnson City, Tenn. 


HARDWOOD TIMBER. 

2,200 acres, W. Va., directly on B. & O. Estimate guar- 
anteed. 9% million feet fine oak, 5 million chestnut, 2 million 
hemlock. Price for the timber $55,000. 

5,000 acres, near railroad, mostly oak; good car stuff and 
tie proposition, 38,000 feet average. Price in fee, $6.00 per 
acre, 

4,600 acres fee in N. C. 382 million feet. 50% oak, 154 
poplar, 35% pine ete. 2% miles to railroad. Price $60,00¢ 

Address * “K. 125,” care AMERICAN LUMBERMAN. 
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HARDWOOD PROPOSITION FOR SALE. 
Vifteen to 20 years’ timber limit on 2,700 acres on Ala- 
bama river. Write for particulars. 
G. W. FAULK & SON, Leakesville, Miss. 


VERMONT TIMBER LANDS. 

To close an estate it is necessary to dispose of one of 
the finest spruce and hardwood properties in Vermont, about 
4,000 acres, a considerable portion being heavily timbered, 
old-growth, virgin spruce; good mill adjacent to ag 
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new Berlin hardwood flooring machine with good dry k 
equipped with latest Sturtevant blower; St. J. & L. C. R. R. 
runs through property; mill on its own siding. Will be 
sold on basis of $2.00 for hardwood and $4.00 for spruce 
stumpage. Two other sizable lumber ee ag in same 
vicinity also for sale. Address CARROLL 8S. PAGD, 
Treasurer, Hyde Park Lumber Co., Hyde Park, Vt. 


SECOND HAND BOILERS. 


H. P. 
One—5%’x16’ Return Tubular with 68 4” tubes........ 100 
One—5’x16’ Return Tubular with 48 4” tubes.......... 80 
One—5’x16’ Return Tubular with 46 4” tubes.......... 80 
One—5’x16’ Return Tubular with 46 4” tubes.......... 80 
One—5’x15’ Return Tubular with 48 4” tubes.......... 70 
One—54"x15’ Return Tubular with 58 34%” tubes...... 65 
One—42”"x12’ Return Tubular with 40 3” tubes........ 30 
One—36”"x9’8” Return Tubular with 28 3” tubes....... 20 
One—48"x14’ Fire Box with 34 31%” tubes............ 50 
One—42”"x6'6”" Upright with 87 14%” tubes...........-. 20 


One—36”"x8’ Upright with 65 2” 

Three— 44”x6’6” Upright with 52 3” ' 

One—60” Erie Economic with 88 3” tubes............ 100 
A. F. BARTLETT & CO., Saginaw, Mich. 


500 H. P. TWIN “ALLIS” CORLISS ENGINE. 

We have in stock, ready for immediate delivery and serv- 
ice one very fine 500 H. P. 18x42” twin ‘Allis’ Corliss 
engine. Band wheel 18’ in diameter by 31” face. This 
engine is complete and in first class condition. Price 
$2,000.00. 








*~FANNMUELLER ENGINEERING CO., 
3701-3-5-7 So. Ashland Av., Chicago. 
FOR SALE—OR EXCHANGE FOR A. C. MOTORS 
One 10x12 Vim balanced: slide valve steam engine, prac- 
tically new, also one 60 H. P. Standard return tubular 
portable boiler with pump and fittings complete. Particulars 
BOX 247 Redwood City, Calif. 








FOR SALE-25 H. P. COLUMBUS STATIONARY 
Gasoline engine. Running; good as new. 
Cc. A. SPEARS & SON, Grand Rapids, Mich. 


WANTED-—TO SELL 
A 60 H. P. steam boiler and engine. For particulars write 
THE DEFIANCE CARRIAGE CO., Defiance, Ohio. 


FOR SALE—ONE RIGHT HAND 
Lane & Bodley Columbia Corliss engine, 20”x42”, fly wheel 
15’x25”. This engine has been installed in our plant for 
about 4 years and has only seen intermittent service. It 
will be replaced by a larger engine and will be ready for 
sale and delivery Oct. 20, 1911. It is in first class condition 
and would be an ideal engine for saw mill purposes. Iur- 
ther specifications and price on application. 
ANTIGO ELECTRIC CO., Antigo, Wis. 


FOR SALE—ONE 18X42 CORLISS ENGINE 

In good condition, ready for delivery after January 1, 1912. 

Can be seen in operation at our factory 1237 Belmont ave- 

nue, Chicago, Ill, MEARS-SLAYTON LUMBER CO. 

FOR SALE—ONE 60 H. P. 

Return tubular boiler and one 120 H. P. slide-valve engine, 

both in good condition. Write for specifications and_ prices. 
SOUTHERN COTTON OIL CO., Charlotte, ; 














ENGINES & GENERATORS 

1--22 & 40x36 Corliss Cross Compound. 

1—22 & 86x60 Tandem Corliss. 

1—24x48 Corliss engine. 

3—Phoenix tandem 12 & 20x16 engines. 

1—Allis Corliss tandem 22 & 42x48 engine. 

Also other sizes and large stock of generators, both direct 
connected and belted. Locomotives and cars, 

THE DORNER RAILWAY EQUIPMENT CO., 
Irving Park Ave., corner Southport, Chicago. 


FOR SALE—CHEAP 
One 16x42 Allis-Corliss Engine. 
Two 60”x60’ Boilers and Heaters, cheap if taken at once. 
MERTES MACHINERY CO. 
Lake and Barclay Sts., Milwaukee, Wis. 


WRIGHT ENGINE FOR SALE. 
22x42, right hand; flywheel 16 ft. diameter, 30-in. face ; 
in good order; can be seen running +. time. 
PHILADELPHIA STEEL & FORGE CO., 
New York office, 50 Church St. Works at Tacony, Pa. 


FOR SALE 
20”x48”—275 H. P., Robt. Wetherill & Co., Corliss Engine. 
Fly Wheel 28”x16”, complete and condition Al. 
3RAY, ROBINSON, CURRY WOOLEN MILLS, INC., 
Louisville, Ky. 


FOR SALE—AT ONE THIRD OF COST 
1 Warren 26 H. P. gas engine and compressed air tank. 
ALLEN LUMBER CO., Donora, Pa. 

















FOR SALE AT A BARGAIN, 


At Muskegon, Michigan, the two complete Thayer Lumber 

Company saw mills, in good running order, as follows: 
11LL NO, 1. 

}—48”x20’ Boilers, Breeching and Stack, 100’ high. 


1—Rodgers Iron Mfg. Co. No. 13 Pump, 9x10x12, 
1—Water Heater, 42”x12’, 
1—24”x30" Horizontal heavy iron frame, right hand auto- 
matic double acting slide valve engine. Nordberg 
1—B. Sturt t Bl f a 
. F,. Sturtevan ower for under draft for Boilers. 
1—Mitts & Merrill Hog, 24”x22” face. 
1 ~ _ & Merrill Hog, 36”x18” face. 


V. E, Hill & Co. Steam Log Stop and Loaders. 
—W. E. Hill & Co. Steam Log Loaders. 
—K. P. Allis Carriage, 1—2 Block, 1—3 Block. 
—HK. P. Allis 8 ft. Band Mills, 
1—Prescott double acting Steam Set Works. 
1—Rodgers Iron Mfg. Co., 66” iron frame edger. 
1—Wood Slasher, 
1—Emery & Garland Trimmer, 20’x6’. 
Live rolls, belts, gears, ulleys and shafting, and pipes 


i 
are all connected and coud easily be taken apart one put 
together again, 


te 





Filing Room. 
1—R. B. Rich automatic band saw sharpener. 
1—B. B. Rich band saw scarfing machine. 
1—F. B. Rich saw clamp on iron stand. 
1—E. B. Rich brazing clamp. 
1—BE. B. Rich power driven band saw stretcher, and all 
other tools and saws necessary to operate. 
Shingle Mill. 
1—10 Block Shingle Machine. 
1—Knee Bolter. 
1—Cut-off saw and carriage. 
10—Knot saws, frames and carriages. 
6—Shingle Packing Machines. 
Filing Room machinery, saws and tools. 
Refuse Burner, 
1—Refuse Burner, 15’ dia, x 50’ high. 
MILL NO. 2. 
4—Boilers, 60”x14’, Breeching, Stack 60”x80’. 
1—Rodgers Iron Mfg. Co. Pump No, 13, 9”%x10"x12”", 
1—Water Heater, 42”x12’, 
1—B. F. Sturtevant Blower for under draft for Boilers, 
1—Engine, 22”x30", Horizontal iron frame, right hand 
ouble acting automatic slide valve. 
1—W. BR. Hill & Co. steam jump saw. 
2—Rodgers Iron Mfg. Co. steam log stop and loaders, 
1—Rodgers Iron Mfg. Co, steam log loader. 
1—Rodgers Iron Mfg. Co. friction nigger. 
2—Viler & Stowell 8’ Band Mills. 
2—Filer & Stowell carriage, 1—5 Block, 1—3 Block, can 
handle 55 ft. logs on one carriage. 
2—Prescott double acting steam setters. 
1—Rodgers Iron Mfg. Co, iron frame edger, 72” capacity. 
1—Wood Slasher. 
1—Emery & Garland Trimmer, 


Filing Room. 
—F. B. Rich automatic band saw sharpener, 
-E. B. Rich band saw scarfing machine. 
—E. B. Rich power driven band saw stretcher. 
S. 5. Samm brazing clamp, together with saws and other 


ools. 
Lath Mill. 
1—Mitts & Merrill Hog, 36” dia. x 18” face. 
a Iron Mfg. Co. heavy iron frame self feed lath 
olter. 
1—Rodgers Iron Mfg. Co. heavy iron frame self feed lath 
machine, 
1—Lath Trimmer, 
2—48”x6’ Wood Slashers. 
1—Covel Mfg. Co. No. 81 power driven automatic saw 
sharpener, 
Machine and Blacksmith Shop. 
We also have a thoroughly equipped machine shop, con- 
sisting of— 
1—Boiler, 60”x12”, 
1—Blacksmith Pores. i 
1—Steam Pump, 12”x7”"x10”". 
1—Erie City Iron Works Engine, 12”x16”. 
1—Power Drill Press. 
1—Power Driven Lathe. 
1—Planer. 
1—10 H. P. Motor, 
1—-Dynamo and other tools too numerous to mention. 
These mills have all the shafting, pulleys, belts, pipes, 
fittings and conveyors to the different machines and could 
be started in twenty-four hours to run where they are now. 
The mills were thoroughly overhauled by the owners at the 
time they shut down, as they expected to operate them 
again. ‘They also have extra belts and parts for nearly all 
the machines, 
Will sell the mills complete with frames or will sell the 
machinery alone. 
For further particulars write to 
WILLIAM MUNROE, Muskegon, Michigan. 





FOR SALE-5,000 ACRES HARDWOOD, W. VA., 

Finest merchantable pester, cherry, oaks, chestnut etc. 
Owners need capital, and will sell timber cheap. Address 
“SACRIFICE,” care AMERICAN LUMBERMAN, 


| forSale:flectrielllachinery. | 





FOR SALE-4800 ACRE BARGAIN 
Tie, hickory and saw timber. Iron ore and phosphate. 
Address R. A. KIMBLE, Linden, Tenn. 


forSale-Engines»Boilers | 


REBUILT ENGINES AND BOILERS 


ENGINES—CORLISS: 18x42 Lane & Bodley, 18x36 Ohio 
Heavy Duty, 16x42 Allis, 12x30 Lane & Bodley. 
ENGiNES—AUTOMATIC: 144%4x24 Buckeye, 11x16x12 Buf- 
falo Compound, 131%4x15 Taylor, 13x16 Atlas, 18x12 Harris- 
burg-Ideal, 13x12 Phoenix, 12x14 Green, 12x12 Armington 
& Sims, 11x16 Atlas, 10x12 Valley, 8x14 Noyes. 
SINGINES—THROTTLING: 18x24 Atlas, 14x18 Sinker- 
Davis, 14x14 Lewis Vertical, 12x16 Reed, 12x14 Brownell, 
10x16 Bass, 10x12 Atlas, 9x14 Lane & Bodley, 8x10 Erie, 
6x8 Industrial. 
BOILERS—STATIONARY : 72x18, 66x16 high pressure, 
72x18 standard, 72x16, 66x18, 60x16, 60x14, 54x14, 48x14, 
44x14, 44x12, 42x12, 36x16 etc. 
BOILERS—FIRE BOX: 100, 80, 60, 50, 40, 35, 30, 25, 20, 
26, 20, 10 and 8 H. P. etc. 
BOILERS—VERTICAL: 650, 40, 35, 30, 25, 20, 16, 12, 10, 
8, 5 and 3 H. P. ete. 
HEATERS: All sizes, open and closed. 
PUMPS: All sizes, single and Duplex. 
ELECTRICAL: 380 K. Generator, direct-connected to 
8x10 Skinner Engine; 20 K. W. Generator, direct-connected 
to 8x10 Economic Engine; 18 K. W. Belted Generator. 
MISCELLANEOUS: Saw Mill, Lath Mills, Edgers, Cut-off 
Saws, Re-Saws, Blowers, Exhaust Fans, Tanks etc. Write 
for list. Also full assortment of new machinery. 
Sole manufacturers of the celebrated “LEADER” INJEC- 
TORS AND JET PUMPS. Send for Circular. 

THE RANDLE MACHINERY CO. 
1820 Powers St., Cincinnati, O. 























LARGEST IN THE COUNTRY 
For buying and selling second-hand Electrical Machinery, 
overhauled “as good as new.” 

We own our own buildings, have our own switch track 
running directly into our works, and can handle carload 
shipments and smaller with equal facility and promptness, 

FOR SALE, 125 Vou DYNAMOS. 


Lights. Speed. 
6 Tee) Oot, BP, coms © BWiic ccasncssss eT 
1 150 Cincinnati, MP, comp., 8% KW..........+.. 1100 
5 200 Aner Dies. Ge, Bers Be Be bcc d cep reanvcese 1350 
1 180 Westinghouse, MI’, comp., 10 KW, direct con- 


nected to Westinghouse 2-cylinder gas engine 
with belted air compressor for starting.... 525 
210 Sprague, MP, comp., 12% KW.......+s+0.. 1550 
210 CC. & C., multipolar, type 8., comp., 12 KW.. 900 
unr 1 


1 

1 

1 300 Ft: Wayne, MAP, COMB, 16 TW ss ccccsscccces 250 
1 300 Sprague, MP, type D, comp., 17% KW....... 1200 
1 300 Crocker-Wheeler, MP, form D, comp., 18 KW.. 875 
1 300 Sprague, 6-pole, type SL, comp., 174% KW... 700 
1 350 Ft. Wayne, MP, comp., 20 KRW.......cseeee 1200 
1 3260 Northern, MP, comp., 30 RW..ccccccccccces 750 
1 350 Sprague, 6-pole, type D, comp., 20 KW...... 800 
1 


350 Westinghouse, MP, comp., 20 KW, direct con- 
nected to Westinghouse 2-cylinder gas en- 
gines with belted air compressor for starting 300 


1 450 Amer. Eng. Co., MP, 25 KW, comp.......... 700 
1 450 Gen. Elec., MP, form H, Comp., 25 KW...... 1100 
1 450 Sprague-Lundell, 6-pole, comp., 25 KW....... 850 
1 450 Northern, MP, comp., 25 KW.......--ssee0- 750 
2 450 Sprague-Lundell, 6-pole, comp., 25 KW...... 650 
1 450 Gen. Elec., 6-pole, op direct-connected to 

10x10 in. Fitchaburg horizontal center-crank 

SOE, GHAIED o5oicc dc vbereertbcersderdbaser 805 
1 540 Eddy, MP, wre ee Seen cates ot exes eesees 900 
1 540 Sturtevant, MP, comp., 30 KW ............ 950 
1 540 Sprague, 6-pole, comp., 30 


8 
Send for our Monthly Bargain sheet, showing complete 
stocks with net prices. 
America’s Headquarters for Second-Hand Electrical Machinery 
GREGORY ELECTRIC COMPANY 
16th and Lincoln Streets, 





’ ; 
Chicago, Illinois. 





CLIMAX TALLY BOOK. 

Handiest thing for the purpose you have ever seen. Bvery 
hardwood lumberman should have one. Demgnes by a prac- 
tical hardwood inspector who knew what was wanted 
Bound in sheep, with stiff covers and thumb and finger 
straps. Size of book, closed 444x8% Inches. Price per 
copy, 75 cents; six —. $4; twelve copies, $7.50. Sample 
pages free. Published and for sale by the 

AMERICAN LUMBERMAN, Publishers, Manhattan Bldg., 
431 South Dearborn 8t., Chicago, 


FOR SALE 
Four band mills, engines, boilers, filing room outfit, ten 
locomotives, three Woods planers, one American, log carts, 
steam skidders, steam loaders and lumber bug es. 
ARIPEKA SAW MILLS, Tampa, Fla. 


FOR SALE 
Single band Filer & Stowell saw mill and Mershon resaw, 
plant complete. Modern attachments. Heavy machinery. 
Can be moved and set up in short order. If you want to 
save some money in the construction of an uptodate, modern 
sawmill plant, write us for closing out pr ce and details. 
GEO. T. HOUSTON & CO., Chicago, Ill. 


NOW IS THE TIME TO BUY. 

Want a new stock of lumber, shingles etc.? 

Want new or second-hand machinery? 

Want engines, boilers and equipment? 

Want electric machinery of any kind? 

Want locomotives, cars, rails ete.? 

Want a retail yard or manufacturing plant? 

Want anything? Write to the Want & For Sale Depart- 
ment of the AMERICAN LUMBERMAN, We can help you and 
would be pleased to hear from you. 


THOUSANDS UPON THOUSANDS 
Of people have obtained good positions by advertising in the 
Wanted Employment columns of the AMERICAN LUMBERMAN. 
Your ad inserted in this paper would be read by nearly 
everyone interested in the lumber world and its allied indus 
tries. Don’t wait, send your advertisement at once to the 
AMERICAN LUMBERMAN, Manhattan Bidg., Chicago 
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for Sale-Second Hand Machinery 





ir SleSeund Hand Machinery 


FOR SALE 
LATH MACHINERY, 


Butterworth and Lowe wood frame combined lath mill and 
bolter. Lath mill R. H., bolter L. H., lath mill carries four 
saws, bolter one. Price $100. 

Garland R, H. four-saw, iron frame lath bolter. Price 
$150. 

Three saw, wood frame, L. H,. lath mill, nearly new. Price 
50. 

. 3 Wickes three-saw Type A lath mills and bolters, new 
Price mie 50 each. In stock. 

2 Wickes wood frame combined lath mills and _ bolters, 
new Price $125 each. 

American combined lath mill and bolter, new. Wood frame. 
Lath mill carries three saws, bolter one saw. In stock, 

Five-saw tron frame R. H. lath bolter. Price $60, 

Wickes type A three-saw lath mill, new. Price $125, In 
stock. 

Six-saw, iron frame L. H. lath mill, can be driven from 
above or below, good condition. Price $65. 

Stearns iron frame eight-saw gang lath bolter, L. H. Price 
$100, 


EXHAUST FANS. 


100” Sturtevant, outlet el al $200. 

84” disc fan, 8 blade wheel, ». 

Ju” Sturtevant, 25%” inlet, 25 yn bottom horz, dis., 42” 
six-blade wheel, $75. 

70” Sturtevant double, inlet on each side, 26” diam., two 
top vertical dis. 26” diam., each fan has 40” six-blade wheel, 
$145; single fans, each, $75. 

64” Allington & Curtis No, 22, 23” inlet, top horiz, dis. 
18”x21%", 36” six-blade wheel, $65. 

6uU” Steel plate, outlet 21”x21", $65. 

60” Sturtevant, double inlet 224%” diam., top vert. dis. 
224%", $100. 

56” Chicago, 20” inlet, 17”x20” bottom horz, dis., $60. 

50” Steel plate, outlet 16”x16", $50. 

48” No. 7 Sturtevant Monogram, outlet, 16” diam., $60. 

45” A. B. C., % housed, 284%” side inlet, 40” 8 blade 
wheel, open base for outlet, $50. 

45” Garden City, outlet 14”x16\4", $400. 

42” Buss, 11” Inlet, it ” bottom horz, dis., $25. 

40” Sturtevant, 14” inlet, 14” outlet, $30. 

40” exhaust fan, 14” inlet, 14” outlet, $40. 

40” Boston double, 16” inlet, 16” top vert. dis. 24” six 
blade blast wheel, $45. 

40” A. B. C., outlets 14”x14”", $30 each, 

= ” Howes, outlet 11%x11", $25. 

—§2" No, 4 Sturtevant Seoncaram, direct connected to 
110 V. motors, outlet 84%” dlum., $60 each, 


WICKES BROTHERS, 
Saginaw, Mich. 





Seattle office, 410 White Bldg. 





REBUILT WOODWORKING MACHINERY. 

One L’owers & Co. 24”x6"” “Champion” Vlaner & Matcher, 

One Llvyt No, 19 14”x4” six roll Planer & Matcher, 

One Graham 14”x6” six roll Planer & Matcher, 

One Keystone 14”x3” six roll Vlaner & Matcher, 
‘ One Bentel & Margedent 26”x14” IKndless Bed Double Sur- 
acer, 

One Gleason 26”x8” Endless Bed Single Surfacer. 

One 27”x4" Cabinet Single Surfacer. 

One Connell & Dengler 55” Band Resaw. 

One L, Vower & Co.'s 36” Circular Resaw. 

One 8. A. Woods Hollow Chisel Mortiser, 

One Ameiican Kt. & LI. 12” tuur side Moulder, 

One each 10”, 0”, 7” and 6” four side Moulders. 

One 48” Triple Drum Sander, Royal Invincible. 

One 42” Triple Drum Sander, Young Bros. 

One 30” Triple Drum Sander, Lovingible, 

One L’loneer No. 1 Mouiding Sander, 

One Fay & Egan No. 180 Band Rip Saw. 

Py ng American R. & HU. Combination Saw and Dado ma- 
chines, 

One Boults Single Spindle Shaper with Dovetailing attach- 
ment. 

One Frank No. 4 Double Spindle Shaper. 

One Iryibil Rosette Cutter, 

One 24” Lland Jointer, Atlantic Works. 

One Rh. & LI. Sash Clamp. 

Ove United States Door Clamp. 

Write for a list of aetaes stock of over 200 mac hines. 

FRANK TOOMEY, INC 

127- 7131 North Third St., Vhila., Pa. 


FOR SALE 


A. B. C. Heater, No. 18, 2,400 ft. 1 inch pipe, 
Heater In six sections, complete with sheet 
metal casing and header. 
3. A. Woods four-sided Matcher, No, 82, 8x6, 
with extra heavy Arbors. Both cylinders driven 
from both ends. 
One Acme Bundling Machine for tying bundles 
of box shooks, flooring, crating, pickets ete, 
One Cleveland Magneto Watchman's Time De- 
tecting Clock, with twelve stations. In perfect 
condition. 
Any or all of the above items we will sell for 
cash, or in exchange for lumber, 

THE MERSHON-BACON CO., 

Bay City, Mich. 


FOR SALE OR EXCHANGE. 
I will sell or exchange for lumber or box shooks the fol- 
lowing machinery: 

One 18x48 Whetlock Corliss engine. 

One 140 H. LP. tubular boiler, 

One 150 Hi. P. tubular boiler. 

One Fay & Egan 6-inch band resaw. 

Address R. A. ROOD, Columbus, Ohio. 


YOU READ THESE ADS. 
So do many thousand others. Each week the eyes. of the 
lumber world read this paper. Why don't you advertise? 
Write to the Wanted and For Sale Department and we will 
be pleased be sean your letter. It costs only a penny or 
two. Write once. 
AMERICAN LUMBERMAN, Manhattan Bldg., Chicago, Ill. 














[Fir Sale:Secondtand Machinery 


FOR SALE 

ENGINES AND BOILERS. 
1—-20”x48” Reynolds Corliss Engine. 
1—14”x36”" Weisel & Vilters Corliss Engine. 
1—14”x42” Irraser & Chalmers Corliss Engine. 
1—16”x24” Atlas Slide Valve Engine. 
1—11”x16” Atlas Slide Valve Engine. 
1—190 H. P. Internal Fired Boiler—115 Ibs. 
5—160 H. P. Horiz. Tub. Boilers—100 Ibs. 
—100 H. P. Horiz. Tub. B. 8. Boilers—125 Ibs. 
2— 40 H. P. Horiz. Tub. B. 8. Boilers—125 Ibs. 

WOOD WORKING MACHINERY. 
1—24”x6’ Planer. 
1—28”x6’ Endless Bed Double Surfacer. 
1—36” Triple Sander. 
1 
1 


twee 


Rip Saw. 
—Jointer, 
MISCELLANEOUS. 
200—1000 to 8000 Gal, Capacity Tanks. 
150—High Grade Vault Doors. 

All material overhauled and rebuilt before shipment and 
guaranteed to be in first class operative condition. We can 
furnish anything in the line of Pulleys, Shafting, Belting and 
other transmission —— , all at about one-half the usual 
price. Send for our Machinery Book No. 79. 

CHICAGO HOUSE WRECKING COMPANY, 
35th and [ron Sts., Chicago, ill. 


SERVICEABLE SECOND HAND MACHINES. 
Boring Machine, two spindle radial, lryibil. 
Loring Machine, 6 spindle, vertical, Andrew, nearly new. 
Dovetailer, nine spindles, Alexunder Dodds 
Grinder for cutter heads, Shimer. 
Lath mill and bolter, Abbott. 
Matcher, 24” four side, Egan. 
Matcher, 24” four side, Witherby, Rugg & Richardson. 
2 Matchers, 30" x8", four side, Goodell & Waters and Woods. 
Matcher, 24”, three side, Il. B. Smith. 
Matcher, 24"x 8”, New Ilermance No. 8, four side. 
Mortiser, Chain Saw, New Britain No. 5. 
Mortiser, Hollow Chisel, Greenlee No. 205. 
3 Mortisers, No. 3 Houston, No. 2 R. & Il., No. 2 Smith. 
2 Moulders, 7”, four side, Colloday and Rogers. 
Moulder, 12”, four side, Fay & Egan No. 184. 
Moulder, four side, Lekman. 
Moulder, four side, Ilouston. 
Moulder, on four side, Fay. 
Moulder, 8”, Rh. & IL. ‘Column Pattern. 
Moulder, 8” four side, J. A. Fay. 
2 Moulders, 6” Smith, one three side, one four side. 
2 Vanel Raisers, one hand and one power feed. 
Vlaner, 24” cabinet, Clement No. 4. 
Planer, 30” cabinet, sectional roll and chipbreaker, Smith. 
2 Dlaners, pony, 24” Ross and Cordesman-Meyer. 
Ktesaw, Smith 42”, 
Kip Saw, band, 42” American. 
tip Saw, iron frame, hand feed. 
Kip Saw, self feed, Goodell & Waters No. 1. 
Sander, 30”, three drum, Berlin “Invincible.” 
2 Sanders, 30” and 24”, two drum, Fay & Egan. 
Sander, Belt, Wysong & Miles No.’ 205. 
Sander, Hollow Arm, Rowley & Llermance, 
Sash Sticker, single head. 
2 Shapers, double spindle, Smith and Roge 
HERMANCE 4 ACTIINE Co., 
Williamsport, Pa. 


FOR SALE--SAW & PLANING MILL EQUIPMENT, 
Consisting of two stationary engines, Allis band saw and 
edger, Diamond Iron Works resaw, practicall new; Gar- 
land trimmers and conveyors; VPerkin’s shingle machines; 
lath machines, and filing outfits; S. A. Woods heavy sur- 
facer and matchers; Greenlee ripsaw; siding machines; 
erinders and gummers; complete sets of Shimer heads and 
knives; also 12 miles of track, 40 Ib. steel, one forty-ton 
mogul locomotive, one 20-ton Shay engine and one combina- 
tion coach, all standard gauge. This plant to be sold at 
once, Call on or address 

SPARROW-KROLL LUMBER CO., Kenton, Mich. 


FOR SALE-HEAVY DOUBLE SURFACER 
1—26”"x6” J. 8. Graham & Co. 6-roll, weight about 8,000 
Ibs. A rare bargain. Address 
“LL. 28," care AMERICAN LUMBERMAN, 














FOR SALE -ONE SECOND HAND 
Oshkosh portable rip and swing cross cut saw rig. Can be run 
by motor or gasoline. J. M. BRIGHT, Mount Carmel, Pa. 


FOR SALE—ONE THIRTY-TON 
Heisler geared standard gauge locomotive good as new. 
One fifty horsepower oo  mgmani circular saw mill, located at 
Providence Forge, Virgini 
SOUTHERN PINES TIMBER CO., Pottsville, Pa. 


FOR SALE-SECOND HAND MACHINERY. 
One small twin engine, about 35 horse power, geared for 
pulling or hoisting, with Gardner governor. 
One Greenlee seif feed rip saw, medium size. 
The above in good condition. 
Also one Knowles hot water pump; would feed several 
boilers. Address DIMOCK, GOULD & CO., Moline, Ill. 


SECOND HAND SAW MILL MACHINERY. 

We have at Woodbine, W. Va., the following which we 
Wish to_ sell, and will dispose of same at a low price: 
One 7’ Clark band mill, in good condition. 
One C sack three block carriage, opens 40”, 
One 8” Clark steam feed. 
One 3 saw edger. 
One 3’ Climax engine, 18 ton. 
Twelve 3 ft. gauge 15 ton capacity log cars. 
Three 3’ gauge, 8 wheel lumber trucks. 
One stationary engine, twenty horse power. 
If you can use any of the above, please write 
G. G. STITZINGER & CO., 
New Castle, Pa. 


FOR SALE—ONE 12-FT. SEMI-ROTARY VENEER 
Slicer and one complete veneer saw, both second hand and 
In good condition. Cheap. Make us an offer. 
F. A. MULGREW & 5 Som. 
8th Street and East River, New York, N. Y. 


FOR SALE-A STEARNS CARRIAGE 
Complete with “dogs”, set off and track, about 80 ft. of 
chain for log haul and hot water heater, will be sold very 
cheap. W. R. JONES, Muskegon, Mich. 


CLIMAX TALLY BOOK. 

Handiest thing for the purpose you have ever seen. Every 
hardwood lumberman should have one. Designed by a prac- 
tics. »ardwood inspector who knew what was wanted. Bound 
in sheep, with stiff covers and thumb and finger straps. Size 
of book, closed, 444x8% inches. Price per copy, 75 cents; 
six copies, $4; twelve copies, $7.50. Sample pages free. 
Published and for sale by the 

AMERICAN LUMBERMAN, Manhattan Bldg., 431 South 
Dearborn S8t., Chicago. 























WOODWORKING MACHINES FOR SALE. 
Special Sash Door Machines. 
Hall & Brown Combined Sash and Door Clamp. 
New Britain Sash Dado Machine, nearly new. 
Ifouston & Walker Bros. Power Feed Vanel Rajsers. 
Greenlee Hollow Chisel Sash Mortisers and Relisher. 
Rowley & Hermance Sash Jointer and Sander. 
Black Bros. No. 1 and No. 2 Moulding Sanders. 
Also Dlaner, Moulder, Tenoner, Mortisers and woodworking 
machinery of all kinds. 
Send for stock sheet “C.” listing over 1,000 different ma- 
chines. CHICAGO MACHINERY EXCHANGE, 
1219-1227 Washington Blvd., Chicago, III. 


FOR SALE-CIRCULAR SAWMILL, 
Good as new, with steam feed, gang edger, two saw trimmer 
lath mill and log haul. Capacity, 20 M hardwood, 30 M 
softwood. EASTERN LUMBER CO., Huttonsville, W. Va. 


FOR SALE MACHINERY, TOOLS, FIXTURES & 
Good will of a factory making sash, blinds, doors and other 
building material in one of the largest and most progressive 
cities in the South. It is one of the best equipped factories 
in the South and has an established reputation for high 
grade work. Further information address 
“MANUFACTURER,” care Carrier No. 1, Richmond, Va. 


FOR SALE-SPECIAL BARGAINS. 
1—32” Detiance Spoke Lathe. 
1—Schindler Flooring End Matcher. 
1—Ober No. 10 Lathe. 
Address “W. 136,” care AMERICAN LUMBERMAN. 


WRITTEN FOR THE BUSINESS MAN 
“Science of Organization and Business Development,” by 
Robert J. Frank, of the Chicago Bar. The Law and Pro- 
cedure of Organization. Financing and Development of 
Business Corporation in — ae Write today and get 
a copy for your desk or lil y. Morocco binding, $2.75, 
sent postpaid. AMERIC AN LUMBE RMAN, Chicago, Ill. 


REBUILT AND GUARANTEED 
Woodworking Machinery. Write for our “Guaranteed Ma- 
chinery List,” listing nearly a thousand machines, for all 
purposes, 

Sunders—(3 - um) 48” and 30” Rerlin “Royal Invin- 
cible,” 60”, 54”, 42”, 36” and 30” Berlin “Invincible,” 48” 
Columbia, 42” cok 42” Derry; (2 drum) 24” Berlin 
“Boss,” 24” Berlin “Economist,” two 24” Fay (1 drum); 
24” Berlin “Boss,” 18”, 20” and 24” hand feed. ‘Other 
sanders) Moore No. 3 double belt, Moore rubbing and pol- 
ishing machine, Buss 2-spindle oscillating, Redin-Ekkstrom 
belt, 44” B. & M. horizontal disc, Empire belt, 14” Fay & 
Egan No. 8 belt, Ober belt, Buss belt. Special sanders for 
all a 

Ve also manufacture the best hollow blast grate on the 
m....%, 
Get our prices on new and rebuilt machinery. 
HANNA-BRACKENRIDGE CO., Fort Wayne, Ind. 


FOR SALE-—4 SIDE FLOORING ‘pumas 
6x2 Rogers; 8”x2” Hoyt; 0”x3"” Fay & ¢ 
Double Planers: 26”x6” Graham 6- roll, 25x10" S. A. Woods 
No. 60 endless bed. 
Planers & Matchers—(4-side) 14”x6”.Glencove, 15”x6” Hoyt, 
24”x4” McNish & Butler. 
Planers & Matchers— (3-side) 24”x6” Fay, 26”x6” Egan. 
Circular Resaws—24” Steptoe: 38” Connell & D. 
Band Resaws—42” Egan, 60” Atlantic. 
Moulders—(4-side) 6” R. & H., 7” Hall & Brown, 9” L. 
Llouston, 
Spoke Lathes—382” Defiance, 44” Ober No. 2. 
1—Defiance No. 2 Self-Feed Rip Saw. 
1—8’ Worthington Bolter or Short Log. 
1—30”" Wehbrfritz 3-Saw Edger. 
THE NOBLE MACIIINE COMPANY, 
Fort Wayne, Ind. 


BARGAINS IN USED MACHINERY. 























Diamond Llorizontal Band Resaw, 60”............ $450.00 
Mershon Vertical Band Kesaw, 54”.........0eee0% 450.00 
White Vertical Band Besaw, 687... .ivecccvcvvce 275.00 
2 iG” Bost Me DS. SEtos 1 O" Bogt... .ccwcccwseas 300.00 
Hoyt Sizer and Surfacer, SO°x12". ....ccccccccces 350.00 
No. 1 Pioneer Moulding Sander Ler Ore ee ee 225.00 
SG NE EP EE io... 0 0'0:0,6 0,800 0:9:0.0 0 00:408 7VV.00 
Mawinee—PROCMIS BERG aoc 08 0.50000 s00s0se008 550.00 


Everything in Machinery. 
HARRIS MACHINERY CO., Minneapolis, Minn. 





VALUE VS. CHEAPNESS. 

You can buy a tally card for a penny or two, while the 
“Climax” tally books cost 75 cents a copy or $4 for six, yet 
thousands of them are sold, and hardwood men who once 
use them always use them. Why? Because they are the 
best. For sample pages and description address 

AMERICAN LUMBERMAN, Publishers, Manhattan Bldg., 
431 South Dearborn St., Chicago. 


FOR SALE-A SAW MILL COMPLETE, 
Consisting of a 60 HL. VP. boiler, 50 H,. VP. engine, gang 
edger, bolter and lath mill, nigger, elevators, saw dust burn- 
ers, 2 60-inch inserted tooth Simonds saws, belts ete., in 
good running order. ILlas a daily capacity of 20,000 to 25,- 
Ooo ft. Will sell at a bargain. Mill now located in In- 
diana Co., Pa. J. B. FURS'T, Lock Haven, Pa. 


MACHINERY FOR SALE. 
One (1) battery of boilers, consisting of five 18-foot tubu- 
lar boilers, 60-inch diameter. 
20—3-foot gauge logging cars. 
1—30-ton 3-foot gauge locomotive. 
And other mac =" 
Address . 102,” care AMERICAN LUMBERMAN. 


WE WOULD LIKE TO HELP YOU. 

Want to sell second-hand machinery? 

Want to sell locomotives, cars, rails etc.? 

You surely have something to sell; advertise in the 
Wanted & For Sale Department of the AMERICAN LUMBERMAN. 

Want to sell boilers, engines and equipment? 

Want to sell electric machinery? 

Want to sell timber land? 

Want to sell a lumber yard? 

Want to sell a saw or planing mill? 

Want to sell a factory? 

We can help you to secure a position. Filers, sawyers, 
engineers, mill mechanics, woodsmen, millwrights, skidder- 
men, loaders, buyers, inspectors, salesmen, bookkeepers, 
stenographers, clerks, shipping clerks, estimators, sales man- 
agers, yardforemen, mill superintendents, managers of de- 
partments, if you want a situation or would like advance- 
ment, advertise in the AMERICAN LUMBERMAN and get re- 
turns. Now is the time. We reach the people. 

AMERICAN LUMBERMAN, Manhattan Blidg., 431 South 
Dearborn 8t., Chicago. 
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For Sale: Steel Rails 








FOR SALE 
50—33” standard gauge logging car trucks. 
50—50,000 capacity flat cars. 
2—25-ton standard gauge locomotives. 
3—25-ton narrow gauge locomotives. 

25 miles 30 and 35-pound steel tee rails with fastenings. 

500 tons steel tee rails from 12 to 60 pounds per yard, in 
stock at New Orleans, 

Estimates on any of the above, in any quantity, will be 
cheerfully furnished on application, and any part of same 
will be sold very cheap. 

A. MARX & SONS, 643 Tchoupitoulas St., New Orleans, La. 


NEW LOGGING CARS 
25 standard gauge. 
5 thirty-six-inch gauge. 
5 forty-two-inch gauge. 
24-inch wheels—30,0UU0 pounds capacity. 
M. MITSHKUN CO., Detroit, Mich. 


FOR SALE 

18,510 track feet 25 Ib. rail, 137 tons. 
20,530 track feet 30 Ib. rail, 174 tons. 
Two 25 Ib. Switches complete. 
Two 30 |b. Switches complete. 
Two pair 25 Ib. Switch Points. 
Two 36” gauge Push Cars. 
Twelve pair extra Wheels on axles. 
Twenty-six 36” gauge, 30,000 Ib. capacity Log Cars. 
One 25 ton 36” gauge Shay Locomotive. 

One 30 ton 36” gauge Climax Locomotive. 

One standard gauge McGiffert Skidding and Loading Ma- 
chine. 

All of the above equipment is in good condition and will 
be traded for lumber, sold for cash, or on easy terms. 

TWIN TREE LUMBER CO., Maplesviile, Ala. 


RAILS AND LOG CARS, ETC. 

500 tons (Illinois Steel) 56 Ibs. at $24.00 G. T.; 300 tons 
(Cambria) 35 Ibs. at $21.00 G. 'T.; all Al condition, any 
inspection. 20 50 M, 386’, 8 silled flat cars, $200.00; 1 
caboose, 1 35-ton American type rod engine and other equip- 
ment at a bargain, all f. 0. b. Sevey, Mich. 35 log cars, 36” 
gauge, new woodwork throughout, $90.00, f. 0. b. Manistee, 
Mich. 100-ton 25 Ib. steel, $21.00 G. T., Mich. delivery. 

JOSEPH LIPE, Manistee, Mich. 





_ 











WIRE ROPE FOR SALE-SECOND HAND 


50,000 feet %” and %” wire rope, in excellent condition, 
suitable for hauling logs ete. ; lengths 100 to 1,0U0 feet each, 
Also 1%", 14” and 14%” plough steel cables any length. 
Exceedingly low prices. 

MARINE METAL & SUPPLY CO., 
167 South St., New York City. 





STEEL RAIL 30-LB. AND 20 TON CLIMAX 
Locomotive for sale. 
Address BOX 8, Cude, Le Flore Co., Miss. 





LOCOMOTIVES AND RAILS 


Fifty excellent, modern, Industrial Locomotives; thor- 
oughly overhauled; immediate shipment. 

Also twenty standard gauge Logging Cars and ten miles 
35 and 40 Ib. Relaying Kalls, located in Alabama; imme- 
diate shipment; excellent condition. 

BIRMINGHAM RAIL & LOCOMOTIVE CO., 
Birmingham, Ala. 





LOCOMOTIVES RAILS EQUIPMENT. 
RK. K, PAVIN & CO., St. Louis, Mo. 








5u-LB. RELAYING RAILS. 

200 tons with angle bars. Uniform section and drilling. 
Conveniently located for shipment South via water route 
from Baltimore or Philadelphia, or all-rail via Richmond. 

E. C. SHERWOOD, 
50 Church Street, New York. 


RELAYING RAILS FOR SALE. 

All or part of 7% miles 35 Ib. steel rail; used about 4 
years, in fine condition. Now laid down as track in Mis- 
sissippi county, Arkansas. 

ddress “B. 4,” care AMERICAN LUMBERMAN, 


4 MILES FIRST CLASS 45 LB. RELAYERS 
6 miles first class 56-lb. relayers. 
8 miles first class 60-lb. relayers, 
Immediate Shipment, 
HYDE BROS. & CU., Pittspurgh, Pa. 


20 LB., 25 LB., 30 LB., 40 LB., 45 LB., 
Also 56 and 60 Ib. relaying rails; switches, frogs and cross- 
ings: 2nd hand locomotives and cars for sale. Write for 
catalog No. 35. L. A. GREEN CO., Pittsburgh, Pa. 


20-LB., 30-LB., 56-LB. AND 6O-LB., 
telaying rails; also other weights. And new rails, all 
weights; switches; frogs, 2d-hand locomotives; log cars. 

ROBINSON & ORR, 419 Wood St., Pittsburgh, Pa. 

















NEW LIGHT STEEL RAILS 
Prompt delivery. 
12 to 45 lbs. with splices and spikes. 
ll sections of relayers on hand. 
M. K. FRANK, Frick Bidg., Pittsburgh, Pa. 


WRITE FOR PRICES. 
Relaying rails, new light rails, frogs and switches. 
GEORGE M. NEWHALL ENGINEERING CO.,, 
Vhiladelphia, Pa. 


NEW STEEL RAILS, QUICK SHIPMENT 
From 8-pound to 45-pound sections, with joints and spikes. 
Also standard sections, relaying rail. 

CHARLES A. RIDGELY & CO. 
1200 Old Colony Blidg., Chicago, iu. 


20 LB., 26 LB., 30 LB., 40 LB., 56 LB., 
60-lb. relaying with splices; quick shipment; low price. New 
rails, 8-lb. to 100-lb., splices, spikes, etc. Frogs, switches, 
crossings. L. B. FOSTER COMVANY, 

Pittsburg, Pa. 


FOR SALE-—RAILS OF ALL WEIGHTS. 
Also splices to fit all kinds of rails. Switches, frogs and 
crossings. Prompt shipment from stocks, 
M. MITSHIKUN CU., Detroit, Mich. 

















RELAYING RAILS. 
1,500 tons No. 1 3%5-lb, relayers with angle bars. Two 
locomotives. 80 logging cars. Minnesota delivery. 
MERCHANTS’ STEEL & SUPI’LY COMPANY, 
Marquette Bidg., Chicago. 


LUMBER SHED CONSTRUCTION. 

Met L. Saley’s latest book for retail lumbermen on the 
construction of lumber sheds, offices and other buildings, 
with plans. Some very handy and useful “Shed and Yard 
Conveniences” are also illustrated and described. $1.50 post- 
pald. 

AMERICAN LUMBERMAN, 431 So. Dearborn 8t., Chicago, 
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FOR SALE—59-TON LOCOMOTIVES 


Standard gauge six-coupled ten-wheelers. Modern equip- 
ment, including Westinghouse air. ‘Ten of these locomotives 
are now in the shops being thoroughly overhauled and put 
in first class condition. Send for complete specifications 
and price. Also send us your inquiries for relaying rails, 
either for main line or side-track construction. 


G. MATHES IRON & METAL CO., 
General Offices: 3100-3130 N. Bdwy. St. Louis, Mo. 





FOR SALE-AT A BARGAIN 
One 38-ton Standard Baldwin Locomotive, thoroughly over- 
hauled and in first-class serviceable condition, ready for good 
rugged use. Inspection at Tomahawk. 
TOMAHAWK IRON WORKS, Tomahawk, Wisconsin. 


LOGGING ROAD EQUIPMENT 
Shays, Heislers, Climax and rod locomotives. Flat and 
skeleton logging cars, new and rebuilt. 
FITZ-LHUGH, LUTHER CoO., Railway Rasipment. 
141 Broadway, New York. Monadnock Blk., Chicago. 


60,000 CAPACITY FLAT AND BOX CARS. 
10—6v,000 ‘capacity rebuilt box cars. As good as new. 
100—6U,000 capacity flat cars, 35 ft. First class service- 

able condition. 
1—Passenger coach, seating capacity 48. 
2—Cabovuses 40 ft. With passenger and baggage com- 
partments, 
Locomotives of various weights and types. 
Write or wire for prices. 
NATIONAL RAILWAY EQUIPMENT CO., 
1122-1123 McCormick Bldg., Chicago, III. 


FOR SALE-—60-TON SHAY STANDARD GAUGE 


Also 20 and 30 ton Climax standard gauge, and many 
others of various types. 


SOUTHERN [RON & EQUIPMENT CO., Atlanta, Ga. 


LOGGING TRUCKS FOR SALE. 
10 log cars, 36” gauge. 
20 log cars, standard gauge, all 30,000 pounds capacity, 
in good order, for sale — 
TRINITY COUNTY LUMBER CO., Groveton, Texas. 
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ARE YOU LOOKING FOR AN OPENING 
Where you can invest some money with your personal serv- 
ices? We have an opening for a man in an organized com- 
pany, who can purchase $10,000 or more of the company 
stock that carries with it a position paying at least $100 per 
month, according to the capacity you are able to fill. This 
company starts in the manufacture of ice, a commodity of 
value to everyone. No other factory of its kind in the Twin 
Cities, and no city of its size in the United States that has 
not got several of them and building more. If you want to 
get in on the ground floor and become an active member in 
a live corporation that is composed of business men of 
Minneapolis, write me for particulars. Address 
MINNESOTA REALTY CO., 
707 Globe Bidg., Minneapolis, Minn, 


FOR SALE SAW MILL 
Located in southern Indiana, Spencer, Owen County, com- 
plete with building, office, four acres ground, switch, Sinker- 
Davis mill and power equipment. All machinery necessary 
for turning out dimension stock, Sale for all rough lumber to 
coal mines. Several million feet of good beech and maple 
timber within one to six miles. Address 
THOMAS D. BAYNE, Spencer, Ind. 


FOR SALE—SASH AND DOOR FACTORY 
In a live town of 20,000 people. Will bear the closest in- 
vestigation. Plenty of live contracts on hand, Address the 
MINNESOTA REALTY CO., 707 Globe Bldg., Minneapolis, 
Minn. The owner must sell on account of having to go to the 
Coast. Excellent opening for wholesale business, including 
a glass business. 


BAND SAW MILL FOR SALE 
With steam dry-kilns and planing mill; 30,000 feet daily 
capacity; 26 acres land in mill site, underlaid with finest 
brick clay in state. Near city, central Alabama. Timber 
rights on 2,800 acres land and other timber accessible to 
run mill ten years. Address 
P. O. BOX 40, Montgomery, Ala. 


BUSINESS OPPORTUNITY FOR BRIGHT 
Honest, young lumberman with $2,500 to $3,000. Take in- 
terest in small yard in Missouri in small town and use un- 
divided profits in purchase of balance yard. Liberal and 
fair treatment for the right young man. 

Address “D. 13,” care AMERICAN LUMBERMAN. 


SUGGESTIONS FOR HOME BUILDERS. 

“Craftsman Llomes” is decidedly the most complete and 
best book of plans and helpful suggestions for the home 
builder and those planning additions or changes in their 
homes. It has plans for all kinds of dwellings ranging in 
cost from $1,000 to $15,000, interior decorations, furnish- 
ings etc, 205 pages, bound in linen crash; postpaid, $2. 
Descriptive cirenlar for the asking. 
AMERICAN LUMBERMAN, 431 So. Dearborn 8t., Chicago. 
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for Sale-Business Opportunities 
A PARTNER WANTED 

In lumbering operations. A northern Michigan firm writes 
as follows: We are looking for a party with a little capital 
to come in with us in our lumbering operations. Some party 
that will buy the timber and will pay the expense to manu- 
facture it. We will do the logging and sawing and pay the 
interest on the money invested. We have a good band saw 
mill here in this city. There is plenty of timber here that 
can be bought to make some money on it. 

Address “D, 14,° care AMERICAN LUMBERMAN. 


PLANING MILL FOR SALE. 

Modern planing mill and contracting business in an IIli- 
nois town of 10,000. Old established business and practic- 
ally no competition. Good buildings and machinery. Nice 
clean stock and very light expense. A genuine burgain and 
an excellent “perce to the right party. 

“Dp 


Address 7,” care AMERICAN LUMBBERMAN, 








FOR SALE-—BIG TIMBER TRACT 
With saw mill and full equipment; twenty million feet of 
standing timber; 85 percent yellow pine; ten miles from 
railroad; mill capacity 20,000 feet dally; also planing mill 
at railroad; will sell whole or part; strong inducements for 
investment; good réason for selling; big bargain. 
GEO. O. GANNETT, Syracuse, N. Y. 





FOR SALE—TIMBER « MANUFACTURING PLANT 
4,0U0U acres in fee, situate in West Virginia, timbered with 
oak, chestnut, poplar, basswood, ash and other hardwoods. 
Estimated 20 million feet yet to cut. 
Band mill and logging railroad, fully equipped and up- 
todate in every particular. 
Mill site, containing 48 acres, with 26 dwellings, boarding 
‘es store and office building, situated on main line C, & 
. Ry. 
2% million feet lumber in yard ready for shipment. 
A going concern—a bargain to a quick buyer. 


Address BOX 2°86, Alderson, W. Va. 


FOR SALE IN NORTH FLA., AND SO. WEST GA, 
Circular mill, GO M feet per duy capacity. Dry kilns and 
planer, 40 thousand capacity, six and one-half miles main 
line railroad, 2 miles of track in yard; 18 miles log road, 
35 and 40 Ib. rail, laid. 2 locomotives and sufficient cars 
for logging ; 28 mules, 2 horses; curts and barness for all 
mules, 47 thousand acres of good clay subsoil farm land, 
together with 175 million feet of big longleaf yellow heart 
pine timber, One 2 line Clyde skidder. One McWifford's 
louder. One electric light plant for lighting mill at night. 
Low rate of freight to all points going by coast or all rail. 
l'rice for above, seven hundred thousand dollars. Keuason- 
able terms. This is one of the few good places that can be 
bought now. ‘This mill is running and making money every 
day. Reason for sale is the owner is getting old and wishes 
to retire, having made money enough to live on the re- 
mainder of his life. Vor further information address 
BOX 088, Jacksonville, Fla, 


FOR SALE-SAWMILL IN BEST OF CONDITION, 
On White river near Clarendon, Ark. A bargain if sold at 
once. Also 566 acres of virgin hardwood. 

Address “B. 12,” care AMKKICAN LUMBERMAN, 


ATTENTION SAW MILL OWNERS 
Manufacture your elm into barrel boops at more profit 
than lumber. Will furnish machinery and take output. Ad- 
dress “OPPORTUNITY,” care AMBRICAN LUMBERMAN, 


75 H. P. WOODWORKING PLANT : 
In Leesburg, Fla., for sale cheap for cash; on 2 R. Rs. and 
between 2 large lakes. Vlenty of work at good prices, 
Growing town. All in good repatr. 
Address T. P. DOUGLAS, Leesburg, Fla. 


FOR SALE—NEW 40 M CAPACITY 
Saw and planing mill having good local business and water 
shipping fucilities. D’rice und terms will be made unusually 
attractive, Address “BK, 18," care AMERICAN LUMHBRMAN, 




















FOR SALE. 

Wholesale and retail lumber business in Indiana city of 
about 27,500 population; this is an old established, money 
making business; about $40,000 required; will arrange 
terms, 

For Sale—Lumber yard and planing mill in northern IIll- 
nols city of about 30,000 population; stock will invoice 
about $35,000; fine location and a well established business. 
Investigate. 

For Sule—Saw mill and heading plant in Dunklin Co. 
Mo.; protits average abyut $1,000 net per month; a well 
equipped plant with plenty of timber; price $13,000, 

For Sale—Ketall lumber yard, planing mill and wood yard 
in Arenac Co., Mich.; good location for practical business 
man; price $11,0U0, 

I — buyers and sellers together. No matter where 
located, If you want to buy, sell or exchange any kind of 
business or property write me. Established 1881. 

"RANK PP. CLEVELAND, 
1507 Adams Express Bidg., Chicago, Ill, 


WE HAVE BEST HARDWOOD IN THE SOUTH 
Cousisting of ¥%U,vUU,0UU feet oak, modern band mill, fine 
railroad facilities and we will indemnify an investor in this 
os by securing him by 42,000 acres of land if they 
will go into the property. 

Quality of oak is fine and is the largest tract of white oak 
left in the states of Mississippi or Arkansas. We make oak 
lumber in this territory for a labor expense of $10.50 per 

M. Our flitches and quarter sawed white oak average us 
$50.00 per M, while our other grades of oak average $18.00. 

We Need Money and a Fivanclal lead to Our Business. 

If you are open to an elegant proposition, write us, Only 
people with money need reply. We do not want to take 
this matter up with brokers, 

Address “HARDWOOD,” care AMERICAN LUMBERMAN, 


FOR SALE-SAW MILL 
Located in northern Wisconsin, complete, with building, 
power equipment and all good sawmill machines? necessary 
for turning out high-grade band sawn stock. Will sell at a 
yrice that can not help but interest anyone looking for a 
argain in this line. ddress 
“H, 107,” care AMERICAN LUMBERMAN, 














FOR SALE—ONE OF THE BEST LOCATIONS 
For a lumber yard in the Eust. Need the money and will 
sell at a sacrifice. If you want to get a good lovation for a 
lumber business, where you can make money, address 

“A, 28," care AMERICAN LUMBERMAN, 





FOR SALE-VENEER MILL 
Located in northern Wisconsin,,complete with land, build- 
ings, power etc., all consy to run, Will sell at a price sure 
to interest any one looking for a bargain in this line, It 
is equipped with Coe lathes, clippers and roller dryer. 
Address vi “4 


H. 106,” care AMERICAN LUMBERMAN, 
Who are looking for positions to advertise in the Wanted 
u 





WANTED—MEN 
Employment columns of the AMERICAN LUMBERMAN. 
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FOR SALE-—AT A BARGAIN 

Complete lumber manufacturing plant, consisting of one 
circular saw mill, capacity 25 M ft. daily. Two steam dry 
kilns 18x80 ft. each, and a planing mill with capacity of 
40 M ft. daily. 

The saw mili is equipped with two H. P. boilers, 150 H. VP. 
each; one engine, cylinder 18x24; one Clark’s steam feed; 
one three block Curtis saw mill log carriage; circular saw 
husk and mandrel, 4 circular saws, about 60” saws; one 
saw mill edger; one double trimmer; a slab saw, slab con- 
veyor and a chain log haul for drawing logs into mill out 
of pond, 

The planing mill is equipped with one 100 H. P. 
boiler; one engine, cylinder 18x24; one planer 4 sided ma- 
chine made by Fay & Egan; one planer 4 sided machine 
made by Power & Co.; one planer 4 sided machine made by 
Goodell & Waters; one flooring machine, 4 sided, made by 
Holmes & Co.; one dust blower; one circular resaw; two 
circular rip saws. 

This plant is situated in New Bern, N, C., on the river, 
with side track from railroad. A plenty of timber can be 
bought to run the mill regular. Rough lumber for agp 
mill purposes can be secured in abundance. Mill is in go 
running condition; has been standing idle about three 
months. 

Owners desire to sell for private reasons and will sell 
at a remarkable bargain price. For full particulars address 

P. O. BOX 792, New Bern, N. C. 


A GOING LUMBER BUSINESS 
In the Republic of Panama. 

We offer for sale at a very low figure, one of the choicest 
mill and timber propositions in the Republic of Panama, It 
is a going proposition and consists of mills, railroad and 
equipment, logging outfit, buildings, boat, barges etc., and a 
tract of the finest hardwoods to be found in that country, 
which will cut from 1% to 2 billion feet. This proposition 
is located on navigable water. The entire cut can be con- 
tracted at good prices. This proposition is worthy of atten- 
tion and will stand the closest investigation. Shall be glad 
to furnish further data on request, 

J. W. ROBINSON, ells Bldg., Milwaukee, Wis. 


WANTED-—EXPERIENCED PARTIES 
To operate our factory, equipped with modern machinery etc. 
We have other interests and cannot give this our attention, 
and must have parties to operate the plant. We can supply 
plenty of orders and will take stock in company. ood 
prices for the goods manufactured. Located in a large city 
and Cniag a good business. Address 

“GOOD BUSINESS,” care AMBPRICAN LUMBERMAN. 


WE HAVE A NEW CIRCULAR MILL, 

Two fine brick dry kilns, modern planing mill, 35 million 
feet of pine, 6 million feet hardwood. Mill is running, well 
organized, well equipped, making lumber for $6.00 per M ft. 
Made during month of September over $3,000.00 

We offer the entire proposition for $125,000.00. We will 
take part of the stock and guarantee results. All we need 
is a financial head. We can work out of the property there 

500,000.00 in the next ten rf Ong those with money 
looking for investment need reply. ould also consider 
connection with some good wholesale yellow pine concern, 
who will take our bonds for $50,000.00 and sell our output. 
Address “YELLOW PINE,” care AMERICAN LUMBERMAN, 


FOR SALE-SASH, BLIND, DOOR AND 
General building material factory in one of the most pros- 
perous cities in the South. A fine opportunity for the right 
man, For particulars address 

“B. 23,” care AMERICAN LUMBERMAN, 

















WANTED—FINANCIAL ASSOCIATE 
With moderate capital to assist me in developing my estab- 
lished wholesale lumber business in middle west, I have 
valuabie mill and sale connections, the latter cash. Profits 
20%. Business rapidly growing. Salary or profit sharing 
arrangement. Investigation solicited, 
Address ™ 21,” care AMERICAN LUMBERMAN, 





HERE'S YOUR OPPORTUNITY! 

We have a finished dimension mill equipped with all mod- 
ern machinery, dry kilns etc., located in large Ohio =. 
Good railroad facilities. We desire to get some good people 
interested who would take hold and run the factory. ould 
take stock in a new corporation to the extent of the plant. 
No trouble supplying plant with orders at good prices. Have 
other interests that require our attention, and want good 
reliable parties to operate the plant. There is good money 
to be made in the plant. Address 

“GOOD MONEY MAKER,” care AMERICAN LUMBERMAN. 


FOR SALE—NEW YORK STATE BOX FACTORY & 
Planing mill. On account of retiring from business we offer 
the above at a bargain, being a complete up-to-date a 
ment with good will and established trade. Consisting in 
part of 24x48 Corliss engine with boilers; Connell, Mershon 
and Mereen-Johnson perpendicular and horizontal_resaws ; 
Morgan lock-corner equipment, nailing machines and printer, 
with four box board matchers; ten sets of saws; also eight 
planers and flooring machines; two moulders; two gang rip 
saws; end matcher and borers for flooring; hot blast dry 





.kiln, dynamo and engine for same; yn) room equipment, 


also knife grinder. Plant still running and will be till Janu- 
ury. Will divide if desired. Any one emg eg the estab- 
ishment of a box factory or gee ng mill will find this a rare 
opportunity. Address “BOX FACTORY BARGAIN,” 
care AMERICAN LUMBERMAN, 


FOR SALE AT BARGAIN—500,000,060 FEET 
Of long leaf yellow pine. Can pay for same as cut. For 
particulars, address 

H. H. WEFEL, JR., 
City Bank Bldg., or Chamber of Commerce, 

Mobile, Ala. Chicago, Ill. 


FOR SALE OR LEASE AT A BARGAIN 
A rotary veneer plant costing over $40,000, fully equipped 
with Coe machinery and dryer. Good place for other wood 
working plants. GEO. A. MURRAY, Asheville, N. C. 


PORTABLE SAW MILL FOR SALE CHEAP. 
10x12 engine. 40 H. P. Boiler, 3 saw edger. 3800 acres 
oak timber for sale close to mill. 
Address BOX 282, Augusta, Ark. 


{ TirSale = Misoellaneous | 

















California Redwood Doors 


ALIFORNIA Redwood, though not so well known to 

the trade as it should be, is one of the smoothest, 
clearest, most durable and practical woods ever put into a 
house, at the same time costing less than woods not 
nearly so good. It is as hard as sugar pine, holds screws 
or nails as well, has greater fire resisting qualities by 
far, will not warp or crack and is perfectly free from 
pitch and knots, 


cena 
* Me 
| 





We can sell you Strictly 
No. 1 First Quality Red- 
wood doors from 40¢ to 
60c per door less than No. 





1 doors of any other wood 
and from 25c to 40c¢ per 
door less than second 
quality of any other wood, 
Our unusual facilities and 
‘ear lot freight rates from 
 _ our Pacific Coast mills en- 
able us to sell you these 
| doors laid down at your 
wae KR. R. Depot at the lowest 
: a prices ever heard of. 

Ask us to tell you more about Redwood. We can save 
you money on doors of redwood or any other material in 
any quantity. 


‘thefoster-unger (6.Chicago USA 


AMERICAS GREATEST SASH & DOOR HOUSE 











Every Dealer Should Have These Two Books. 
Mailed free upon request. No. 107F showing 68 new 
patterns in wide style cottage front doors. No. ORF 
showing new designs in wood carpet, Paro’ et Flooring, 


Grilles and Mantels 





FOR SALE-STEAM SHOVELS. 

One 65-ton 2-yard “Marion” in fine condition. One 45- 
ton 14-yard “Little Giant.” Prices and full description 
upon application. SHOOK & FLETCHER, 

Birmingham, Ala. 


FOR SALE-TWO COMPLETE AND STRICTLY 
Modern Dictaphones with all latest electrical attachments 
in perfect condition and guaranteed as good as new, prac- 
tically having never been used. 

Address 2028 LAND TITLE BLDG., Philadelphia, Pa. 


WRITE US 
When you want employment, employees, lumber, shingles, 
machinery (new or second hand), timber, timber lands, saw 
mills, planing mills, lumber yards, factories, locomotives, 
cars, rails etc, If you don’t want anything, you may have 
something to sell. A cheap and quick way to get what you 
want or sell what you don’t want is to advertise in the 
Wanted and For Sale Department of the AMERICAN LuUM- 
BERMAN. Published every Saturday—-goes everywhere. 
Write us. AMERICAN LUMBERMAN, 
Manhattan Bldg., 431 South Dearborn St., Chicago. 














FOR SALE 

Splendid sash and door proposition. A large concern in 
Washington operating a factory in connection with its saw 
mill plant desires to dispose of same on account of room 
belng needed for other purposes. Will sell all modern ma- 
me stock of raw and finished material, and good will 
of well established business at low price and favorable terms 
to parties who will continue same at this point as local busi- 
ness demands it. Must be ports d of experience and some 
means, as business already established is very large and 
consten tty increasing. Full information will be furnished to 
responsible party interested. 

Address “W. 109,” care AMBRICAN LUMBERMAN., 


YOU MAY BE MISSING SOMETHING 
If you do not read the classified ads each week. If you 
have something to sell or exchange, insert small advertise- 
ment in the Wanted & For Sale Department. When in need 
of an employee or employment write us. 
AMERICAN LUMBERMAN, Manhattan Bldg., 431 South 
Dearborn 8t., Chicago. - 





WANTED TO BUY 


ALWAYS IN THE MARKET FOR 
Yellow Pine and Oak 
Railroad, Car and Track 
Material and Ties 








ANGUERA LUMBER CO. 
Fisher Building CHICAGO 

















NEW ORLEANS 


The Grunewald 


LARGEST, NEWEST, BEST 
HOTEL IN THE SOUTH 








Cost over $2,000,000. 400 rooms. European 
plan. Rates, $1 and upwards; with 
bath, $2.50 and upwards. 




















OAK and BEECH FLOORING 


BACKED and POLISHED 


END MATCHED, BORED, HOLLOW 
Our Specialty, Mixed Cars Flooring and Lumber 

















YARD 


ARE REQUESTED TO SEND FOR 
OUR DESCRIPTIVE BOOKLET 
WHICH TELLS ABOUT THE 


ME 








Books That Will Save You Money 


Send a postal giving name and address to 
AMERICAN LUMBERMAN *® DEARBORN CHICAGO 


STREET 

















LOGGIN 





G LOCOMOTIVES OF ALL TYPES 


Broad and Narrow Gauge—Standard and Special Designs—Coal, 
Wood or Oil Burning, — Vulcan Locomotives are Guaranteed. 


VULCAN IRON WORKS, Wilkes-Barre, Penna. 
Chicago Representative: H. K. McLean, First Nat'l Bank Bldg. 


NEW YORK OFFICE: 50 Church Street. 
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SAW MILL, PLANING MILL AND LUMBER YARD SUPPLIES 
“Chicago” Sew Gamming Whee |] NICHOLSON FILE COMPANY 


; “Chicago Saw Gum- 
: Chicago” 5 General Offices, PROVIDENCE, R. L. 


ming Wheels are different. 
In them the grains of 

PLANTS al BRANDS 

FILES RASPS 


y cutting material are held 
LARGEST FILE AND RASP-PRODUCERS IN THE WORLD. 

















if by a bond that has some 
2 “stretch and “give —that, 
in effect, puts a cushion 





r under each grain, securing 


the quiet, smooth, clean 





d cut peculiar to “Chicago” 
* Wheels. 

e The hard, harsh, mineral bond in the ordinary . 
wheel holds the grain of abrasive up to the metal There is noth- 


- : 
. so rigidly that only coarse, rough, harsh grinding Worden-Allen Company ing like the 


- can result. Original 
“ The “Chicago” Wheel gets “right down to 72 W. Adams Street CHICAGO, ILL. Steel 


business” without any “fuss” about it, and a 
usines ) Pulley 


“does things.” 
And there are six more mighty good reasons for efiiciency 


why you should use them—all explained in our Fire Proof Saw Mill Con- and ultimate 
192-page booklet. Where shall we send it? struction. economy. 


ad emeatiend bo Monorail Electric Lumber Insist on having — 
#. hing _ Transportation. Th ° 
_ , “Chica vo ill Power Houses and Roofs. e American 


Steel Tanks and Towers for 

















Write Us Regarding 












































Water Supply and Fire You will have the Best and in the long run the 
Protection. Cheapest. 
7 THE MICHIGAN : \ y) No Keyways, No Set Screws, No Slip. 
LOGGING WHEELS CONSULTING AND CONTRACTING ye ey cen 9 
The Standard for 25 Years ENGINEERS : 
apemneneniiiiiiind: mae enn The American Pulley Co. 
q STRUCTURES Y Office and Works: PHILADELPHIA, PA. 




















Warehouses : 
New York, 203 Lafayette St. 
Boston, 165 Pearl St. 
D EA N BR O Ss. = | Chicago, 124 S. Clinton St. 
WORKS, «5 ¢ A iS 


INDIANAPOLIS. | Tf You’ ° 
NOTIN THE PUMP TRUST. Making Excelsior 


BOILER FEED PUMPS 
FIRE PUMPS 





Money Makers. Made on Honor 





Write for Prices and Particulars r vine with antiquated machinery youcan increase your profits with the 

F ‘ en oe KLINE EIGHT BLOCK MACHINE 

Ss. ol OVERPACK, Manistee, Mich. POWER PUMPS It is displacing other machines daily on its actual output and 
low cost of production. Write for Catalog. 








Exclusive Maker = Send for Catalogue 55. 











Is Your Watchman On Duty? 


You can be sure that the watchman 







is going his rounds regularly and giving a 
thorough inspection as he goes if you 
install a 


coed Chicago Portable 
—_ Watchman’s Clock. 


It gives you a perfect Watchman’s 

4 Detector Service. 

Simple, Efficient, Tamper-proof, Durable. 

3 Approved by the Nationa! Board of 

Fire Underwriters and accepted by \ 

all insurance companies, : 
We guarantee it against any imperfections. Sao 


Write now for descriptive circular. 
WATCHMAN’S CLOCK & SUPPLY CO., 9 Church Street, NEW YORK. 









LEWIS T. KLINE, Alpena, Michigan 








ONCE USED, ALWAYS USED. 


Ss Aes Be 6 8 D+ Ba Oe SOPH IE Oe 
‘2+ ae & -+- Je Br Gr 4-0- 14- 
eh a oe wg 





OUR BOARD RULES are popular with Jumbermen 
who appreciate a durable and well made article. 
We make Board Rules to measure any 'ength or 
































) thickness of lumber, and Log Rules with any 
a scale, diameter or length measurements desired. 
LF] 13" EXPERIMENT. If in need of a COLUMN Write for catalog describing our complete li 
plete line. 
— General Electric Company DON’T EXPERIMENT. 11 n need of a 1 
PRINCIPAL OFFICE: T i | 3 4 eS 0G +7 8 «5 + lO in 1 te 4 
SCHENECTADY, N. Y H N 3 } Ms +4 tS 26: 1? Os 9: 120 + 3a ‘ 
Ne) & INTO I sf IN. ° = -_,) wae ne oo 8 ? x “4 
: 7 E r 2d ti 1? 38-7 oO 1 
CHICAGO OFFICE Sales Offices in NEW YORK OFFICE only is made with a right and left p 
Monadnock Bldg. all Large Cities 30 Church Street screw, giving a positive and equal . EVELAND RULE COMPANY, 
strain at every point of contact. 











That’s where it differs from all CLEVELAND, OHIO. 
others. Made of steel and matie- 


able iron, with weldiess steel 


WOODWORKING wire chain; the kind that will not 


break. 
FULLY WARRANTED. 








THE WALSH & WEIDNER BOILER CO. 





















MACHINERY Send ies trial order, norisk on your ¢ j Chattanooga, MANUFACTURERS Of Tennessee 
_ ’ ° part. If not satisfactory: eturn it. 
e oA. Seioehiente. 20,000 NOXALL’S Sold, Write for list of users—it will interest you. raf Oo i I E >» hy 
- SMITHVILLE, W. J. With 4 feet of chain, per dozen, $20.00 
et. Branches: New York. Chicago PRICE Leondhandinadn lose, saab sae . 2.00 STACKS. BREECHENS STEEL CASINGS. ETC 
— Masta, Genghis A. A. LOETSCHER, Dubuque, Iowa. oe , ‘ 
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this index refer to its other 





The alphabetical letters following a firm name in 
indicated by the similarly lettered headings. 


classifications as 








A—NORTHERN PINE. 


B—SPRUCE. 


C—HEMLOCK. 


Allegheny Lbr. Co...... aci 638 
Alpha Lumber Co... .aceiz 
Amer. Lbr. & Mfae.Co.aceijk 59 
Atwood Lbr. & Mfa. Co. .ci 
Babcock & Co., FE. V..acegk 568 
Botere Os., B. B. «00000 ac 
Barker & Stewart Lbr. Co..c 
Bemis & Vosburgh...abciz 5 
Bradley, Miller & Co..... az 
Brooks & Ross Lbr. Co. .aci 
Brown Bros., Lbr. Co. a 
Buswell Lbr.& Mfg.Co. act 6-67 
Central Penna. Lbr. Co. . .cz 
Cherry River Boom & Lbr. 

id a ae date dicech ok Wa oe cl 63 
Chippewa Lbr. & Boom Co.a 69 


t 


oe seco 


Cleveland-Sarnia Saw Mills 
ere a 26 
Cloque © Laamber OO 06.00. a 25 


Coale Lbr. Co., Thos. Eabe rn 60 
Gente ERP. Gi... ciacccces 


Craig, Geo. & Son..... bei “si- 63 
Crookston Lbr. Co........ a 21 
Cummer- Diggins Co ..cij 65 
Cuyahoga Lbr. Co....... ai 
Davison Lumber Co....abe 
Dempsey, W. W........- bei 63 
Donges Lbr. Co., J.C....bei 58 
Fisher & Wilson Co....... a 
Flint, Erving & Stoner Com- 
PCr eee abcegz 


Ford River Lbr. Co... — 
Forest Lumber Co ....aeik 
Perm @ Ge, BB. Bi... cccces ai 
Foster- Latimer L br.Co.acij 64-67 
Gilfillan, Neill & Co...... be 63 


Gillespie Lbr. Co., John.acei 116 
Glady Fork Lbr. Co....bel 63 
Gobey & Co., John R. .cefik 
Geenman, B. FT .0. <0 aci 127 
Goodyear Lbr. Co..C.A...ai 67 
Graves, Manbert, George & 


Serer ere Tet eee a 
Griffith & Co., Geo. D. .acei 
Hettler Lbr. Co., H. H.acdeij 26 
Hines Lbr. Co., Edw Le yeaicnce a 
BHudeon Lbr. Co.....06. aci 127 
Iron River Lbr. Co....... a 
Johannesburg Mfg. Co...ci 
Johnson Lumber Co...... a 


Johnson-Wentworth Co..az 25 


Kentucky Lumber Co...aik 125 
Kneeland-Bigelow Co ....c 
Lacy, JamesA........ abel 
Lane & Co., J. L...abcefhi 


Laurel River Lbr. Co....bei 63 
Lippincott, Robert C..acgj 132 
Lord & BushnellCo.,The a-e 
Lytle Lbr. Co., J. L....abei 
Mead & Speer Co....... aci 5 
Mercer & Ferdon Lbr. Co.aci 


@ 


Mortenson Lbr. Co., Jacob. . 6 
Noelia Libr. Co., J... cccces 24 
Nichols-C hisholm Lbr. Co. Pe 24 
Northern Lumber Co..... a 2 

Northland Pine Co....... a 638 


North Western Lbr. Co. . acij 
North Wis. Lbr. Mfg. Co. ..a 


Norwood Mfg. Co..... beeg 
an Creek Boom & Lbr. 
oe ER AEE re bei 63 


maa ke-Leicht Lbr. Co. - 
Palmer & Semans Lbr.Co .a_ 58 
Peale-Coryell Lbr. Co.,abcdg 68 


\ oe re a 
Pee TOG; OO... occ0s acez 
Pine Tree Mfg. Co........ a 
Pocahontas Lbr. Co...... bi 63 
Rainy River Lbr. Co...... a 24 
Reichel Bros ........... ac 127 


Righter & Son Joseph Caceg 


Ritter Lbr. Co., W. M. ceijk 7 
Rust-Owen Lumber Co....a 69 
Salling, Hanson & Co..... a 
Sanford & Treadway..... al 
Sawyer-Goodman Co. .aci 65-69 
Schofield Brothers....... ai 
Schuette Co., Wm. H....ag 


Shaffmaster & Stephens.cefik 
Sherman Lbr. Co., A... . bez 
Shevlin-Carpenter Co ..... a 24 
Shevlin-Mathieu Lbr. Co..a 24 
Slaymaker & Co., S.E....be 63 
Smith Lumber Co.,C. A...a 68 
Stearns Lumber Co., J.S..adj 69 
Stephenson Co., The L..acdej 67 
Stewart Lbr. Co., Alex....a 
Stone, Hershey &Gibson. abfg 
Thornton - Claney Lumber 
Ae Pe eee ee abceh 26 
Transfer Lbr. &ShgleCo.aeghz 
Turtle Lake Lbr. Co..... CZ 
Tygarts River Lbr. Co..bci 63 
U. S. Spruce Lbr. Co....bei 63 
Virginia & Rainy Lake Co. .a 
Von Platen Lhr. Co..... aci 127 
Wheeler & Dusenbury ...az 
White Co., Wm. H.... 
White River Lbr. Co...... a 3 
White Star Lbr Co. .c-d-e-h 
Whitmer & Sons,Wm.abe 63-70 
Wildell Lbr. Co......... bei 63 
Willson Bros. Lbr. Co..agz 
Wis. Land & Lbr. Co. .acdijz 
Wistar, Underhill & Co. .acj 132 


fo 





Worcester Co.,C. H...... cd 
Yawkey-Bissell Lbr. Co...a 4 


D—CEDAR POSTS AND 


POLES. 
Chenin Oo.,. Ti. Feces cess d 
Crawford Cedar Co....... d 127 


Hettler Lbr. Co., H. H.acdeij 26 
McCormick & Co.,C. R.dgho 73 
Northwestern Cooperage and 
Lumber Co........ acdiz 127 
Polleys Lbr. Co........ dho 74 
White Marble Lime Co...dz 127 
Wis. Land & Lbr. Co.acdijz 


IDAHO CEDAR. 


Chania Goi, B. F...c00ssee d 
Humbird Lumber Co..... o 15 
Sand Point Lbr. & Pole Co., 

BE A669 66d6seo0%44G80 o 16 


E—YELLOW PINE. 


F—CYPRESS. 


Alexandria Lbr. Co....... e 123 
Alger-Sullivan Lumber Co..e 128 
Allen &@ Co., B. R.....00% ef 


Allison Lumber Co., The...e 121 
Amer. Lbr. & Mfg. Co..aceik. 59 
Anguera Lumber Co..... el 86 
Antrim Lumber Co... .efhz 
Ascension Red Cypress Co., 


BMD x60 c0d30540 ceeeews f 123 
POON DR: 65.0.0 5 000508 ei 121 
Babcock & Co., FE. V.acegk 58 


Baker-WakefieldCypressCo.f 123 
Ball & Bro. Lbr. Co., Ltd.J.F 


ia as be Geglareiarasiecsiekrasdes e 129-123 
Beaumont Lbr. Co ....... e 
Behrens Lbr. Co.,......... ei 124 
Bennett Lbr. Co., Alf..... e 
Berthold & Jennings... .. efi 
Boeckler Lbr. Co........ ej 124 
Brookhaven Lbr. & Mfg. Coe 122 
Brooks-ScanlonCo........ e 128 
Bruner Co., Owen M...... ei 60 
Buchanan, Wm.......... e 121 
Bunker-Culler Lbr. Co. .eij 126 
Car Dal Lumber Co., The.eg 
Carter & Bro., W.T....... e 121 
Carter Lumber Co., C. J...e 76 


Central Coal & Coke Co....e 76 


Chicago Lbr. &CoalCo.defhiz 128 
Clark Lbr. Co., A. L...+0: e 21 
Commer LOF. Oe.... 0.000800 ez 122 


Consolidated Saw Mills Co..e 


Creith & Co., H. C...cefik 
Crossett Lumber Co...... ei 131 
Cummer Lumber Co...... e 
Dantzler Lbr. Co., L. N...e 122 


Dibert, Stark & BrownCy.Cof 123 


Dill & Co., Lewis........ eg 
Eagle Lumber Co......... e 
Eastman, Gardiner Co..... e 18 
Edgar Lumber Co........ e 
ROONE HOOD 0 5.0/0:0:0:600-4:0. e 122 


Enochs Lbr. & Mfg. Co....e 122 
Flint, Erving & Stoner Com- 


DRE. o54:5940 306 abcegz 
Fordyce Lumber Co...... e 131 
Ft. Smith Lbr. Co........ e 124 
Foster Lumber Co........ e 


Fourche River Lbr. Co... .ej 


Freeman-Smith Lbr. Co...e 124 
Garrett Lbr. Co., T. H.....e 124 
Gates Lumber Co..... e 124 
a Ae ee e 122 
Germain Co., The......... e § 
Gideon- Anderson Lbr. & Pew 
SER eee St ee A2 64 
Giesy, H. H., Bro’s..... on 
Gobey & Co., John R. .cefik 
Graham Lbr. rr efz 124 
Grayling Lbr. Co......... e 123 
Great Southern Lbr. Co. ..e 


Greenwood, Franklin..... f 66 
Hallowell, Eli. B....... aefi 60 
Harris & Cole Bros....efim 78 
Hartwell & Co., R. K. ee 
Harwood Lbr. Co rete 
Hettler Lbr. Co., H. H. soins 26 


Hogg-Harris Lbr. ee e 124 
Holmes & Herrick Lbr. Co.e 122 
Huie-Hodge Lbr. Co...... e 123 
FEFGO BO. COies cc cvicccsee f 26 
Industrial Lumber Co.... . : 
Kaul Lumber Co . 18 
Kerns-Utley Lbr. Co., “Inc. i 
SE ey: e 121 
Kirby Planing Mill Co..... e 
Kola Lbr. Co...... aa aeacasa e 122 
Leat, WH. cccccsece jcaee 
Lee Lumber Co........... e 123 


Long-Bell Lumber Co...ehz 20 
Lord & BushnellCo.,The a-e 
Lothman Cypress Co...... e 
Louisiana Lumber Co..... e 


Ludington, Wells & Van 
Schaick Lbr. Co.. ..@ 128 
Lumber-Mineral Co....... e 122 


Lutcher & Moore Cypress Cof 123 
Lutcher & Moore Lbr. Co..e 121 
Lyon Cypress Lbr. Co..... f 

Manchester Lumber Co. . 














Miles Geo. W.Timber & Lbr. 
_, SE OR OTe OPEL TT . 

Mississippi Lumber Co. 

Mo. Lbr. & Land Ex. Co. a 


Natalbany Lbr. Co....... e 
Newman Lbr. Co., J. J....¢€ 
Nona Mills Co., Ltd....... e 


Norris Lumber Co., W. H..ef 
Ocmulgee River Lbr. Co.eA2 
ES ere e 
Peavy-Byrnes Lbr. Co....e 


Pickering Lbr. Co., W. R..e 
Pine Belt Lumber Co...... e 
Pole Stock Lbr. Co........ e 
Powel Lot, Co........6+00 e 
Powell & Rowe.......... efi 
Rice Lbr. Co., J. 8.&W.M..e 


Righter & Son,JosephC.aceg 
BARING LDP. OO... ...ccc2es e 
Sabine Tram Co... 65%. e 
Scotch Lbr. Co...... 
Shaffmaster & Stephens.cefik 
Ship Island Lbr. Co...... ez 
Southern Lbr. Co......... e 
Southern PineCo.ofGeorgia.e 


Southern Pine Lbr. Co... .ei 
MOUNES. EDP, GOs 6.0.05 0:00:00: e 
Mummett Tbr. OO. .... o.6.0:0-0 e 


Taylor Lbr. Co., The S. K..e 
Thornton - Claney Lumber 


er ee ee abceh 
Tremont Lbr. Co......... e 
Twin Tree Lbr. Co........ e 
Van Cleave Lbr. Co...... e 
a Wile I 8% 6:0:0 60:45:80 €Z 
Virginia-Carolina Lbr. Co., 

et eee e en aefgikA2 
Ward Lumber Co........ aj 
Werner Sawmill Co., Louis.ei 
Whitacre Lbr. Co...... efik 
SO a eer e 
White Bros. Lbr. Co... .ehi 


Wisconsin & Ark. Lbr. Co. 2 
Wood Lbr. Co., W.C..... eZ 
Yellow Pine Co. of Phila. . .e 
Yellow Pine Lbr. Co...... e 


PINE. 

Meee TMP. CO. 6.0.0.550 00s Z 
Babcock & Co, E. V...acegk 
Branning Mfg.Co ........ £ 
os re Z 
Charshee & Bro.,Thos. A..gi 
TOO LOE. CO....0:0.0:00 giA2 
Dill & Co., Lewis........ eg 
Ellington & Guy........ eg 
Flint, Erving & Stoner Com- 

OO Sas abce - 
Fosburgh Lumber Co..... 
Hartwell & Co., R. K ofaiz 


Johnson & Wimsatt aor 4 
Lippincott, Robert C.. .acjg 
Righter & Son, JosephC.aceg 
Roper Lbr. Co., John L....& 
Schuette Co., Wm. H....ag 
Smith & Co., L. L. .cfgiA2 
Surry Lhr. Co ......00. gik 
Willson Bros. Lbr. Co. . .agz 


H—PACIFIC COAST 
WwoobDs. 


1—Fir. 

2—Red Cedar. 
56—Western Hemlock. 
6—Cargo Mills. 


Bloaks Tt. OO... .<.006605 
Allen & Nelson Mill Co. - i 
—_ Lumber & Shingle 
Pee eoccee I 1-3-3-8 
Bellingham Bay Lbr. Co.h6 
Bertles & Bertles. .h 1-2-40z 
Booth-Kelly Lbr. Co..... hl 
Bridal Veil Lumbering Co.ho 
Buckeye Lumber Co. .h1-4z 
Canal Lbr.Co........ h 1-2z 
Carstens & Earles, Inc. . .hz 
Chicago Lumber & Coal 


SI 6 \aceckiacg tm stn defhiz 
Crown Lbr. Co.......... h6 
Dallas Lbr. & Logging Co.hl 
David Co., Lester W..... hz 
Day Lumber Co......... hz 
Defiance Lbr. Co. .h1-5-6-o0 
Dempsey Lbr.Co........ h6 
Dierks-Stephenson Lbr. Co. 


Sib ae eoonseead 
Douglas Fir Sales Co..... hl 
Eureka Cedar Lbr. & Shingle 
A h 1-2z 
Ferry-Baker Lbr. Co..... hz 
Hartmann-Newbert Lbr.Co. 
o'e.e- » h-1-2-4-z 
Hewitt- Lea Lbr. Co. -h2z 
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Crescent Machine Co., The..q T2-CHAINS& CHAIN CELTS] Oneida Steel Pulley Co....t 107) U—ENGINES & BOILERS | Magor Car Co............ r 109 
Diamond Iron Works... .qt X—CONVEYING MACHIN.-| Oshkosh Mfg. Co....rt 100-109 Maine Electric Vo......... r 112 
Fay & Egan Co.,J.A....pq 93 Patterson Co.,C.T........ t V—DRY KILNS. Oshkosh Mfg. Co....rt 100-109} BELT MANUFACTURERS. 
Filer & Stowell Co., The..qu ERY. Pawling & Harnischfeger.x Overpack, B.C.......c00 r. & 
Garland Company, The M.q 96 X2—WIRE ROPE. Pidgeon-Thomas Iron Co...t 132 - 3 on: Sere tu Chicago Belting Co........ 
Giddings & Lewis Mfg. Co..q 100 3—MANILA & SISAL ROPE Prouty & Co.,C......... st W—BLOWERS, FANS ETC Pawling & Harnischfeger. .x Goodrich Co., B. F........ 
Gordon Hollow Blast Grate x3— & Cisne & Cees. ccccsecvers t 102 Phoenix Mfg. Co....... qru 111] Mechanical Rub. Co....... t 108 
Ear eee gtu 10 Saginaw Mfg. Co......... t 26] Allington & Curtis Mfg.Co.w 132) Russel Wheel & F’dy Co..r 110|N. Y. Belting & Pack. Co..t 106 
Hill & Co., Wm. E..... pqt 102| Ajax Metal Co............ t Schaeffer & Budenberg Mfg. Allis-Chalmers Co quxy Sweet, B.F.& H.L.Co..R2rt Peerless Rubber Mfg. Co... 
Howell & Co., R. R....... q 102) American Pulley Co....... S BE GP dacseseccscacxssss American Blower Co...uvw 115) Warren Axe & Tool Co..rs 74] Quaker City Rubber Co. 
Jeffrey Mfg. Co....... qrstx American Steel Band Co...t 132, Simonds Mfg. Co......... 8s 101| Andrews Co., The A. H..v 114| Willamette Iron & Steel Rhoads & Sons, J. E...... 
ee ae q 103] Amer. Steel & Wire Co. ..x2 | Standard Chain Co...... T2 Casey-Hedges Co., The...u 107 WE 6 iseteedacuss qrt Salisbury & Co., Inc., W. : 107 
BUILDERS’ SPECIALTIES.|Gearless Co......... ee eees 116 PUBLIC ACCOUNTANTS. | Pidgeon-Thomas Iron Co... 182 
Raber & Lang Mfg. Co..... United Roofing & Mfg. Co 
a ee ee 87 International Audit Co 57 Peres 
Troy Carriage Sunshade Co. . 
FINANCIAL. RAILROADS. MISCELLANEOUS. 
CEMENT. ; Menz Lbr. Co., R.J..-...-- 132 Hervey Hotels............. Chic. Milw. &Pug.SoundRy. 79 
American Credit Indemnity Peabody, Houghteling & Co, 55 National Park Hotel ...... 79) Cotton Belt Ry.........-. 79| Amer. Steel & Wire Co. ..x2 
Chic. Portland Cement Co. . Co. of New York........ 57| Poole & Co., Clark L...... 54 Missouri Pacific Ry........ 79| Barrett & Zimmerman..... 
Univ. Portland Cement Co... — en oe . Smith & Co., Chas. M 54 ‘INSURANCE. ciieiuaien a Co., a maneavess 
rewer a rere 5 i Jolumbian Rope Co..... x 
Builders Commercial Agency FENCING AND GATES. |; mber Ins. Gen. Ag’cy.. Evans & Howard Fire Brick 
COAL. Devitt, Tremble & Co... .. 55|lowa Gate Co,....+-++++ . 4] Lumberman’s Mut. Fire Ins. Barber Asphalt Paving Co ee PR RPS 
a ee Farson, Son & Co.......... DD cvcctnpieneoacebo eee Barrett Mfg. Co........... 116' Hardinge Bros.......... t 111 
Gare Cal Oo... 66 i850 53] tort De om Nat'l Bank.. 56 HOTELS. Lumber Underwriters ..... Bermingham & Seaman Co.. 117| Holt & Co., Geo. H........ 53 
Leach & Co., A. B......... 56|Cumberland. ... . Lumbermen's Underwriting Carey Mfg. Co., The Phillip. a ee 54 
CONCRETE MACHINERY. | Lumberman SC redit Ass’n.. 63 Great Southern Hotel Alliance ste seeeee reese General Roofing Mfg. Co.... 90) Neverslip Mfg. Co......... 
Lumbermen’s Trust Co.,Ltd. 67|Grunewald. .......- es National Appraisal Co. . 109} Inland Steel Co. .......... 117| Whitney & Sloo Lid..... 
Cement Tile Machinery Co.. 87!Lyon, Gary & Co.......... 56| Hattiesburg Hotel . Rankin & Co., Harry. Johns-Manville Co., H. W. . 117| Zimmerman Steel Co..... 
y y 
AXES. National Knitting Wks. Co.. OFFICE SUPPLIES. SHOE CALKS. 
, . Riverside Tailoring Co...... 118 é MMISSARY Burroughs Add 
Warren Axe. & Tool Co.... 74) Standard Knitting Co ..... O Childs & oe. 13 — - SOE 6 +s eae 
Way Thad. B. F.Co ...... 68 
“a Wiggins Co., John .B .. 53 
een CONFECTIONS —_| Childs & Co 6, «7-77: [Northwestern Btainp Wor 120 peri ee 
Haggard & Marcusson Co... AND GROCERIES. Kasper Stamp & Seal Co... 120] Wilcox Co., W. W ........ 120 ; FIXTURES. 
EE MEN ieee ale’ os ; —_ Meyer & Wenthe ... Works 120 Cutter Co., A. A...... Brecht Co., The......... ' 
National Biscuit Co ....... Northwestern Stamp Works LUMBER CRAYONS Foot, Schulze & Co ....... 119] Globe Register Co.......... 
Padgett Coupon Co., J. M. . 120 P Guthmann, Carpenter & McCaskey Register Co 118 
CLOTHING AND DRY Southern Coupon Co .... 118) . . Wel Fe pe a eee ee 
Goops. COUPON BOOKS AND | Wilcox Co.. wWw.w. 120| Dixon Crucible Co., Joseph . Mayer, F., Boot & Shoe Co 119 
_ Orr Shoe Co.. J. K......... TENTS AND AWNINGS. 
Su kskin Breeches Co...... 120 TRADING CHECKS. Rindge, Kalmbach, Logie & 
Eisendrath Glove Co ...... LOG STAMPS. OVERALLS ss BRE sive edoseccs es 120] Buckeye Tent & Awning Co. 120 
manny Mfg. Co., O. C... Amer, Coupon & Ticket Co. 120 ; F Wertheimer-Swarts Shoe Co. 120] LittleRockTent &AwningCo. 124 
oleproof Hosiery OP és62% Brecht Co., The......... i 'Kasper Stamp & Seal Co... 120! Finck & Co.,W. M........ Wright & Co., Inc., E. T... 119' Missouri Tent & Awning Co. 120 
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The General Says:— 


“Buy Roofings intelligently 


You can add a good profit to Weather- 
proof Compo-Rubber Roofing and still sell your cus- 


tomer the most desirable Roofing made at a price so fair and reasonable 
that they won’t feel you are overcharging them on Roofing or any 
commodities you sell. 


GENERAL ROOFING U.S. A.’s If you have to meet competition the General’s line enables you to 
eae ne la do it better than ony other. 





















The General makes this 


second grade of Roofing —it is 
not a fourth or fifth grade. 


It contains no straw, no low grade asphalts and 
is not a low grade—COMPETITION Roofing 
like many manufacturers offer. 
















© STAND ON END. 


It is the equal of many high priced Roofings: 
Its price is low. 
It is not our highest quality—it is not made 


from the selected stocks used in making our 
Weatherproof grade. 


















leuest GRADE MATER 
jystle K 4 
















| Competition Grade at the lowest 
ey Dy 15 prices ever made on Roofings. The General 
y finds so many manufacturers and their customers are 

offering low priced competition grades of roofings, that he has 
decided to still say this is wrong, but if the buyer wants them we 
with our facilities can offer a like goods at a lower price. We 
will make competition goods in future for special orders and the 
prices will be the lowest ever made on roofings. 

We will not recommend the quality, but lower qualities are sold 
“By by others at higher prices. 
op MEE The goods will be full weight. 








mn ROOFING AG” 


is “AST St Louis, ILLINO!S, 


= 





Some manufacturers and jobbers sell these lower grades as their best grades when 
they size the buyer up as one who will buy only on price but who wants to be told he 


a ; is buving the best. 
The Roll of Honor. ‘isin 


— ‘The roof that outlasts all other roofs on the roof.’’ 


A Splendid Prodact at « Reasonable Price. Join the General’s Army of Success—Be a Business Builder. 
No Higher Quality at any Price. 


GENERAL ROOFING MFG. Co. 


Mill No. 3—YORK, PA. Mill No.2—MARSEILLES,ILL. Mill No. 1—E. ST. LOUIS, ILL. 














Northwestern Sales Office— Minneapolis. Pacific Coast Sales Office—San Francisco. 
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